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Annual Session Will Be Held This 
Week in New York With 
Big Attendance 


CASE WILL BE ADVANCED 


Slated to Succeed Buswell As Presi- 
dent—Important Questions Before 
Its Committees 





NEW YORK, May 25.—At no time 
in its more than half century of exist- 
ence has the National Board operated 
more efficiently than during the past 
twelve months, nor has it ever been 
forced to deal with problems of greater 
concern to fire underwriters or to prop- 
erty owners generally. The 54th an- 
nual meeting of the organization will 
be held at the Hotel Astor Thursday, 
and an unusually large attendance of 
members is assured. The address of 
President F. C. Buswell is looked for- 
ward to with keen interest, Mr. Buswell 
being a close student of the business, 
a clear thinker and possessing unusual 
powers of expression. The important 
changes that have taken place in the 
world of affairs during the past twelve 
months have afforded him a wealth 








of material for review, of which he has 
taken full advantage. 
Definition of Underwriting Profit 
Not the least important work per- 
formed by the National Board in the 
past year has been the recent issuance 
of a pamphlet answering at consider- 


able length the important question as to | 


“What constitutes underwriting profits 
and methods of determining same?” 
This subject had been a mooted one 
for years; state officials, managing un- 
derwriters, local agents and civic bodies 
having considered it without satisfac- 
tory result, until a committee of the 
National Board, after exhaustive study, 
issued its reply. 


A further advance movement has been | America. 
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HAS A HUGE INCOME 
Home Office Figures Show That Its 


Fire Premiums Were £6,089,000 
Last Year 


The home office of the Royal reports 
a fire premium income of last year of 
£6,089,900, an increase of £549,000, the 
largest amount ever credited to a single 
fire company. The fire losses were 
£1,115,000. The new life business was 
£4,203,000, an increase of £1,718,000. 
Accident premiums were £2,056,000, an 
increase of £518,000. The accident 
claims were £1,292,000. Marine pre- 
miums were £1,902,000, an increase of 
£79,000. Total funds reported were 
£24,450,000. The combined premiums 
of the Royal and the Liverpool & Lon- 
don & Globe, which are under one man- 
agement, are £20,976,000, the combined 
funds being £37,241,000, excluding £3,- 
100,000 for contingency funds and de- 
preciation reserves. 





Cairns is a tra 
what is needed in building construction 
to reduce the fire hazard, and has in- 
corporated his valuable ideas and those 
of his committee associates in the re- 
port he is to present on Thursday. The 
model city, township and village build- 
ing codes of the National Board are in 
great demand as models in the forma- 
tion of local building ordinances 
throughout the country, and its engi- 
neers are frequently consulted along 
these lines. Architects, contractors, 
engineers and public officials often ap- 
ply for advice upon building problems, 
and the information desired is freely 
supplied them by Prof. Ira Woolson, 
chief consultant of the board, or by 
Chief Engineer Booth. The value of 
this service to the country at large 
cannot be overestimated. C. G. Smith, 
now president of the Great American, 
was for years head of the National 
Board’s committee on the construction 
of buildings, and it was largely his 
initial work that gave the department 
its present high standing. 


- Fire Prevention Feature 
Closely allied with the work of the 


construction of buildings committee is 
that performed by the committee on 
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fire prevention and engineering stand- 
ards, at the head of which is Sheldon 
Catlin, vice-president of the North 
In its entire membership the 


the creation of a loss advisory committee, | National Board has no one that has 


to which will be referred difficult 
adjustments, rather than have these 
thrown into the courts or submitted to 
learned counsel, who, however well 
versed they may be in the law, have 
little knowledge of underwriting rules 
and practices. Though formed but a 
short time ago, this committee has al- 
ready had a case of high importance 
laid before it, judgment upon which is 
awaited with considerable interest. The 
need for such a body had long been 
appreciated, but it remained for the 
National Board to formulate a definite 
plan for putting the idea in effect. 


Building Construction Work 


Another committee that has been 
doing quiet but none the less effective 
work is that on construction of build- 
ings, of which E. T. Cairns, assistant 
United States manager of the North 
British & Mercantile, is chairman. Mr. 











worked more constantly, intelligently 
and to such profit than has Mr. Catlin. 
He has given generously of his time 
and effort, being ready at call to per- 
form any service that would help 
directly or indirectly the cause of fire 
underwriting. His committee is re- 
sponsible for launching the extensive 
fire prevention campaign, and for secur- 
ing as its immediate director T. Alfred 
Fleming, former state fire marshal of 
Ohio, than whom no more efficient or 
enthusiastic worker in his particular 
line exists in this country or any other. 


Problems of Legislation 


H. A. Smith, president of the National 
Fire, is chairman of the Committee on 
Laws, perhaps the most important of all 
the National Board committees, entrusted 
as it is with the difficult task of follow- 
ing legislation, federal and state, every- 
where in the Union, and of directing the 





general attitude of the fire insurance 
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JONES BIL 
Prospects Bright for Speedy Action on 


Measure With Marine Insurance 
Features 


WASHINGTON, D. C., May 25.— 
The Jones shipping bill has been passed 
by the senate and now goes to con- 
ference. An effort will be made to 
expedite the conference report so that 
final passage may be assured before 
the recess of congress, June 5. There 
is a strong belief on the senate side 
that the bill can be disposed of by the 
end of the current week, but some of 
the house members are not so optimis- 
tic. They point out that some of the 
senate amendments are not satisfactory 
to the house and that considerable dis- 
cussion and some important amend- 
ments must intervene before an agree- 
ment can be reached. 

On the question of marine insurance, 
however, there seems to be a practical 
unanimity of sentiment. The house 
conferees have a new draft of their in- 
surance proposals which will doubtless 
be incorporated in the final form of the 
bill as it is reported from the confer- 
ence. This draft embodies the chief 
features of the marine insurance bills 
which have been pending for some time 
in the lower branch, such as the per- 
mitting of pooling and the exemption 
of the marine insurance companies 
from the burden of the anti-trust laws. 











companies thereto. To this committee as 
well is referred all general questions 
from the different insurance departments, 
the proper answering of which calls for 
an unusually high order of ability. No 
greater tribute can be paid Mr. Smith 
than to say that he has filled most ac- 
ceptably the office to which he was | 
appointed two years ago. Next year no 
less than 43 state legislatures will be in 
session, and busy as the Laws Committee 
has been during 1919-20 it is a safe pre- 
diction that its responsibilities will be 
greatly multiplied during the succeeding 
twelve months. To be sure, the commit- 
tee is aided by an unusually competent 
legal staff, but final judgment in mooted 
cases rests with it, hence the need for 
securing as members men of the first 
rank. 


Public Relations 


Under the guidance of Chairman E. W. 
West, president of the Glens Falls, the | 
Public Relations Committee has and is | 
performing most valuable service. As its | 
title implies, the function of this com- 
mittee is to keep in touch with the gen- 
eral public, and endeavor to create 
sentiment that will make for a reduction 


| in the great annual fire waste. The com- 


mittee publishes and widely circulates an 
attractively printed and illustrated paper, 
informing property-owners as to the fire 
menace and how it can be minimized, and 
also issues valuable pamphlets from time 
to time upon special phases of the same 
general subject. 

Another hard-working committee is 
that on Incendiarism and Arson, of which 
Jesse E. White, vice-president of the 
Great American, is chairman. For years 
this committee was regarded as more or 
less of a joke, but it became one of high 
importance when N. S. Bartow, the vice- 
president of the Queen, was named as 
its head. The efficient results obtained 
by Mr. Bartow have been well main- 
tained by Mr. White, who performs -hor- 
oughly every task he undertakes. 


Committee on Adjustments 


As chairman of the Committee on Ad- 
justments, Wilfred Kurth, secretary of 
the Home, must be held largely responsi- 


(CONTINUED ON PAGE 6) 
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PARTS— 


Part One 


ON LEASEHOLD RISKS 


Various Influencing Factors to be 
Considered in Passing on 


This Business 
DEMAND MUCH STRONGER 


Desirability of Leasehold Offering De- 
pends Upon Wording of Fire 
Clause in Original Lease 


Is leasehold insurance a desir- 
able class of business or not? Are 
many of the leasehold contracts 
submitted to companies dangerous 
and vicious in their ierms, as many 
claim? What are the principal un- 
derwriting factors to be considered 
in passing upon this business? 

Companies are being offered con- 
siderable leasehold business these 
days. Those owning leases made a 
few years ago find themselves the 
possessors of valuable contracts to- 
day. They have a definite value 
upon which insurance is requested. 

In this article the various phases 
of leasehold insurance are consid- 
ered. Comparatively little has been 
written on the subject of leasehold 
insurance. This article sets forth 
the views of a number of under- 
writers who have taken the time 
to study present day leasehold in- 
surance problems. 

Agents are just beginning to realize 
that there is a wide field for the solicia- 
tion of leasehold insurance. Many of 
the fire companies have sold this form 
of indemnity for many years, but agents 


generally have given it very little at- 


tention. Recently, and _ particularly 
within the past six months, agents 
| have become interested in leasehold 


insurance. They have commenced to 
talk it, and in going the rounds have 
found that nearly every owner of a 
| lease is an excellent prospect for lease- 
| hold insurance today, because of ab- 
| normal real estate conditions. As a 
| consequence of the interest on the part 
| of agents, companies have received 
| more leasehold insurance offerings dur- 
| ing the last six or eight months than 
have been presented to them during 
| the preceding six or eight years. The 
| subject of leasehold insurance has 
therefore» become a fairly important 
one. Companies that have written 
practically none of the class now find 
| themselves called upon to pass on 
| business every day. 


Examiners Learning That 

Some Forms Are Dangerous 

Many examiners are unfamiliar with 
leasehold insurance. They have never 
had to give it much thought. When 


the business first commenced to come 
in in large quantities about six months 
ago, companies accepted it readily. As 
examiners commenced to study forms, 
however, and delved more deeply into 
(CONTINUED ON PAGE 12) 
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DECLINE IS PREDICTED 


—_— 


PRODUCTION TO BE SMALLER 





Detroit Automobile Official Says Motor 
Car Industry Has Been Over- 
developed in Recent Years 
26.—An 


DETROIT, MICH., May 


official of one of the leading automo- | 


bile manufacturing plants in this city 
made some interesting observations on 
the probable future of the automobile 
industry the other day. 
in his opinion the most important thing 


that is going to happen in the indus- | 
trial world within the next five years | 
is a very noticeable decline of the auto- | 
He said that today | 
is the most | 


mobile business. 
the automobile business 
important industry in the United States. 
For years the railroad business has 


been the biggest business in the coun- | 


try, followed by insurance, with bank- 
ing taking third place. Today the auto- 
mobile business tops the list. It is the 
most far-reaching, important and larg- 
est industry of the country. 


unbelievable. But there is a change 
coming within a very few years. 


Domestic Fuel Supply Limited 


This official said that the oil fields 
of Texas and Oklahoma have been ex- 


plored and developed sufficiently for ex- | 


perts to be able to determine approxi- 
mately how much oil there is in the 
country today. The amount is fixed. 


It can be estimated fairly accurately. | 


The supply is known and when it is 


exhausted the scarcity of gasoline will | 


raise the price to the consumer to the 
point where most automobilists cannot 
afford to run their cars. 
talists own 
leases outside of the United States. 
When the domestic supply is ex- 
hausted there will of necessity be a 
sharp advance in price. 


Cannot Afford Increases 
This official says that the prospect 


of gasoline reaching 35 cents a gallon 
this summer is a much more serious 


thing for the automobile manufacturers | 


of the country than most of them are 
willing to admit. The great majority 
of automobiles are sold to people of 
only modest circumstances. They have 


not very much in the way of surplus | 


funds. Perhaps they can afford to run 
automobiles under ordinary 


the price of gasoline, repairs, upkeep, 
tires, etc., they will not be able to keep 
up the pace. Thirty-five cent gasoline 
will mean that many will have to sell 


their cars or stop running them until | 


the price of fuel comes down. 
Industry Overdeveloped 


In discussing the growth of the auto- 
mobile business, this official said that 
the industry had unquestionably been 
overdeveloped. Manufacturing plants 
have been extended and expanded again 
and again. Branch factories have been 
established. The industry has been de- 
veloped apparently on the theory that 
the present demand for cars would keep 
up indefinitely and that there would be 
an increase in output every year. In 
spite of all the talk about an automobile 
being a neecssity, it is still regarded 
very generally as a luxury. 


Keeping Up Commodity Prices 


Touching upon the ability of the com- 
panies to produce cars on the present 
basis, this automobile 
said, “Before this country can get back 
to a normal basis, there must be radical 
readjustments. People must have the 
necessities of life and be able to get 
them at half way reasonable prices. For 
several years the automobile factories 
have not had very much difficulty in get- 
ting steel, glass, wood, brass, leather 
and all of the other things that are used 
in the manufacture of a car. These com- 
modities have been put into automobiles 
on a scale never before thought of and 
as a result prices have gone up to a new 
high level. The commodities used in pre- 


He said that | 


_ It has | 
grown with a rapidity that is almost | 


English capi- | 
most of the valuable oil | 


circum- | 
stances, but with radical advances in | 


manufacturer | 


APITAL TO BE INCREASED 





North River Votes to Double Its Stock 
—One of the Older 
Companies 


| 
| 
| 
| 
| 


| 

| The directors of the North River of 
| New York voted to increase the cap- 
ital from $1,000,000 to $2,000.000. This 
$500,000 will represent a stock dividend 
and $500,000 is to be offered to stock- 
holders at 125 percent. The company, 
| when the new funds are paid in, will 
| have a capital of $2,000,000 and net sur- 
| plus of over $2,000,000. The North 
River has paid continuous dividends 
since 1822, except during three years. 
| Its dividend rate for the last 15 years 
has been 10 percent. It is one of the 
Crum & Forster companies and enjoys 
a most excellent reputation. 








ducing automobiles are scarce. They are 
hard to obtain and high priced. During 
the adjustment period, this will have to 
| be changed. People need these commodi- 
ties for other things than automobiles. I 
| do not know just how this will be regu- 
lated, but I do know that the public will 
not indefinitely stand for certain com- 
modities being high priced, by reason of 
the fact that the automobile manufac- 
| turers are willing to pay almost any 
| price asked to get them. 


Will Be Readjustment 


“The automobile factories are keeping 
prices up on certain things, because they 
go into the market and outbid everybody 
else. The public generally is not inter- 
ested in whether or not the automobile 
| manufacturers are able to get materials. 
Supplies and materials are badly needed 
for other purposes. When real readjust- 
ments are made in this country, ma- 
terials and supplies now going to 
automobile factories will be diverted to 
other channels. This will mean a curtail- 
| ment of automobile production.” 


Predicts Smaller Selling Field 


This official further pointed out that 
there has been a great widening of the 
automobile market and there is bound to 
be a contraction. Hundreds of those who 
are temporarily enjoying high wages and 
are able to purchase cars will after a 
time find themselves no longer able to 
operate the cars they own, to say noth- 
ing of being able to purchase new ones. 
As conditions become more nearly nor- 
mal there will be a decline in the sale of 
ears. It is inevitable and this official be- 
lieves that the automobile industry hav- 
ing passed its first stage will settle down 
to a more safe and sane basis with a 
much more limited field in which to sell 
its product. 


Germans Invade South America 


WASHINGTON, D. C., May 25—The 
Germans are invading the South Amer- 
ican field, after the break in their opera- 
tions caused by the war. It is announced 
that a German company, Companhia In- 
ternacional de Seguras, which was 
founded only last February, has applied 
for a license to do business in Brazil. 
The company’s capital is stated to be 
| about $750,000, divided into 6,000 shares 
| of the value of $125 each. 


In Charge of Cuban Business 


R. R. Stone, superintendent of the 
service department of the Automobile of 
Hartford, has been placed in charge of 
all administrative matters in connection 
with the development of fire business in 
Cuba, where the Aetna companies havp 
also entered for several casualty lines. 
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SUING JOHNSON & HIGGINS 


Thomas J. Prindiville of Chicago, Pres- 
ident of Prindiville & Croxson, 
Brings Action Against Brokers 





NEW YORK CITY, May 26— 
Thomas J. Prindiville, president of 
Prindiville & Croxson, marine brokers 
of Chicago, has brought suit against 
Johnson & Higgins to recover what he 
claims to be his share of last year’s 
dividends. Mr. Prindiville was for- 
merly a director of Johnson & Higgins, 
being attached to the Chicago office. 
During the war he went into the serv- 
ice and upon his return there was some 
misunderstanding over the terms of his 
contract, as a consequence of which he 
went into business for himself, filing 
suit to recover the amount of his claim. 
He seeks to stop the payment of high 
salaries to a number of prominent 
Johnson & Higgins officials. 

Testimony in recent court proceed- 
ings disclosed that the salaries. paid 
twelve officers and directors of John- 
son & Higgins, prominent insurance 
brokers of New York City, in 1919, ag- 
gregated $952,404; W.H. La Boyteaux, 
the president, receiving $161,543; a like 
sum going to George V. Coe, the first 
vice-president. Mr. La Boyteaux, who 
is about 47 years of age and was elected 
president of the Johnson & Higgins 
corporation on his 44th birthday, en- 
tered the employ of the office as a clerk 
in its Philadelphia branch, and, with- 


out “pull” of any kind, worked his way 


up to his present responsible and highly 
profitable post. He is regarded as a 
strong man and one of the most ap- 
proachable figures in insurance circles. 


Lowe Gets High Salary 


H. W. Lowe, another officer of 
Johnson & Higgins, and who last year 
drew the modest sum of $95,605 as his 
share of the earnings, was long an in- 
dependent broker, who later merged his 
interest with that of the concern with 
which he is now identified. Johnson & 
Higgins have an international reputa- 
tion as insurance brokers and maintain 
offices in the leading cities of the old 
world as well as in the United States. 
The original members of the organiza- 
tion died long since, but their succes- 
sors have largely extended the business, 
the premiums upon which in 1919 are 
reputed to have been not less than 
$19,000,000. 

During the progress of the case it de- 
veloped that vice-presidents of Johnson 


& Higgins last year received salaries as 
follows: 


W. H. Botsford, $104,527; W. A. Davey, 


$95,025; H. W. Lowe, $95,025; J. S. Kee- | 


gan, $75,820; J. A. H. Hopkins, $56,865; 
W. H. Davidge, $33,258; H. C. Hunter, 
$28,507; James Dickson, $19,005; J. D. 
Barrett, $2,500. 

These salaries, it was pointed out by 
the witness, are reckoned, in accordance 
with customs, on a basis of percentages, 
calculated with relation to the value of 
the services performed the preceding 
year in securing and holding business 
for the corporation. They are paid out 
of 50 percent of the net profits, while the 
other half of the net profits is distributed 
in dividends to the holders of the $450,- 
000 common stock outstanding. 

The 1918 dividends which Prindiville 
seeks to recover represent 205 percent 
on his holding of 125 shares of common 
stock, par value 100. The 205 percent is 
exclusive of 45 percent paid him before 
he severed his connection with the or- 
ganization. After he left, an additional 
dividend of 44 percent was declared out 
of 1918 profits, which also is not in- 
cluded in the complainant’s claim. This 
puts up the total dividends for 1918 to 
294 percent. 

Asked to give the reason for the re- 
fusal to pay Prindiville’s claim, Le 
Boyteaux said that the corporation was 
ready to do so when Prindiville complied 
with that section of the company’s char- 
ter which provides that any director 
upon retiring from active participation in 
the management of the corporation shall 
surrender his certificate of stock and re- 
ceive in exchange for it another form 
of certificate which entitles the holder 
to all dividends for the next ten years, 
but which carries no voting power and 
cuts off any income in the form of salary. 








FOR RIGID FIRE LAWS > 


PERSONAL LIABILITY FAVORED 





Percy W. Clark of Buffalo Tells Civic 
Organizations Need of 
Conservation 





BUFFALO, N. Y., May 25.—Percy 
W. Clark, special agent of the North 
America for western New York state, 
who has been very active in conserva- 
tion work in this state is urging on 
civic bodies in his territory the neces- 
sity for the enactment and enforcement 
of laws and ordinances designed to 
protect and preserve property. 

“The laws of foreign countries hold 
responsible the owner of property in 
which a fire originated for damage done 
to the property of a neighbor, and he 
is held under arrest until he can prove 
that the fire was not caused by his 
act,” said Mr. Clark in a recent pres- 
entation of that subject. 

“Along this line, Cleveland, Cincin- 
nati, Portland, Ore., and the entire 
state of Pennsylvania have legislation 
or regulations covering personal liabil- 
ity. Our neighbors across the river 
last year passed a rigid statute, no 
doubt aroused by the very severe losses 
sustained by fire in that country in re- 
cent years. The new law holds that 
the person owning, occupying or con- 
trolling the premises is deemed to have 
caused the fire through negligence if 
he has failed to obey the requirements 
of any law intended to prevent fire, and 
prison penalties are imposed for such 
neglect. It will be interesting to note 
the working of this law. 


Negligence Causes Many Losses 


“In addition to these laws governing 
personal liability, the common council 
or other governing body of each city 
should enact laws regulating city ordi- 
nances tending to reduce fire, such as 
proper building codes and the punish- 
ment of persons causing fire through 
gross negligence, and should see that 
they are strictly enforced. 

“T have in mind an instance where 
a very serious fire might have been 
caused through negligence. The occu- 
pant of a building placed the hot ashes 
taken from his furnace alongside a frame 
building which was in the center of a 
frame row, thereby setting fire to the 


property. Fortunately the fire oc- 
curred in the afternoon and was 
quickly discovered, and was extin- 


guished before it had spread to any 
extent, the property damage being only 
$1,000. Had this fire occurred during 
the night, when few people were about, 
it might have resulted in a _ serious 
conflagration and loss of life. 

“You can readily appreciate that this 
is a case where this man should have 
been held criminally liable, but, owing 
to the lack of ordinances, he was 
allowed to go without as much as a 
reprimand. Had there been such ordi- 
nances, this man would in all likeli- 
hood have hesitated before endanger- 
ing his neighbors’ property. 

Fires from Preventable Causes 


“The great conflagrations which have 
taken place in the last twenty years, 
with the exception of two, originated 
from small preventable causes, and the 
property loss was approximately $500,- 
000,000. 

“The year 1918 showed in the United 
States a fire loss of $283,000,000—a 
greater sum than the annual cost of 
the postal service of the United States 
and a greater sum also than paid to 
all of the superintendents, principals 
and teachers of the United States edu- 
cational system, and far in excess of 
the entire cost of construction of the 
Panama canal. 


Im E i 





Loss 
“Stop for a moment and consider 


what this means in economic loss to 
(CONTINUED ON PAGE 22) 
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COMBATING OIL FIRES 
CLARKE TELLS METHODS USED 
Oil Insurance Expert, Addressing Fire- 


men’s Association, Outlines 
Problems Involved 





Methods for preventing and com- 
bating oil fires were discussed by 
Fred C. Clarke, one of the best known 
oil insurance men in the west, who is 
now in charge of the oil business of 
Marsh & McLennan of Chicago, before 
the National Firemen’s Association at 
its meeting at Peoria, Ill., last week. 
Mr. Clarke outlined in considerable de- 
tail the methods used by sealing oil 
tanks or otherwise to prevent sparks 
from lightning or static electricity from 
igniting the gases which arise from 
the oil. Mr. Clarke said in part: 

Most of the big oil fires, which do the 
greatest damage and destroy the most 
property, are started by lightning. In 
fact, 99 percent of the fires that occur in 
the large oil storage tanks are caused by 
lightning or by static electricity. For ten 
years there have been energetic men and 
active minds working on both problems. 
One is the problem of preventing these 
fires and the other is the problem of ex- 
tinguishing them after they have been 
started, and much progress has been 
made. 

If the tanks are either constructed so 
that there can be no static electricity, 
that there can be no mixture of the gases 
and the air, the losses will be nil. Or, if 
they cannot be constructed in this way, 
or if they are not so constructed, then 
the next best thing is done, and that is 
to seal the tanks and bring them up to 
as near perfect risks as possible. 


Explosion Halts Gas Fire 


The recent gas fire in California has 
shown the necessity for new methods. 
This gas fire apparently could not be con- 
trolled, as the pressure was too great 
for steam, water or any of the usual 
methods. Finally three derricks were 
erected a sufficient distance from the 
flame so that they could work in the heat 
and an enormous amount of explosives 
was drawn on steel ropes and elevated 
over the flame and expleded just at the 
proper time, so as to snuff out the flame 
in the air just as you would snuff out a 
candle. When the shot occurred, it 
pushed away all of the air, cut off all the 
flame, and, the gas having been con- 
trolled from down below, the fire was 
out. 

This brings to mind one pertinent fact 
in all oil fires, and that is, the moment 
you cut away the air either by foamite 
or by explosion hatches, which shut down 
even for a second or so to cut off the air, 
you put out an oil fire. As you know, 
water will not do this; hence, various 
kinds of extinguishers for oil fires have 
been invented which take away the 
oxygen from the gas and smother the 
flame in this way rather than by the 
usual method of water. 


Foam Blanket Needed 


The principal thing in the construction 
of tanks containing oil and in the han- 
dling of oil is to be sure that the oils, 
which throw off gases, are stored so that 
they will not become properly mixed with 
air. As a precaution, realizing that all 
human efforts fail when it comes to fire, 
some system should be arranged so that 
the oil on fire can be covered over with 
foam just as you would spread a wet 
blanket to cover over the entire surface 
of the oil; in other words, the tanks, con- 
taining the oil, should be arranged so 
that in the event of a fire the timbers or 
interior construction of the tanks should 
not be allowed to interfere with the 
foam’s making a complete coverage and 
shutting off the gas from all parts of it. 


Shooting Large Tanks 


The ordinary 55,000-barrel tank with 
the interior construction of wood is very 
difficult to control by any kind of an ex- 
tinguisher system for the reason that the 
wood above the surface of the oil be- 
comes saturated with the gases and the 
oil, and when once ignited is very diffi- 
cult to put out, since the foam covering 
the level of the oil may not reach up and 
extinguish the frame above. This prob- 
lem is now being earnestly considered by 
engineers and will, no doubt, in a few 
years be worked out so that even this 
condition can be controlled; but, at the 


COMMITTEE MAKING PROGRESS 


Expects to be Able to Make Recom- 
mendations for Handling Auto- 
mobile Situation Soon 


NEW YORK, May 26—Following 
the meeting of committee of nine held 
May 19 when the automobile insurance 
situation throughout the country was 
further considered, another gathering 
is scheduled to take place in this city 
on June 2. The program of the com- 
mittee has been largely completed, and 
should be finally approved at the next 
meeting. Providing this be done, it is 
intended to call a general meeting of 
all interested company executives, 
probably within two weeks thereafter 
and a day or two later the quarterly 
gathering of the National Automobile 
Underwriters Conference which was to 
have been held at Atlanta on May 21 
will likely be called. 


Marine and Casualty Problems 


At the gathering on the 19th the sub- 
committee, named to consider’ the 
marine interests, reported progress, The 
other subcommittee, dealing with the 
casualty problem, asked for added time 
in which to collect further essential data. 
The marine underwriters made it very 
clear that they were not asking for a 
single concession they were unwilling 
should be equally accorded the fire men. 
They did insist that they be allowed to 
continue operating under the general 
agency system, freely recognizing the 
right of the fire companies to do so as 
well, should they so elect. This point of 
difference holds with the casualty offices 
as well, where the branch offices, as well 
as the general agency and restricted 
agency plans are all used. As the work 
of the committee of nine progresses it 
becomes growingly evident that if a 
harmonious working body is to control 
the automobile insurance field, the vary- 
ing membership interests, fire, marine 
and casualty, must each concede a little 
from the common good, and a disposition 
so to do is manifested. The confusion 
that resulted in the writing of fire and 
casualty automobile business during the 
past few weeks was caused by the delays 
in the issuance of the new rate manuals 
and the conflicting instructions in such 
connections issued by the companies. 
Happily this condition is working itself 
out, and the number of rate violations 
reported are in ever lessening numbers. 


Wants More Central Control 


While the committee is in favor of as 
much home rule as possible, yet it feels 
that there is not enough of centralized 
control at present. In other words, the 
automobile underwriting organizations 
are rather loosely jointed. The commit- 
tee declares that there must be more 
national guidance, especially along fun- 
damental lines. 





Handling Inland Marine Business 


The new inland marine department of 
the Automobile of Hartford has been 
fully organized and is ready to render 
protection on motor truck contents, 
salesmen’s samples, ete. Edwin J. Per- 
rin, Jr.. is manager and now on a visit 
to all the Aetna agencies. Dudley R. 
Sibley, formerly of the Providence Fire 
& Marine, is head underwriter, and 
Austin Titus, of the Aetna Life accounts 
department, is traveling representative 
and general assistant to Mr. Perrin. 





dei time, when one of these large 
tanks starts burning, it is usual, when 
possible, to shoot holes in the tank and 
to let the oil run out into dykes which 
surround all tanks, the purpose of which 
is to prevent the tank from boiling over. 
Especially with crude oil, after about 
eight hours of burning, the oil down be- 
low gets hot enough to explode into the 
air where it can mix with the good 
oxygen and become ignited. This causes 
what is commonly known as “boiling 
over.” The dykes may not be of sufficient 
height to hold the oil and it runs to sur- 
rounding properties, doing severe dam- 
age. Therefore, in most all of the big oil 
fields, a cannon is kept at a convenient 
location, and when the tank is hopelessly 
on fire, this cannon is brought into play; 
holes are shot into the tanks so that the 
oil from below can seep out into the 
dykes, where it burns quietly and saves 
the boiling over and thus endangering 
adjoining properties. 





FORD AGENTS SEEK COVERAGE 


Dealers in Chicago Finding It Difficult 
to Secure Satisfactory Insurance 
—Experience Unfavorable 


Ford dealers in Chicago have banded 
together and are making an effort to 
have all of the insurance on Ford cars 
handled by one company. Last week, 
a committee representing the Ford 
agents in Chicago got in touch with 
a number of the big automobile writ- 
ing companies. It is the desire of the 
Ford agents to have one company issue 
a policy that will automatically insure 
all Fords from the time they reach 
the Chicago dealer until they are deliv- 
ered to the purchaser. Most automo- 
bile writing companies operating in 
Chicago are not writing Fords. The 
experience on them has been very un- 
favorable, and as a result many Ford 
owners and dealers are forced to buy 
insurance in the inter-insurance ex- 
changes and mutuals. The Ford 
agents seem to feel that it would be 
a great improvement to have one 
strong company handle the entire line. 
It is very unlikely that the business 
will be placed on the basis suggested, 
as no company as yet has indicated 
very much interest in the proposition. 

Conditions in Chicago seem to be- 
come more unfavorable every day so 
far as the writing of automobiles is 
concerned. This week the Royal an- 
nounced that it will greatly restrict 
its operations in the city. Companies 
complain that there have been many 
difficulties with the adjustments with 
agents and brokers who use automo- 
bile settlements to get other business. 
They have helped their assureds col- 
lect excessive amounts under loss 
claims in order to curry favor and se- 
cure fire, compensation and other lines 
of insurance. One company doing a 
large volume of automobile business in 
Chicago has found it necessary to em- 
ploy a special automobile man to act 
as underwriter in its local agencies. 
He will pass on all applications where 
policies are issued. 


Passes the Million Mark 


The Security Fire of Davenport an- 
nounces that it had passed the $1,000,000 
mark in point of assets. Its assets on 
Dec. 31 were $955,248. Secretary and 
Manager E. E. Soenke is largely respon- 
sible for the growth of the company. He 
is the underwriter and the pilot of the 
institution. The Security is now 37 
years of age, has grown gradually and 
firmly. The Iowa department in the last 
report on the company says that “The 
affairs of this company have been con- 
ducted along conservative and econom- 
ical lines and its steady and substantial 
growth reflects credit upon the manage- 
ment.” The Security operates in five 
states. Henry C. Brummel, the well 
known Chicago agent who has the Cook 
county management of the company, is 
one of the directors. 


Plans for Writing Apples 


The Hartford Fire is now in a position 
to write hail insurance on apple orchards 
on a large scale. For some time the 
company has written this business, but 
the form has been greatly improved and 
the method of handling the business 
changed entirely. Apple growers have 
complained that they were not being 
given the kind of insurance most useful 
to them. The Hartford has now ar- 
ranged to write hail insurance by the 
tree, barrel or acre. The company will 
grant coverage of $10 to $15 per tree, 
$45 a barrel and $400 to $500 an acre. 

An apple tree begins to bear at the 
sixth year and reaches full maturity at 
the eighteenth year. The company’s 
method of-writing the business is very 
elastic and growers can secure any 
amount of coverage desired on any one 
of three plans. 





More Windstorm Losses 


There are heavy windstorm losses 
coming in in the neighborhood of Red 
Wing, Minn., Castle Rock and North- 
field. At Sidney, Pender and Thurston, 
Neb., there were also numerous losses. 


GOES TO NEW COMPANY 





C. F. FRIZZELL LEAVES NEWARK 


Becomes Vice-President and General 
Manager of the Indemnity Com- 
pany of North America 





NEW YORK, May 26.—C. F. Friz- 
zell, president of the Newark Fire, has 
resigned to become vice-president and 
general manager of the Indemnity 
Company of North America, the new 
casualty company that the North Amer- 
ica recently organized. Mr. Frizzell 
has had splendid executive experience. 
Before becoming president of the New- 
ark Fire, he was vice- president of the 
Royal Indemnity. For a number of 
years he was in the general agency 
business in Tennessee, representing 
both fire and casualty companies. In 
1902 he was made special agent of the 
Royal in the south. He became con- 
nected with the Royal Indemnity as 
resident asistant secretary at Atlanta 
in 1911, and a year later was appointed 
second vice-president. He was chosen 
vice-president in 1918. 

The Indemnity Company of North 
America starts under very favorable 
auspices, being backed by the North 
America, the oldest stock fire company 
in the country. Mr. Frizzell will have 
the organizing work to do and will be 
responsible for getting the company 
established and planted. 








How One Agent Has 
Built Up Hail Business 


UGENE MORRIS, a progressive 

agent at Portland, Ind., has proven 
that it is possible to build up a nice 
line of hail insurance premiums outside 
of the great grain regions of the West 
and Northwest, where hail insurance is 
regarded as an essential form of cover- 
age. Right in his own county in In- 
diana Mr. Morris has developed a 
demand for hail insurance which “re- 
peats” each year with growing facility. 
Asked when he pushes this line he 
stated that the bulk of his business is 
obtained in May and that the last two 
weeks of this month are busy ones in 
his office, taking care of the applica- 
tions. 

“T even get calls for this coverage 
over the telephone and then see to it 
that applications get promptly to the 
the inquirers,” he said. “It is not too 
late in our section to push this line, as 
the farmers are getting the crops in and 
planned for the entire season. I write 
on all the small grains, and when I am 
taking care of the wheat and oats crops 
I also anticipate the farmer’s further 
needs for corn also, thus getting the 
| | business done on one call and securing 
a larger premium. I do not do much 
advertising by mail for hail insurance, 
but I find that fence posters are good 
for calling attention to this line. This 
is now a comparatively easy line to 
sell, as all farmers realize the risk 
they run throughout the growing sea- 
son of losing their crops because of 
| hail. At first I found it a little slow, 
but T believe in it and after I got some 
business placed storms came along con- 
veniently and helped to advertise the 
line through the claims I paid and 
then it began to come easier. I now 
have a really substantial premium in- 
come from hail insurance.” 

This spring Mr. Morris also made 
the most of the tornado insurance sit- 
uation which developed after the visit’ 
of the destructive Storms to northern 
Indiana and his office was kept busy 
for a number of days writing policies 
as fast as they could turn them out. 
He even used the telephone with ex- 
cellent results, securing a lot of busi- 
ness in this way. 
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COMMENTS ON RESULTS 
OF THE LAST YEAR 


President Buswell Assembles Some 
Interesting Statistics in His 
Annual Address 


BIG BUSINESS WAS DONE 


National Board’s Head Says Insurance 
Men Can Be of Vast Help 
These Days 


President F. C. Buswell presented 
some excellent thoughts to the annual 
meeting of the National Board. 
said that in this period of national tur- 
bulence the insurance companies are in 
a particularly favorable position to 
reach an army of devoted loyal repre- 
sentative Americans of character and 
influence representing these companies 
all over the country. 

President Buswell estimated the total 
fire loss for 1919 at $325,000,600, which 
is far higher than any year except that 
of 1918 and 1906. Last year was a prof- 
itable year for fire insurance, largely 
due to the great increase in values. 
The fire premiums last year were $452,- 


199,763. The paid losses were $179,- 
757,324, or 39.75 percent. The increase 


in liabilities was $52,491,293, or 11.61 
percent. The expenses were $178,773,- 
469, or 39.53 percent. The balance was 
$41,177,677, or 9.11 percent. Among 
other observations Mr. Buswell said: 
Comment on Results 

It appears from this that the year was 
an exceptionally favorable one, but there 
are certain facts that should not be over- 


looked in construing the figures: 
First, the large increase in premiums 


and the consequent increase in liabilities 
which must be carried to expiration. 

Second, during two-thirds of the year, 
or until Sept. 1, a sur-charge of 10 per- 
cent was collected on about 80 percent 
of our fire business. Conservatively es- 
timated, this accounts for at least one- 
half of the underwriting profit for the 
year. 


Third, the 


; year was an abnormal one 
in almost every commercial and indus- 
trial line. Moral and financial hazards 


were at a minimum because of the gen- 
erally prosperous conditions that pre- 


vailed, and the difficulty, delay and ex- |! 


cessive cost of replacing 
property undoubtedly 
care to avoid fire. 

Naturally we shared in the benefits of 
all this, and are hopeful that to some 
extent, at least, the improvement over 
pre-war conditions may continue, but it 
is not to be expected that we shall soon 
“se another year as prosperous as the 
ast. 


inspired greater 


Investment Results 


The large and increasing capital em- 
ployed by our members and the volume 


of current business necessarily involves | 


large banking and investment transac- 
tions which were, of course, subject to 


the wide fluctuations of prices and | 
values which prevailed throughout the 
year. 


The following table represents such 
proportion of the total financial trans- 
actions as the fire premiums only within 


the United States and Alaska bear to | 
the total premiums of our members: 
Interest and Rents 
er 26,771,558 
Profits on Invest- 
Regen Seeger 6,768,269 
| ee eres Actus ole $33,539,827 
Investment Ex- 
penses Incurred.$ 2,127,213 
Loss on _Invest- 
ep ee 549,420 
ata SS ben Eos eee ein 20,676,633 
Gain from Investments....... - $12,863,194 


Apparently in this department, of our 
business we shared fully in the financial 
vicissitudes of the year, for the recorded 
losses on investments reached the enor- 
mous total of $18,549,420, and the net 
results of income and profits, less losses 
and investment expenses, show a bal- 


He | 


destroyed | 








SIXTEEN POLICIES TO ONE DOCTOR | 











many different purposes to one 

client is the record that has been 
made by W. N. Buchanan, a broker con- 
nected with the Chicago office of the 
Travelers and president of the Travel- 
ers’ Club of Chicago. 

The particular client is a doctor and 
is, in a way, difficult to sell insurance 
to, because he requires for every policy 
he takes a hard solicitation. He wants 
every point gone into thoroughly and 
insists on being convinced absolutely of 
the necessity of the insurance. 

x * * 

Here are the policies that Mr. Bu- 
chanan has in force for this one in- 
dividual: 

Personal accident and health policy. 

Life insurance policy providing con- 
tinuous income to his wife. 

Life insurance policy providing 
tinuous income to his sons. 

Life insurance policy providing 
tinuous income to his daughter. 

Life insurance income providing con- 
tinuous income to himself from age 65 
until his death. 

Burglary and hold-up policy for his 
home. 

Physician’s defense policy. 

Residence compensation policy with 
in-serveant and out-serveant protection. 

Residence liability policy. 

Residence fire insurance policy. 

Household furniture 


Simay 4 different policies for as 


con- 





con- 


fire insurance 
| policy. 
| Ford automobile, fire and theft policy. | 
| Jeffrey automobile fire and _ theft | 
| policy. 


Garage fire policy. 

Ford liability, property damage and 
collision policy. 

Jeffrey liability, property damage and 
collision policy. 

Some of these policies, of course, 
carry very small premiums and do not 


in themselves pay Mr. Buchanan for 
either soliciting or handling. For in- 
stance, the physician’s defense policy 
paid Mr. Buchanan a very small com- 
mission the first year and provides for 
no renewal commission for him. 

Mr. Buchanan has another client, a 
private banker, for whom he carries 14 
different policies of insurance and for 
another individual 12 policies of insur- 
ance. 

It is, of course, easy to run up a 
large number of policies for a con- 
cern or for a man owning a large 
amount of property, but for the average 
man who owns only his own home and 
one or two automobiles, it is a real feat 
to sell him ten or more policies, and 
Mr. Buchanan has turned the trick on 





many occasions. 
ey ae 


| Mr. Buchanan is an ardent believer in 


keeping after old policyholders for all 
| forms of insurance. He had not given 
| much thought to this subject until two 
| years ago and a suggestion then came 
| in a little piece of printed matter. He 
|} had a list of all of his policyholders 
|; prepared and carried it with him. 
| Whenever he got in the neighborhood 
of one of these, he called on them and 
out of the first 13 people that he called 
on he sold 12 of them additional insur- 
ance, the thirteenth man introduced him 
to an associate to whom he sold insur- 
ance. Since then he has not been over- 
looking old policyholders. 

Old policyholders are, to Mr. Bu- 
chanan, not only prospects for different 
forms of insurance than he has sold 
them in the past, but also prospects for 
additional insurance of certain kinds, 
particularly health and accident insur- 


where the value of the property has in- 
creased in any such manner as the 
average piece of property has increased 
| in value during the past two years. 











amce of 
return 


$12,863,194, a 
capital. 


only 
on the 


very small 


No Relief in Taxation 


Taxation upon insurance generally is 
not materially different than at the time 
of the last annual meeting. Some of the 
more optimistic of us believed then that 
with the cessation of hostilities and the 
advent of peace a material reduction in 
the federal impost would be _ speedily 
forthcoming. No immediate prospect of 
such decrease is apparent. The law of 
| 1918 has not been changed and the only 
| decrease is to be found in the provisions 
| 


of that law which reduced the rate of 
|} income tax for the year 1919 from 12 
| percent to 10 percent, and the excess 


profits tax from 
| bracket and 65 


in the ‘first 
in the second 


30 percent 
percent 


bracket, to 20 percent in the first 
| bracket and 40 percent in the second 
| bracket. The so-called war profits tax 


| 
| 
| 
| 
| was applicable only to the 1918 returns, 
| but few, if any, companies were affected 


by it, so that its elimination is of no 
material interest to us. 

The present federal system of taxa- 
|tion has not many enthusiastic sup- 
| porters, and it is hardly conceivable that 
Congress will permit the faults, com- 
| plexities and inequities of the present 


long to continue. 


Taxation Table 


| 
| 

| 

| law 
The following table segregates federal 
| taxes from similar items paid on account 
|of state, county and municipal taxes; 
| also the percentage of federal, state, 
| county and municipal taxes to premiums 
| written for the year 1919: 





Municipal Taxes to Net Prem- 


| Federal Premium 
EKO 5 a's os. a vp wots $ 4,769,059 
Federal Capital . 
Stock as 6 ak 305,831 
Federal Corpora- 
tion Tax .......- 3,067,122 
Federal Excess 1998:s07 
Profits Tax...... ,799,307 
ee —_—§———_ $ 9,941,319 
State, County and Municipal 
Weta 2's. kako o,6 eee ees oes 12,607,950 
$22,549,269 
Proportion of Federal Taxes to 
Net Premiums Written......... 2.21% 
Proportion of State, County and 


Sums Written 3c icsdsccsvacccnsd 
Proportion of 1919 Taxes to 
Premiums, Written. o.06. cs oisce. 
Proportion of 1918 Taxes to Net 
Premiums “WICC. 6.3% sas ee 4.438% 


Net 


RE ct eiecn do Surr ae oa (bl Baie eco 
The striking 
are the 


56% 
features of this showing 
increase over 1918 taxes of 
$5,610,027, or .560 of the net premiums 
written, and also that the total of all 
taxes is more than one-half as much as 
the balance remaining after deducting 
losses, expenses and increase in liabili- 
ties. 





Tax on Sales 


burden of 
nowise decreased 


The state taxation has in 
during the past year, 
but, on the contrary, in several impor- 
tant states increases have been made 
which, while not large in any individual 
state, the cumulative effect in all of the 
states, plus the tax imposed by the Fed- 
eral Government, increases the burden to 
new high levels, and unfortunately loss 
of revenue from other sources heretofore 
available foreshadows little hope of re- 
lief for some time to come, 


Wall Slated for Promotion 


NEW YORK, May 26—When Arthur E. 
Wall, Australian manager for the Lon- 
don & Lancashire, who has been in this 
city for some days, sails for London on 
Saturday, he will be accompanied by 
George C. Howie, vice-president of the 
London & Lancashire Indemnity. Mr. 
Wall is said to be slated for a high 
executive position at the head office of 
his company. 


Dubuque to Declare Stock Dividend 


The Dubuque Fire and Marine is trans- 
ferring $300,000 from surplus to capital 
stock account. This will give the com- 
pany cash capital of $500,000 and net sur- 
plus of over $400,000. The company will 
complete this step as soon as congress 
passes the proposed measure concerning 
such stock issues. 





R. S. Hoffman & Co., 69 Kilby street, 
Boston, Mass., have just been appointed 
managers’ for Boston and Metropolitan 
District, for the Excelsior of New York. 








ance, life insurance and fire insurance | 





BIG PROBLEMS UP AT 


NATIONAL BOARD MEET 


(CONTINUED FROM PAGE 3) 
ble for its important service in the past 
year. Mr. Kurth is a man who has forged 
rapidly to the front in underwriting cir. 
cles within recent years, and who is des. 
tined for still greater things. 

In addition to the reports from itg 
standing committees the National Board 
this year will hear from a special com- 
mittee on the United States Chamber of 
Commerce, R. M. Bissell, president of the 
Hartford Fire and former president of 
the National Board, speaking for hig 
committee associates. Mr. Bissell wag 
one of the first, if not the first, of the 
fire underwriters to appreciate the value 
that might accrue to fire insurance in- 
terests from association with the Cham. 
ber of Commerce, and for the past two 
years has devoted a great deal of time 
to the subject. He served as chairman of 
the insurance section of the Chamber of 
Commerce at the eighth annual gather- 
ing of the latter body at Atlantic City 
last month, and is now one of the di- 
rectors of the Chamber. 

Case to Succeed Buswell 

Having served for two years as presi- 
dent of the National Board, Mr. Buswell 
will retire at the forthcoming meeting, 
His successor will be Charles Lyman 
Case, the present vice-president. Wil- 
liam Hare will undoubtedly be rechosen 
as treasurer and George G. Bulkley as 
secretary. Mr. Case, the long-time United 
States manager of the London Assurance, 
is known and highly respected from one 
end of the country to the other. Sucecess- 
ful as an underwriter and company 
executive he is equally qualified as an 
after-dinner speaker, and no gathering 
of fire underwriters is considered quite 
complete without the presence of the 
manager of the London Assurance. The 
election of Mr. Case, which may be re- 
garded as a foregone conclusion, will be- 
the first time in seven years that the 
United States manager of a British com- 
pany has been chosen president of the 
National Board. 

Former presidents of the National 
Board whose attendance at the forth- 
coming gathering of the organization is 
looked forward to include William B. 
Clark, president of the Aetna; E. C. 
Irvin, president of the Fire Association; 
R. M. Bissell, president of the Hartford 
Fire; George W. Burchell, recently re- 
tired as president of the Queen; E, G, 

Richards, formerly United States man- 
ager of the North British & Mer- 
cantile; A. W. Damon, president of the 
Springfield Fire & Marine, and Henry W. 
Eaton, former United States manager of 
the Liverpool & London & Globe. 


Carley with Underwriters Adjusting 

Cc. C. Carley, who has been an adjuster 
with the Minneapolis branch office of the 
Western Adjustment, has resigned as of 
Junel to go with the Minneapolis branch 
of the Underwriters Adjusting Company 
under Walter H. Cobban, manager. 





Eastern Notes 
The Guaranty Fire of New York has 
been elected a member of the Philadel- 


| phia Fire Underwriters’ Association. 


A new general insurance agency has 


been opened in Schenectady, N. * 
known as the William Casey Company, 
Inec., with office at 123 Wall street. 


The Rochester Insurance Agency has 
been appointed agent at Rochester, N. ¥Q 
for the Knickerbocker. 

H. H. Landon, assistant secretary of 
the Excelsior Insurance Company, 1s in 
New York this week and is leaving for 
a trip through Pennsylvania and New 
Jersey on field work. 

The following companies have been 
admitted to Maine: Manufacturers Fire 
of Chicago, Nippon Fire, Consolidated 
Assurance of London, and City Equitable 
Fire of London. ; 

At the annual meeting of the National 
Board of Marine Underwriters, Henry 
Bird was elected president; Louis F. 
Burke, vice-president; E. . S. Warren, 
secretary; W. D. Burkhard, treasurer. 

Charles F. Kuenhold of Hartford, 
Conn., has been elected a member of the 
executive committee of the Conserva- 
tion & Fire Prevention Association 0 
the New England States in place of 5. Cc. 
Avery resigned, 

In Philadelphia Thomas L, Wilson has 
been commissioned by the Metropolitan- 
Hibernia and the Western Alliance of 
Chicago and the Capital Fire of Cali- 
fornia has withdrawn from the agency 
of Frank B. Off. 

Commissioner Hobbs of Massachusetts 
rules that fleet rates upon automobiles are 
discriminatory and that same premium 
should be charged as is levied upon indi- 
vidual cars. The prohibition, he explains, 
does not apply to floaters written for auto- 
mobile manufacturers. 
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“AMERICA FORE” 








~ Partners In Prosperity— 


Every American is a partner in the well-being of 
| the United States. 


| By acquitting ourselves like partners, by co- operation 
| to the utmost among Americans, American prosperity 
| will be best maintained and American progress best 
| assured. 


The AMERICAN EAGLE, with its funds secured in 
the United States, co-operates to the fullest extent with 
American Agents and American enterprise. 


~ © fF 


AMERICAN EAGLE 














Fire Insurance Company 
Cash Capital, One Million Dollars 


HENRY EVANS, President 














MAIN OFFICE: ° PACIFIC COAST DEPT. -WESTERN DEPARTMENT: 
P. O. Box 1030, City Hall Station C. E. ALLAN, Secretary ALFRED STINSON, Secretary 
80 Maiden Lane Insurance Exchange Bldg. 207 W. Jackson Blvd. 
NEW YORK SAN FRANCISCO _ CHICAGO 





A Good American Company to Represent 





























8 


THE NATIONAL UNDERWRITER 









May 27, 1920 _ 





COX WILL GO ON TRIP 
NATIONAL PRESIDENT’S TOUR 


Agency Association Officers Arrange 


for a Big Campaign to Stimulate 
Interest in Memembership 


_ NEW YORK, May 26.—Commenc- 
ing June 1 the state and the national 
officers and committees of the National 
Association of Insurance Agents will 
begin a 60-day campaign to secure 2,000 
additional members before the next 
annual gathering of the organization, to 
be held at Des Moines, Oct. 20-22. 
In every way President F. J. Cox will 
actively aid in the effort. Plans for- 
mulated by Craig Belk of Houston, 
Tex., vice-president of the southwest- 
ern territory, and Lawrence M. Pinck- 
ney, vice-president of the southeastern 
territory, provide for a trip by Mr. 
Cox commencing with visits at Green- 
ville, S. C., June 9, thence to Jackson, 
Miss.; Dallas, Houston, San Antonio, 
Galveston, New Orleans and Greens- 
boro, N. C. 


Will Address Annual Meetings 


President Cox will address the South 
Carolina association at its annual 
meeting June 9-10, going thence to 
Jackson, where he will speak at the an- 
nual convention of the Mississippi as- 
sociation June 14. Two days later he 
will speak at a joint meeting of the 
chamber of commerce and other local 
civic organizations in the interest of 
fire prevention, and the following day 
will be the guest of fire and casualty 
agents of Houston, going later to San 
Antonio and to Galveston. At the last 
named city the Texas association will 
hold its annual meeting June 18-19. 
On June 20 President Cox will be the 
guest of the New Orleans Insurance 
Exchange and of the Louisiana state 
association. On the trip from Dallas’ 
to New Orleans he will be accompanied 
by Vice-President Belk. The itinerary 
will conclude at Greensboro on June 
25, where President Cox will attend the 
annual convention of the North Caro- 
lina association. 


Chairman Case Busy 


Chairman James L. Case of the exec- 
utive committee of the National asso- 
ciation is working on the rules and 


quotas of the special pre-convention | 


membership drive for 2,000 new mem- 
bers and will announce them during 
the present week. This is to be a con- 
test between the state associations—the 
association which exceeds its quota by 
the greatest percentage to receive a | 
handsome gavel, which will be pre- | 
sented at the annual convention at Des | 
Moines. Walter H. Bennett, the new | 
secretary of the National association, 
who will commence his term in that 
office on June 1, will be the National 
association representative at the an- 
nual meeting of the N. Y. State Asso- 
ciation of Local Insurance Agents at 
Syracuse, June 9. ‘ 

President Buswell of the National 
Board has extended an invitation to 
President Cox of the National associa- 
tion to attend the annual meeting of 
the board and the subsequent lunch- 
eon on May 27, and Mr. Cox has ac- 
cepted. 


Insurance Society Meeting 


NEW YORK, May 26—Speakers at the 
well attended annual dinner of the In- 
surance Society of New York last night 
included: W. Colvin Chestnut, a Balti- 
mere attorney; J. F. Van Riper, branch 
secretary Norwich Union Fire, and Rob- 
ert P. Barbour, branch secretary North 
British & Mercantile. Officers chosen for 
the new year were: President, Allen A. 
Clough; vice-presidents, Lyman Candee, 
Clarence A. Ludlum, Edson S. Lott, 


Charles R, Pitcher; secretary-treasurer, 
Edward R. Hardy, executive committee; 
Joseph H. Woodward, Peter Yoost and 
Edward W. Dart. 












| of Columbus, O., 








CHANGES IN THE FIELD 

















David I. Bergwin 


David I. Bergwin of the western 
office of the Liverpool & London & 
Globe has been appoirited special 
agent of the Niagara Fire for Michigan. 
He has been with the L. & L. & G. for 
14 years. He rose from a minor posi- 
tion to that of examiner. He will work 
with C. R. Fidlar, state agent of the 
Niagara, with headquarters at Ann 
Arbor. 





H. F. Sears 


H. F. Sears of Toledo, O., special 
agent of the Royal, has resigned and 
has gone with the Toledo branch of 
the Western Adjustment. 





Van A. Dyer 


Owing to the rapid increase in the 
business for the National Security in 
Iowa, Van A. Dyer has been appointed 
special agent to assist State Agent 
T. M. Averill in that state. Mr. Dyer 
will have headquarters at Fort Dodge, 
while Mr. Averill has recently moved 
his headquarters to Des Moines, tak- 
ing offices at 603 Observatory building. 
The National Security was admitted to 
Iowa in the fall of 1918, and has rap- 
idly developed a very satisfactory and 
increasing business. 


William R. Drake 


William R. Drake, Ohio state agent 
of the Concordia, has resigned. Mr. 
Drake is prominent in fire prevention 
activities, having served as president of 
the Conservation & Fire Prevention 
Association of Ohio. 


Charles C. Terry 


Charles C. Terry of Birmingham, 
Ala., has completed arrangements to 
move to Louisville, where he becomes 
state agent for the Globe & Rutgers. 
He has opened offices at 309 Columbia 
Building, Louisville. The company has 
been licensed in Kentucky by Commis- 
sioner Ramey. Mr. Terry plans to have 
two agencies in Louisville. The com- 
pany plans to start writing at once. 
Mr. Terry is from the office of Charles 
C. Terry & Co., Birmingham, state 
agents for Globe & Rutgers and Globe 
Underwriters in Alabama. 


4 





E. M. Liljeblad 


E. M. Liljeblad, special agent of the 
Delaware Underwriters in Ohio, with 
headquarters at Columbus, has resigned 
to accept the position of special repre- 
sentative of the American National Fire 
in Cuyahoga county. 
He will be connected with the Cleve- 





| 


land office of which B. T. Duffy is | 


county manager. 

He is succeeded by Louis H. Detmer- 
ing, Jr., who for the past two years has 
been Ohio special for the Automobile 
of Hartford, under State Agent Louis 
H. Schweer, with headquarters in Cin- 
cinnati. Mr. Detmering will retain his 
Cincinnati office. 





Frank P. McCabe 


Frank P. McCabe of Chicago, who is 
connected with the western department 
of the Queen, has resigned to become 
special agent of the Detroit Fire & 
Marine, traveling out of Chicago. He 
will cover Illinois and perhaps part of 
Indiana. He is a son of Charles R. 
McCabe, Sr., of McCabe & Hengle, Chi- 
cago local agents, and a brother of 
Charles R. McCabe, Jr., state agent of 
the Niagara in Illinois. 





Walter Hansen 


Walter Hansen, special agent of the 
Mercantile in Michigan, has resigned to 
become special agent for the Commer- 
cial Union and affiliated companies. 





He suceceds Martin Brown, who re- 
signed to go into a local agency at 
Jackson, Mich. Before going with the 
Mercantile Mr. Hansen acted as as- 
sistant to Mr. Brown. 


—_———— 


B. W. Hilbert 


B. W. Hilbert of the Hilbert, Pryor 
& Hilbert agency, Wichita, Kan., has 
been appointed special agent of the 
Standard of Hartford in Oklahoma, 
Kansas and Missouri. He will make 
his headquarters at Wichita. 





William M. Aris 


William M. Aris, who has been spe- 
cial agent for the Niagara in Illinois, 
has been transferred to the home office 
in New York. 





H. F. Gregg 


H. F. Gregg, who has been an exam- 
iner in the western department of the 
Royal for nine years, and has been 
doing special agency work in various 
states, has been appointed Illinois spe- 
cial agent. 





Benning Hull 


Benning Hull, Inspector for the Chi- 
cago Board, has been appointed special 
agent of the Great American and Amer- 
ican Alliance in Illinois, assisting State 
Agent George A. Feindt. 





Charles H. Cowan 


Charles H. Cowan, of Oklahoma City, 
Okla., state agent of the Hanover in 
Oklahoma, has resigned to become 
associated with the local agency of 
Price & Miller, Oklahoma City. 





F. D. Sebelin 


Franklin D. Sebelin, who has been 
with the Ohio Inspection Bureau, has 
resigned to become special agent in 
Ohio for the Palatine and Hand-in- 
Hand Underwriters, assisting William 
H. Herman. 





Joseph C. McCormack 


Joseph C. McCormack, Ohio state agent 
for the Scottish Union & National, has 
been appointed New Jersey state agent 
of the Niagara Fire. 





B. T. Holderman 


B. T. Holderman, special agent of the 
New York Underwriters in North Dakota 
and Minnesota, has become state agent 
in North Dakota. 





James M. Lamore 

James M. Larmore, of Anderson, Ind., 
executive special agent for the Cale- 
donian in the west, has resigned his 
field position in order to devote his en- 
tire time to the insurance department of 
the Farmers Trust Company of which he 
is manager. Mr. Larmore finds that the 
demands of the local agency are so 
great as to require all his attention. He 
is one of the high grade men in the 
west who have made an excellent name 
for himself, 


St. Paul Controversy Settled 


ST. PAUL, MINN., May 26.—The 
controversy that some of the fire com- 
panies have been making with the St. 
Paul Board regarding the number of 
agencies any one company may have 
in the city seems to have been settled 
in favor of the companies. The St. 
Paul Board has removed all restric- 
tions as to the number of agencies a 
company may have in the city, and the 
offending agency which had _ been 
dropped from the Board because of the 
rule has paid its fine and a new mem- 
bership fee. Minnesota field men take 
this to mean that St. Paul is now open 
territory. 











STATEMENT BY SNOW 
VIEWS ON MARINE INSURANCE 


President of Home of New York Urges 
the Development of an Ameri- 
can Merchant Marine 


NEW YORK CITY, May 26.—Eld- 
ridge G. Snow, president of the Home 
Insurance Company, contributes to 
the “Journal of Commerce” an article 
strongly urging the development of 
an American merchant marine and of 
its hand-maiden, American marine in- 
surance. He says, “The fact that so 
great a proportion of the marine in- 
surance premiums paid on American 
ships and American goods has gone 
out of the country to build up and 
foster the very interests which we 
must meet in competition is one of the 
many enlightening revelations result- 
ing from the recent investigation by 
the House of Representatives commit- 
tee on the merchants marine and fish- 
eries.” 

He says further that the “American 
merchant, manufacturer and_ ship- 
owner will do well, both for himself 
and his country, if he will co-operate 
with American underwriters in build- 
ing up our domestic facilities for a 
business which is so intimately inter- 
woven with the country’s commerce 
and trade. We will do well to emulate 
the spirit which actuates the business 
interests of our maritime competitors 
and with patriotic purpose and wise 
forethought co-operate with all in- 
terests for American goods, to be car- 
ried in American ships, to be financed 
through American banks and guaran- 
teed against loss from sea perils by 
American marine insurance.” 





Holman Made Suburban Secretary 


NEW YORK, May 26—United States 
Manager Palache of the Commercial 
Union combination announces the ap- 
pointment of Frederick L. Holman as 
suburban secretary in charge of the 
Philadelphia suburban field, comprising 
the counties of Montgomery, Bucks, 
Chester and Delaware. He will make 
headquarters in the Commercial Union 
Building at Philadelphia. Mr. Holman 
will take up his new duties on the first 
of July and in order to give all agents in 
the suburban field the best service, they 
will be requested to report all business 
after that date to him and deal directly 
with the Philadelphia office. Mr. Holman 
is also appointed special agent of the 
companies for the counties of North- 
ampton, Lehigh, Berks and Lancaster in 
Pennsylvania, and that part of New Jer- | 
sey south of Trenton. Mr. Holman is @ 
son of the late William A. Holman, for- 
merly manager of the Philadelphia Un- 
derwriters. He is a graduate of the 
University of Pennsylvania. His experi- 
ence covers inspection service for the 
Underwriters Association of the Middle 
Department, after years in charge of its 
rating department. He leaves his present 
position as special agent for the Norwich 
Union, supervising eastern Pennsylvania, 
southern New Jersey, Maryland and the 
District of Columbia, to take up his new 
duties with the Commercial Union fleet. 


Death of Geo. W. Duke 


George W. Duke, of Kokomo, Ind., one 
of the best known local agents of In- 
diana, died at his home in that city last 
Monday morning at the age of 65 years 
after an illness of several months. Mr. 
Duke was an eminently successful in- 
surance agent, having the distinction of 
representing from fifty to sixty of the 
largest and best known companies, fire 
and casualty, for which he built up a fine 
line of business. His agency, which was 
organized in 1878 and for many years 
operated as Duke Bros, & Co., also did a 
very large real estate business and sev- 
eral years ago reorganized as the Farm- 
ers Trust & Savings Bank. Mr. Duke 
took an active interest in politics and 
public affairs and for two terms was city 
clerk of Kokomo, and during the admin- 
istration of State Auditor J. O. Hender- 
son he served as deputy auditor. He took 
an active interest in agency association 
affairs, both state and national, and was 
for several terms president of the In- 
diana association. 
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O save paper, The National Underwriter will be 
divided into two editions which can be mailed 
separately. 


Readers who want The National Underwriter Life 
Insurance Edition MUST signify their choice in writing, 
for the reason that the Life Insurance Edition will be 
“entered” at the Post Office as a separate publication, 
and the Post Office Requires signed orders. 





Cards have been sent to all subscribers to signify 
their choice. Those who have not mailed back the 
cards should mail them at once, or use the blank below, 
in order not to miss an issue of the Life Insurance 


Edition. 


Those who want BOTH Editions must signify that 
choice, as well as those who want only the Life In- 
surance Edition. The Fire and Casualty Edition will . 
continue to be mailed on the OLD subscriptions until - 


the subscriber indicates his choice. os 
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Life Section to Be Separate Paper 


Beginning next week, THE NATIONAL 
UNDERWRITER will be divided into two 
separate editions, each mailed by itself. 

Subscribers who want the Life Insur- 
ance Edition, either by itself or with the 
fire and casualty section, must check and 
SIGN the card that has been sent them, 
or check and sign the coupon on page 9 
of this paper, and mail it to THE 
_ NATIONAL UNDERWRITER, 1362 Insurance 
Exchange, Chicago. 

This is a post office requirement to se- 
. cure mailing privileges for the Life Insur- 
ance Edition at second class rates. The 
life section will be “entered” at the post 
office as a separate publication, with its 
own mailing list. The post office regards 
the second class privilege as one granted 
to subscribers, not to publishers, and a 
publisher cannot send a publication to a 
reader who has not indicated that he 
wants it. The Life Insurance Edition 
being regarded by the post office as a 
separate publication, the publisher does 
not have the privilege of sending the new 
paper to old subscribers without their 
written request. Therefore those who 
want the Life Insurance Edition should 
act promptly, so as not to miss the issue 
of June 3. 

The life section will be “entered” at the 
post office under its own name, which 
will be “THE NATIONAL UNDERWRITER— 
Lire INsuRANCE EniTION.” 

In connection with the division into 
two editions is an increase in subscription 
rate to $4 a year, but either edition will 
be furnished at the old rate of $3 a year. 


Some Interesting Statistics 


THE statistics presented by the Con- 
necticut insurance commissioner cover- 
ing the fire and marine business of last 
year are interesting because they bring 
out some salient facts. 

The premiums of companies report- 
ing to Connecticut last year amounted 
to $539,044,965, as compared with $477,- 
131,981 the year before. The loss ratio 
in 1918 was 53.94 percent and the ratio 
last year was 46.49 percent. There 
naturally was a tremendous gain in 
premium volume. That created a huge 
liability that is not yet off the books 
and which has to give an account of 
itself. The underwriting gain in sur- 


plus was $47,698,567 and the investment 
gain in surplus was $18,533,842, making 
a total surplus gain of $66,116,010. 

The lower loss ratio, as the commis- 


_ 21.62 


The increase in rate scarcely needs ex- 
planation. Printing prices more than 
coubled in a year, and no prices are 
quoted on paper. Orders must be given | 
months in advance, “subject to price at | 
time of delivery.” 

Conservation of paper 
portant consideration. Although THE | 
NATIONAL UNDERWRITER is promised 
nearly double the amount of paper used 
last year, it cannot get enough to keep 
pace with its growth in size and circula- 
tion. The paper situation is well known 
and the shortage in printing paper has 
for some time been receiving the atten- | 
tion of congress. While the returns on | 
the postal cards sent to subscribers show 
a gratifying number want both sections, | 
subscribers interested in only one part | 
have commented on the waste in sending | 
them the other part. It is not possible 
under post office rules to send a sub- | 
scriber less than a complete paper, and 
the only remedy was to find a solution 
that would fit in with post office regula- 
tions. This was the “entry” of the life 
insurance section as a separate publica- | 
tion, 

Subscribers stieatl bear in mind that 
the Life Insurance Edition cannot be 
sent them unless they request it, and they 
are urged to mail the card or coupon at 
once so as to avoid missing an issue. 

Those who want the fire and casualty 
section alone are urged to indicate their 
wishes also, in order that the checking of | 
the mailing list may be complete and | 
the work be dispatched. 


is another im- 


sioner points out, can be accounted for 
in large measure by the increased vol- 
ume of premiums received, because of 
enhanced property values. Commis- 
sioner MANSFIELD properly cautions the 
people not to take this as an indication 
of what may be experienced in the 
future, as the same factor producing 
the premium increase naturally indi- 
cates larger losses in the future. The 
underwriting gain, therefore, is nominal 
rather than real. 

According to the tables presented by 
the Connecticut department, the com- 
missions paid last year amounted to 
percent, a slight increase over the 
year before. The dividends paid stock- 
holders amounted to 16.87 percent on 
the capital stock paid up, a small gain 
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H. E. (“Herb”) Boning, agency super- 
intendent of the Milwaukee Mechanics, 
blew into the Cincinnati office of C. E. 
new president of the Ohio 
Association, Mon- 


day morning and work and conversa- 


| tion about the plans of the new con- 
| servation executives promptly 


ceased. 


| Mr. Boning is one of the former Ohio 
| field men whose popularity has never 


waned since he left the state and went 
He visited 
Cincinnati in course of a trip through 
Michigan and Indiana, to see his doctor, 
but doesn’t look it, and says he is in 
better health than he has been for years. 


E. Roger Owen, general manager of 


| the Commercial Union at its home of- 
| fice in London, 
and will then act as chairman of the 


will retire on July 1 


board. Mr. Owen took charge of the 
Commercial Union in 1885. His ad- 
ministration has been most successful. 
When he assumed office the company’s 
premium income was £1,136,359, and 
its total funds £2,135,412. Its pre- 


PERSONAL SIDE OF THE BUSINESS 





is £11,441,672 and 
£ 26,255,855. 

E. Armstrong and Joseph 
appointed general 
managers to succeed Mr. Owen, and 
Henry Mann, secretary of the com- 
has been appointed deputy gen- 
manager. J. Dewhurst, assistant 
secretary of the Ocean Accident & 
Guarantee, which is owned by the 
Commercial Union, becomes secretary 
of the Commercial Union. Mr. Arm- 
strong has been with the Ocean Acci- 
dent for many years and leaves the 
managership of the Ocean to take his 
Mr. Powell has been deputy 
manager of the Commercial 


total funds, 
ss ges | 


general 
Union. 

Judge Thomas Bates of Chicago, the 
attorney for the Western Union, and 
the well-known insurance attorney, is 


| able now to walk on crutches, and has 


been down to his office. Last winter 
Judge Bates fell while going from his 
home in Evanston to the sidewalk to 
take his car. His hip was badly frac- 


| tured and Judge Bates has been laid up 
| ever since. 


He had a long and painful 
siege. However, he went through it 
like a soldier and a philosopher. 


Paul B: Sommers, recently appointed 
superintendent of agencies for the 
American of Newark, is now traveling 
through Ohio with State Agent Shan- 
non, getting in touch with the com- 
pany’s representatives there. Later he 
will go through New York and other 
states and generally familiarize him- 
self with the field force and with their 
local problems. Mr. Sommers, who is 
related to President Lane of the 


| Niagara Fire, was for several years the 


former’s assistant in the Rocky Moun- 








miums reserve on Dec. 31 was equal to 
79.56 percent of the premiums written 
during the year. The total fire pre- 
miums of the companies reporting to 
Connecticut amounted to $491,023,763, 
while the marine and inland amounted 
to $104,968,626. The premium reserve 
on all companies reporting to Connecti- 
cut Jan. 1 was $474,199,339, showing an 
increase of $61,409,299; It will thus be 
seen that the companies were called 
upon to put up a large amount of extra 
reserve on the business written last 
year. Until an accounting is made as 
to this business, we are likely to be 
deceived as to the results. We cannot 
tell when there will be a decided upward 
turn in the loss ratio. The larger new 
business has served to keep the average 
expense ratio down, although the cost 
of operating has greatly advanced. 
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tain field for the Scottish Union & Na- 
tional, and when Mr. Lane was called 
east as chief aid to E. B. Boyd, United 
States manager of the Yorkshire, Mr. 
Sommers succeeded him with the Scot- 
tish Union. Later he was transferred 
to the Ohio field as the company’s 
state agent, subsequently resigning to 
enter the local agency business at 
Cleveland. Yearning for the company 
end of insurance again, he accepted the 
attractive offer made him by the Amer- 
ican, and the connection has proven 
mutually satisfactory. 


Charles. W. Krueger, formerly assist- 
ant secretary of the New Hampshire 
Fire, some time ago left the insurance 
business to engage in farming. He is 
now arranging to dispose of his farm 
near Manchester, N. H., and desires. to 
return to the insurance field. Mr. 
Krueger was formerly located at Den- 
ver, where he traveled for the New 
Hampshire, covering a large field. He 
has had a wide insurance experience. 
His family is now in Denver, and he 
is making his headquarters at 732 Gas 
& Electric Building, Denver. 


The sympathy of the fire underwrit- 
ing fraternity goes out to Clarence A. 
Ludlum, vice-president of the Home, 
in the death of his wife, which sad 
event occurred on Saturday. Services 
were held Tuesday evening at the Pres- 
byterian Church, Jamaica, Long Island. 
Mrs. Ludlow was greatly beloved in all 
her relationships. 


Sidney R. Kennedy, secretary of the 
Fidelity Phenix, who is traveling in 
South America in the interest of the 
American Foreign Insurance Associa- 
tion reached Ecuador a day or two ago. 
He plans visiting Panama before re- 
turning to New York, where hé is due 
about July first. 


William R. Snyder, an adjuster for 
the Underwriters Adjusting Company 
of Chicago at Kansas City, is being 
transferred to the Detroit office, where 
he will assist Manager Thrasher Hall. 
G. M. Montgomery, an independent ad- 
juster at Mattoon, IIl., will go to Kan- 
sas City to succeed Mr. Snyder. 

Mrs. Frances Boyd Curry, wife of 
H. Eugene Curry, special agent in In- 
diana of the National Union, died at 
Indianapolis May 18. Burial took 
place at her girlhood home, Mount 
Sterling, Ky. Mrs. Curry was a very 
lovable woman and her untimely pass- 
ing is deeply mourned by her family 
and a large circle of friends in both 
Indiana and Kentucky. Mr. Curry is 
the son of John H. Curry, former Ken- 
tucky state agent of the Queen, and 
nephew of A. G. Curry, Kentucky state 
agent of the Great American. 

Announcement has been made of the 
engagement of W. J. Richards of the 
c. Richards & Sons agency of 
Syracuse, N. Y., to Rosamond M. 
Moyer, also of Syracuse. The mar- 
riage will take place June 8 at the 
home of Miss Moyer. The couple will 
make their home in Syracuse. Mr. 
Richards is one of the most popular 
young men engaged in the insurance 
business in Syracuse, and is secretary 
and treasurer of the Insurance Agents’ 
Club of Syracuse. 

It’s easy enough to get agents 

To take your cigar and a drink, 

Back homeward you frisk 

And await a new risk; 

Does it come? Yes it does—I don’t think. 
—wW. Tecumseh Benallack, Mich. 


A man by the name of Muldoon, 

While eating, he swallowed a spoon, 
For him life’s a blur 

Because he can’t stir. 

It served him just right, the poor proon. 








W. Tecumseh Benallack, Mich. 
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of its San Francisco conflagra- 











tion losses the Fireman’ s Fund 





Insurance Company was rehabili- 
tated with gross assets of $5,300,000, 


reserve of $2 700,000, net surplus 


$550,000, and policy holders’ sur- 
plus $2,150,000. 


On April 1, 1920, with the increase 
in capital stock fully pa d, the 
company has gross assets of 
$22,500,000, reserve $10,000,000, net — 
surplus $6,000,000, and policy- 
holders’ surplus $9,000,000. 
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| the exact nature of the leasehold insur- 
| ance contract, they became less will- 


UNDERWRITING HINTS 
ON LEASEHOLD RISKS 


(CONTINUED FROM PAGE 3) 


ing to accept any and all leasehold in- 
surance offerings. Gradually com- 
panies commenced to take the position 
that leasehold insurance is not particu- 
larly desirable, that the loss possibil- | 
ities are numerous and that forms must | 





| be carefully studied in order to elimi- | 


nate jokers. 

Plenty of Leasehold 
Prospects for Agents 
There is certainly no doubt about the | 


| fact that leasehold insurance can read- | 


| has even a fragmentary knowledge of 


| the subject. 


| 
| ily be written today by any agent who 
| 
| 
| 


Any concern, in whatever 


| business, that owns a lease made three 
| or four years ago has an insurable 


| leasehold interest. 


| concerns if they were to be forced to 


| a fire, would find it practically impos- 
| sible to 


| obtained would be much less desirable 
|'and present rents are two or three 


| contract. 
| concerns today and every one of them 


| features of this class of indemnity. 
Guarantee Lessee’s Value 


| ing to the 





| years 
| relief for several years to come. 


| argue that in writing leasehold insur- 


“uninhabitable by fire and the company 


Real estate condi- 
tions today are most unusual. Most 


vacate their present quarters owing to 


secure a new location. Cer- 
tainly any other quarters that might be 


times the rates charged three or four 
ago. There is little hope of 
Fac- 
tory and office space will remain scarce. 
Any concern holding a long term lease 
made a few years ago, owns a valuable 
There are thousands of such 


is a prospect for leasehold insurance. 
If they were to be turned out of their 
present location by fire, they would 
suffer a decided loss, because they 
would be forced to rent new quarters 
at present prices, which are the highest 
in the history of, the real estate busi- 
ness. 


Definition of Purpose of 
Leasehold Contract 


The purpose of leasehold insurance | 
is to secure to the lessee any difference | 
in value between the sum paid for the | 
leased premises and the value of the} 
property for occupancy, either for the | 
lessee’s Own purposes or what may | 
be received from tenants. In other | 
words, if a concern leases a building 
for ten years at $10,000 a year and 
real estate values increase, as is the 
case at the present time, so that a simi- 
lar building in a similar neighborhood, 
or the same building, is worth $15,000 
a year, the lessee has annual insurable 
leasehold interest of $5,000. If the 
building were to be rendered unten- 
antable by fire, the lessee would lose 
$5,000, because he would be forced to 
pay $15,000 instead of $10,000 a year 
for an equally satisfactory location. 
This $5,000 is a legitimate insurable 
proposition. In ordinary times com- 
panies would have no hesitancy in writ- 
ing the business, but just at present 
there are two or three rather serious 
objections. It might be well for com- 
panies that are being offered consider- 
able leasehold insurance to rather care- 
fully consider some of the undesirable 





for Term of Years 
In the first place, many underwriters 


ance a company is simply guarantee- 
insured that present real 
estate conditions will continue through- 
out the entire period of the lease. For 
example, suppose that a lessee has a 
$5,000 insurable leasehold interest un- 
der a lease that has 15 years to run. A 
company will write this business, col- 
lecting one, three or five years’ pre- 
miums and two or three days after the 
business is written the building is made 


is called upon to pay $75,000 or 15 times 
the $5,000 annual profit as saving. 
What assurance has any company that 
the actual value of the lease insured 


| for 15 years? 
| the present time, no matter how valu- 





will remain $15,000 annually instead of 





$10,000 annually during the entire 15 
years that the lease has to run? Is 
it not quite likely that there will be a 
slump in the real estate market? Is it 
not a fact that the lease is very un- 
likely to be worth $15,000 annually 
during the entire 15 years that it has 
to run. The real estate market fluctu- 
ates. Abnormal conditions in the real 
estate market came within three years. 
It is very probable that there will be a 
decided change in conditions within at 
least five years. Why, then, should any 
company guarantee to an insured that 
his lease is worth a flat stipulated sum 
No owner of a lease at 


able it may be, is willing to say that 
the lease will remain as valuable as it 
is at the present time for 15 years to 
come. In writing leasehold insurance, 
therefore, companies are operating on 
the basis that for the entire term of 
the lease present conditions will con- 
tinue and that the lease will remain as 
valuable for 15 years as it is at the 
present time. 


Difference in Paying 
Loss on Building 


Companies cannot pay losses of this 
kind with very good grace. If a build- 
ing were insured for $75,000 and were to 
burn the day after it was insured, com- 
panies could pay the loss without feeling 
that they were being gouged. When a 
building is insured for $75,000 the com- 
panies know that it is worth that much 
or more. The physical value is theré. 
It is fixed, It can be seen. Companies 
know that in paying a loss on a building 
they are not giving the insured money 
for something that was not there. But 
in paying a loss under a leasehold con- 
tract, they may be giving money to the 
assured for something that was never 
in existence. That is to say, in paying 
a leasehold loss, occurring a year or so 





after the policy was written, companies | 
cannot be sure that the sum paid would | 


have been earned by the assured. 


Obiect to Paying 

Out Lump Sums 

One underwriter who has given some 
thought to the subject of leasehold in- 
surance, says that the great mistake that 
companies are making in writing this 
form of indemnity is that in the event 
of a loss, companies pay the entire esti- 
mated vaiue of the lease in a lump sum 
without discount for prepayment. For 


| example, if a lessee has an insurable in- 


terest of say $10,000 and the lease has 


| ten years to run, companies will write 


a $100,000 leasehold policy, because the 
annual value of the lease to the lessee 
above the amount paid is $10,000 and 
the lease has ten years to run. If a loss 


occurs during the first year of the con- 
tract the companies pay out $100,000, less | 


the automatic deduction for the expired 
term. If the lessee had no fire and con- 
tinued to occupy the premises or sublet 
them to someone else, he would earn this 
money in installments of $10,000 a year. 
He would not make the $100,000 in one 
year, or two years or five years, but it 
would be ten years before he would have 
$100,000 profit to his credit. 


More Desirable for 

Lessee to Have Fire 

If his original lease was for $10,000 a 
year and he was able to sublet the prop- 
erty for $20,000 he would annually make 
a net profit of $10,000, but befcre he 
could make a total profit of $100,000 ten 
years would have'to elapse. Yet under 
a leasehold policy the companies pay him 
the entire $100,000 in one fell swoop. 
There is no discount for cash. There is 
no provision in a leasehold policy for 
installment payments. There is no plan 
by which the policyholder gets the $100,- 
000 in yearly installments of $10,000 as 
would be the case if the lease remained 
in force and there were no fire, but the 
lessee is presented with $100,000 cash 
and under these circumstances the cash 
in hand from the insurance company is 
much more desirable than yearly install- 
ments of $10,000 under the actual opera- 
tion of the lease. 


Most Satisfactory 

on Annual Basis 

One fire insurance official says that the 
only way leasehold insurance can be 
safely written is on the annual basis. 
What is going to happen during any 
one year can be fairly well gauged, but 
when it comes to predicting how the 
real estate market is going to be 
affected during the next three or five 
years, one man’s guess is as good as 





another’s, Certainly no one would have 
predicted that values were going to 
shoot up the way they have during the 
past three years and it is equally true 
that there are few who can say what is 
going to take place during the next five 
or ten years. For this reason, if a com- 
pany writes leasehold insurance on the 
annual basis it takes the minimum 
chance. If the real estate market takes 
a sudden drop the company can get off 
the risk at the end of the year, but if 
it is tied up to a five-year contract, it 
has a white elephant on its hands. 


Do Not Collect Premiums 
for Full Term 


It has often been said that when com- 
panies write a leasehold insurance pol- 
icy, for a lessee having a lease with ten 
years to run, ten years premiums should 
be collected. In this way, if a loss oc- 
curs during the first few years of the 
contract,- the company gets something 
in return for the money it pays out. This 
might be all right except for the fact 
that no company wants to tie itself up 
to any risk for a ten-year period. Al- 
most anything could happen in that 
length of time. It is much more desir- 
able, therefore, to write the business on 
the annual basis so that if any radical 
changes occur in the real estate market, 
the company can retire from the risk 
at the end of the year and not continue 
on through three or five years of uncer- 
tainty and doubt with an increase in the 
moral hazard. 


Most Important Factor 

in Underwriting Business 

Without a doubt, the most important 
element to consider in underwriting a 
leasehold policy is the so-called “fire 
clause” in the original lease. The de- 
sirability of the business from a fire in- 
surance standpoint hinges upon the na- 
ture of this clause. Many leases con- 
tain the stipulation that in the event of 
fire it shall be within the province of 
the owner of the premises to determine 
whether or not the property is unin- 
habitable or untenantable and if the 
landlord decides this to be the case, the 
lease automatically becomes void. Other 
leases carry the stipulation that in event 
of a fire damage of 10 percent, 15 per- 
cent, 25 percent or 50 percent, the lease 
becomes void. Others contain an agree- 
ment to the effect that the landlord and 
tenant shall between themselves decide 
whether or not the property is unten- 
antable and the lease void. A few rare 
leases leave this to the discretion of the 
lessee, but this is seldom the case. Some 
leases have a paragraph which state that 
“this lease shall not become void by rea- 
son of any fire damage which takes less 
than 30 days to repair,” the inference 
being that the lease is automatically 
cancelled if it takes in excess of 30 days 
to repair the fire damage. A number of 
leases make a stipulation as to the 
amount of time that shall be consumed 
in repairing any fire damage. For in- 
stance, the lease may specify that if a 
longer time than 60 days or 90 days is 
consumed in repairing a fire loss, the 
lease is cancelled. 


Fire Clause Must _ 

Be Carefully Studied 

These provisions in a lease are im- 
portant. They make leasehold insurance 
desirable or undesirable and the writing 
of all leasehold insurance should rest 
upon the nature of this fire clause in 
the original lease. Many underwriters 
believe that this clause should be made 
a part of the fire insurance contract and 
all who understand the subject of lease- 
hold insurance contend that no leasehold 
business can be intelligently written un- 
less the underwriter is familiar with the 
fire clause in the original lease. Com- 
panies must also watch carefully cases 
where city ordinances specify that in 
the congested districts, buildings dam- 
aged beyond 50 percent cannot be re- 
paired, but must be replaced with a 
structure of a kind specified by the city 
building law. 


Omnibus Occupancy 

Risks Best Business 

The general opinion seems to be that 
the best leasehold business is where the 
lessee occupies a portion of the leased 
premises himself and sublets the re- 
mainder to a number of other tenants. 
There is under such circumstances 4 
mixed occupancy. The actual value of 
the leases is easy to arrive at. Com- 
panies can get a fairly good idea of 
just what the property is worth for 
leasing purposes. Where a lessee leases 


a building for say $10,000 a year and 
in a few years claims that the property 
is worth $13,000 a year, the $3,000 for 
insurance is 


which leasehold asked 
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NE hundred and thirteen 

years ago the Eagle Insur- 
ance Company of London be- 
gan insuring the servants of 
civilization—buildings and 
personal properties. 


As the servants of civilization 
have increased this stable old 
institution, in many fields of 
insurance, has broadened its 
underwriting and found: ways 
and means of insuring new 
kinds of property with new 
sorts of hazards. 


Itwasin keepingwith the plans of 


Fred S. James 


Carroll L. De Witt 





CHICAGO 








George W. Blossom 





Insuring the Pioneers 
of Progress 


its founders that the company 
should become an insurer of 
automobile owners against loss 
or damage to their cars when 
automobiles became a servant 
of civilization. 


Today the Eagle, Star & Brit- 
ish Dominions Insurance Com- 
pany, Ltd., is writing automo- 
bile insurance in the greatest 
automobile nation on the globe, 
the United States. The com- 
pany is granting standard pro- 
tection at standard rates in an 
institution which is second to 
none for stability and integrity. 


EAGLE, STAR & BRITISH DOMINIONS INSURANCE CO., Ltd. 


Organized in London 1807 


UNITED STATES MANAGERS 


FRED S. JAMES & CO. 


Wm. A. Blodgett 


AGENCY SUPERINTENDENTS 


P. A. Cosgrove 


123 William Street 
NEW YORK 


SAN FRANCISCO 
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Automobile Insurance Company 
of Hartford, Conn. 
MORGAN G. aa. President 


CASH CAPITAL 
$2,000,000 


ASSETS 
$11,022,207.23 


LIABILITIES, EXCEPT CAPITAL 
$6,966,656.56 


SURPLUS TO POLICY HOLDERS 
$4,055,550.67 


. FIRE AND ALLIED LINES 

Fire, Tornado, Rents, Profits, Lightning, Explosion, 
Commissions, Leasehold, Riot and Civil Commo- 
tion, Sprinkler Leakage, Use and Occupancy, Auto- 
mobiles, Aircraft, Floaters. 


OCEAN AND INLAND MARINE LINES 
Hulls, Cargoes, Merchandise, Specie, Builders’ Risks, 
War Risks, Registered Mail, Transportation, Motor 
Truck Contents, Salesmen’s Samples, Personal Ef- 
facts Floaters, Parcel Post, Tourists’ Baggage. 








Affiliated with 
AETNA LIFE INSURANCE CO. 
AETNA CASUALTY & SURETY CO. 
























































merely represents a saving to the lessee 
and not an actual profit earned by rea- 
son of subletting the premises to an- 
other tenant. The $3,000 is what the 
lessee would have to pay if building 
were damaged by fire and he were forced 
to seek another location, It is merely 
an annual saving and not a profit earned 
by subletting. There is much legitimate 
business of this kind, but lessees under 
these circumstances are somewhat in- 
clined to boost values and to declare the 
lease to be worth more than it actually 
is. Where the premises are sublet to 
other tenants, the real value of the build- 
ing for leasing purposes is apparent. 
It is represented what the lessee is able 
to collect from the other tenants in ex- 
cess of what he has to pay for the lease. 
For this reason, where there is a mixed 
occupancy and considerable of the prop- 
erty leased has been sublet, the real 
value can be easily decided upon without 
controversy. 


Moral Hazard in 

Connection With Business 

It cannot be denied that there is a 
certain amount of moral hazard in con- 
nection with leasehold insurance. As a 
concrete case, if a landlord leases a piece 
of property and a few years later the 
value greatly advances and the lessee 
is able to sublet at a considerable profit, 
the landlord is naturally dissatisfied with 
his deal. He sees the lessee making the 
profit that he might be getting if he had 
used more judgment in drawing up his 
original lease. Perhaps the lease has 10 
or 15 years to run. The landlord recog- 
nizes that the lessee is going to earn a 
good sized profit for 10 or 15 years at 
his expense. If a fire should destroy the 
property or damage it to the extent that 
the landlord could declare it untenant- 
able, the lease would be voided, the 
property could be repaired, and the land- 
lord could rent the property direct to 
the tenants who are dealing with the 
lessee. This, of course, is tempting to 
many landlords. Under the terms of 
some leases, a very slight fire loss might 
bring about the result desired by the 
landlord. A 10 or 15 percent damage 
would, under the terms of the lease, can- 
cel the agreement, the landlord could 
repair the building and proceed to make 
new leases that would net him a much 
greater profit than the original lease, 
under which the lessee is earning the 
big profit. 


Tenants Do Not 

Increase Moral Hazard 

At present any moral hazard that 
exists in leasehold insurance is entirely 
with landlords, Those holding leases 
today made three or four years ago are 
lucky. They could not duplicate the 
premises occupied for perhaps 
three times the charge made in the lease. 
They are not going to do anything that 


| will interfere with their occupying the 


| taking care of their property. 
| good fire 


premises during the entire term of the 
lease. It would be a financial loss for 
almost any tenant to be turned out of 
the premises now occupied. For this 
reason, the tenants generally are taking 
good care of their property. They are 
not taking any chances. They do not 
want to do anything that will necessi- 
tate a move. They are careful about 
They are 
preventionists just now. 


Landlords Tempted to 

Bring About Cancellation 

It is the landlords who are dissatisfied. 
Those who made leases before the great 
rise in values, two or three years ago, 
now see that they are not participating 
in the great profits that many are mak- 
ing out of real estate. Their lack of 
foresight in making out a long term 
lease on the basis of the market three or 
four years ago means that they will have 


| no participation in the enhanced value 


| of their property. 


Their only hope lies 
in the lease being cancelled for some 
reason or another. If the fire clause in 
the lease is of such a character as to 


| render the lease inoperative because of 
| a Slight fire loss, the temptation is strong 





to bring about such a loss and the re- 
sulantant voiding of the lease. 


Cannot Underwrite 
Intelligently 


Another undesirable feature of lease- 
hold insurance is the fact that companies 
writing the class must rely almost 
wholly upon their agents to name the 
proper amount of coverage to be granted. 
Little intelligent underwriting can be 
done at the home office. For instance, a 
concern in St. Louis might be renting 
office space for $2 a square foot and claim 
that similar space or the same space is 
today worth $3 a square foot. Leasehold 
insurance is written on this basis and 
the offering sent to the home office of the 


two or 








KEMP HOISTS SIGNAL 


_—_—_——. 


ASKS AGENTS TO BE CAREFUL 





Secretary of the Cleveland National 
Calls Attention to Peculiar 
Conditions of the Day 





Secretary and Manager Archibald 
Kemp of the Cleveland National Fire 


yhas sent out a warning to the agents 


of that company to be especially care- 
ful in scrutinizing business these days, 
as he believes that the peak of the high 
prices has been reached. Mr. Kemp 
says in his advices to agents: 

All signs of the times point to the near 
approach of the necessary readjustment 
of values in both real and personal prop- 
erty of all kinds. Everything indicates 
that the peak of high prices has been 
reached and there is no question in the 
mind of the writer but that from now on 
there will be a decline in values and 
prices. 

The country will be fortunate if this 
decline is a gradual process, as present 
signs indicate it will be; but, if labor 
strikes continue with their consequent 
interference with transportation and dis- 
tribution of raw materials and supplies, 
the shutting down first of manufactories 
and later on wholesale and jobbing 
houses will mean sharp declines in 
values, including equally marked de- 
clines in the wages of labor by reason 
of unemployment, 


Must Use Good Judgment 


If the fire insurance companies are 
not to severely suffer from these chang- 


ing conditions through increased moral ~ 


hazard, which always develops when 
times are hard, or general business con- 
ditions difficult, it is necessary for all 
fire insurance agents to keep careful . 
watch of the way things are going with 
the businesses of the people in their 
community and to determine whether it 
is safe for the fire insurance companies 
to continue to insure their properties. 
This is a very important part of our 
work and one which the companies, not 
being on the ground, cannot do as well 
as the local agents. 

I am writing, therefore, to urge you 
to now use more than your usual care- 
fulness in deciding whether to accept 
new business for us or to renew policies 
now upon our books. Give us the benefit 
of any doubt in your mind and cancel 
policies covering property of those whose 
business future is in your opinion the 
least bit doubtful. Scrutinize particu- 
larly the risks of those who have been 
in business only in the last two or three 
years. 





Marine Losses for March 


NEW YORK, May 24—Marine under- 
writers in this city have secured returns 
from the Liverpool Underwriters’ Asso- 
ciation, giving casualties for March. 
There were 28 total losses of steamers 
that month. Twelve of these were of 
British registry, and at least were eight 
American. The American wooden steam- 
ers felt the blow particularly. These 
were built during the wartime emer- 
gency. There were two American steel 
ships that were lost. The “Lake Licking” 
was wrecked nine miles from Metanzas. 
The molasses tanker, “Cubadist,” owned 
by the Cuba Distilling Company of New 
York, was lost enroute from Havana to 
Baltimore with a cargo of molasses. 
Fires of consequence were reported on 
four Shipping Board vessels. 














company. Home office examiners have no 
means of determining whether or not the 
lease has increased in value in the 
amount indicated. Examiners do not 
know real estate values in the various 
cities. They cannot decide whether the 
value of the lease has been properly ap- 
praised. They can underwrite the busi- 
ness to the extent of examining the form 
for jokers, etc., but they cannot pass in- 
telligent judgment upon whether or not 

value of the lease has been overesti- 
mated. In this respect, companies are 
largely at the mercy of their local agents. 
The man on the ground must be relied 
upon to decide the real value of the lease. 
An unscrupulous agent, therefore, might 
easily overload a company writing lease- 
hold business. Companies have no sys- 
tem of inspection or checking up to de- 
termine whether excessive amounts are 
being written. 
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UST as there are all sorts, sizes and 
qualities of springs, shock absorbers 
and snubbers for automobiles so 
also are there all manner of com- 

panies to absorb the shocks, bumps and Jars 
of experience—the shocks of fire loss, the 
bumps of tornado damage, the jars of riot 
and civil commotion destruction. For 
strength, resiliency, dependability and 
performance there is no better combination 
spring, shock absorber and snubber than the 


good old American made Springfield of 
Massachusetts. 


SPRINGFIELD 


FIRE AND MARINE INSURANCE COMPANY 


HOME OFFICE: SPRINGFIELD, MASSACHUSETTS 


A. W. DAMON, President G. G. BULKLEY, Vice-President F. H. WILLIAMS, Treasurer E. H. HILDRETH, Secretary 


WESTERN DEPARTMENT: CHICAGO, ILL. 


A, F. DEAN, Manager J. C. HARDING, Asst. Manager W. H. LININGER, Asst. Manager E. G. CARLISLE, 2nd Asst. Manager- 


PACIFIC COAST DEPARTMENT: SAN FRANCISCO, CAL. 


GEO. W. DURNIN, Manager JOHN C. DURNIN, Assistant Manager 
Agencies in All Prominent Localities Throughout the United States and Canada 


General Marine Managers: TALBOT BIRD & CO., Inc., 63-65 Beaver Street, New York 


The Springfield Has Been Accumulating Good Will for Seventy Years 
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AUTOMOBILE INSURANCE 


Fire, Theft, Collision 
and Property Damage 



























The New York Underwriters Agency 
announces the establishment of an AUTO- 
MOBILE DEPARTMENT issuing a full 
coverage policy, except personal liability. 
Service and facilities to AGENTS will 
parallel the same unexcelled standard of 
efficiency which has characterized every 
undertaking of this organization during 
its entire career of more than a half cen- 
tury. 








A. and J. H. Stoddart 


100 WILLIAM STREET 


New York 














| made 











—By G. A. 
WRITING LARGER LINES 





Nearly all of the companies are writ- 
ing larger net lines than were accepted 
a year ago. Some of the big companies 
have a much larger net retention than 
formerly. They are able to go into a 
town and carry very heavy lines. They 
have made it a point to bring this to 
the attention of local agents. Their 
large carrying capacity has proven at- 
tractive to local agents handling some 
of the big risks. In order to meet this 
competition some of the smaller com- 
panies have been obliged to write more 
liberally. In many casess they have 
reinsurance arrangements, but 
more frequently they have simply in- 
creased their lines. The big business 
that has been written has made it nec- 
essary for the smaller companies, and 
the larger ones that wrote only smaller 
lines, to get into the band wagon and 
write more liberally. 

- eo eee 
UNUSUAL DEMANDS FOR COVERAGE 


Home office officials of fire com- 
panies report some rather unusual 
conditions and demands for cover- 
age at this time. There seems to 
be a rather heavy call for coverage on 
goods in warehouse, which is ascribed 
to the railroad situation, manufactur- 
ers finding it necessary to store prod- 
ucts, because of their inability to get 
cars in which to ship them. As busi- 
ness is renewed, it is found that many 
forms are being amended. Requests 
for changes in forms are frequent. 
This is probably due to the fact that 
a great deal of business during the 
past year or two has been incorrectly 
written. Now that those who really 
understand things are again giving 










































New Orleans 
nderwriters Agency 


JAMES B. ROSS, General Manager 
ALLEN E. TURNER, Asst. General Manager 





308 CAMP STREET 
NEW ORLEANS, LA. 
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TRUS STA 


Brokerage Business Our Specialty 
Facilities Unlimited 
Binders by Wire 
































their personal attention to the writing 
of business, the errors that have been 
made are being discovered. 

It is also found that the covering 
of goods in the hands of others than 


the owners is being done more by 
floater policies, than formerly. The 
agency companies have long fought 


this tendency on the ground that it 
was impossible to comply with local 
board rules in issuing such policies 
and often there was trouble with 
states having laws bearing on the sub- 
ject. It is also very difficult to segre- 
gate the premiums to the Various 
states where the property may be lo- 
cated for taxation purposes. 
aoe ae 
WANT POLICY EXTENDED 


An increasing number calls are be- 
ing made upon the fire companies for 
use and occupancy indemnity for long 
term periods. Large paper mill manu- 
facturers claim that much of the 
machinery used in their properties is 
of special patterns and in the event 
of fire loss considerable time must 
elapse before’ satisfactory duplica- 
tion can be secured. A woolen 
manufacturer, now insured under a 
use and occupancy policy for three 
years, asked that the term be extended 
an additional twelve months, as its 
machinery is largely made in Great 
3ritain and from intricate patterns. 
Companies do not look with favor 
upon long extensions in this form of 
indemnity, although they appreciate 
that the existing situation in industrial 
circles is abnormal, and that the con- 
tention of the assured regarding the 
extreme difficulty of effecting machine 
replacements is justified. 

* * X* 
RIOT BUSINESS LAPSING 





Companies which have specialized in 
the writing of riot, strike and civil 
commotion insurance business report 
that considerable business has gone off 
the books since last fall. With the 
first rumors of a steel strike last Sep- 
| tember, riot and civil commotion pre- 
miums were increased considerably. 
After the strike was declared, agents 


VIEWED FROM NEW YORK 


WATSON 











in the various steel towns wrote a big 
volume of business. In the towns 
where serious disturbances were threat- 
ened, practically every property owner 
in the community bought a certain 
amount of riot and civil commotion 
protection. Some companies absorbed 
an enormous amount of this liability. 
Upon checking over the books, it is 
found that a great proportion of the 
business lapsed at the expiration of 90 
days and there have been numerous 
cancellations since the first of the year. 
A certain amount of the business is be- 
ing carried through the one-year 
period, but more cancellations are ex- 
pected this fall. Repeated efforts have 
been made by companies to revive in- 
terest in riot and civil commotion in- 
surance, but on the whole local agents 
have produced this business only 
sporadically. 

Commenting upon the future possi- 
bilities of this form of protection, an 
underwriter said the other day: ‘I 
think that it has been pretty ‘well dem- 
onstrated that riot and civil commotion 
insurance cannot be written throughout 
the entire year as other fire lines. We 
have to get this business when there 
is a disturbance of some sort or other 
in the air. We cannot go to a manu- 
facturer when everything in his town is 
peaceful, when his men are satisfied and 
when there is no sign out of an out- 
break, and inducé him to buy riot and 
civil commotion insurance. Factory 
owners buy this protection only when 
they commence to feel a need for it. 
They have to be scared into it. Of 
course in disturbed and uncertain times 
like these, there are many chances to 
sell riot and civil commotion coverage 
throughout the year. But it is not 
something that an agent can present 
week in and week out. He has to 
offer it at the psychological moment. 
He has to talk about it when selling 
conditions are favorable, and they are 
not favorable all of the time. Fire in- 
surance can be sold any day in the 
week, because it is a necessary form 
of protection, irrespective of economic 
or labor conditions. This is not the 
case with riot and civil commotion in- 
surance and I think companies are com- 
ing to recognize that the thing to do 
is to push the line hard when there is 
some occasion for making a drive and 
to relax when there is no particular 
reason for manufacturers buying this 
protection.” 

* *k x 
SPRINKLER LOSSES LIGHTER 


There have been very few severe 
sprinklered losses during the last few 
months. During 1919 the companies 
writing sprinklered risks received some 
severe setbacks. There were a num- 
ber of losses upon valuable and well 
protected properties. The sprinklered 
risk business showed up in red ink fig- 
ures for last year. So far this year, 
the companies have enjoyed a little 
breathing spell. Losses on sprinklered 
risks have not been so heavy or so 
numerous. Now that the winter sea- 
son is past, it is probable that the com- 
panies will not have any great number 
of heavy losses during the summer 
months. There is a prospect of getting 
through to the fall with a favorable 
experience on sprinklered business. The 
losses on this class were so heavy in 
1919 and 1918 that it will take several 
years with low loss ratios in order to 
get the business back in the profit 
column. 


George L. Nelson, former lieutenant in 
the engineering corps, and his wife, 
known as the Countess Hermance De- 
Beck, who pleaded guilty to four counts, 
two for burning personal property with 
intent to defraud, and two for burning 
a dwelling with similar intent, were 
sentenced at Bangor, Me., last week. 
Nelson to state prison for two to four 
vears and his wife to one year in the 





Penobscot county jail. 
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Shall the Cost of Foodstuffs Go Up or Down? 






“I am compelled to say positively that the outlook 1s now that aaciculeal 


“Unless you farmers change your plans 

and plant your farms as usual, in- 
stead of reducing your planting as 
many of you contemplate. The price 
of your produce will and must per- 
mit you to pay the wages that are 
necessary to secure help to carry for- 
ward your duty of raising food. 


“Unless you workers who have been 
farm workers in the past return to 
the farm and help plant and raise the 
food this year that will be necessary. 


“Unless you manufacturers of non- 
essentials and luxuries release all work- 
ers of the above class, to the end that 
they may go back to the farm to help 
grow food, and 


“Unless you other workers are willing 
to increase your hours or your pro- 
duction to the point of supplying the 
work which will be undone by those 


food stuffs will be scarce and must sell for higher prices.” 


who have gone to the country to pro- 
duce food. 


“Judging from the present supply on 
hand and the decreased production 
which we face, there must be a big 
increase in the price of agricultural 
food stuffs unless the same patriotism 
that saved the day during the war 
impels all of us to bend our energy 
to producing this crop, and it is my 
belief that it is the patriotic duty of 
all of us to carry forward this pro- 
gram. 


“We employers in the cities must 
help the farmers obtain the necessary 
help to produce the food stuffs and 
the farmer must produce or we shall 
both of us have to take the responsi- 
bility resulting from a short crop this 


year.” 


GUY W. ROUSE 
President Worden Grocer Co., Grand Rapids, Mich | 


There are many insurance companies, but only one 


Vili 


Insurance Company 


GLENS FALLS, NEW YORK 
E. W. WEST, President 


H. N. DICKINSON, Vice-Pres. 
F. M. SMALLEY, Secretary 
R. C. CARTER, Treasurer 


J. A. MAVON, Asst. Secy. 
F. L. COWLES, Asst. Secy. 
H. W. KNIGHT, Asst. Secy. 


Fire, Marine, Automobile, Riot and Civil Commotion, Tornado, Sprinkler Leakage, 


Registered Mail, Use and Occupancy, Rents, Rental Value, Leaseholds, Profits 
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Great American 


Insurance € ompanp 


INCORPORATED - 
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CASH CAPITAL $10,000,000 


Company owns United States Liberty and Victory Loan 
Bonds in amount equal to its capital 


POLICIES ISSUED TO COVER 


Fire 

Lightning Profits War Risk 
Tornado Commission Hulls 

Wind Storm Automobiles Cargoes 

Hail Motorcycles Inland Marine 
Explosion Leasehold 

Rents Marine Floaters 


Registered Mail 
Mail Package 
Tourist Baggage 
Sprinkler Leakage 
Use and Occupancy 


Inland Transportation Riot and Civil Com- 


motion 








1849 


SEVENTY-ONE YEARS 
A LONG AND HONOURABLE RECORD 


1920 


OLDEST FIRE INSURANCE COMPANY IN PITTSBURGH 


THE WESTERN 


INSURANCE CO. OF PITTSBURGH 


An old, reliable and growing American company, 

writing along conservative lines, and proud of its 

reputation for prompt and satisfactory loss 
settlements 


AGENTS WANTED WHERE NOT REPRESENTED 











‘Inspections 





in Chicago, Cook County and the Greater Mztropotitan District. 
GThis inspectorate very properly gauges the expectancy of fire risks 
and intelligently anticipates events before they occur. 
sells this talent to companies, agents, brokers and the business public, 


QThe undersigned 


herewith tendering counsel to all State Insurance Officials, Legislative and Municipal Committees and 
all those who formulate iusurance laws designed for the public weal. 


20 years in this field. —Dixit at Facit— 
» Office with Knight, Smith & Co. 
Room 1568 Ins. Exchange, CHICAGO, ILL. Phone Wabash 3033 


. W. PIERCE 


hie Inspector and Fire Prevention Counselor 








HENRY J. WOESSNER 


WOESSNER & DICKELMAN 


WM. L. DICKELMAN 


GENERAL AGENTS 


Insurance Exchange 
Building 


Specializing in Floaters, Surplus and Excess Lines 
CHICAGO, ILL. 


Telephones 
Wabash 8127 
Wabash 8128 








NATIONAL INSPECTION CO. 


108 South La Salle Street 


- CHICAGO 


A Clearing House for 


UNDERWRITING INFORMATION 


J. G. HUBBELL, Mer. 


H. B. CHRISSINGER, Ass’t Mgr. 











Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. 
Organized 1864 


——— 


COMBINED STATEMENT 


Security Ins. Co. 
Organized 1881 


a oo: ay weg en pal gis 250,000.00 
Assets - +--+ -+-+-e+-e = 1,019,353.18 
Surplus to Policy Holders - 674,097.22 


F. A. ROTHIER, Prest. 
ADAM BENUS, Sec’y 
F. C. BARTON, Asst. Sec'y. 
R. B. HEATON, "State ‘Agt. 








RELIABLE : 


FireInsuranceCo. 
of Dayton, Ohio 
INCORPORATED 1865 


Cash Assets, - - - - + =  $1,091,990.00 
Net Surplus over capital and all liabilities, 687,535.00 


J.LINXWEILER, Jr.Pres. WM.F. KRAMER, Sec. 
EDWARD J. WEISS, Special Agent. 
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CLUB ELECTION HOLDS THRILL 


The thrill of a jazzy entertainment 
at the annual dinner and election of 
the Insurance Club of Chicago, held 
at the City club Tuesday evening, was 
outdone by a spirited insurgent move- 
ment in the election held after the 
dinner. Geo. Morin, ably seconded by 
Ross Whitney and others, headed the 
movement to defeat what he called the 
“steam roller tactics” of the official 
family committees who had named two 
tickets, and succeeded in electing one 
officer and one director not nominated 
on either the blue or red tickets. The 
white ticket or 
elected were W. 
| and George C. Young, director. 
|. Officers were elected as_ follows: 
| H. A. Clark, assistant manager, 
| tional Liberty, president; 
| of Childs, Young & Wood, first vice 
| president; Katherine E. Meacham, sec- 
| retary; J. B. Nowakowsky, secretary 
| Chicago Board, librarian. 
were chosen as follows: 
| Gerhke, Conkling, Price 
| E. G. Whitaker, automobile 
| tendent the Queen, and Geo. C. Young. 
| The vote for Mr. Clark for president 
| was unanimous. The big argument 

came over the election of a secretary, 
| but in the long run, the Whites, who 
upheld Carl Richardson, said more 
complimentary things about the new 
secretary than did the supporters of 
Miss Meacham’s candidacy. 

Reports were had from the president, 
secretary and various committees. 
President Murray recommended a com- 
plete revamping of the constitution 
and by-laws. 
noon luncheons 
evening meetings. 





George G. 


take place. of 
The report of Sec- 


insurgent candidates | 
A. Benoliel, treasurer, | 


joint conference committee of the 
Western Union and Western Insur- 
ance Bureau. Chas. H. Coates, man- 
ager of the National Liberty, has been 
made vice-chairman, and Benjamin 
Auerbach of Herrick & Auerbach of 
Chicago has been elected secretary. 
+ Ke 


GET TWO MORE COMPANIES 


The Eliel & Loeb Company of Chi- 
cago has been appointed sole agent 
for the British General and the Inde- 
pendence of Philadelphia. Henry W, 
Brown & Co. are managers of both 
companies. Eliel & Loeb has grown 
by leaps and bounds and needed more 
underw riting capacity. The firm is one 


| of the vigorous local agencies in Chi- 


Na. | cago. 
D. M. Wood, | 


* * * 
BROKERAGE DEPARTMENTS 


Brokerage departments in Chicago 


: | are on the increase in connection with 
Directors | fire insurance, and what was once a dis- 
; | tinctive feature of the business confined 
& Webb;|to the Eastern offices, 
superin- | 


is now being 
distributed throughout the West, with 
Chicago the leading center. The larger 
companies are making every effort to 
increase their premium incomes and 


| brokerage connections are now being 


| recognized as an essential element in 


bringing about this result. While the 


| exchange of business through brokerage 


channels brings to participating com- 
panies many lines previously unobtain- 


lable, and with generally profitable 
results, certain hazards are assumed 
| which, heretofore, individual com- 


| retary Hochfeldt showed a total mem- | 
bership of 889, and loss of six during | 


| the 
| 263. 
| The report of the institute commit- 

tee, by H. A. Clark, showed that 166 

had enrolled for the fire courses of- 
| fered during the year, 102 for the 

casualty courses, and nine for the cor- 
| responding courses. Of these 55 regis- 
tered for final examinations. 

About 130 were in attendance. 
Xk 


year. 


* OK 
CONFER ON CHICAGO ORDINANCE 


The Illinois Insurance Federation 
and the Chicago Board have been in 
| conference regarding the new 
| brokers license and expect to have a 
hearing before the revenue committee 
| of the city council of which Alderman 


| The fire and casualty people are dissat- 
isfied with the ordinance, feeling that 
they are discriminated against inasmuch 
|as real estate men can write these 
| classes of insurance without paying an 
extra fee, while they are obliged to pay 
$25 more to write life insurance. Until 
the matter is settled, Secretary Olson 
of the Illinois Insurance Federation is 
advising agents and brokers not to pay 
the license fee or to take any steps to 
comply with the ordinance. The fire 
and casualty interests are having a new 
draft of the brokers ordinance drawn 
which they feel will be fair to all sides. 
The Chicago Life Insurance Field 
Men’s Club will have a dinner and meet- 
ing Friday night at the Inter-Collegiate 
Club when three city officials will talk 
on the new ordinance. 


* * * 
NATIONAL AMERICAN’S STATUS 


In the list of companies grouped 
according to affiliation in Western 
Union territory published in Tur Na- 
TIONAL UNDERWRITER Of May 20, the Na- 
tional American Fire of Omaha appears 
as a non-affiliated company. It is a 
member of the Western Union. 


* *K * 
TUTTLE MADE CHAIRMAN 


Charles R. Tuttle of the North Amer- 
ica has been elected chairman of~ the 





The active membership is | 


| panies have been able to avoid and it 
It was suggested that | 


the | 


is yet a mooted question whether the 
change in underwriting policy will 
prove a permanent advantage. Through- 
out the middle west are many semi- 
tabooed mercantile and manufacturing 
risks that have been avoided for years 


| by the more prudent companies, either 
| on account of unsatisfactory experience 


with such risks as a class or on account 
of unfavorable reports made by special 
agents after inspection. The owners of 
these plants have been able to secure 
protection, as a rule, but the majority of 


| such protection has been of a rather 


| demnity. 





i ba gee | newly 
| Cermak is chairman within a few days. | 


questionable order, forced upon them 
through lack of the more desirable in- 
Such owners are now calmly 
contemplating the gradual increase of 


ee | higher class protection, brought about 
Chicago | 


through rapidly increasing brokerage 
affiliations. 

The natural impulse of the head of a 
launched brokerage . concern is 
to quickly “make good,” and build up 
for his company a large volume of 
premium income. He, therefore, gets 
in touch with the brokerage offices, 
solicits an exchange of business—and is 
quickly taken into the fold, not always 
with the most beneficial results, at least 
until he, as a “tenderfoot,” has had his 
eye teeth cut. These brokers whom he 
approaches have lots of good business 
to distribute, along with some no- 
toriously bad risks, and it goes with- 
out saying they gladly welcome to the 
ranks a new recruit on whom they may 
unload some of this “blacklisted” stuff, 
sandwiching it in with some of the more 
attractive business. All unsuspectingly, 
the new broker, in the first flush of ap- 
parent success, submits the lines to his 
companies and, perchance, the first few 
offerings go through without comment. 
Pretty soon, however, he begins to re- 
ceive mild inquiries from his company 
in connection with certain cessions, but 
he bravely stands by his guns, deter- 
mined in his efforts to induce his com- 
pany to take all that he offers—not 
with a reckless disregard for the com- 
pany’s welfare, necessarily, but firm in 
the conviction that his business, as a 
whole, will show profit. In this con- 
clusion he may prove correct, but some 
of the companies have begun to specu- 
late as to whether a more discriminating 
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selection of business would not show a 
considerably increased amount of profit. 

Under the new regime, also, the daily 
report examiner has trouble added to 
much he already carries. In most large 
offices the examiner bears the re- 
sponsibility for the success or failure of 
his particular field. That is, he is sup- 
posed to get the credit for a profitable 
year and certain to get a proportion, if 
not all, of the blame following an un- 
successful season. As a natural se- 
quence he keeps careful watch of his 
territory and does not hesitate in turn- 
ing down what, in his opinion, is sub- 
mitted of an extra hazardous nature. 
How, then, must the report examiner 
look upon this tendency to revolution- 
ize the business by writing numerous 
risks which has not been warranted by 
the company’s previous underwriting 
policy, backed up by an experience of 
years? “Look who’s here!” said an ex- 
aminer to one of his office associates 
recently. “Joe Kolinsky, $2,500 on his 
stock of clothing. Say, we paid that 
guy a total loss three years ago. He’s 
as crooked as a snake and has been on 
our black-list ever since. Now the 
brokerage department says we must 
write it because it comes from another 
broker who is giving us a lot o’ nice 
business—and the boss stands for it, 
too. If that’s the way they intend to 
do—take back all the tough risks we 
have been ten years getting rid of, I 
see a nice increase in loss ratio next 
January!” 

The above is a sample of the com- 
ment permeating general agency offices 
at present, and, as one underwriter puts 
it, time alone will show whether the 
vigor of the brokerage talent—however 
honest in intent—will permit the com- 
panies to maintain their present low 
loss ratios. Whether the amount of 
additional good business secured 
through brokerage will more than off- 
set the additional losses anticipated 
from the “tough sandwiches” also pro- 
vided remains to be seen. 





Vice-President George M. Lovejoy of 
the Phoenix of Hartford has been on a 
western trip, going to St. Louis, Des 
Moines, Chicago and other points. 

*x* * x 

Thomas A. Cleary, who has been un- 
derwriter in the Chicago branch of the 
American Automobile, has gone with the 
local agency of Murphy & O’Brien, 1119 
Dime Bank Building, Detroit, Mich., as 
manager. Mr. Cleary has had a good ex- 
perience in different Chicago offices and 
knows insurance in its various branches. 

*x* * * 

The Illinois Field Club has now opened 
its quarters at 665 Insurance Exchange, 
Chicago, the office being in charge of 
Mrs. Ingham, its secretary. 

* * x 

Joseph M. Rogers, former western man- 
ager of the Queen, is in Chicago for a 
couple of weeks on his way to his sum- 
mer home in Michigan. Mr. Rogers 
spends the winter at Sea Breeze, Fla. He 
is now 83 years of age. 

» ~~ * 

W. W. Harless has secured the Cook 
county managership of the Pittsburgh 
Fire. The Harless Agency has been mak- 
ing great progress during the last few 
years and Mr. Harless is on the job and 
building up a growing business. , 

ee Be 

Charles H. Turner, who recently re- 
tired as Cook county manager of the 
Continental after 20 years of service with 
that company in the office and field, has 
gone with the Home of New York in Chi- 
cago as a broker. 

W. E. Bower has been appointed spe- 
cial agent of the California Fire and will 
supervise the company’s automobile busi- 
ness in Cook county. 

* * + 

Klee, Rogers, Wile & Loeb have been 
appointed agents of the automobile de- 
partment of the California Fire in Chi- 
cago. 


The J. C. Kalbfleisch Company of 
Rochester, N. Y., has moved to its new 
home, 28 Exchange street, and now occu- 
pies the only ground floor insurance office 
in the city. The agency was established 
in 1848, and is one of the oldest in 
Rochester. Johfi M. Kooman, formerly 
with the Egbert F. Ashley Company, is 
now associated with Mr. Kalbfleisch as 
manager and underwriter. 





TURN DOWN LOCAL MEN 
VOTE NO MORE COMMISSION 


Annual Meeting of the Southeastern 
Underwriters Association Is 
Held at Atlantic City 


ATLANTIC CITY, N. J., May 25.— 
Among other measures urged by Presi- 
dent E, T. Gentry in his annual ad- 
dress at the thirty-ninth annual meet- 
ing of the Southeastern Underwriters’ 
Association here, was the formation 
of a school to more effectively train 
men for the engineering and _ other 
branches of the organization’s service 
and the adoption of an eligibility rule. 
The former proposition was approved 
and referred to the executive commit- 
tee and the latter referred to the mem- 
bership committee. 

Important Action Taken 


To a special committee was referred 
the request for a combination fire and 
tornado policy, with the suggestion that 
it confer upon the subject with the 
Southern Tornado Conference and re- 
port back to the executive committee. 
Resolutions approved included the pro- 
posed selling of rates to non-affiliated 
companies and the granting them the 
privilege of stamping offices details to 
be worked out by the incoming execu- 
tive committee. The rule prohibiting 
non-recording agencies was rescinded, 
thus legalizing this class of represen- 
tatives. 


Turn Down the Agents 


The plea of local agents for an in- 
crease in their commission rates was 
rejected. Committees to prepare mem- 
orials upon the late John H. Stoddart, 
New York Underwriters; George W. 
Babb, Northern of London, and Wil- 





liam N. Kremer, president, 
American, were named. 

Former officers of the association 
were re-elected as follows: President, 
E. T. Gentry, Fireman’s Fund; vice- 
president, Dowdell Brown, Providence 
washington; manager, William F. 
Dunbar. 


Great 
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LOSSES OF 
THE.WEEK 














Sault Sainte Marie, Mich., May 16—The 
building and a quantity of lumber were 
destroyed by fire at the plant of the 
Bartlett Lumber Company, located at 
Shell Drake. The loss is still undeter- 
mined but it is said that it will total 





$25,000. Insurance: 

Phoenix, Eng.$3,500 Scot. Union...$1,500 
Michigan .... 3,000 Fire Assn..... 1,500 
Amer. Cent].. 3,000 Hartford .... 1,000 
North Amer.. 3,000 Great Amer.. 1,000 
Com. Union... 3,000 National ..... 1,000 
National ..... 3,000 National -. 1,000 
WIGSETA. ..6ss 3,000 Com. Union.. 1,000 
Phil. Und..... 3,000 Phoenix, Eng. 1,000 
Fire Ass‘'n.... 3,000 N. Brit. & M. 1,000 
Hanover ..... 3,000 Hanover ..... 1,000 
Hartford .... 3,000 Queen .... 1,500 
Queen ....... 3,275 Michigan .... 1,500 
National ..... 3,17 . >Pringfield coe 2,008 


Albuquerque, N. M., May 14—Sparks 
from a flue caused a fire which damaged 
the machine shop of the McKinley Land 
& Lumber Company. The loss is esti- 
mated at $25,000. y 

* 

Saginaw, Mich., May 20—Fire swept 
through the pattern shop of the Jack- 
son & Church Company causing a dam- 


age of 25 percent to the plant. Insur- 
ance: 

MEOUND So ces $10,000 Firemen’s F.$ 2,000 
North Amer. 9,000 Hartford ... 10,000 
Niagara .... 8,000 Natl. Fire... 16,750 
N. Y. Und... 8,000 Liverpool ... 5,000 
Pe | ere 10500 SUM sn. ccce - 7,500 


Coml. Union. 10,000 Fire Assn... 2,500 
Fid’l Phen.. 000 Prov. Wash. 2,500 
* * 

Sault Sainte Marie, Mich., May 15—A 
fire of unknown origin destroyed a pub- 
lic high school, located at East Spruce 
and Johnston streets, causing a total 
loss to both the building and the equip- 
ment. The insurance on the building 
amounted to $138,000 and the coverage 








F. H. CAUTY, Manager 


There is none better. 






LSOLUMBIA 


You Never Heard— 


Of better service or a more satisfactory connection in the tremen- 
dously important and rapidly growing line of automobile insurance 
than that offered by the expert, specialized automobile department 
of the Columbia, and its associated com 


pany, the Union Marine— 














THE COLUMBIA INSURANCE CO. 


NEW JERSEY 


THE UNION MARINE INSURANCE CO. 


LIVERPOOL 


27 William St., N. Y. C. 


CARROLL E. ROBB, Manager 


Automobile Department 
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DO YOU REALIZE 


the advantage 
that Agents have who represent the 


‘Twin Inter-States’’? 








Advantage 1. 


They represent the leading Automobile Insurance 
Companies in their territory. 


Advantage 2. 


They are equipped with rate cards that require no 
figuring. 


Advantage 3. 


They get service in every way and particularly when 
it comes to adjusting losses. 


Do you possess these advantages, Mr. Agent? If not, 
write to the 


INTER-STATE 


Automobile Insurance Liability Insurance 
Company Company 


Rock Rapids, Iowa 








TEXAS STATE AGENTS KANSAS STATE AGENTS 
BURT & STEBBINS jJ. C. HOYT & CO. 
1106 Rusk Ave., Houston, Texas El Dorado - - - - -Kansas 
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GEORGE L. 


1101-209 W. Jackson Bivd., 
| Telephones: 


Apply to your Agent for Insurance covers on 
EXPORTS and IMPORTS 


PARCEL POST—Domestic and 


Foreign 


HOUSEHOLD FURNITURE and 
MERCHANDISE IN 


TRANSIT 


TOURIST BAGGAGE and 
PERSONAL EFFECTS 
Domestic and Worldwide 


| SECURITIES and CURRENCY 
by REGISTERED MAIL 


Prompt and Efficient Service 


Insurance Company of North America 


Marine Department 


MANAGER 


McCURDY 


CHICAGO, ILLINOIS 
Wabash 1543—1027 























London & Lancashire 


FIRE 


Insurance Compan? 


Limited 


of Liverpool, England 





CHARLES E. DOX, Manager 
Western Department 


39 S. La Salle St., Chicago, Illinois 





Aa. G. McILWAINE, JR., Manager 


Hartford, Conn. 





SAM B. STOY, Manager 


Sar Francisco 














Reserves of 


holders 


Fire 


Rents 





The Concordia Fire 


Insurance Company 
of Milwaukee, Wis. 


Total Assets, 
Jan.1,1920 .. 

CapitalStock . . . 

Re-Insur_ace Reserve, . 


other 


Liabilities . . . 
Surplus to Policy - 


—Writing— 


Sprinkler Leakage 
Use and Occupancy 


i 


Automobile 


$4,055,050.19 
75 




















Strictly Fireproof 








NEW HOTEL 


BREVOORT 


Chicago, Illinois 
On Madison St., near La Salle 
One minute from the 
Insurance District 
The Patronage of In- 
_ surance Men is 

Solicited 


Laurence R. Adams, Sec’y and Mgr. 











on the contents totaled $9,800. Insurance 


PONE .2%4005 3 ee Northw’n ...$ 5,000 

Brit. Amer. 5,000 Milw. Mech. 5,000 
| Caledonian .. 5,000 Boston ..... 5,000 
| Det. F. & M. 5,000 Dubuque ... 000 
| Glens Falls. 5,000 Old Colony... 5,000 
New Hamp . 5,000 State of Pa. 5,000 
Palatine .... ,000 American ... 10,000 
__. Ee eee 5,000 Fireman’s U. 10,000 
Westch’ter .. 10,000 Security 10,00 
Contin’tal .. 20,000 Firemen’s F. 5,000 
ST ae ,000 Gran. State.. 5,000 
EEGING > 20.0555 ,000 Western .... 5,000 
Amer. 





Eagle. 15, 000 | i 

Chicago, Ill, May 24—Fire with re- 
peated oil tank explosions partly de- 
stroyed the plant of the Holland Core Oil 
Company at Forty-sixth avenue and Van 
Buren street. The damage estimated by 
company officials will amount to between 


| $50,000 and $100,000. Insurance: 
ROG sind. oh 3,500 Inter-State... .$1,000 
Amer, Cent.... 1,500 Millers ...... ,00 
Amer. Eagle.. 1,500 Northwest. 1,000 
Alliance ..... 000 N. B. & M.. 2,500 
Amer., N. J... 2,000 N.. Am. Und 1,500 
Birmingham.. 2,500 Penn. ........ 1,500 
Continental ... 1,500 Prov. Wash... 1,500 
yi ed a Se er 1,500 
Great Amer... 1,500 Union, Can.... 1,500 
POMe so. ssc 5,000 Yorkshire .... 3,000 
Ins. Co., N. A. 2,000 
* * + 
Wellston, O0., May 20—Fire caused a 


total loss to the stock of cigars and 
equipment of the Fred B. Hanna Com- 
pany, South Pennsylvania avenue. In- 
Surance carried aggregates $183,500. In- 
| surance: 
Boston” ..<.. $10,000 Henry Clay. 7s 2, 
Superior ....3<. .b,000: Ome: iv.cse 500 
U.S. Fire.... 50,000 Hartford .... 1000 
| Firemens ... 5,009 Fire Assn.... 4,000 
| Allemania . 5,000 National 6,000 
Germania ... _2,000 Conn, ....... 5,000 
| Fid.-Phen. .. *4,000 Roy A gare 5,000 
Camden .... 4,000 Giobe & Rut. 3,500 
SS 4,000 Northern .. 2,500 
| State, Pa. 4,090 Phoenix, Ct.. 2,500 
Roch. Dept.. 4,000 Gt. Amer. 2,509 
| Prov. Wash.. 5,000 Amer. Eagle. 5,000 
| Contin’tl ... 5,000 Amer. Natl.. 3,000 
| Westch’ter 3,000 Springfield 3,000 
| * * * 
Webb City, Mo., May 18—The mining 


| plant of the 


Freehold Oil & Gas Com- 


pany No. 2 was completely destroyed by 
fire with a total loss to the insurance in 
| force. Insurance: 

FIOMOS™ wc ccccs $2,000 Orient ....... $2,000 
Northern 2,000 Natl. Lib. . 2,000 
a eer 2.000 Continental 2,000 
| Queen ....... 2,000 Great Amer... 2,000 
Aetna ....... 2,000 Prov. Wash... 1,000 








HAIL BUSINESS SHOWS LOSS 





Many Farmers Still Have Last Year’s 
Crop to Dispose of Due to 
Car Shortage 


Farmers in many sections of Kansas, 
Nebraska and other middle western 
states have been unable to sell last 
year’s grain and as a result barns and 
warehouses are taxed to their capacity. 
Last year at harvest time the car 
shortage was felt most severely and 
there has been little relief during the 
winter. The grain has not been moved, 
and there is small hope of relief for 
several months, 

This condition has had the effect of 
slowing up the hail business this year. 
Farmers have their money tied up in 
last year’s crops. They have no cash 
with which to meet the demands of 
the banks, and are hesitant about in- 
curring further financial obligations. 
Hail writing agents find that iarmers 
in these sections are unwilling to buy 
very much hail insurance. They do 
not know when they are going to get 
their money out of last year’s crops 
and until they are able to dispose of 
them, will not be inclined to spend 
very much money for anything. 

The hail season is very slow this 
year. Only about 60 percent of the 
acreage planted in 1919 is being culti- 
vated this year. The government esti- 
mates that there are between 8,000,000 
and 9,000,000 acres less under cultiva- 
tion this year, than in 1919. The cold 
weather has held back planting. 
Farmers in various sections of Kansas, 
Nebraska and Oklahoma report that 
considerable of the winter wheat was 
winter killed. The crop is® going to 
be much smaller this year and hail 
insurance men who are familiar with 
the situation say that only about 60 
percent of the hail business written 
last year will be secured by the hail 
writing companies this year. Many are 
inclined to put the estimate as low as 
40 or 50 percent. 

Unless the car shortage is somewhat 
relieved many farmers will simply be 











unable to buy adequate hail insurance 
this year. Probably 95 percent of the 
hail business is written on the note 
plan. The farmer gives the agent a 
note for the premium, The agent 
takes the note to the banker who gives 
the agent a certificate of deposit. The 
notes are ordinarily collected at harvest 
time, but last year many farmers were 
unable to meet them. They are still 
held by the banks, which are unwilling 
to extend further credit until last year’s 
paper is taken care of. Farmers can- 
not take up the notes until they are 
able to sell last year’s crops. This 
combination of circumstances is op- 
erating to reduce the hail business very 
noticeably this year. 


ASK FOR MORE COMPENSATION 


BALTIMORE, MD., May 25—A 
number of letters have gone forward 
from local agents in this city to their 
home offices asking for an increase in 
commissions. The demand is pretty 
generally for 5 percent more than the 
present Eastern Union graded scale 
and also 5 percent more contingent. 
The agents say that taking off the 10 
percent surcharge deprives them of 
over $400,000 in premiums on which 
they would have earned approximately 
$100,000 in commissions, 

Aside from a large number of 
mutuals 184 stock companies are writ- 
ing business in Baltimore, of which 
174 are represented by board agents. 
Of this number 106 are members of 
the Eastern Union, 86 being parent 
companies and 20 being underwriters 





agencies. Of the 68 non-affiliated com- 
panies, 67 are parent companies and 
one is an underwriters. The agents 


say that the number of the union com- 
panies is not much in excess of the 
number of non-affiliated companies. It 
is declared that the non-affiliated com- 
pany pay higher commissions and a 
higher contingent than the Eastern 
Union companies. The Baltimore 
agents declare that they do not re- 
ceive as much compensation as agents 
in other cities of Baltimore’s class. 


COMPANIES GAVE CONCESSIONS 


NEW YORK, May 26.—In connection 
with the appeal of the local agents of 
Baltimore for an increase in commission, 
it is recalled that on June 1, 1911, com- 
pany managers extended by nearly fifty 
blocks the territory in which the 25 per- 
cent instead of the 20 percent rate ap- 
plied, thus taking in a large area of high 
values and increasing very substantially 
the returns to the local men. The con- 
cession was regarded as a most liberal 
one at the time, not a few executives 
feeling that it was entirely too generous. 
The agents, on the other hand, now as- 
sert that the greatly increased cost of 
transacting business, and the keen com- 
petition they suffer from non-affiliating 
companies, makes an advance in their 
present basis of compensation essential 
if they are to continue rendering their 
offices and assured that quality of serv- 
ice desired by both. 


FOR MORE RIGID FIRE LOSS 
(CONTINUED FROM PAGE 4) 
manufacturing industries, with the de- 
struction of trade, temporary loss of 
employment and annihilation of the 
industry itself. The manufacture of 
staple articles is of such importance, 
particularly at this time, when the con- 
sumption is far in excess of the pro- 
duction, that destruction of property 
—either the materials itself or the ma- 
chinery with which to produce it— 
leaves marked consequential losses. 
“The general acceptance of individual 
responsibility will prevent not only 
waste of property which cannot be 
replaced today, but loss of employment 
in many localities, only temporary at 
the present time, perhaps, but who 
knows how soon this labor condition 

may be changed. 

Every fire, however small, exhausts 
more or less of our national resources. 
Property destroyed by fire is gone for- 
ever; it may be replaced, it can never 
be restored. No nation, however rich, 
can afford to continue a drain such 
as this 


RIENT 


INSURANCE 
COMPANY 


of HARTFORD, CONN. 





A. G. McILWAINE, Jr. - President 
HARTFORD, CONN, i 





CHARLES E. DOX, Manager 
WESTERN DEPARTMENT 


39 S. La Salle St.. Chicago, Ill. 
e 


SAM B. STOY, - - © - Manager 
SAN FRANCISCO 


























LIGHTNING 
RODS 





TRADE MARK 


ST. LOUIS LIGHTNING ROD 
COMPANY 


DeKalb and Trudeau Streets 
ST. LOUIS, MO. 








INSURANCE LAW 
JOHN WEAVER 


901 CORN EXCHANGE 
BAN K BUILDING CHICAGO 














INSURANCE STOCKS 
BOUGHT AND SOLD 


BABCOCK, RUSHTON & COMPANY 
137 So. La Salle a —_— Central 8900 








AGENTS OFTEN LOSE A 
GOOD FIRE RISK 


to competitors by not submitting to the as- 
sured an estimate for equipping their _prem- 
ises with AUTOMATIC SPRINKLERS. 
We will co-operate with agent and assured 
and submit figures ortega wv cost as 
well as insurance saving, extend pay- 
ments over several years. 


Fire Prevention Company 
First Nat’l Soo Line Bldg., Minneapolis 
909 Sharpe Building, Kansas City, Mo. 
1510 First National Bank Bldg., Chicago 














Special 3x5 inch Expiration cards for 
farm property and for automobiles have 
been designed by The National Under- 
writer Supplying department. A postal 
card will bring sample. 
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An early call upon 


Your Clients, 
especially upon those 
Who Have Appraisements, 


that are either new or recently revised, 
will disclose the fact that they all 


Need More Insurance. 


The call will give you the information 
you desire, and in many cases you will 
discover that they 


Need To Increase the Line 


in order to be fully protected. 


The Money Saving Service 








Your clients 
Will Give You 


your share of the extra insurance which 
will yield to you 


An Increased Income 


without particular effort or trouble; and 
you will get, from increased insurance 


On the Same Property, 


and without irritating your competitors, 
an additional income, to secure which 
you would have had to secure 


A New Customer, 


which is much more difficult. 


Lloyds Appraisal Company 


Transportation Building 


Chicago 


Branches: Cleveland, Detroit, Memphis, Pittsburgh, St. Louis 


Special Summer Rates! 


Place Orders Now and Save Money! 
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PSIHERE is a definite community 
di of interest between the home 


FARMERS | 22° 


The Ohio Farmers is a unique institu- 


INSURANCE COMPANY tion. Its agents feel a keen sense of 


loyalty to the institution. It seeks op- 

portunities to get its agents together and 

LE ROY, OHIO. confer with them on topics of mutual 

i : interest. Agents know that they can 

F. H. HAWLEY W. E. HAINES always have a hearing and that their 
PRESIDENT SECRETARY 


requests and suggestions will receive 
full consideration. 


There is nothing austere about the 
home office. Cordiality and sympathy 


are apparent in every transaction and 
relationship. 


The Ohio Farmers typifies most clearly 
the harmonious relationship that should 
always be found between the adminis- 

trative and selling side of insurance. 


It pays to be an Ohio Farmers Agent. 
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PREMIUM RESERVE DISPUTE 


Reciprocals Raise Point in Ohio But 
the Insurance Department Is 
Sitting Tight 


COLUMBUS, O., May 26—Some of 
the reciptocals are having trouble 
with the Ohio insurance department 
over the construction of the Ohio law 
pertaining to unearned premium re- 
serve. The issue arose in connection 
with the statement filed by one of the 
Michigan reciprocals. The reciprocal 
law of Michigan, Indiana and Illinois 
requires that reinsurance reserve be 
maintained equal to 50 percent of the 
net premium, the net premium being 
construed as that portion of the 
premium remaining after the amount 
allowed for expenses is deducted. In 
the case of the Michigan reciprocal 
it takes 35 percent of its premium for 
overhead and operating purposes. 
Therefore, in the three states men- 
tioned, it maintains as an unearned 
premium reserve 32% percent of its 
premium. The Ohio law requires an 
unearned premium reserve of 50 percent 
of all premiums. 

When tthe Michigan institution 
filed its statement, as of Dec. 31, 1919, 
the department refused to accept it, 
although it was made out in the same 
manner as the statement as of Dec. 31, 
1918. The Michigan reciprocal con- 
tended that being under the Michigan 
law, it was obliged to set up only the 
unearned premium reserve as required 











by the Michigan law, but it included 
in such reserve 50 percent of its Ohio 
premium. However, the Ohio depart- 
ment required that the full reserve be 
put up, the difference in the statement 
being something like $35,000 which was 
advanced by the attorney-in-fact. 


Would Enjoin Solicitor 


MASSILLON, O., May 25—Last week 
suit was filed in common pleas court 
against William I. Tompkins, in which 
the Leonard Agency Company asks for 
a temporary restraining order, enjoining 
the defendant from soliciting insurance 
in this city. Damages to the amount of 
$5,000 are also asked. It is alleged that 
Tompkins was formerly employed as a 
solicitor for the agency company and at 
the time he entered into a contract for 
such employment he agreed not to en- 
gage in the insurance business in Mas- 
sillon for five years after leaving the 
company. 

On Jan. 1, 1920, it is alleged, the de- 
fendant resigned and within a _ short 
time entered the insurance business him- 
self, contrary to the agreement, as the 
petition states. Plaintiff asks that cer- 
tain renewal lists be returned to it and 
that a restraining order be issued. 


Loss on Columbus Laundry 


COLUMBUS, O., May 25—The plant of 
the Acme laundry was totally destroyed 
by fire May 21. The fire is supposed to 
have been caused by an electric blower 
fan. The flames were communicated to 
several residences nearby. The _ total 
loss is estimated by the fire department 
at $65,000, partly covered by insurance. 
Poor water supply was blamed for the 
rapid spread of the flames, it being 





claimed that for more than 15 minutes 
only chemical engines could be used with 
effect. Firemen claim the shortage of 
water was due to the smallness of mains 
in that section of the city. The pro- 
prietors of the laundry claim that if the 
building is to be replaced and new ma- 
chinery bought the loss will be approxi- 
mately double the $65,000 estimate given 
by the fire department. The loss to the 
residence of Joe Bogardus was $2,500 and 
to that of Frank Hagens, $325. 





Wheeling School Burns 


WHEELING, W. VA., May 25—Dam- 
age estimated at $20,000 was caused by 
fire in the Madison school annex, sup- 
posed to have been caused by crossed 
wires. Two members of the fire depart- 
ment were quite badly injured while 
fighting the blaze. The General Adjust- 
ment Bureau of Pittsburgh is settling the 
loss. Practically every company repre- 
sented in this city is interested, as every 
agency of importance in Wheeling was 
on the line. 


Jones Is Back at Work 


W. E. Jones, Ohio state agent of the 
Security of Connecticut, is back to work 
after several days’ layoff, account of a 
peculiar accident. He slipped in a bath 
tub at the Hotel Secor in Toledo. He 
laid by there for a few days before re- 
turning to Columbus. Rumors” got 
abroad that he was seriously hurt, but 
the report is laughingly denied by Mr. 
Jones. 





Building for Cleveland Agency 


CLEVELAND., O., May 25.—The 
Brooks-Wilbor-Parsons Co. has taken a 
99-year lease on a plot of ground on 
Chester street, just east of East 12th 
street, where a building will be erected 
for its exclusive use. It will be two 
stories high, but the construction will 
be such as to provide for two more 
stories and thus make possible expansion 


as the growth of the agency demands. 
The contractors have agreed to have it 
completed within five or six months, 

The underwriting department will oc- 
cupy the first floor. On the second floor 
will be the private office of H. M. Brooks 
and the engineering department ia 
charge of L. A. Wilbor. The claims de- 
partment of the liability branch will alse 
be located on this floor. 


Monroe Districts State 


COLUMBUS, O., May 25—For the pur- 
pose of securing more effective work, 
President (Charles E. Monroe, recently 
placed at the head of the Conservation & 
Fire Prevention Association of Ohio, has 
divided tife state of Ohio into eight ex- 
ecutive districts, with a member of the 
executive committee in charge of each 
district. The assignment if districts is: 
1 W. Tv. Porter, Jr. 2 T&T EH Santi. 
3. Geo. W. Thrush. 4. Geo. Diebold. 
5. R. T Huggard. 6. N. T. Julian. 7. 
R. B. Dunham, 8 John RygeL 





Oil Plant Loss at Wheeling 


WHEELING, W. VA, May 25—A loss 
of approximately $200,000 was sustained 
in a fire which destroyed the plant of 
Freedom Oil Works and the Standaré 
Oil Company at Manchester (East Wheel- 
ing) last week. The buildings were a 
total loss. The Freedom Company also 
lost about $20,000 in stock and the 
Standard about $150,000 worth of oil 
The intense heat generated by the burn- 
ing oil and the constant danger of ex- 
plosions greatly handicapped the fire de- 
partment in fighting the fire. 





J. E. Lyons, Ohio state representative 
of the Camden, is attending a conference 
at the home office at Camden, N. J. 





Success is expensive. It may not cost 


cash, but surely costs labor, patie 








nce, 
persistence, endurance, and much of this 
Are you willing to pay the price? 


sort. 











THE 


NIAGARA 


Fire Insurance Company 


ESTABLISHED 1850 


123 William Street, NEW YORK 
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The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


DETROIT, MICH. 


ie e 


‘ ‘ . $1,850,693.98 
SURPLUS TO POLICYHOLDERS -~ - 


- 1,128,562.31 
LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California, 
Tennessee and Kansas 


A Reliable, Progressive Agency Company Representatives solicited 











.”H. M. BARFIELD 


H. S. BASSETT 


Secretary 


CHARLES H. HARRADEN 


Managing Underwriter 


Buckeye National Fire 


: Insurance Co. 
= | Surplus to Policyholders . . . . $149,508.34 


President 





ECONOMIC MANAGEMENT MAKING SPLENDID PROGRESS 








OHIO AND MICHIGAN AGENTS WANTED! 














A USEFUL AND DESIRABLE AGENCY COMPANY 
For Agents in Iowa, 

Kansas, Colorado, 
Wyoming and 
Nebraska 


\\) 
Sa Office: 


FIRE, 
TORNADO, AUTOMOBILE, 


FARM AND CITY PROPERTY 
1406 Farnam St., Omaha, Neb., 

















ANTHONY MATRE 


HENRY REIS, M. D. 
resident 


JOSEPH BERNING 
Vice-President 


Vice-President 
DIRECTORS 
THOMAS E. GALLAGHER HENRY REIS, M. D. 


JAMES F. HOULEHAN JOSEPH BERNING 
DR. FELIX GAUDIN HUGH O'NEILL 


NAPOLEON PICARD 
Secy-Treas. 


NAPOLEON PICARD 
ANTHONY MATRE 
FRANCIS J. MATRE 


A good company for good agents 


MARQUETTE NATIONAL 
FIRE INSURANCE COMPANY 


INSURANCE EXCHANGE 
ASSETS OVER $1,400,000 





CHICAGO 








THE CENTRAL STATES 


Fire Insurance Co. 


FIRE : FARM : AUTOMOBILE : TORNADO : HAIL 


Paid in Capital 
$205,600.00 


WICHITA 


Surplus to Policy Holders 
$385,897.97 


HOME OFFCE 


KANSAS 








THEODORE STEIN, JR. 


GENERAL AGENT FOR INDIANA 


GLOBE INDEMNITY COMPANY OF NEW YORK 
AGENTS WANTED IN INDIANA 


241-44 LEMCKE ANNEX INDIANAPOLIS, IND. 











Capital Fire Insurance Company of California 
Agents wishing to represent a high class pogressive company, apply to 
BIERCE & SAGE Co., Michigan State Agents 
219-220-221 Hammond Bldg., Detroit 
Correspondence solicited for direct lines or re-insurance en mercantiles and special hazards where not represented 
Prompt Service Telephone, Cherry 5154 
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HIGH LOSS RATIOS FOR 1919 


Some of the Reciprocals, Mutuals and 
Stock Companies Got Walloped 
in Michigan 


Some of the interinsurance exchanges 
got hit hard in Michigan last year on 
losses. 
Exchange of Kansas City had a loss 
ratio of 274.89 percent. The Indemnity 
Exchange of Chicago had a loss ratio 
of 147.53 percent. The Wholesale 


| Grocer Subscribers of the Warner In- 


surance Bureau of Chicago had a loss 
ratio of 113.10 percent. The Tanners 
Exchange of Warners Inter-Insurance 
Bureau had a loss ratio of 148.98 per- 
cent. The Western Reciprocal Under- 
writers of Kansas City had a loss ratio 
of 106.59 percent. The average loss 
ratio of the reciprocals in Michigan 
last year was 76.45 percent. 

A few of the mutuals also were badly 
walloped. The Central Manufacturers 
of Van Wert had a loss ratio of 79 
percent in Michigan. The Grain Deal- 
ers of Indianapolis had 139.3 percent 
loss ratio. The Merchants & Manu- 
facturers of Mansfield, O., had 156.3; 
the Michigan Millers had a loss ratio 
The Millers Mutual 
of Alton had a loss ratio of 154.96 per- 
cent; the Millers Mutual of Texas, 
184.55 percent; the Millers National of 


Chicago, 111.9 per cent; the Mill Own- | 


ers of Des Moines, 80.6 percent; the 
Ohio Millers of Canton, O., 158.88 per- 
cent. The Pennsylvania Millers, 220.66 
percent; the United of Boston 88.90. 
There were also some high loss ratios 
among the stock companies, the Amer- 
ican Alliance having 75.91; American 
Central, 71.15; American Equitable, 
97.68; Cleveland National, 102.45; 
County Fire, 68.58; Capital of Cali- 
fornia, 78.88; Commercial Union of 
New York, 60.73; Connecticut, 64.34; 
Great American, 69.82; Globe & Rut- 
gers, 70.42; Guardian of Salt Lake, 
Home, 73.13; Imperial, 
America, 65.61; International 
York, 138.87; Maryland Motor 
115.70; Massachusetts Fire & 
69.22; Mechanics & Traders, 
72; Mercantile of New York, 69; Mer- 
chants of New York, 461; Minneapolis 
Fire & Marine, 125; Old Colony, 76.78 


rN Ee. 
(f.ot, 


New 
Car, 


| Potomac of Washington, 248.59; Stand- 


ard of Hartford, 72; British America, 
88.72; Atlas, 80.42; Eagle Star & Brit- 
ish Dominions, 83.79; General Fire, 
105.90; London & Lancashire, 67.86; 
Northern of England, 80.67; Norwich 
Union, 70.68; Paternelle, 93.48; Scot- 


| tish Union, 71.048; Tokio, 67.96; Union 





of England, 105.47; 
Urbaine, 132. 
insurance companies had _ high 
ratios on Michigan business last year, 
due no doubt to the heavy losses in 
Detroit. 


United British, 86; 


Booming Yates for President 


There seems to be a boom on in south- 
ern Illinois in favor of Harry A. Yates, 
Illinois special agent of the London, for 
president or vice-president of the Illinois 
State Board. It is pointed out that Mr. 
Yates once served as vice-president of 
the organization, but was transferred 
during his term of office to Tennessee as 
special agent for the Hartford. He re- 
turned to Illinois some time ago to be- 
come state agent of -the London. Mr. 
Yates makes headquarters at Springfield 
and could without inconvenience to him- 
self give the necessary amount of time 
to uniform forms matters in Chicago. 
He has served on the executive commit- 
tee of the Illinois State Board and is well 
known throughout the state. 


To Have Joint Field Meeting 


The suggestion that there be a joint 
meeting of the Indiana field men’s asso- 
ciations at St. Joseph, Mich., in June 
has been adopted. The dates, June 15 
and 16, have been selected and Wm. L. 
Leonard and Philip C. Metzger have been 
appointed a committee on arrangements. 


The American Inter-Insurance | 





Most of the foreign re- | 
loss | 


MICHIGAN FIGURES ARE GIVEN 


Loss in the State Last Year Was 
59.79 Percent, With $19,963,578 
Premiums 





The loss ratio in Michigan last year 
was 59.79 percent, as compared with 55 
percent in 1918, 71 percent in 1917, 55 
percent in 1916 and 51 percent in 1915. 
The net premiums in Michigan almost 
reached the $20,000,000 mark last year, 
they being $19,963,518, a gain of over 
$3,702,000 the year before. The losses 
were $11,872.047. In 1914 the net pre- 
miums in Michigan were $9,699,077, so 
the premiums have doubled since that 
time. The total fire premiums alone 
were $17,621,122, the marine being $2,- 
342,396. The fire losses were $10,537,- 
003 and the marine losses $1,335,044. 

The loss ratio for Michigan com- 
panies was 45.77 percent, that for 
American companies of other states was 
55.95 percent, for foreign companies 
71.64 percent, for the mutuals 57.76 per- 
cent and for the reciprocals 76.45 
percent. The premiums and losses of 
the leading companies in Michigan last 
year tor the strictly fire business and 
their loss ratios are as follows: 











Loss 

Prems. Losses ratio 

Detroit, F. & M..$175,618 $ 71,423 40.67 
Michigan F. & M. 188,612 92,410 48.99 
er peer 352,435 238,045 67.54 
Agricultural .... 105,417 58,487 55.48 

| American ....... 272,966 128,920 47.23 
| Automobile ..... 123,960 71,667 49.75 
Boston 90,563 54.22 
Camden : 55,995 46.86 
Com’nw’lth 9, 44,901 41.16 
Concordia: ..<s.. 129,282 57,121 44.18 
Connecticut ..... 147,023 94,956 64.34 
Continental ..... 431,162 229,925 53.33 

| Fidelity-Phenix.. 288,517 168,923 58.55 
Fire Association. 318,276 164,541 51.70 
Fireman’s Fund. 166,910 106,385 63.74 
Firemen’s ....... 137,110 64,504 47.05 

| Franklin ....... 107,568 52,880 50.42 
| Glens Falls...... 156,085 72,458 46.42 
| Globe & Rutgers .183,955 129,543 70.42 
Great American. 449,363 313,733 69.82 
P EEANOVO? s\6055 £056 144,657 8,85 61.42 
HIATULOTe Gas ets 767,944 414,672 54.00 
TIGRE nk ciss uc hs 383,309 280,299 73.13 
North America... 440.581 289,055 65.61 
Milwaukee Mech. 148,374 65,062 43.85 
National, Conn.. 474,848 287,517 60.55 
Nat.-Ben Fr’klin. 103,863 9,939 48.08 
National Liberty. 185,830 74,322 39.99 
National Union... 174,090 54,203 31.14 
New Hampshire. 165,857 100,006 59.54 
TIGSRTR. os 0c 200,381 121,769 60.77 
Northern, N. Y... 183,404 74,995 40.89 
Northwest’n Nat. 105,418 39,798 37.75 
Pennsylvania ... 134,512 91,758 69.26 
Phoenix, Conn... 288,640 132,126 45.78 
eS Ear r 185,806 103,463 55.68 
do Re rere 148,531 92,707 62.42 
Security, Conn.. 154,500 76,292 49.38 
Springfield ...... 275,932 147,815 53.67 
United States.... 148,189 45,092 31.78 
Westchester .... 252,050 162,363 64.42 
Michigan Millers 133,501 127,999 95.88 
Commercial Un.. 247,218 153,965 62.28 
a Se Lae Os. ek 309,281 180,834 58.47 

| North B. & M.... 199,024 124,018 62.31 
Northern, Eng... 215,216 173,616 80.67 
| ae Pee 279,298 182,063 65.19 
Royal Exchange. 122,676 77,161 62.9 
Diced x ars!s:0-6 es 119,858 70,498 58.82 
Le er 127,263 109,687 86.19 








Michigan Field Meeting 


The annual meeting of the Michigan 
Conservation & Fire Prevention Asso- 
ciation, the Michigan Field Club and 
Michigan Fire Underwriters’ Club will 
be held at Gratiot Inn, Port Huron, June 
29-30. Due to a change in the constitu- 
tion of the Michigan Field Club, this 
will be the first annual meeting of the 
organization in the summer. There will 
be a general roundup of the Michigan 
forces at this time, 





Illinois Appellate Court Decision 


The Illinois appellate court of the 
third district reversed the decision of 
the lower court and remanded the case 
for new trial brought by DeWitt W. 
Smith against the fire insurance com- 
panies. Mr. Smith owned a building and 
claimed a loss of $70,809. His testimony 
showed that the building was worth 
from $80,000 to $90,000. The companies 
declared that the building was worth 
$150,000 and that the damages amounted 
to $52,039. There were four policies 
carrying the 80 percent clause, and the 
rest had the 90 percent clause. This 
brought the companies’ contribution to 
be not over $30,000. The assured de- 
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| ten separately with coinsurance. 
| field men seem to think that the gravel 


| policy in the same manner as grain ele- 


| gravel plants are located throughout the 


| handled and perhaps be easier to place. 


| ruling 
} must be 


| of the National 


| the cooperation of all 








clared that the actual cash value meant 
that the market value, while the com- 
panies declared that it meant reproduc- 
tion value less depreciation. The appel- 
late court held that the’ evidence did not 
justify a claim that the damages ex- 
ceeded one-half the value of the building, 
and that the action of the lower court 


$78,409 on the building which the as- 
sured’s testimony showed a value as low 
as $80,000 was absurd. -The court also 
held that the theory of cash value, mean- 
ing market value, was wrong in prin- 
ciple, 


Michigan Agents’ Meeting Date 


The annual meeting of the Michigan 
Association of Insurance Agents will be 
held in Kalamazoo Aug. 18-19. This 
year’s meeting was scheduled for Detroit, 
but President W. A. Eldridge found that 
it was impossible to secure hotel accom- 
modations in Detroit any time dauring 
the summer. It was therefore decided 
to change the meeting place to Kala- 
mazoo. Mr, Eldridge is preparing a pro- 
gram which will be announced shortly. 





Would Amend Gravel Plant Rule 


Several of the Indiana field men are 
of the opinion that the advisory ruling 
on the writing of gravel plants should 
be amended. As it now stands the ma- 
chinery and the buildings must be writ- 
The 


plants should be written under a blanket 


vators and coal tipples. Several large 








state on which considerable insurance is 
being carried and the field men feel that | 


| if the present advisory ruling is amended | 


the insurance would be more easily | 


| 
Bars Exposed Knife Switch | 
} 


INDIANAPOLIS, IND., May 25.—State 
Fire Marshal Friedley has followed the 


| example set by several other states in 


that the exposed knife switch 
replaced by other electrical | 
switches in Indiana in all industrial 
plants and dwelling houses. The rules 
Electrical Code were 
adopted and Marshal Friedley has asked 
municipal offi- 
cers, builders, contractors and property 
owners in the enforcement of this rule. 
Other rulings were adopted as to in- 
stallations of electric wiring and elec- 
trical machinery which are to become 
effective Oct. 1, 1920. 

The records of the state fire marshal’s 
office show that during the past three 
years more than $1,000,000 worth of 
property has been destroyed in Indiana 
because of defective electrical installa- 
tions. The loss occasioned by the ex- 
posed knife switch, alone, has not been 
computed, but it is certain that such 
losses represent a large part of the 
total, 


Schramm for Vice-President 


Richard E. Schramm, Illinois. state 
agent of the National Ben Franklin, is 
being prominently mentioned as the logi- 
cal candidate for the vice-presidency of 
the Illinois Field Club. Harold M. Green- 
berg of the National Liberty will un- 
doubtedly be moved up to the presidency 
at the annual meeting in June and there 
is a rather general sentiment in favor 
of Mr. Schramm being made his first 
lieutenant. Mr. Schramm has traveled in 
the Illinois field for several years, is 
well known and has made a good record. 


Michigan Loss Ratio Lower 


DETROIT, MICH., May 25—Field men 
in Detroit report a slightly lower loss 
ratio for the first four months of 1920 
than for the corresponding period last 
year, and believe that this is the general 
experience in Michigan. Industries 
throughout the state have been operat- 
ing to full capacity until very recently, 
although now they have been slowed up 
materially as a result of transportation 
facilities being tied up, and their in- 
ability to obtain coal and other ma- 
terial. All seem to have business booked 
to keep them running throughout the 
year, and it is only a case of not being 
able to operate on account of transporta- 
tion conditions. 

Permits for new building construction 
work issued during the week ending May 
15 show costs aggregating $1,277,535 
compared to $1,284,905 for the previous 
week and $1,033,691 for the correspond- | 
ing week last year, which would indi- 
cate that there is no letup in building 
operations. This is regarded as applying, 








General Agency 


WANTED, a General Agency for fire, 
tornado, hail and automobile insur- 
ance company in Nebraska. 

Address 98-M, care The National 
Underwriter. 





WANTED—By a Chicago local 
agency clerk for handling endorse- 
ments, cancellation and insurance. 
This is a splendid position. Ad- 
dress 92-G care The National Underwriter. 








Special Agent Wanted 


Young man to assist State Agent in Wis- 
consin for Eastern fire company. Good oppor- 
tunity. Answer stating age, experience and 
salary expected. Address 

99-N, Care NATIONAL UNDERWRITER 





Special Agent Wanted 


We have a good opportunity for high 
grade field men. State experience, age 
and give references. Address 95-J, 
care The National Underwriter. 




















Female Help Wanted 


Fire Insurance Clerk in Indianapolis office, 
must understand short hand and policy writing. 
Good wages. Fine opportunity for advance- 
ment. State experience and give references. 
Address 94-I, care The National Underwriter. 


An Improved Risk Man 


familiar with sprinklered and fire-proof risks, with 
sprinkler leakage, explosion and riot and civil commotion 
insurance, and with use and occupancy leasehold and 
other forms, desires a connection. Capable of taking 
complete charge of improved risk and service department. 
Now employed but seeking a larger opportunity. Address 
97-L, care of the National Underwriter. 











Special Agents Wanted 


Experienced Field Man Wanted for 
Michigan by Union Company. Also one for 
Ohio. Reply giving particulars. All commun- 
ications will be treated in confidence. 

Address 90-E, care The National Uuderwriter. 








Insurance Partner Wanted 


Capable young married man is offered a fine 
opportunity to become insurance partner in 
leading insurance and real estate firm in a 
southwest Michigan city. Good knowledge of 
all lines of insurance and office work is neces- 
sary. References. Address 93-H, care The 
National Underwriter. 








Asst. to Insurance Manager 

WANTED:—A large lumber concern requires the services 
of a young man as assistant to manager of insurance 
department. One with general knowledge of Work- 
man’s Compensation and Fire Insurance preferred. 
Give complete history, including length of service with 
present employer pos | salary requirements in first letter. 
Replies will be kept strictly confidential. Address 
89-D. care The National Under. 


Texas State Agent 


WANTED: A thoroughly reliable man as 
State Agent fora large company for the State 
of Texas; one who knows the state and the in- 
surance agents. A splendid opportunity forthe 
tight man. Address 91-F, care The National 
Underwriter. 








Insurance Accountant Wanted 


By specializing automobile company in Iowa. 
Answer in confidence concerning age, experi- 
ence and salary expected. Position open at 
this time for right man; act quickly. Address 
48-0, care The National Underwriter. 











LOSS CLERK WANTED 
WANTED—By a Western Dept. outside of 
Chicago, a competent loss clerk. The position 
will pay a salary of $2500 as a starter, if the right 
kind of a man can be gotten, with assurances of a 
substantial advance in the near future if the work 
is satisfactory. This is a position that is worth 
while. Address 96-K, care The National Under. 
writer. 








WANTED—Two Experienced Ex- 
aminers. Good Positions with 
excellent opportunity. 


COMMERCIAL UNION ASSURANCE CO. 
76 West Monroe St., Chicago 





WANTED 


Young lady cashier and bookkeeper 
for small insurance department office. 
Apply own handwriting. Address 
100-O, care The National Under- 


writer. 








CONTROL 


Should you wish to obtain 
a controlling interest in the 
stock of your Company or an- 
other Company, we believe 
we are in a position to assist 
you. All correspondence 
strictly confidential. 


Address, E. W. Barrows, Mgr. 


INVESTORS BANKING SERVICE 
CORPORATION 


312 LAW BUILDING 
INDIANAPOLIS, INDIANA 











A large and well known Live 
Stock Insurance Company, 
licensed to operate in Illi- 
nois, desires a good, live 
wire agent to take charge 
of state if satisfactory ar- 
rangements can be made. 
This is a first class propo- 
sition and we want a first 
class man. Experience in 
this line would be an advan- 
tage but not necessary. 

Address 34=-A, care The 


National Underwriter. 




















HAWKEYE SECURITIES FIRE 


INSURANCE Co. 
Inc. 1918 


FIRE, TORNADO, HAIL 
AND 


AUTOMOBILE 


Applicants for agencies address 
Home Office, Masonic Temple, Des Moines, Iowa 
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CASH CAPITAL $200,000.00 


Metropolitan-Hibernia Fire Insurance Company 


of CHICAGO 





















































Is seeking desirable agents in Illinois. Write 
for particulars regarding commission contract. 


JOHN NAGHTEN & CO., General Managers 


Established 1863 


INSURANCE EXCHANGE CHICAGO, ILLINOIS 

















[FIRE] 


Great Lakes 


Insurance Company 


Home Office, Insurance Exchange 


CHICAGO, ILL. 


N. L. Piotrowski, President 
A.C. Mack, Managing Underwriter 


CASH CAPITAL - - - - $400,000.00 
SURPLUS TO POLICY HOLDERS, $760,390.32 














N. BLACKSTOCK, President EMIL JOHNSON, Secretary 
Incorporated Under Laws of California 


International Jndemnity Company 


LOS ANGELES, CALIFORNIA 


AUTOMOBILE INSURANCE 
FIRE, THEFT, LIABILITY, COLLISION 
PROPERTY DAMAGE 





Assets Over One Million Dollars 








COUNTY FIRE INSURANCE COMPANY 


OF PHILADELPHIA 
Assets 
$1,053,550.81 


Liabilities Except Capital 
$407,644.62 
Policyholders’ Surplus 
$645,906.19 


Agents are Desired in Unoccupied Territory. 


MANAGEMENT—MANCHESTER, N. H. 

















DETROIT NATIONAL FIRE 


Insurance Company 
41-43 John R. Street 


DETROIT - - - - - MICHIGAN 


PHILIP BREITMEYER, Pres. GEORGE K. MARCII, Sec. & Gen. Mgr. 

















THE INTER-STATE FIRE INSURANCE CO. 


CAPITAL, $259,150 ‘ ASSETS, $643,392 
SURPLUS TO POLICYHOLDERS, $322,523 


110 FORT STREET, WEST, DETROIT, MICHIGAN 


























however, more particularly to industrial 
and business buildings, as there has un- 
doubtedly been a letup in home build- 
ing, although there is an_ estimated 
shortage of 30,000 homes in Detroit. This 
estimate was made recently by the de- 
partment of health, and it may be a lit- 
tle bit high, but there is no question that 
there is a great shortage. 


Roofing Ordinance Raises Question 


INDIANAPOLIS, IND., May 25—The 
new shingle roof ordinance here has 
raised a point in the adjustment of 
losses which it is regarded as important 
to be understood by agents or others 
who settle such losses. The ordinance 
specifies that not only shall the roofing 
material used in replacement be fire- 
proof, but that it shall be placed upon 
solid sheathing. As most wooden shingle 
roofs are constructed with open sheath- 
ing, the replacement cost under the or- 
dinance is considerably higher than it 
would be to replace the roof with wooden 
shingles and open sheathing. 

The standard fire policy stipulates that 
the company shall be liable to bear only 
the cost of replacing the destroyed prop- 
erty as it was at the time of the fire, 
with like material and proper deprecia- 
tion charges, and regardless of city or- 
dinances which may require the use of 
more costly material or a more expen- 
sive form of construction. Accordingly, 
shingle roof losses in Indianapolis are 
being adjusted on the basis of cost to 
replace with wooden shingles and exist- 
ing construction, the assured bearing the 
difference in cost resulting from the new 
ordinance. 

In spite of the fact that the weather 
has greatly moderated and that there 
have been frequent showers during the 
past few weeks, shingle roof losses still 
continue at an alarming rate. To one 
office last week 22 shingle roof losses 











were reported in two days. “It looks as 
though the insurance companies would 
eventually have to replace all the wooden 
shingle roofs in Indianapolis,” was the 
comment of one local insurance man on 
the persistency with which this form of 
loss keeps up. 





Indiana Notes 


Allan H. Dixon of Hartford, general 
agent of the automobile insurance depart- 
ment of the Phoenix of Hartford for all 
territory east of the Rockies, is working 
in and about Indianapolis this week. 

The explosion of a vulcanizer at the 
I. & R. Double Tread Tire Co. at Indian- 
apolis, shattered two large plate glass 
windows and caused other damage esti- 
mated at $600. 

The records of the Indianapolis de- 
partment do not show that Sunday is 
the biggest day for fires, as commonly 


supposed. In 1919, Wednesday had the 
record with 518. Saturday had 499, 
Thursday, 469; Friday, 436; Tuesday, 


430; Sunday, 396, and Monday, 384. 

Anderson, Ind., will send its first fire 
engine to be a part of the exhibit at 
Indianapolis, June 7, when the capital 
city will spend a week in celebrating its 
centennial. The engine is forty-four 
years old and has stood thirty-five years 
on the lawn of the Anderson waterworks, 
It is man-power equipment. 

On testimony that it costs $50 every 
time the fire department makes a run, 
Judge Frank J. Lahr, of the juvenile 
court, Indianapolis, ordered a 14-year- 
old colored boy, who turned in a false 
alarm, to earn $25 and pay it into court 
at the rate of $5 a week. The court in- 
timated he would have similar doses for 
others of the kind. 


Edward J, Southworth, who has been 
operating the E. J. Southworth & Son 
agency at Hudson, Mich., has sold his 
agency as of May 15 to Elizabeth B., 
Moloney, who will consolidate the South- 
worth agency with her own. Mr. South- 
worth is preparing to locate in Califor- 
nia. 
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REINSURANCE TAX IN COURT 


Kansas Attorney General Files Man- 
damus Suit Against Travis 
to Test Question 


TOPEKA, KAN., May 25.—It has 
been checked to the Kansas supreme 
court to decide whether the stock fire 
insurance companies have to pay the 
premium taxes on reinsurance. Attor- 
ney General Hopkins has filed man- 
damus proceedings in the state supreme 
court asking that Superintendent Travis 
be compelled to turn into the state 
treasury $44,596.14 taxes paid by the 
fire companies, under protest, on rein- 
surance premiums since Jan 1. 

Domestic companies pay the state 2 
percent of all fire premiums collected. 
Foreign companies pay a 4 percent tax. 
Under the ruling of the attorney gen- 
eral, reinsurance premiums must pay 
the same tax. Mr. Travis holds that 
this is double taxation, and tried to 
get an opinion from the attorney gen- 
eral. Failing in this, it was agreed 
that the companies should pay the re- 
insurance taxes this year under protest. 
Travis then refused to pay the pro- 
tested fees into the general revenue 
fund. Hopkins brought his mandamus 
proceedings to test the law. O. B. 
Ryon, counsel for the National Board, 
will assist Mr. Travis in defending his 
and the insurance companies’ side of 
the case. Practically all the stock fire 
companies doing business in the state 
are named as respondents with Travis. 


Making Many Reservations 


DES MOINES, IA., May 25—It will be 
the biggest convention the National As- 
sociation of Insurance Agents has ever 
held, says Pat Clancy, referring to the 
meeting in Des Moines Oct, 20, 21 and 22. 
Secretary Clancy the past week has re. 
ceived instructions for reservations for a 
delegation from North Carolina, one from 
from Florida and one from Tennessee. 

“IT reserved ten double rooms for the 
bunch from Texas,” Clancy said. “Not 
only that, but I have received assurances 
from both the east and west that every 
state will be represented and that agents 
everywhere are reserving the dates for 
the sessions in Des Moines. I believe 
that the number will exceed our original 





estimate of 2,500, or 100 for each year 
the association has been in existence.” 





Packing Plant Line Reduced 


DES MOINES, IA., May 25—The Mid- 
land Packing company of Sioux City 
formerly carried insurance of $3,500,000 
in an eastern company. Then the plant 
was thrown into the hands of a receiver 
at the request of Attorney General Hav- 
ner. And now the insurance has been 
cut just $1,000,000. 

When the _ receivership proceedings 
were started, those in charge of the stock 
selling concern were notified by the com- 
pany that the policies would be cancelled. 
But Judge Anderson couldn’t see it that 
way and ordered the receiver to reinsure 
for $2.500,000, a million less than the 
original amount. 


Can’t Collect. Over-Insurance 


TOPEKA, KAN., May 25—A Kansas 
wheat grower near Belpre is the latest 
in Kansas to learn officially that over- 
insurance does not entitle the insured to 
more than the total value of the prop- 
erty destroyed. The farmer had insured 
his wheat for $6,000. A fire destroyed the 
entire crop. It developed that the crop 
actually was worth $4,000. The company 
paid the actual total loss. Mr. Farmer 
demanded that the state insurance de- 
partment order the payment of another 
$2,000. Superintendent Travis ruled that 
the company should return the premium 
collected on the extra $2,000 of insurance 
carried, but held the amount of the over- 
insurance an invalid claim. 





No Idaho Rates in Kansas 


TOPEKA, KAN., May 25—The Idaho 
fire rate war is over, according to in- 
formation brought to Superintendent 
Travis by L. E. Osborne, assistant man- 
ager for the Western Acturial Bureau at 
Chicago. When Travis learned the Idaho 
competition had resulted in 10-cent rates 
for business that was costing 70 cents in 
Kansas, he notified the companies that 
if they could sell insurance in Idaho for 
10 cents they could do the same thing in 
Kansas. He didn’t propose to have Kan- 
sas paying the expenses of cut-throat 
methods of getting business in Idaho. 
The proposed Kansas hearing, set for 
June 1, has been called off. 





Wind and Hail Liability 


TOPEKA, KAN., May 25—Wind and 
tornado insurance does not cover damage 
caused when hail is driven through glass 
windows by the wind, according to a rul- 
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i ag ing by Superintendent Travis. Father 
ould f = O’Leary, pastor of a Catholic church near 
oden Mineral, in the coal mining district, . 
the : raised the point, and lost. Always Loyal To Our Old Friends 
n on Ca During a severe hail storm this spring, Always Glad To Welcome New Ones 
n of a number of windows were broken. The 





storm was accompanied by a severe wind. 
The church carried wind and tornado in- 
surance. Father O’Leary figured out that 


: FS . H 
- is zat woud nave toucned sis it! 1 Hail Capacity Everywhere 





all asked that the insurance company remit 
king for the amount of the damage. Mr. 
c. . Travis declined to issue an order direct- The agents writing hail insurance through the Hedwall- 
ing payment. ° 
ee para 2 Sundberg Company are able to write $40.00 per acre on 
lage New Sioux City Agency dry land and $60.00 per acre on irrigated land no matter 
Humphrey, Irish & Townsend is a new in which state they may be located. 

de- firm of agents in the Grain Exchange 

y is building, at Sioux City, Ia. Mr. Hum- The Hedwall-Sundberg Company has the largest capac- 
out phrey organized the Humphrey Dye ity in this respect of any hail office in the United States. 
499 Works and continued that business until 
day, of Me holdings, ‘ie i ¢4 yeare of age Lecepetes rama reo mactanr So icy 

@ e 
fire and very active. Chas. E. Irish was a to write hail insurance. A very large volume will be written 
t at contractor for twelve years in Sioux this season and it is very important to the local agent that he 
i a yo Fs Pg oes Bon a ges oe have a connection for the handling of his hail business that can 
cous cess from the start. E. S. Townsend was guarantee absolutely UNEXC SERVICE. 
rh formerly a newspaper man, being a re- Would you like to transact this profitable line of insurance 
: porter on the “Globe-Post” at LeMars. through an office so equipped? 

yee Later he bought a paper at Bedford, Ia., 2 i ms 

ran then he became connected with the Sioux Write for further information. 
nile City “Tribune,” later being made its city 
ear- editor. Then he entered the advertis- E —SPECIALISTS 
— ing field. These three men are a live PIONEERS HAIL INSURANCE 
our 


bunch of people. 





John McLellan has’ purchased the he Hed all-S dbe Co a 
George Hetzel Agency at Grand Island, Ww un r m n 


Neb. Mr. Hetzel died recently. He was 











Son one of the oldest agents in Grand Island. Metropolitan Bank Building 
his ‘ e s J 
B. It was recently published that an ordi- 
ath. nance had been passed at Wichita, Kan., Minneapolis Minnesota 
ath- prohibiting shingle roofs. The ordi- 
for- nance is still under discussion, but no GENERAL AGENTS HAIL DEPARTMENT 
official action has yet been taken. Providence Washington Ins. Co. Westchester Fire Ins. Co. 
of Providence of New York 
a ae Automobile Insurance Company Hudson Insurance Company 
NORTHWESTERN STATES of Hartford of New York 




















FEDERATION CONVENTION ON EDWALL— UNDBERG 
Minnesota Men at Meeting in Minne- | IGH CLASS E fe Vv i Cc E 


apolis Discuss Non-Partisan 
League Menace 


MINNEAPOLIS, MINN. May og, | “UUUULTRULTUUEUUOOOUEROLEOUUEURUOUCOUUCUOOAUEECUCUUUGOCUCUOGUECEEEOEERERUUCUOCUOUOUCEROOEOESEEOOEUOOO THORS 
—The Minnesota Insurance Federation ‘a 
A Service to Local Agents 

















opened its annual convention here to- 
day. At the business session this 


een morning E. A. Sherman, executive sec- 
i retary of the Federation, made his an- OF THE UNITED STATES AND CANADA 
oan nual report and pointed out the need 
oie of concerted action in downing the 
led Non-Partisan League in Minnesota. 


The platform of the League declares 
for monopolistic state insurance in all 
lines, starting with workmen’s compen- 
sation. It is said the League now has 
a membership of 60,000 in Minnesota 
and an additional membership of 50,000 
in the Working People’s Political 
League, an affiliated labor organization. 

Henrik Shipstead is the gubernatorial 


Earle C. Smith, Inc. 


51 Maiden Lane 


New Y ork 


Representing local agents, under contract, wherever situated; 


| to A : ‘ ‘ 

op- candidate of both organizations, which guaranteeing to them the SERVICE of a “branch office” in New 
red aim to nominate him on the Republican York. th ; bie tole t 

the ticket in the June primaries. J. A. O. ork, the greatest ——e Ber er in tne county. 

gee’ (“Jake”) Preus, former insurance com- Lines located in the territory of agents and controlled by 


missioner, is the choice of the recent 
state elimination convention, but a 
number of candidates on the Re- 
publican side are declining to stand by 
the verdict of the convention and will ma- 
terially split the anti-League vote, while 
the League men will vote solidly for their 
man. The vote of the state two years ago 
was about 400,000, and, with the re- 
turned soldiers, will probably be about 
450,000 this year. 


brokers, will be SOLICITED from the latter and sent to local men 
for writing, together with all essential information pertaining 
thereto. 

Also surplus lines of agents PLACED with responsible companies. 

Accuracy, despatch and reliability assureds and all correspond- 
ence treated with the utmost confidence. 

Full detailsconcerning the ‘service’ and references FURNISHED 
UPON APPLICATION. 
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nai _ C. H. Van Campen made a report on | SpgqgegegeegggueuseegegeeesO0GGUG0UQUQ0NU000000NH0000000NNN00RRNERNGROROREOOEOOOOOOOOSUROOURNDORRODODOCRISEN 
ee insurance matters in the last Minnesota 

ae legislature, explaining the fact that the 

ho state monopolistic workmen's compen- 

tes sation fund came mighty near being a ARIZONA CENTRAL DEPARTMENT 

in ; law and that the same battle is prom- ametaieninioean! COVERING 

_ ised over again for the session next FIRE INSURANCE COMPANY . 

i January. PHOENIX, ARIZONA LL. N0OIS—OHIO—INDIANA 

fx The afternoon all attending the con- 


at : vention went to the baseball game as WISCONSIN — MICHIGAN 
































ho. 3 guests of the Federation. CAPITAL 
- ; ; R 200 000 00 CHAS. P. HALL 
: Premiums Increase at Racine 9 ° SPECIAL AGENT 
MADISON, WIS., May 25—The growth conlention 
of Racine is shown by the increase in its ; 
nd fire insurance premiums. For several EDGAR M. DAVIS a | 2039 ape or eee 
ge years the Racine fire department re- VICE-PRESIDENT AND , 
LSS y, ceived from $5,100 to $5,300 a year as 2 , GENERAL MANAGER ; 
al- percent of the premiums collected in this —. 
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PITTSBURG UNDERWRITERS 


eS a Commonwealth Bldg., Pittsburgh, Pa. 
Underwritten by 
Allemannia Fire Ins. Co. Republic Fire Ins. Co. 
National-Ben Franklin Fire Ins. Co. Superior Fire Ins. Co. 
All of Pittsburgh, Pa. 


Combined Capital $1,900,000 Assets, $10,011,358 
Surplus to Policyholders $3,899,135 


R. Goodsell, Columbus, Ohio, State Agent for Ohio 
Eliel & Loeb Company, General Agents for Illinois and Indiana 
C. Upham, M. Indianapolis, Ind. 
Fish & Standing, Madison, Wis., General Agents for Wisconsin 


NEW AGENTS SOLICITED 














INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


United States Branch, 92 William Street, New York 


E. C. STOKE, 
United States Manager 


GAYLE T. FORBUSH, 


Associate Manager 


ARTHUR WALLER, 
Assistant Manager 








Organized in 1883 


SECURITY FIRE INSURANCE COMPANY 
DAVENPORT, IOWA 
Assets, $955,247.71 Cash Capital, $200,000 
Policy Holder’s Surplus, $290,750.47 


The lowa Insurance Department in its recent report says of the company: 


“The affairs of this company have been conducted along conservative and economical lines 
and its steady and substantial growth reflects credit upon the management.’ 








National Piberty 


Insurance Gompany 
of America. 


WNCORPORATED UNDER THE LANS OF THE STATE OF NEWYORK IN 1880, 
STATEMENT JANUARY 1, 1920 


Cash Capital - - — $1,090,000.00 
Assets - - - $10,748, 246. 37 Net Surplus- - - - -  $3,109,647.98 
Liabilities, including Capital 7,638,598.39 Surplus to Policy Holders -  4,109,647.98 


EAD OFFICE: 709-717 Sixth Avenue, Cor. 41st Street, NEW YORK 











New Jersey Insurance Company 


CAPITAL ONE MILLION DOLLARS 
Head Office: 
40 Clinton Street, 
Newark, N. J. 


Arthur Hoyt, Vice-President. 
J. B. Guthrie, Secretary 


C. P. Stewart, President. 
F. L. Brokaw, Treasui 





WESTERN DEPARTMENT: 
Insurance Exchange Bldg., Chicago, Ill. 
H. H Ingalls, Manager. 


PACIFIC COAST DEPARTMENT: 
140 Sansome St., San Francisco, Cal. 
Seeley & Co., Managers. 














FIRE, MARINE, WINDSTORM, 

AUTOMOBILE, SPRINKLER 
LEAKAGE, RIOT AND 

EXPLOSION INSURANCE 


STUART MORGAN, State Agent, Michigan, East Lansing 
- MAN & EVANS, General Agents, Colorado, Denver 
N. ULIAN, State Agent, Ohio and West Virginia, Columbus 
F. &G. ties RMAN, State Agent, Indiawa and Kentucky, Indianapolis, Ind. 
State Agent, Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E, $. EREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 
J. DB. LA TEE 2127 Ins. Exc., State Agent, Illinois and Wisconsin, Chicago 




















city. This year there was paid to the 
city treasurer by the state treasurer $6,- 
024.20, that being 2 percent of the insur- 
ance premiums paid in Racine last year. 
It is more than $700 in excess of any 
amount previously paid by the com- 
panies. It is ifidicative of the rapid 
growth of the city for the reason that 
the amount of insurance carried shows a 
large increase. It is estimated the com- 
plete premiums paid will be well over 
$300,000 for last year. 


Log Fires in Minnesota 


Companies sustained a $40,000 loss on 
logs near Craig, Minn., the other day. 
This loss was due to forest fires. An- 
other log fire took place in another part 
of Minnesota. 





Glidden Speaks at Milwaukee 


J. S. Glidden, assistant manager of the 
Chicago Board, was the speaker of the 
evening for the Milwaukee Insurance 
Club, on “The Educational Advantages 
of Insurance Clubs,’ Monday. 

Mr. Glidden laid particular stress on 
the importance of a young man taking 
active interest in the work in which he 
is engaged, and created considerable 
enthusiasm for a further study of fire 
insurance by the members of the Club. 
He said that if an insurance clerk is 
not sufficiently interested in his business 
to make a thorough study of the basic 
principles, and follow up the various 
subjects, he would better get out of the 
insurance business and into some line in 
which he is interested. As a solid foun- 
dation on which to build Mr. Glidden 
suggested the Dean Schedule, and being 
thoroughly versed on this subject his 
talk was highly interesting. 





Wisconsin Field Meeting 


Final notices have gone out to the 
members of the Wisconsin Field Men’s 
Club by President R. J. McIntyre, and 
the Wisconsin Insurance Club by Presi- 
dent R. A. Hutchinson, announcing the 
annual meeting at Lake Delavan, June 
15-16. Field men are expected to arrive 
on the evening of the 14th. A joint ses- 
sion of the field men and the Wisconsin 
Association of Insurance Agents will be 
held on the afternoon of the 16th and 
there will be a get-together dinner in 
the evening. 


Goes With Springfield 
MILWAUKEE, WIS. May 25.—Roy 





Goppelsroeder has affiliated with the 






hazard engineer, and will cover about 
18 states. Mr. Goppelsroeder recently 
resigned as engineer of the sprinklered 
risk department of the Wisconsin In- 
spection Bureau. 


Hail Law North Dakota Issue 


BISMARCK, N. D., May 25.—The state 
hail insurance law has become one of 
the issues in the primary campaign 
which opened this week. Candidates on 
the Nonpartisan League ticket are seek- 
ing endorsement as republicans in the 
June 30 primary and are opposed by a 
regular republican ticket, chosen in con- 
vention. The primary, it is believed, 
will demonstrate whether or not pre- 
dictions that the Nonpartisan League 
will be defeated next fall are founded 
on fact. 

Under the present law, farm lands 
coming under the state hail insurance 
clause are taxed, and as farmers do not 
wish to carry the tax they must make 
withdrawals in papers filed -with the 
county auditors. The Republicans de- 
mand that no tax shall be assessed 
against farm lands, before the farmer 
has made formal application for the hail 
insurance. 

Commissioner Olsness has announced 
that all losses next year will be ad- 
justed by an officer located in Bismarck. 


Duluth Line Distributed 


The board of education at Duluth has 
decided that the distribution of $1,600,000 
of fire insurance covering the public 
school buildings in the city will be 
handled by the Prindle-Jones Company. 
That company will act as agent for the 
board, receiving 60 percent of the insur- 
ance and apportioning the remaining 40 
percent among 64 other local agencies. 





Special Session in Wisconsin 


There is a special session of the Wis- 
consin legislature this month, it having 
started May 26. In the call by the gov- 
ernor, no insurance subject is mentioned. 
This is a relief to the insurance men. 
There is a long program presented by 
the governor so insurance men hope that 
there will be no change in the plans and 
that insurance will be passed by this 
session. 


Fred O. Hesse of Milwaukee, state 
agent for the Norwich Union, is receiv- 
ing the condolences of his friends, be- 
cause of the death of his youngest son, 


Springfield Fire & Marine as_ special Frederick. 














STATES OF THE SOUTHWEST 














MORE MONEY IS NOW NEEDED 


State Rating Board in Texas Is Ham- 
pered by Lack of Sufficient 
Funds 


DALLAS, TEX., May 25—Associate 
General Counsel C. J. Doyle of the 
National Board has been in Texas for 
a number of days looking into the 
political aspects of insurance in view 
of the special session of the Texas 
legislature There had been prediction 
in certain parts of the state that the 
governor might recommend the repeal 
of the present state rating board act 
and urge instead a stringent rate regu- 
lation law allowing companies to ar- 
range for a private rating bureau as 
is practiced in the other states. Texas 
is the only state which makes fire in- 
surance rates. The state rating board 
in Texas has always had a splendid 
membership. Recently two of its ex- 
perienced members resigned to take 
other positions, leaving Secretary T. M. 
Scott as the only man on the board 
that had had administrative experience 
in this direction. The other two 
members are comparatively recent ap- 
pointees, but are high class men. 

The Texas Association of Insurance 
Agents has always felt that the state 
rating law was being administered 
wisely and successfully. As an or- 
ganization it has favored the measure 
and would oppose any repeal. The 
association also feels very friendly to 
the present members of the board and 
has absolute confidence in them. The 
State Rating Board certainly has 
brought order out of chaos in fire in- 


surance in Texas and has done notably 
good work. 

Under the present law, companies 
can be assessed 1% percent on their 
premiums to sustain the board, but 
the maximum amount that can be col- 
lected is $130,000. Owing to this stip- 
ulated maximum sum, the percentage 
of assessment has been gradually 
scaled. The demands on the board 
are much heavier than when it was 
organized and the $130,000 does not 
give the board sufficient revenue to 
function properly. Since the law was 
passed, Texas premiums have more 
than doubled. There is a general feel- 
ing in the state that the State Rating 
Board should have a large appropria- 
tion and that the maximum sum should 
be increased or entirely eliminated. 


PROPOSALS MADE BY COMPANIES 


AUSTIN, TEX., May 25—At the confer- 
ence here the newly constituted Texas 
State Fire Insurance Commission with 
company representatives and Texas 
agents, representatives of the companies 
proposed that the commission and its 
experts be paid adequate salaries and 
would not object to such allowances by 
the legislature out of the annual assess- 
ment laid against the gross premiums of 
the fire companies for the support of the 
commission; that the commission con- 
tinue to exercise all of its functions of 
rate making in general basis schedules 
construction and none of its powers to 
be subtracted. On the other hand, that 
the companies be given absolute control 
of the inspection and rating work; that 
they inspect and rate all towns and risks, 
contending that they are naturally in a 
better position to do the work than the 
commission. 

While the commission did not concede 





the last it took the position that it could 
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| Board of Fire Underwriters. The follow- 





not modify the law or change it in any 
respect; therefore the companies would 
have to go to the legislature for passage 
of amendments to the insuranec commis- 
sion law to bring about the changes sug- 
gested. Such application may wait until 
the regular session next January, in- 
stead of the present special session to 
expire June 19. 

Because of representations made in the 
conference it is not the intention of the 
commission to recede from its announced 
purpose to ask the present special ses- 
sion to amend the law so as to raise the 
annual tax limit of $130,000 to the full 
1% per cent of gross premiums to raise 
more funds for the commission that it 
may enlarge its rating and inspection 
service. 

For the companies there appeared D. D. 
McLarry of the Home, member of the 
advisory committee at Dallas; K. S. 
Dargan of Cravens, Dargan & Roberts of 
Houston; Jake Hornberger of San An- 
tonio, a state agent, and C. J. Doyle, as- 
sociate general counsel for the National 


ing agents appeared: William H. Stiles 
of San Antonio, president of the State 
Association; Craig Belk of Houston, 
chairman of the legislative committee, 
and O. H. Millican of Austin, member of 
the executive committee. 





Texas Business in 1919 


AUSTIN, TEX., May 25—The Texas 
State Fire Insurance Commission has 
completed a compilation of the fire busi- 
ness done in the state in 1919 by the li- 
censed stock companies. With three 
companies missing the total premiums 
were $18,495,837 and the losses $5,434,451, 
making an income of $13,061,386 and a 
loss ratio of 29.38. The coverage totaled 
$1,218,317,907. The foregoing breaks all 
records in Texas, both in the volume of 
business and in the low loss ratio. 

A succinct statement of the business 
growth in Texas for the past seven years 
is as follows: 


Loss 
Year Net prems. Net losses ratio 
i>. | pene eS $10,511,856 $5,237,628 49.8 
a0 10,648,434 8,698,902 81.6 
SOG ods ceves 10,570,694 6,621,793 62.6 
BONG hs walese 12,074,709 11,140,227 92.2 
BGRE Kecec ests 13,224,792 7,424,851 56.1 
BORO okictiemus 14,544,039 7,352,899 50.5 
Ct eee ee 18,495,837 5,434,451 29.3 


The total liability assumed in 1916 was 
$849,404,487; in 1917 it was $888,103,222; 
in 1918 it was $973,333,318, and in 1919 it 
was $1,218,317,907. 








Premium Tax On Reciprocals 


OKLAHOMA CITY, May 25.—Foreign 
mutual and reciprocal fire insurance 
companies must pay a 2 per cent tax on | 
gross premium receipts, according to an 
epinion given last week by the attorney 
general’s department. The payment of 
this tax will increase the tax income of 
the state more than $200,000 a year, it 
is estimated by the state insurance de- 
partment. 

Declaring that reciprocal insurance 
| companies are to all intents and pur- 
| poses foreign to the state, although they 
| claim to be domestic in every state, O. | 
| R. Thraves, assistant’ attorney general, 
| 
| 
| 
| 











held in his opinion that their exemption 
| from the 2 per cent tax is illegal and 
|} unjust. Due to the fact that the taxes 
have not been collected in the past, it 
is believed that the companies will make 
a test of the law upon which the opinion 
is based. 

The income of the state fire marshal’s 
department will be increased $60,000 a 
year by a ruling that the one-fourth of 1 
per cent tax on premiums will be col- 
lectible on all business of fire insurance 
companies, and not on fire insurance 
policies alone; that is, the tax must be 
paid on tornado, hail and other forms of 
insurance written by fire companies. 





Brown with Oil Association 


The announcement is made of the ap- 
pointment of Marshall C. Brown as spe- 
cial agent for Texas of the Oil Insurance 
Association. He formerly was in charge 
of the Ft. Smith, Ark., branch of the 
Arkansas Actuarial Bureau. 


Would Change Commission Status 


AUSTIN, TEX., May 25—It has been 
learned on unquestioned authority that 
two, bills have been prepared by T. M. 
Scott, member of the Texas State Fire 
Insurance Commission, for presentation 
in the special session of the Texas legis- 
lature now in progress. These bills 
would reorganize the insurance commis- 








sion in a very material manner, the pur- 
pose being to vest more power in the two 


ACTUAL RESULTS FROM 


Scientific Fire Loss Adjustments 


EXPLAINED FULLY IN OUR NEW BOOKLET 


“PROOF OF SERVICE. 


Mailed Free to Fire Insurance Brokers and Agents 


Standard Appraisal Co. 


56 Pine St., New York 


CHICAGO BOSTON 
DETROIT PHILADELPHIA 
TORONTO KANSAS CITY 








Choosing Your Company 


The more careful you are about the All of them should appreciate a loyal 
selection of your companies, the more army of such agents—but 


certain it is that, ultimately, you will 
choose the OMAHA LIBERTY FIRE __ THE OMAHA LIBERTY FIRE proves 
its appreciation every day by the pecu- 


ia tg a eo liar quality of co-operation it gives its 
All_ stock companies are sound—so is no epee eee ; A 
the Omaha Liberty. The peculiarity of the co-operation lies 
All good progressive companies give a in the fact that it is the product of the 
high grade of Service according to their ripe experience of the officers of the 
lights—so does the Omaha Liberty. Omaha Liberty Fire as local agents. 
All of them want good agents—so does They know what the local agent needs. 
the Omaha Liberty. It is a point worth consideration. 


Omaha Liberty Fire Insurance Company 
OMAHA, NEBRASKA 
PAID UP CAPITAL, $200,000 PAID UP SURPLUS, $200,000 
P, F. ZIMMER, President GEO. J. ADAMS, Vice President 
JOHN A. WACHTER, Vice President R. J. WACHTER, Secretary and Treas. 
Licensed in New Jersey, Pennsylvania, Texas, Kansas, lowa and Nebraska 
L. A. Burnett Co., Pittsburgh, Pennsylvania, Managers for Pensylvania and Ohio. 
Burt & Stebbins, Houston, Texas, Managers for Texas. 
Miller & Jones, Topeka, Kansas, Managers for Kansas. 








CHARTERED A. D., 1794 
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308-310 WALNUT ST., PHILADELPHIA, PA. 


y 





GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres. 
H. W. STEPHENSON, Vice-Pres 


JOHN J. P. RODGERS, Sec’y and Treas, 
SAM’L P, RODGERS, Asst. See’y 
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CASH CAPITAL $1,000,000 
TOTAL ASSETS ” SURPLUS TO, POLICYHOLDERS 
820.88 , % 
RNADO, AUTOMOBILE, LIGHTNING, RENT, USE AND OCCUPANCY 
FIRE, INSURANCE.” AGENTS WANTED WHERE NOT REPRESENTED. 

















members of the commission appointed 





INCORPORATED 1824 
United States Fire Insurance Co. 
Capital - - $1,400,000.00 
Assets- - - 8,636,661 .00 


Home Office 
95 William Street 
NEW YORK 


Pacific Coast Dept. 
SAN FRANCISCO, CAL, 


Western Department 
FREEPORT, ILL. 
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ORGANIZED 1853 


The Girard F. & M. 'Comeany of Philadelphia 


JANUARY 1, 1920 
Cash Capital, $500,000 Net Surplus, $277,907 
Surplus to Policyholders, $777,907 


Eastern Department Home Office 
D. H. Dunnam, V.:Pres. ‘H.\M. Gratz, \Pres. 
Joun Kay, Treasurer E. J. Tuomason, Sec’y 
A. H. Hassincer, Sec’y PHILADELPHIA. 
NEWARK, NEW JERSEY PENNA 


Western Departmen: 
Nga Bassett, V.-Pres. and Mgr. 


W. T. Bassett, Ass’t Mer. 
CHICAGO, ILL. 





ORGANIZED 1855 


FIREMEN’S 'NSURANCE OF NEWARK 


JANUARY 1, 1920 
Cash Capital, $1,250,000 Net Surplus, $2,300,393 


Surplus to Policyholders, $3,550,393 


Eastern Department 
D DunuaM, President 
Joun Kay, Vice-Pres. 
A. H. Hasstncer, Secretary 
NEWARK, NEW JERSEY 


Western Department 
Neat Bassett, V.-Pres. and Mgr. 


W. T. Bassett, Ass’t Manager 
CHICAGO, ILLINOIS 








HAIL INSURANCE 
IN TEXAS 


Use the Complete 
Facilities Offered by 


CRAVENS, DARGAN 
f ROBERTS 


HOUSTON 














INCORPORATED 1852 


MILWAUKEE MECHANICS’ 
INSURANCE COMPANY 


MILWAUKEE, WISCONSIN 
Now Is the Time to Write 


RIOT AND CIVIL COMMOTION 








By PROF. DODD’S FAMOUS SYSTEM 


Will ab- 


00 successful insurance com- 
25-year record of _practically 100% 


panies endorse it. Has j 
igi Prof. West Dodd, 


efficiency. Originated , 

Lightning Specialist. Every job absolutely guaranteed—rod- 

ding done by responsible, skilled men ONLY 5 

Investigate the Dodd System now—write for full information 
taday 


DODD & STRUTHERS 


118 Eighth Street DES MOINES, IOWA 














I ASSETS, $250,000.00 





a) Wy Chartered to write all classes of high grade excess 


ots lines, including Ocean and Inland 

QE sd » 
Iyeoraniarouss, Inna sbi 
J. W. McGINETY, Manager and Attorney in Fact 


Marine Insurance. 


direct by the governor and more or less 
eliminate the voice and membership of 
the present chairman whom the law 
names in designating the commissioner 
of insurance and banking. 


Walter Southgate Transferred 


| Walter Southgate, special agent in 
| Hast Texas for the Fireman's Fund 
| under State Agent J.'H. Snell, at Dallas, 
| has been transferred to South Texas 
| with headquarters at Houston. 


City Enters Texas 


The City of New York has been en- 
tered in Texas and the business will be 
supervised by the field staff of Dargan 
& MeLarry, general agents at Dallas for 
the Home. 


Oklahoma’s April Fire Losses 


OKLAHCMA CITY, OKLA., May 25.— 
Fire losses in Oklahoma in April totaled 
| $462 267, as compared to $971,340 in 
March, according to figures compiled by 

| John Connolly, state fire marshal. 





Oklahoma Figures for 1919 


OKLAHOMA CITY, OKLA., May 25.— 
The value of property in Oklahoma on 
which fire insurance was carried last 
vear was $528,035.509.45, as compared to 
$400.767,699 in 1918, according to figures 
| given out last week by the state insur- 
; anee department. 

Fire insurance premiums paid in 1919 
totaled $11,172,284.94, and in 1918, $7,688,- 
102.63. Fire insurance loss figures an- 
nounced are as follows: 1919, $3,742,- 
616.73; 1918, $3,393,897.13. 


Fire Destroys Nona Sawmill 


BEAUMONT. TEX., May 25.—The saw- 
mill belonging to the Nona Fletcher 
Lumber Company was destroyed by fire 
| at Nona last week. The origin of the 
fire is not known. The loss is about 
$50,000. The planer and all yard stocks 
were saved. The company is composed 
; of Kountz and Beaumont capitalists. 





Oklahoma Losses Reduced 


OKLAHOMA CITY, OKLA., May 25— 
Probably more than $15,000,000 was paid 
by Oklahoma people for fire insurance 
during 1919, is the opinion of Commis- 
sioner Welch in his annual report to be 
issued soon. These figures may seem 
somewhat astounding, Mr. Welch says, 
but “taken from reports and other reli- 
able sources prove this is true. We must 
admit that this is indispensable, else it 
| would not be purchased. The unusual at- 
| tention given to the subject of fire pre- 
vention and conservation of lives and 
| property during and since the war has 
resulted in a consequent reduction in fire 

| losses in the state, which has been espe- 
cially apparent during the past two 
years.” 

John Connolly, state fire marshal, says 
| that by a system of inspection and re- 
moving fire hazards the cost of insurance 
on state buildings was materially re- 
duced. ; 


North America’s Farm Specials 


DALLAS, TEX., May 25—The North 
| America is now writing farm business 
| in Texas. W. L. Sisk, superintendent of 
| the farm department, Atlanta, is in Dal- 
| las this week and announces the appoint- 
ment of two farm special agents. M. A. 
| Tucker, for 10 years in the local business 
| at Magee, Ark., and more recently with 
| MecAllester & Co., at San Antonio, will 
| travel south Texas, with headquarters at 
| San Antonio. J. S. Peal, Jr., former local 
agent in Kentucky for six years, will 
| handle north Texas, with headquarters 


Texas for the Firemans Fund. He is a 
son of P. P. Tucker, state agent of the 
Aetna in Texas. He has had a splendid 
training and is well fitted for the posi- 
tion. He is a Texas product, starting in 
the Hartford office under John B. Here- 
ford, going from there to the Texas Fire 
Prevention Association, then to the 
Roelet Bureau, Texas Fire Insurance 
Commission, and from there to the Fire- 
mans Fund. 





Six-Day Week for Firemen 


AUSTIN, TEX., May 25—The six-day 
law for firemen in Texas applies to cities 
coming within the provisions of the 
Statute, regardless of whether they have 
adopted the double platoon system or are 
still operating under the 24-hour day 
plan, according to an opinion by the at- 
torney general. 

The attention of the city authorities of 
San Antonio was called to the law mak- 
ing it an offense to work firemen seven 
days a week several months ago. At that 
time it was announced that the city 
would not comply with the law unless 
forced to do so by the court of last re- 
sort, the city’s contention being that the 
double platoon system’ has been installed 
in San Antonio since the passage of the 
six-day law and that the provisions of 
the law had been more than met by 
allowing the firemen twelve hours off in 
every twenty-four. 


Fight Firemen’s Union 


SAN ANTONIO, TEX., May 25—The 
city of San Antonio is determined to pro- 
hibit members of its fire department from 
affiliating with labor unions. Through 
the efforts of Police and Fire Commis- 
sioner Phil Wright, who for nearly a 
score of years, a great part of the time 
as fire chief, was a member of the fire 
department, the city council has passed 
an ordinance which will not permit a 
member of the fire department to join 
the recently organized firemen’s union 
of San Antonio. Some members of the 
fire department have resigned rather 
than leave the union, while others are 
defying the city authorities and are at- 
tempting to remain in the fire service 
and at the same time retain their mem- 
bership in the union. Charges are being 
filed against these and they are being 
cited for hearing before the city council. 


Results of Fire Record Credits 


AUSTIN, TEX., May 25—T. M. Scott, 
member of the Texas State Fire Insur- 
ance Commission, announces that the 
commission has granted a good fire rec- 
ord credits to 168 towns in Texas for an 
aggregate reduction of saving to the 
policyholders of $1,016,692 as against 107 
towns in 1918 with total savings of 
$645,771. 

With the exception of Dallas all of the 
larger towns of Texas obtained good fire 
credits this year as result of low fire loss 
ratios for the past three years. Dallas has 
not been penalized by an addition to the 
rates in that city because the insurance 
companies have never applied ‘to the 
commission for its imposition. Credits 
have been awarded upon application of 
the city authorities, 

The premiums for 1919 and estimated 
savings this year for the principal towns 
are as follows: Austin, $203,107  pre- 
miums, $30,586 saving; Beaumont, $262,- 
321 premiums, $39,348 savings; Denison, 
$113,029 premiums, $16,954 savings; El 
Paso, $419,707 premiums, $62,456 savings; 
Fort Worth, $810,106 premiums, $121,516 
savings; Galveston, $501,133 premiums, 
$75,170 savings; Houston, $1,385,540 pre- 
miums, $83,132 savings; Paris, $199,932 
premiums, $29,990 savings; San Antonio, 
$545,037 premiums, $65,404 savings; Ter- 
rell, $93,141 premiums, $13,971 savings; 
Tyler, $98,595 premiums, $14,789 savings; 





| at Dallas. 





Publishing Monthly Bulletin 


| LITTLE ROCK, ARK., May 25—The 
| Arkansas Fire Prevention Bureau has 

begun the publication of a four-page 
| monthly bulletin, “Safeguarding Arkan- 
| sas Against Fire.” The Arkansas Ac- 
| tuarial Bureau has been changed to the 
Arkansas Fire Prevention Bureau, and 
a vigorous campaign is being made to 
stop preventable fires, to conserve life 
| and property and to prevent the suffer- 
| ing and hardships which the enormous 
| fire waste of the state entails. 





Made Executive Special Agent 


P. BE. Tucker of Dallas, Tex., special 
agent of the Fireman's Fund, has been 
appointed executive special agent in the 
Texas general agency. ? 











| P. E. Tucker is now traveling West 

















Wichita Falls, $343,241 premiums, $41,189 
savings. 


Texas Notes 


At Eastland, Tex., the Eastland Insur- 
ance Agency has sold out to Cruce 
Nelms. 

J. B. Montgomery becomes associated 
with the firm of De Berry & Albritton 
at Wichita Falls, Tex., June 1, and the 
firm name will be changed to De Berry, 
Albritton & Montgomery. 

Frank A. Clarke, special agent for the 
Oil Association in Texas, is entering the 
local business. On June 1 he becomes 
associated with the Price & Miller office 
at Wichita Falls, Tex. 

Cravens, Dargan & Roberts, Houston, 
Tex., announce the appointment of Spe- 
cial Agents E. J. Martin and George H. 
Stovall with headquarters at Houston 
and C. W. Payne with headquarters at 
Austin. 

The firm of Williams & Dwyer. at 
Wichita Falls, Tex., has been changed to 
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Williams & Dwyer Company. Miss 
Maude Stonecipher, former office mana- 
ger of the Anderson-Patterson Agency, 
and Miss Joella Terrill, formerly con- 
nected with the same office, are now 
members of the cm 


Cubicles: | Notes 


The total fire loss in Oklahoma City 
in April was $21,015, according to Tony 
Meyers, chief of the’ fire department. 

F. H. Palmer, local agent at Clinton, 
ee has been elected mayor of that 
city. 

O. E. Heacock has_ sold his 
agency at Waurika, Okla., 
|} Who was at one time in 
business in Walter. 

B. W. Ludeman and J. H. Wamsher, 
doing business at Okmulgee, 
the Okeh Realty Company, 
appointed agents for the Washington 
Underwriters, succeeding R. O. Turner. 


local 
to R. Cassil, 
the insurance 





W. H. Lininger, of Chicago, assistant 
manager of the western department of 
the Springfield Fire & Marine, was a 
recent visitor in Oklahoma City, and at- 
tended a luncheon of the Blue Goose. 

The T. E. Braniff Company of Okla- 
homa City has been appointed general 
agent for the registered mail, tourist 
baggage and ocean and inland marine 
departments of the United States Fire 
in Oklahoma. 

A new rate book probably will be is- 
sued soon in Sapulpa as an inspetcion is 
being made there now. Improvements 
have been made in the fire department 
and waterworks systems. New rate book 
has been issued for Tulsa by the Okla- 
homa Inspection Bureau, effective May 3. 


J. Bart Foster, who was elected presi- 
dent of the National Firemen’s Associ- 
ation at the annual convention last week 
at Peoria, Ill, has been assistant fire 
marshal of Oklahoma for about a year. 
His home is at Chandler, Okla. 
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| VIEWS AS TO COMMISSIONS 


| Insurance Men Are Making 


Ba }1 
| Virginia Local Agent Says Energetic | 
| ‘More Money Than Ever | 


| In the light of the existing agitation 
| on the part of a considerable number | 
| of local agents for an increase in the | 
| present scale of commissions paid | 
| them, and the important place the sub- 
| ject had at the annual meeting of the 
| Southeastern Underwriters’ Associa- 
| tion, the subjoined communication, re- 
| ceiv ed by a prominent New York com- 
| pany from its local representative at a 
| leading Virginia city, will be of unusual 
| interest, as attesting that all agents 
| are not of one mind upon the commis- 
| sion problem: 
| “We have seen with much interest the 
| recent press notices regarding an agita- 
| tion for increased commissions in South- 
| eastern Underwriters Association terri- 
tory. Cur opinion has not been asked 
on the subject by anybody—companies, | 
| special agents, or local agents. There- | 
| fore, we feel at liberty to express it and | 
| say that, in our judgment, any increase 
| in commissions would be most unwise. 


| “Of course, as local agents, we have 
/ 








an opportunity for only a limited obser- 
| vation, so do not know what conditions | 
| prevail throughout the Southeastern 
; U nderwriters Association territory gen- 
| erally, but we do know that wherever 
| we have observed the situation, ener- 
| getic agents are making more money 
today out of the fire insurance business 
than ever before and we believe, unless 
they are extravagant, are making money 
in spite of the high cost of living. 

“In our opinion, it is necessary at this 
time to take a very broad view on this 
and a great many other questions; the 
attitude of the insuring public is one 
which would look with disfavor on any 
increase in commissions to agents, be- 
cause, although rates might not be in- 
creased, the premium payer would feel 
he would rather be entitled to a reduc- 
tion in his cost. It is, we think, most 
unfortunately a fact that the average 
man who pays a premium for insurance 
rather resents having to doit. This may 
be due to the fact that he gets nothing 
tangible, except a piece of paper, for the 
money he pays, but whatever the cause, 
this does seem to be a more or less 


state funds, mutuals, reciprocals and the 
like, 


abnormal (we say “if’’), we believe the 
wiser policy would be to reduce the 
rates. There are, to our minds, other 
reasons why commissions should not be 
increased, but we think the most im- 
portant at the moment is the effect it 
would have on the public mind generally. 


South Carolina General Agent 


The Marquette National Fire is enter- 
ing South Carolina and has appointed 
W. K. Sease of Columbia as state agent. 











Braud Elected Secretary 


the Peter 
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| NEW 
| départment of 


New Orleans Insurance Exchange, 
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| nation was 
i tance at a 


| business made it 


| Fidelity-Phenix, 


prevalent feeling and finds expression in | 


“If the profits of the companies are | 


ORLEANS, LA., May 25.—Linden 
F. Braud, manager of the fire insurance 
F. Pescud 
agency, has been elected secretary of the 
suc- 
ceeding Taylor Rowland, whose resig- 
accepted with much reluc- 
meeting of the Exchange 


Tuesday night of this week. Mr. Row- 
and has served the Exchange since it 
was launched about six years ago and 
he has been an important factor in build- 
ing the organization up to its present 
commanding position. Increased de- 
mands upon his time by his local agency 
incumbent upon him 
to retire. The Exchange is fortunate in 
the selection of Mr. Braud as secretary. 
He is a young man well versed in the 
local business and is very popular with 
the insurance fraternity. 





Pepper Leaves for Europe 


J. G. Pepper, assistant manager of the 
southern department of the Liverpool & 
London & Globe, left New Orleans for 
New York from which point he sailed 
May 15 for England. He will make an 
extended tour of England and France, 
returning to the United States early in 
July. 


Loss at Blackstone College 


Companies on the recent fire which de- 
stroyed the main building of Blackstone 
College at Blackstone, Va., suffered a 
total loss distributed as follows: 

Building—Aetna, $2,500; Connecticut, 
$1,500; Continental, $2,000; Dixie, $3,000; 
$2,000; Girard, $2,000; 
| Hanover, $1,000; Hartford, $5,000; Home 
| of New York, $6,000; North America, $3,- 
| 000; State of Pennsylvania, $2,000; Liver- 
pool & London & Globe, $3,500; National 
Liberty, $3,000; New York Underwriters, 
$2,000; Queen, $1,500; Springfield, $2,000; 
Virginia Fire & Marine, $10,000; West- 
chester, $1,997.59; total, $50,997.59. 







Furniture and fixtures—Aetna, $3,500; 
American Eagle, $3,000; Dixie, $3,000; 
Fireman’s Fund, $5,000; Girard, $1,500; 


Hanover, $1,000; Liverpool & London & 
Globe, $1,500; Petersburg, $2,000; West- 
chester, $1,500. Total, $22,000. Total 
| damage caused by the fire was estimated 
at $200,000. 


Discuss Third Agency Matter 


LOUISVILLE, KY., May 25—A very in- 
teresting meeting is predicted this week 
when the matter of the Firemen’s ap- 
pointment of a third local agent in 
Louisville, contrary to Louisville board 
rules, comes up for discussion. This 
| question is especially interesting in view 
of the fact that the third agent ap- 
pointed was the Fidelity & Columbia In- 
surance Agency, a subsidiary of the Fi- 
delity & Columbia Trust Company, with 
| L."W. Botts named as agent. This was 

taken to mean that a bank as a cor- 
| poration was going into the insurance 
| business despite rulings that it is con- 
trary to state law. After license was 
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513,380.92 


TOTAL LIABILITIES $5,040,766.92 
POLICY HOLDERS SURPLUS $4,013,380.92 

















WESTERN SPECIAL AGENTS—M. 8S. Moore, Exee- 
Agent, 
erre Haute, Ind.; 
Jones, oe Ohio; F. 

Gosnell, 1126 *MeKutehe Bldg. 
eaton, 217 Water 
Milwaukee, Wis.; R. W. 


Shipe, Sharp Bidg. ansas City, i: ; 








LIGHTNIRG RODS 

Prevents 

Lightning 
Losses 


Shinn-Flat is the only 
Lightning Conductor 
made in the form of a 
woven flat cable, which 
electrical authorities say 
is more efficient. j 


Shinn-Flat has 36 per- 
cent more conducting 
surface than any round 
rod or cable containing 
the same amount of 
material, and it is con- 
sequently more effec- 
tive in controlling an 
electrical discharge. 


Shinn-Felt is woven 
in a_ continuous ribbon- 
like form without joints, 
and the machines used in 
its construction are pat- 
ented. 


ee: 


OOO yey 


Ask for agency infor- 
“mation. 


W. C. SHINN MFG. CO. 


W. C. SHINN, President ¢ 
General Offices: 1234 Lytton Bldg., CHICAGO 








issued the department decided to revoke 
it but Botts secured an injunction to 
prevent his license being taken up and 
the matter has been appealed to the 
Kentucky court of appeals, where it is 
awaiting decision. 


Paint Fire in Louisville 

LOUISVILLE, KY., May 25—Louisville 
had a mean paint store fire in the three- 
story brick building occupied by the 
Strassel-Gans Paint Company, at 213 
West Market street, total loss being esti- 
mated at $62,000, the paint company 
placing its loss at $40,000, with $30,000 
insurance, while replacement value of 
burned merchandise will be $49,000. Dam- 
age to the building was estimated at 
$20,000. 

Gehr & Sons, stove men at 215 West 
Market street, suffered $2,000 damages. 
Charles Selinger & Son, 211 West Market 
street, reported damage of $300. The fire 
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AN ILLINOIS 
COMPANY 


29 South LaSalle Street 
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of America 
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INCORPORATED 1851 


WESTERN ASSURANCE 


COMPANY, 
FIRE, AUTOMOBILE, EXPLOSION, 
AND STRIKES. MARINE AND TORNADO INSURANCE 


Assets January 1, 1920, in U. S.. 
Surplus in the United "States Se als 1 
Total losses paid in United States from 1874 to 1919 inclusive, $46,673,033.35 





OF TORONTO, CANADA 
RIOTS, CIVIL COMMOTION 


$4,973,932.20 
»900,899.75 








~GEORGE E. FEENEY, President 
EDWARD T. LYONS, Secretary-Treasurer 


Che Columbian Insurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 
Assets . 
Surplus to Policyholders  . 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 


Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota 


A. M. WAGNER, Supt. of Agencies 


$529,005.00 
344,529.00 











SURPLUS 
LINES anp 
FLOATERS 


Exceptional — for handling Surplus and difficult lines 
and unusual forms of insurance in best American and Foreign 
companies and at Lloyds, London. 


Re-Insurance Contracts Drawn and Placed. 
YOUK BUSINESS SOLICITED; 


Insurance Exchange 


PROMPT ATTENTION 
F. R. THOMPSON 
Chicago, Ill. 

















INDEPENDENT ADJUSTERS 











{LLINOIS 


MISSOURI 


IOWA 


QUINCY ADJUSTMENT 
and SERVICE BUREAU 
elil’s Bidg., Quincy. GEORGE C. GILL, Mgr. 


INDIANA-MICHIGAN ADJUSTMENT CO. 
boy P. Kelley, Pres. erican Trust Building 
H. J. Lederer, Vice-Pres. South on nd, 
Cc. W. Ginz, Secy. & Treas. India: 
This concern is well equipped to handle all Ende, a losses. 





ILL., WIS., 


IND. 


Cc. H. TAYLOR 
1885 laaenee Exchange, S accpae 


ADJUSTER OF FI 


hone Wabas 
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tLLINOIS AND EASTERN IOWA 
Western Illinois Adjustment Bureau 


62 S. Cherry St., ns 


@. F. Arnold 


F. R. Hazlett 


WA L Bartlett 


Fire aud Automobile Losses 





ILLINOIS 
ELD 


INDIANA 


RIDGE H. SPERRY 


606 & 7 Robeson Bidg., Champaign, II. 
Western Union or Long Dist. Phone (Office 147, 
Res. 458) facilitates prompt service 





Ben. C.C 


Centra! Life Buildin 
eecmaniets ¢ 


ILLINOIS—Nerthera and Centra 
saper, i ag Adjustments 


A, ILL. 


Phones 913R and 791 


Ab WIND WikDSTORM LOSSES for Companies 
5 years in insurance work 





IND. 


110 Upper Second Second St., 


ILL. 
H. N. ODELL 


KY. 


Evansville, Ind. 


Adjusters of Fire, Tornado, Automobile and Iniaad 





BASTERN ILLINOIS 


WESTERN INDIANA 


W. A. McMAHON, Adjuster 


Fire and Tornado Lesses. 


Experienced. 


Prompt and 
Georgetown, Ill. 





SOUTHERN INDIANA 
H. L. MAURY 


ADJUSTER OF LOSSES 
612 Colambia Bldg. 


KENTUCKY 


Louisville, Ky 





Kansas 


Oklahoma 


Eastern Colorade 


oe ADJUSTMENT BUREAU 
R. B. WARREN, Manager. 
Fire Loss Adjustments for the Companies Only 


No. 229 Beacon 


Building 


Wichita, Kansas 





NORTHERN MICHIGAN ADJUSTMENT COMPANY 
Adjusters of Fire Losses 
206 Schirmer Bldg. 304 Federal Ave., Saginaw, Mich. 
MINNESOTA AND TRIBUTARY STATES 
J.F. MAIN & COMPANY 
General Adjusters. 14 years experience. 
506 Palace Bldg., Minneapolis, Minn. 
MISSOURI 
F. W. LITTLE,’ JR., Adjuster 
FIRE and AUTOMOBILE LOSSES 


1025 New York Life Bldg. KANSAS CITY, MO 
Over 30 Years Experience 











KANSAS 
JOHN M. KINKEL___ W. P. KINKEL 
KINKEL ADJUSTMENT AGENCY 
FIRE, TORNADO and AUTOMOBILE 
ES ADJUSTED 


LOSS 
HUTCHINSON - - - - 


NEBRASKA WESTERN IOWA 


COREE ADVICE & ADJUSTMENT BUREAU 
gay Attorney and Manager. 
madeemn Investigation and adjustment of 
all classes of clai simi’ Cases handled in court if nee- 
essary. 1418 First National Bank Building, OMAHA 


OHIO—WESTERN PENNSYLVANIA 
FRANK A. DUNNING CO. 
Claims & Adjustments 
Ohio Bldg., Akron, O. Main 50, O. C. 266) 


WISCONSIN AND MICHIGAN 
Fire Loss Adjustments Wisconsin and and Northern Mi 
Over 25 years’ experience. 
DAVID LAWSON 
Room 1, Cook Block Oshkosh, Wisconsir 
Local and Long Distance Telephone 786 
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had gained considerable headway by the 
time the department reached the scene, 
which is in a congested district. Burn- 
ing oils and explosions of turpentine, 
etc., increased the blaze rapidly. Ma- 
chinery on the third floor fell through 
to the basement, 


Lower Hail Rate on Tobacco 


There has been a slight reduction in 
hail rates on tobacco in Kentucky, rates 
on the $50 per acre limited valuation 
having been reduced from $4 to $3.50 
per hundred. It is claimed that agents 
are planning to write hail insurance re- 
gardless of the fact that they alleged 
that they would not write the line at 
the old commission rate. They probably 
will not do much real hustling for it, 
however. 

Farmers are beginning to plant to- 
bacco in the state and it is believed that 
the tense situation in western Kentucky 
will be relieved somewhat. There is a 
movement to form a big holding com- 
pany, backed by large bankers, to finance 
holding the remainder of the 1919 crop. 


Kentucky Notes 


The Concordia of Milwaukee has been 
admitted to Kentucky. 

The Marquette National Fire is enter- 
ing Kentucky. ‘ 

At Lexington, Ky., the local agents 
are organizing a local board of fire un- 
and expect to start opera- 
an early date, 


Will May, manager of the Southern 
Farm Department of the Royal, Atlanta, 


{has been in Louisville for a day or two 


}and is making arrangements to move 
his family to Atlanta. 
K. V. Robins, special auto agent for 





the Home in Indiana, Michigan and Ken- 
tucky, is spending about a month with 
the Kentucky office, looking after the 
situation in the state. 

At Henderson, Ky., Lee J. Owsley has 
sold his agency to Vauhn & Love and 
has purchased the farm agency of the 
Home at Bowling Green, Ky., from Herd- 
man & Ramsey. The latter concern has 











been operating one of the largest farm 
agencies in the state. 





Louisiana Notes 


“Bob” Hancock, general agent at At- 
lanta of the London & Lancashire, is 
visiting New Orleans this week and re- 
newing business and social acquaint- 
ances, 

Marcel P. Monrose, of L. Monrose & 
Sons, general agents in Louisiana & Mis- 
sissippi for the Commercial Union group 
and the California, is all smiles these 
days. It’s a_ big, bouncing baby girl, 
which arrived May 9. 


Benjamin R. Rhett, special agent for 
the Royal in Mississippi, recently became 
the proud possessor of a new Dodge au- 
tomobile. This he is to use in his trav- 
els and he says when next he “hits the 
brush” it will be many moons before he 
is back at headquarters in New Orleans. 

Fred. Hauler, assistant manager for 
James A. Ross, New Orleans, is going 
to Shreveport, La., for a six weeks’ stay. 
While there he is to open a branch office 
in that city. He is said to have already 
lined up several companies for local rep- 
resentation at Shreveport. 


“Billy” Mahen, manager of the fire de- 
partment of Harry S. Kaufman’s general 
agency at New Orleans, has joined the 
ranks of the benedicts. He is at present 
in the East on a honeymoon trip. “Billy” 
was thought to be a pronounced bache- 
lor, and the announcement that he would 
wed came like a bolt from the blue to 
his immediate friends. 

J. Wallace Alexander, of the Alexan- 
der-Bolton & Lewis agency of Alexan- 
dria, continues to improve, and it is 
gratifying to his friends that he feels 
able to brave the legislative halls at 
Baton Rouge. There are symptoms of a 
possible “wild eyed” session this year, 
and he may be much in place there to 
help keep things on an even keel. 


Southern Notes 


The Mercantile of New York has been 
licensed in Virginia. 

Isham B. Beard, special agent of the 
Aetna, at Jackson, Miss., has just re- 
turned from an extended trip to points 
in the east. He also visited the home 
office of his company. 
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IN THE MOUNTAIN FIELD 





BUSINESS GROWS IN WYOMING 


Insurance Situation Is Hardly as Good 
However, as It Was Before Big 
Oil Discoveries 


DENVER, COLO., May 25.—Field 
men in the mountain field report that 
while there has been a big expansion in 
business in Wyoming as a result of the 
development of the oil fields there, the 
situation in that state is hardly as good 
from an insurance standpoint as it was 
before the oil boom started. 

The chief factor which had contrib- 
uted toward making insurance condi- 
tions satisfactory is the fact that oil 
towns generally have more or less of 
a mushroom growth, with large num- 
bers of shacks of a highly inflammable 
character, and little attention paid to 
the character of buildings erected. The 
fact that there is more or less oil all 
around, where oil wells are close to 
the town, also increases the hazard. 

The oil business itself has also re- 
sulted in some rather heavy losses to 
the companies, the most serious being 
the tank fire at Thermopolis, where the 
entire town seemed for a time to be in 
danger and the loss would have been 
even greater but for the fact that the 
oil was so heavy that the flames were 
extinguished as soon as the volatile 
portions had burned. 


More Losses at Alamogordo 


In the issue of April 22 this column 
referred to losses at Alamogordo, N. M., 
and stated that one Carlos Espanoza, a 
young Mexican lad, had been the cause 
of these fires and had been removed to 
a Catholic institution at Albuquerque for 
safe keeping. Recent developments are 





that while being confined at the Albu- 
querque institution he set that on fire a 
time or two until the people in charge 
there could no longer feel safe with him 
around and returned him to his home 
in Alamagordo. Now small losses are 
beginning to come in from his home 
town and it is feared he is at work 
again. Probably some fireproof institu- 
tion will have to be found in which to 
incarcerate him safely. 


New Colorado Town Growing 


A year ago Axial, Colo., was nothing 
but a postoffice at a ranch house, Today 
as the town of Mt. Streeter, it is de- 
veloping more rapidly than any other 
state point, now possessing modern busi- 
ness buildings and houses, supplied with 
a water system, streets with cement 
walks, sewers, a 40-room hotel and a 
central power plant supplying steam 
heat for all buildings. The town is 
named after M. T. Streeter of the Axial 
Basin Development Company, which has 
twenty-five distinct veins of good coal 
which are rapidly being turned into pro- 
ducers. To prove Mt, Streeter’s progres- 
siveness, it is only necessary to add that 
it already possesses a brass band and a 
baseball team. 


Albuquerque Sanatorium Loss 


ALBUQUERQUE, N. M., May 25—The 
two-story main building at the Albu- 
querque Sanatorium has been destroyed 
by fire originating in the basement fur- 
nace room. The loss will probably reach 
$50,000, of which $40,000 is in building 
and the balance on contents, only partly 
covered by insurance. Dr. Shortle, presi- 
dent of the sanatorium, states that re- 
building will begin at once. All of the 
patients and nurses were safely re- 
moved. 

The nearest fire hydrant being on 
North Walnut street, more than one- 
third of a mile distant, it took all the 
hose the department possessed to lay 
one line to the one plug, with very poor 





WICHITA, KANSAS 





THE AUTO OWNER WANTS fi.t2c.c ication setwritete the way we do: 
THE AGENT WANTS THE SAME KIND 


That’s another reason! 


Mid-West Insurance Company 


J. B. HENDERSON, etary 
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Write Hail and Cyclone Insurance 


Highest Commission Paid 


23 YEARS SUCCESSFUL BUSINESS—ALL LOSSES PAID IN FULL 


For Agencies Address As Follows 


TEXAS—Burt & Stebbins, Houston’ COLORADO—E. J. Vieno, P. O. Box 1255, Denver 
Minnesota, Wisconsin, Illinois, lowa, So. Dakota, Wyoming, Nebraska, Idaho 


ST. PAUL MUTUAL HAIL & CYCLONE INSURANCE CO. 


805-806 Pioneer Bldg. ST. PAUL, MINNESOTA 











The greatest automobile state 
in the Union today is Ohio. | 


The largest and strongest auto- 
mobile insurance company in 


Ohio is 
THE GREAT AMERICAN 


Full coverage automobile in- 
surance at reduced rates. 





MANSFIELD,OHIO. 

















Nothing but hail insurance—naturally the best service on 
this highly profitable, quick return line of indemnity. 


K. T. MARTIN & CO. 
FORT WORTH TEXAS 


The only exclusive hail insurance general agency in Texas. A low 
loss ratio for the seven years in business, a fine record on returns 
to agents, a reputation second to none among buyers of hail coverage. 








More than 60,000 property owners 
EN cooperate through the Northwestern 
I Mutual Fire Association to insure 


their own property and to combat 
the fire waste. To date they have received over $3,000,000 in losses paid, and 
an even larger amount in dividends and savings, while the Company has re- 
sources of over $1,000,000. Associated with the Northwestern Mutual are 20 
other strong mutual Insurance 


ene Northwestern Mutual 
PJ. MARTIN, Pre Fire Association 
M.D.L. RHODES, See’y. 


Main Offices: Central Building, Seattle 











THE CENTRAL | 
MANUFACTURERS 


AUTOMOBILE INSURANCE mitMBERMENS y 


LUMBERMENS 





MUTUAL INSURANCE 
COMPANY 


Ortio’s OLDEST-LaRGEST~ SiRONGEST 
CashAssets Over] COQ0002 


CALL. PURMORT, secretary 


Combined Net Cash Surplus 
Over $1,000,000.00 


COMPANY 


Onty. Legat RESERVE Mutua Weiringe 
AUTOMOBILE INSURANCE !N Orilo. . 


| CashAssets Over *650, 000% 


JAMES S. BEMPER.manacen 








CENTRAL MANUTACTURERS! BLDG. 


Ar ween one FOR REPRESENTATION ADDRESS 





li SOUTH LASALLE STREET 
CHICAGO, ILLINOIS 











Dayton Mutual Fire 


KNOX MUTUAL INSURANCE CO. 


The Mansfield Mutual 


Fire Insurance Co. 





Incorporated 1838 
C DAYTON 
Insurance Co., “oiio 


B. C. COLEMAN, Secy. 





B. M. ALLEN, President 


SURPLUS OVER $200,000.00 
Business Confined to Ohio 


MT. VERNON, OHIO 
MANSFIELD, OHIO 
An Agency Company Incorporated 1873 











“Sonservative and Careful 
Managemeut 


AGEN1S WANTED 


Address Home Office 


INSURANCE CO. 
J. B. RATERMAN, President 








MINSTER MUTUAL FIRE 


Inc. 1849 


VERNON B. ARNOLD, Special Agent, Lima, Ohio 


x Cash Assets ~- = $206, 427,93 
H. S. JENNINGS, Secretary Liabilities Pe $61,370.93 
Net Cash Surplus $145, 057. 00 $206,427.93 
Contingent Assets 330,439.35 
Total Resources of Company $536,867.28 
Total Amount at Risk _ $10,090,359.00 
Total Lossee Paid - 703,212.03 
606,683.69 


E. J. FORNEY, President J. M. COOK, Sec’y 


Present Rate of Dividend to Policy Holders 
25 Per Cent 


JOS. E. SCHMIEDER, Secretary 





MINSTER, OHIO | Total Savings to Policy ‘Holders — 








HEALTH and ACCIDENT INSURANCE 
AUTOMOBILE. INSURANCE 


Fire, Theft, Collision, Property Damage, Public Liability—Full Coverage 
AtActual Cost—Participating—Three Year Policies 
Extra Low Rates to Rural and Small Town Auto Owners 


The Liberty Mutual Insurance Company 
J. R. JONES, Secretary and Manager DAYTON, OHIO 








The Security Automobile Mutual Ins. Co. 


YOUNGSTOWN, OHIO 


It is the Age of the Specialist. Our Specialty is Automobile Insurance. 
Organized under and supervised by the Ohio Insurance Department 
To Ohio Agents: Give us your Automobile business! 
Agents wanted where not represented 








Nearly Fifty Yours of success ee. — management 
IRRPORATED 1 


Total Cash Assets $344,207.54 SALEM, OHIO 
Losses Paid Since Organization, $1,290,498.45 





J.R. VERNON, President 





THE OHIO MUTUAL F IRE INSURANCE CO. 


Net Cash Surplus $250,358.96 





J. AMBLER, Secretary 


AUTOMOBILE INSURANCE ASSOCIATION OF AMERICA 


Incorporated 
MINNEAPOLIS, MINNESOTA 
Minnesota’s largest Automobile Mutual writing full floater, Fire, 
Lightning, Tornado, Transportation, Windstorm, Theft, Property Dam- 
age and Collision. We specialize on term coverage and dealers’ insur- 
ance. Attractive rates and agency proposition. We want live agents 


in every town in Minnesota. 
iad A. J. Schunk, Supt. of Agents. 











| Richland Mutual Insurance Company > 








MANSFIELD, OHIO 
Incorporated 1850 
TOTAL ASSETS - - <=/’- - - $2,486,445.48 
A. C. CUMMINS, President BUSINESS CONFINED TO OHIO R. SMITH, Secretars 














The Mutual Plate Glass Insurance Co. 
Shelby, Ohio 
Organized 1883 
HENRY WENTZ, President L. A. DENNIS, Sec. and Gen’! Agent 
The only Ohio Company Specializing on Plate Glass Insurance. Not an Experiment. 
SERVICE TO OUR REPRESENTATIVES AND POLICYHOLDERS 














The one big complete weekly newspaper of insurance, covering all the news of all 
lines of insurance in all parts of the country —That’s The National Underwriter. 
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Automobile 





Agents, 





Attention! 





THE GENERAL AGENCY OF 


NEARE, GIBBS & LENT 


CINCINNATI 
“The Office With the Quick Service” 
Handles eight companies for automobile fire, theft and transporta- 
tion insurance and has an agency organization, with first class 
special agents’ and adjusters’ service, in fourteen states. 
Prompt correspondence with agents, quick adjustments and settlements. Only 
high grade companies handled. 


Write Us for an Agency 


We also handle river hull, yacht, river cargo, ocean cargo, parcel post, registered mail, tourist, 
floater, transportation floater and traveling salesmen floater insurance. 














When Completed 





FEDERATED FIRE RE-INSURANCE COMPANY 


NOW ORGANIZING 
Will Have Capital of $1,000,000.00 


Will Do a Re-insurance Business Only 


314-320 M. B. A. Building 


Home Office 
Mason City, lowa 

















NEW YORK 


INS. CO. OF AMERICA | 


| ‘pier 1.456.434.95 | Other Liabilities, Taxes, etc. 

| RERRMIND son ooh 4s ocx cusewaacse ,456,434.95 eek 

| Cash in Banks and on Hand 743,762.23 | Capital ee OREN aia ene 

Accrued Interest and Other Net Surplus...... 5,477,600.84 

| at err er ee ee 295,225.09 | Policyholders’ Surplus....... 7,477 600.84 


| STATEMENT, JANUARY 1, 1920 
ASSETS 


} | LIABILITIES 

| U. S. Gov’t Securities...... *$ 3,562,500.00 | Unearned P i ee 6.803.786.19 
| Other Bonds and Stocks.... *9,753,842.76 | I Laeoe C egg sents 

| Loans on Bond and Mort- osses in Course of Adjust- 


60,000.00 MPEG Nik. Roce tee pucks 983,960.90 


606,417.10 


| BABE see eseeereee esse eeeeeees 
| Premiums in Course of Col- 


$15,871,765.03 
DIRECTORS 


Lincoln Cromwell 
Henry Hentz 


$15,871,765.03 


David Bingham 
| George W. Burhell 
| Nevett S. Bartow Columbus O’D. Iselin 
Walter Carter James A. Macdonald 
Edwin S. Marston 


Peter D. McGregor 
William A. Nash 
Samuel Sloan 
James A. Stillman 





_ *Security valuations on basis fixed by National Convention of Insurance Com- 
| missioners. 
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Its Name Indicates Its Character. 


American National Fire Insurance 
Company “outo 
Capital $500,000 

JOHN W. ZUBER, President JOHN A. DODD, Secretary 


Progressive, Yet Conservative. 
Operating Along Sound Lines. 











Expert Claim Adjuster and Confidential Advisor 


Thirty years’ experience In adjusting 
Health and Accident Claims, etc. 


J. STEPHENSON 


624-26 M. & M. Bank Bidg., 
Milwaukee, Wis. 


For Wisconsin and Northern Michigan 








CLAIM SUPERVISION 
The busy claim executive likes to feel that the cases he 
refers to a field representative will be promptly and 
effieiently handled without further supervision. 
R. L. NASE 
Adjuster for Casualty Companies 
1109-10 Mutual Bldg., Richmend, Ya. 
Liability, Compensation, Accident and Health Claims. 
Territory:—Virginia aod No. Ca:olina 











® EDWARD MILLIGAN, President 
GEORGE M. LOVEJOY, Vice-President JOHN B. K 


THOMAS C. TEMPLE, Secretary GEORGE C. LONG, JR., Secretary 
HENRY P. WHITMAN, Ass’t Sectretary FRED C. GUSTETTER, Ass’t Secretary 
EDWARD V. CHAPLIN, Ass’t Secretary F. MINOT BLAKE, Ass’t Secretary 


Surplus to Policyholders . . . . . $11,740,470.60 
Total Losses Paid . . ... ».. « 95,259,732.00 


Cash Capital - Three Million Dollars 


Reinsurance Reserves ... . . . ~ $8,213,006.94 
Reserve for Outstanding Losses and all 

other liabilities . . ... . . . 1,785,053.20 
Net Surplus ....... +. + « 8,740,470.60 


Total Assets . . . . $21,738,530.74 














Some executives in need of sal- 
aried employes go on expensive 
prospecting tours; others let an 
ad of this size and appearance 
bring applications to them. One 


inch, one column wide, one time $3.75. 
AE 








Capital and Surplus 


$250,000.00 
Ue 


Reinsurance 


American Merchants 
Fire Insurance Company 








Kansas City ~ Missouri 














facilities as a result. This fire, which 
shows up the inferior fire fighting facili- 
ties in the Highlands district, has revived 
the discussion of annexation of this dis- 
trict into the city limits. 

Independent Adjuster Charles F. Wil- 
son of Denver was in Albuquerque at 
the time and will adjust for the com- 
panies. 





Albuquerque Agents Advertising 


ALBUQUERQUE, N. M., May 25—Fire 
| insurance agents of Albuquerque are 
; causing to be published in the local 
| papers a series of advertisements, call- 

ing the attention of the property owners 
| of the city to their insurance, asking if 

they are fully covered and seeking to 

ascertain if the public are becoming 
chance takers with their fire insurance. 
| The advertisements call attention to no 
| particular agency, but are signed by all 
| the agents of the town. Good results 
| are reported from the series, 


Mountain Notes 


| Adjuster Criswell of Denver has gone 
| to Sheridan, Wyo., to adjust for the com- 
| panies the loss on Diefenderfer & Din- 
widdie Company Hardware Company at 
49 North Main street. Insurance carried 
| is $28,000 on stock and $18,500 on build- 
{ing and a loss of $10,000 is reported 
thereunder. 

The McKinley Land & Lumber Com- 
pany plant at Albuquerque, N. M., has a 
loss of 5 percent under a general form 
of $524,934, while the Putney Hardware 
Company warehouse hardware stock was 
damaged to the extent of $1,000 as an 
exposure fire to the lumber plant. 

The next session of the Wyoming leg- 
islature will doubtless be faced with the 
necessity for creating a new county or 
two in that state. Lincoln county ex- 
tends nearly the entire length of the 
state and Afton is after a new division 
of which it is desirous of becoming 
the county seat. Pinedale, in Fremont 
county, is also clamoring for a division 
of that large county. Both of these 
towns, while not on railroads, are grow- 
ing rapidly, as is the district surround- 
ing. 





Colorado Notes 


The 1920 census figures give Denver 
a population of 256,369, showing an in- 
crease of 42,988 or a fraction over 20 
percent. 
| Lloyd S. Day, special agent of the su- 
pervisory committee of the Rocky Moun- 
tain Fire Underwriters Association, is 
spending the week in Chicago. 

Fred Lanigan, state agent of the Fire- 
mans Fund at Denver. is being congratu- 
lated over the first addition to his family, 
| Miss Patricia having made her appear- 

ance May 20. 

“One tree will make a million matches, 
| one match can destroy a million trees.” 
| This is the slogan that has been adopted 
| by the Colorado Mountain Club, to em- 
| phasize the need of fire prevention in 
| National Forests. 
| Fire of unknown origin broke out on 
| the third floor of the Bauer Confection- 
| ery Company on Curtis street, Denver, 
| 
| 
| 


damaging the building and destroying 
| confections in the cake room. This fire 
| is the fourth this firm has had at this 
location since Jan. 1 last. 

Chief Healy of the Denver Fire De- 
partment, in an address before the 
electrical bureau of the City and Com- 
mercial Association, made the statement 
that more fires originate from careless 
use of electric irons than from any other 
cause, and classing electric warming 
pads and similar devices along with the 
|iron. He states they can be properly 
handled with no danger but that much 
carelessness creeps in. 

Fire from sparks believed to have 
fallen from a nearby chimney into a 
pile of baled hay in the rear of the Mo- 
tor Package Delivery Company at 1820 
Arapahoe street, Denver, ruined the 
building and consumed property of the 
company valued at several thousand 
dollars. Several persons occupying 
apartments above the establishment nar- 
rowly escaped. E'very piece of down- 
town fire fighting apparatus was _ called 
out to keep the blaze from adjoining 
buildings. 





New Company at Winnipeg 


The United Canada Fire of Winnipeg 
is being incorporated and it proposes 4 
capital of $3,000,000. An act has been 
passed by the committee on banking and 
commerce in the Canadian parliament 
so that undoubtedly it will be granted. 


Make Full Reservations 


Already Texas and North Carolina 
have ordered hotel reservations for a full 
delegation to attend the annual meeting 
of the National Association of Insurance 
Agents at Des Moines in October. 
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NEWS FROM THE EAST 


























CANCELLATION CASE IS LOST 








Important Verdict Is Given Involving 
Notice Due to Non-Payment 
of the Premium 





a local court here is creating very much 
interest. The North British on July 1, 
1917, issued a policy of $10,000 for a | 
year to cover a building. On Sept. 20, 
the premium not having been paid, the 
company sent the assured a regular 
formal notice, stating that the premium 


| 
NEW YORK, May 22.—A verdict in | 


PROVIDENCE WASHINGTON INSURANCE CoO. 


PROVIDENCE, RHODE ISLAND 





Every Form of Policy Issued Covering the Hazards of Fire—Tornado 
—Marine—Transportation—Riot and Civil Commotion—Sprinkler Leakage— 
Automobiles, Against Fire, Theft and Collision. 


New England's Oldest Company—One H undred and Twenty-one Years of Service 
WESTERN DEPARTMENT, CHICAGO, ILL. 


S. T. COLLINS, Manager 


Cc. E. CLUTIA, Asst. Manager 





remaining unpaid, the company elected 





to cancel and notifying the assured that 
all liability on part of the company 
would cease at the expiration of five 
days. It was admitted at the trial that 
the premium had not been paid and 
that on Jan. 2, six days before the fire, 
but three months after expiration of 
notice of cancellation, the company 
placed in the hands of a lawyer the 
earned premium to collect. Instead of 
demanding the actual premium earned, 
the lawyer sent a notice demanding the 
entire year’s premium, stating that 
when the premium was paid settlement 
hig be made on the earned premium 
asis. 


F, C, VAN DUSEN, President 


Minneapolis warive 


JOHN D, McMILLAN, Vice-President 


FIRE AND 


MINNEAPOLIS, MINNESOTA 


WALTER C. LEACH, Secy, 


Insurance Company 


This company will be glad to receive agency applications and will take up with union offices the 
question of its representation. ; 
field men who had had long experience in agency operations. 


The underwriters are former 


There are many striking features in the Minneapolis F. & M. which make it attractive. 
_ tell them to you. : 


We can 





Letter from the Attorney 





Jan. 12, 1918, four days after the fire, 
the attorney commenced action to re- 
cover $72.58, the earned premium. The 
plaintiff in suing on the loss claimed 
that the cancellation notice was in- 
effectual because the notice instead of 
being an unequivocal cancellation was 
a conditional one, that is to say, that the 
policy “would be cancelled unless” the 
premium was paid and that such a notice 
being as he claims, a conditional and 
not an absolute one, did not in fact, 
eancel the policy. The plaintiff also 
claimed that the letter from the attor- 
ney Jan. 2, 1918, was a waiver of can- 
cellation. Assuming that one had been 
effected and even though the $72.58 was 
not in fact paid, the letter revived the 
policy and the same was in force at the 


ANNUAL STATEMENT AS OF DECEMBER 3lst, 1919 
Mortgage on Ohio Real Estate ae ee $ 341,599.63 
RealEstate - - - - ° + + «- = 000.00 
Bonds and Stocks - - ~~ wah ae il 1,265.460.00 
ja a ne 

e t mpany sAgents - - at ce le a 
interest Das on Mortgages, Bonds, Bank Deposits 526. 
Total Assets -  $1,827,041.87 
Total Liabilities - 1,420,548.70 





Balance or Net Surplus $ 406,493.17 


E. KIMBALL 
Presid 


CLEVELAND . - 


WM. C, DOOLITTLE 
Asst. Secretary-Treasurer 
ARCHIBALD KEMP 


Secretary-Treasurer and Managing Underwriters 


Cleveland National Fire 


Insurance Company 
OHIO 





LIABILITIES ide: 
Reserve for Loses = - = -. 2 
Reserve for Pelion in Farce “on 476,420.97 SEES Tee YEAR ee emem 
songpbtespats ° INCREASE in Premiums - 
Reserve for Taxes and Bills ae fa 18.685.92 INCREASE in Premium Reserve - - — ‘111,770.31 
i k eter ia Slee pe 839,580.00 |NCREASE in Assets - - - 64,829.30 
Capital Stoc! i 4 
Policy Holders Surplus $1,246,073.17 Total Liabilities $ 1,420,548.70 | INCREASE. in Net Surplus . 36,260 





time of the fire. It was shown that the 


$72.58, if it had been paid, would have | « 


carried the policy to Nov. 1, 1917, that is, 
past the date of cancellation, but not 
up to the date of the fire. 


Put Question Up to Jury 


The court refused to instruct the jury 
as a matter of law that the cancellation 
notice having been received by the as- 
sured and no part of the premium having 
been paid, the policy came to an end five 
days after the receipt of the notice. The 
court left the effect of the notice to be 
decided by the jury as a question of fact, 
that is, whether the notice did in fact 
cancel the policy or did not, The court 
also left to the jury the effect of the 
attorney’s letter of Jan. 2, to determine 
whether in the face this letter, the pol- 
icy in fact was cancelled. 




















NORTH BRANGH FIRE. company. SUNBURY, PA. 


Incorporated 1911 


CIT 


Incorporated 1870 


COMPANY 


PITTSBURGH FIRE 


Incorporated 1851 


INSURANCE 


Capital $500,000 


Net Surplus $160,493.14 


Assets $1,392,556.14 








Capital $250,000 


OF PENNA., PITTSBURGH 


Net Surplus $68,381.07 


Assets $660,328.77 








INSURANCE 
COMPANY, 


Capital $200,000 


PITTSBURGH, PA. 


Net Surplus $116,057.35 | 


Assets $644,677.62 








of the plaintiff for $3,000, although the | 
policy called for $10,000. The North Brit- 
ish will take an immediate appeal, as it | 
has been sending out this form of notice | 
of cancellation in case of nonpayment 
for considerable period of time in the 
belief that it was effectual to cancel its 
liability. 

The notice reads as follows: “The 
premium remaining unpaid on policy No. 
issued to you by this company at 
this office, covering on stock and ma- 
chinery situate 112 Fourth avenue, this 
company hereby notifies you that it 
elects to cancel said policy in accordance 
with lines 51-55 inclusive thereon. All 
liability thereunder on the part of this 
company will cease and determine at | 
the expiration of five days from the re- | 
ceipt by you hereof unless during such 

| 


| 
The jury returned a verdict in favor | 





period the full premiums of $171.45 is | 
paid.” 





New Hampshire Insures Employes 


MANCHESTER, N. H., May 25—The 
New Hampshire Fire has presented to 
employes at the home office policies of 
life insurance in a leading company. All 
who have been one year or more in con- 
tinuous service will be hereafter in- 
cluded in this arrangement, being in- 
sured for amounts ranging from $500 to 
$2,000, according to length of service. 








RE-INSURANCE FIRE COMPANY 


DES MOINES 


P. J. CLANCY, President 


Began business January |, 1920. 


F. E. HATHORN, Secretary 


Re-insurance contracts now 


being negotiated with standard companies. Correspondence solic- 
ited. Conservative underwriting. Experienced management. 





Reinsurance Only. 


No Direct Business Written. 














More than 100 policies were distributed. 


PHOENIX ASSURANCE COMPANY, Ltd. 


FIRE 


(Established in 1782) 


OF LONDON 


Automobile—U: d Occupancy—Tornado—Sprinkler 
po soca AP ero and Riot and Civil Commotion. 


’ Head Office: 

100 Williams St., New York 
Western Department: 

Insurance Exchange, Chicago 
Marine and Automobile Dept: 

27 William St., New York 
Pacific Department: 

343 Sansome St., San Francisco 
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1841 


Hsurance (0. 
OF NEW HAVEN, CONNECTICUT. 
CASH CAPITAL, $ 1,000,000 


Western Department, Roc «ford, Illinois 
WALTER D. WILLIAMS, Mgr. 








AUTOMOTIVE 


Insurance Company 
Cash Capital $100,000.00 
_ Home Office 
Mason City, Iowa 
Offers an attractive agency contract to IOWA and SOUTH DAKOTA 


AGENTS. _Insures Motor vehicles against the hazards of FIRE, THEFT, 
TRANSPORTATION, TORNADO and WINDSTORM 


E. H. WARNER, Secretary-Manager 
STANLEY K. WILLIAMS, Agency Supervisor J.H. BUNTEN, Special Agent 








Aggressive Representation Solicited 


Martini-Roberts Company 


FIRE, TORNADO, AUTOMOBILE, HAIL and CASUALTY LINE. 
Brandeis Theatre Bldg., Omz ha, Neb. Ir surance Exc hange, Chica; 0, 1) 











PLANNING FOR A BIG EVENT 





Annual Meeting of New York Local 
Agents’ Association Will Have 
Interesting Program 





SYRACUSE, N. Y., May 26.—The 
convention committee in charge of the 
forthcoming annual gathering of the 
New York State Association of Insur- 
ance Agents, which will be held at 
Syracuse on June 9-11, has prepared 
a number of new and unique features 
which are sure to prove unusually in- 
teresting. An invitation to attend all 
the convention sessions and the ban- 
quet will be extended to company 
executives and field men. Local agents 
throughout the state, moreover, have 
been urged to bring to the conven- 
tion their office staffs, who should be 
interested in getting constructive ideas 
from the proceedings. At the gather- 
ing, a block of seats will be reserved 
for lady guests whose entertainment 
and comfort will be looked after by a 
special committee of Syracuse lady 
agents. A subcommittee, consisting of 
W. C. Bagg of Utica, E. L. Haskell of 
Oneida and Gilbert T. Amsden of 
Rochester, will have charge of the 
practical sale demonstrations which 
will be given at each session. As 
chairman of a_ special committee, 
Joseph A. Geyer of Syracuse will di- 
rect the entertainment of the delegates 
and their guests. He has a number 
of capital ideas along that line already 
formulated. The forthcoming con- 
vention promises to be a_ record 
breaker in the history of the New 
York state association. Over 300 
local agents, aside from Company men, 
having already announced their pur- 
pose of being present. Members of 
the New York state association’ have 
been notified that at the meeting the 
proposition to incorporate will be 
acted upon. 





Alexander W. Wister, retired head of 
Alexander W. Wister & Sons of Phila- 
delphia, is receiving the sympathy of his 
many friends for the loss of his wife, 
Mrs. Susan A. Wister, who died May 20 
at her home in Germantown. 
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CAN AUTOMOBID TY, 


“7 


HOME OFFICE, PIERCE, BUILDING 
St.LOUIS 


CHAS. W. DISBROW, PRESIDENT 








“All Kinds of Insurance on Automobiles” 




















The Leading Fire 


Company of the World RO ‘ A 


INSURANCE COMPANY, Limited 


Fire, Tornado 


Assets in United States $19,489,740 


Invested in the highest grade of American Securities and held in trust for sole protection of 
American Policy Holders by United States Insurance Departments and United States Trustees. 





WESTERN DEPARTMENT, ROYAL INSURANCE BUILDING, CHICAGO 


P. W. CADMAN, Asst. Mgr. 


GEORGE W. LAW, Manager 
ELWIN W. LAW, Asst. Mer. 





Not Here for a Day 
But for All Time 


Sprinkler Leakage, Automobiles 





W. A. SMITH, 2nd Asst. Mgr. 
H. L. DALTON, 2nd Asst.Mgr. 











VERBAL AGREEMENT WAS VOID 





Court of Appeals of New York Declares 
That Consent Must Be 
Endorsed on Policy 





NEW YORK, May 25.—The Court 
of Appeals of New York has reversed 
a judgment obtained by Joseph Green- 
taner and George Pearson against the 
Connecticut Fire. The higher court de- 
cides that where a fire policy contains 
a provision that it shall be void if the 
title to the property is changed or if 
it is assigned before loss unless the 
fact was endorsed on it, the oral consent 
of an agent to assignment of the policy 
to a new purchaser of the property is 
not binding on the company, the policy 
not having been presented or an en- 
dorsement of any kind made on it. A 
standard fire policy was issued to F. §S, 
Layman to cover certain property he 
owned at Batavia, N. Y. Following the 
issuance of the policy, the property was 
conveyed to Greentaner. Pearson held 
a first mortgage on the property. At- 
tached to the policy was a mortgage 
clause making the loss, if any, payable 
to Pearson. 

An agent of Greentaner conferred with 
one of a firm of insurance agents and 
he agreed that he would have no objec- 
tion to the property being conveyed. The 
property was sold to Greentaner, Lay- 
man requesting that the agent transfer 
the policy to the purchaser. The policy 
was in the possession of Pearson, who 
lived several miles from Batavia. The 
agent said, however, that he could ar- 
range for certain slips covering the con- 
veyance but he failed to do so. A few 
days after the transfer of the property, 
fire partially destroyed it. The Connec- 
ticut denied liability on the ground that 
they did not consent to the change as 
it had no representative in Batavia. It 
was disclosed that the Connecticut 
agency at Batavia had been terminated 
in August, although it was in November 
that Greentaner conferred with the 
agent. The agent admitted that at the 
time of the conveyance he had no knowl- 
edge of the Connecticut having issued a 
policy on the building destroyed. The 
court asserted that there was no obliga- 
tion resting on the company to notify 
Greentaner of the termination of its 
Batavia agency, that Greentaner had 
never done any business with the Con- 
necticut and never knew until after the 
fire that any policy had been issued on 
the property. 





Addressed Albany Field Club 


Stanley L. Otis of the Insurance Feder- 
ation of New York spoke before the Al- 
bany Field Club last Friday evening on 
the Americanization movement inaugur- 


| ated by the National Board. As a result 


of his talk, an Americanization com- 
mittee was appointed, consisting of W. 
W. Lenox, manager General Adjustment 
Bureau, chairman; A. J. Bates, New York 
Underwriters; A. T. Lovett, Fire Associa- 
tion; J. B. Dacey, Old Colony; H. 


| Kraemer, Continental. 





Utica Agents Organize 
UTICA, N. Y., May 25.—The Insurance 


| Agents’ Club of Utica has been organ- 


ized and elected James F. Kernan presi- 


| dent; John A. Cantwell, vice-president; 





Ww. c. Bagg, secretary; John Kruse, 
treasurer. The executive committee is 
composed of Frank H. Clark, W. D. Fer- 


ris, Joseph H. Mitter, Thomas S. Jackson . 


and A. J. Bromley. George E. Congdon 
of Rochester, special agent of the Fire 
Association, spoke at last week’s meet- 
ing on loss embarrassments which agents 


| can prevent by proper inventory. 





Loss at Baltimore 


Damage of about $75,000 was done 
when fire destroyed the building of the 
Art Clothes Shop, 116 East Baltimore 
street, Baltimore. Insurance: 

Central .... $5,000 New Jersey. $2,500 
Hartford ... 8,000 New Brunsk 1,500 
Prov., Wash. 4,000 Am. Eagle.. 2,590 
Firemens Fd 5,000 Superior .... 2,500 
Coml Union. 5,000 Buffalo ..... 2,500 
Hand -Hand 7,500 Nationale .. 2,500 
Globe Und.. 10,000 Patriotic ... 2,000 
Globe & Rut. 2,500 Union, Pa... 2,000 





James S. King Is Advanced 


NEW YORK, May 25.—James S. King, 
for some time past state agent in New 
Jersey for the Niagara Falls, will, on 
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June 1, become superintendent of the 
company’s improved risk department, in 
succession to J. C. Richters, resigned to 
enter the local agency business. Mr. 
King is admirably equipped for the ad- 
vanced position, having a creditable rec- 
ord with the Niagara both at the head 
office and later in the field. He will be 
replaced in New Jersey by Joseph C. Mc- 
Cormack, at present Ohio state agent 
for the Scottish Union & National, who 
also bears a high reputation as under- 
writer and business getter. 


Brokers Held Not Liable 


NEW YORK, May 25.—Goldsmith 
Brothers, insurance brokers, have been 
given a favorable decision from the 
court of appeals in the case brought 





against them by Harry Orgel to collect 
the face amount of a policy which had 
been cancelled for non-payment of prem- 
iums. The assured sent the premium to 
the brokers some time after the cancel- 
lation and the brokers endeavored to 
secure the reinstatement of the policy, 
but the company declined. The brokers 
then retained the premium and notified 
the assured that they would endeavor to 
get other insurance. This was difficult, 
however, because of the assured’s risk. 
In the meantime, the premises burned. 


Broadens Underwriting Service 


NEW YORK, May 25—Edgar Lowell, a 
prominent agent of the metropolis, plans 
sailing from London May 22, in connec- } 
tion with important marine and surety 
business. Mr. Lowell is primarily a life 
insurance man, and has been one of the 
star producers of the Perez F. Huff 
agency of the Travelers. He is now 
opening independent offices at 100 Wil- 
liam street, where with increased facili- 
ties he will be prepared to render 
expert services in all branches of under- 
writing. While continuing pleasant 
business relations with the Huff agency, 
Mr. Lowell has made a special connection 
with the Aetna in its various divisions, 
adding thereby greatly to his general 
office equipment. 


Buffalo Interests Organized 


BUFFALO, N. Y., May 25—The Buffalo 
Chamber of Commerce has divided its 
members into 55 groups, representing the 
various business activities. John L. Tier- 
non, Jr., of Tiernon & Co., is chairman 
of the insurance group, which consists 
of 200 members. The executive com- | 
mittee of the insurance group is com- | 
posed of nine members representing the | 





different lines of 
casualty, ete. 








insurance, fire, life, 
Mr. Tiernon is also chair- 
man of this committee. 

The organization as a whole will func- 
tion for the betterment of all the civic 
conditions of Buffalo, fire protection and 
prevention of course coming under the 
supervision of the insurance group. At 
the next monthly meeting, Friday of this 
week, H, S. Uisseher, special agent of the 
Royal, will be the speaker. Mr. Uisseher 
is in charge of the conservation work for 
western New York State and will talk on 
fire protection and prevention. 


To Have Examining Boards 


Commissioner Donaldson of Pennsyl- 
vania does not intend to rest with the 
great improvement achieved in insur- 
ance selling metheds by means of his 
questionnaire. He will organize in the 
principal cities and towns of the state 
local boards of examiners, composed of 
competent insurance men, representing 
the different underwriting branches. 
When the answers in the questionnaires 
are unsatisfactory, applicants for license 
as broker or agent will be required to 
personally appear before the board for 
inquiry and investigation as to charac- 
ter and qualification. 

Commissioner Donaldson asserts that 
he will not hesitate in rescinding the 
authority given to a broker or agent 
upon being furnished definite and posi- 
tive proof that the licensee is lacking 
in integrity, knowledge or experience. 





Crowther Is Syracuse Speaker 


SYRACUSE, N. Y., May 25—At the 
regular monthly meeting of the Insur- 
ance Agents Club of Syracuse, R. W. 
Crowther, manager of the service de- 
partment of the Springfield Fire & Ma- 
rine, was the speaker of the evening. 
He spoke on “Use and Occupancy,” and 
treated the subject quite fully, explain- 
ing this form of insurance and giving 
many ideas on presenting and selling it. 
He emphasized the need of study on this 
form to be successful in getting results. 
He answered a number of questions 
asked by members present and received 
the thanks of the club for his excellent 
treatment of a line so little understood 
by the majority of agents. Practically 
the entire membership of the club was 
in attendance. 


Insurance Building for Pittsburgh 


PITTSBURGH, PA., May 25—John A. 
Dalzell, well known Pittsburgh agent, is 


recently for the construction of an in- 
surance exchange building in Pittsburgh. 
Insurance companies, agents and brokers 
now occupy offices in nearly every build- 
ing in the downtown section. Many of 
them have not sufficient space to carry 
on their business and no opportunity to 
extend their facilities. 

The plan proposed by Mr. Dalzell con- 
templates the owning and financing of 
the building by insurance interests ex- 
clusively. Every insurance company 
operating in greater Pittsburgh, and 
maintaining offices here, would be asked 
to take stock on a basis of their pre- 
mium income in Allegheny county. Every 
agent and broker engaged in soliciting 
insurance would be expected to take at 
least two shares or more if their means 
would admit. The ground floor space 
could be devoted to commercial uses 
rather than insurance, but all above the 
ground floor would be for insurance in- | 
terests exclusively. 





Simmonds With Tulsa Firm 


John G. Simmonds has resigned as 
agency superintendent of the City of 
New York, to become resident manager 


firm of O’Neil, Moltz & Heavner. Mr. 
Simmonds, who has had years of experi- 
ence in fire insurance affairs, 
prove a valuable aid to the Tulsa firm in 
taking care of its fast growing eastern 
business. As a token of their esteem Mr. 
Simmonds’ associates in the City of New 
York presented him with a 
traveling bag, accompanying it with an 
expression of good wishes. 





Classifications Are Filed 
ALBANY, N. Y., 
ciation companies have now filed with 
the New York department 
classifications and the 
with 


the demand 


perfect a plan of 





at the head of a movement started here 


schedules of their own. 


in New York for the Tulsa, Okla., agency | 


should | 


handsome | 


May 25—All non-asso- | 


complete | 
rates charged 
thereon in this state, complying thereby 
of Superintendent 
Phillips that such data is supplied him, 
so that no discrimination be shown as 
between risks of like hazard. Holding 
that three years must yet elapse before 
the Underwriters Association of New 
York State shall have completed its task 
of fully rerating all communities in the 
state, the non-affiliating offices suggest 
holding off joining the organization until 
that time, when they would likely apply 
for membership unless meanwhile they 
preparing detailed 
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Denver Man to Take Post With Pacific 
Coast Automobile Underwriters’ 
Conference 


Lloyd S. Day, now special agent for 
the supervisory committee of the Rocky 
Mountain Fire Underwriters’ Associa- 
tion, with headquarters at Denver, will 
leave that post the latter part of next 
month to go to San Francisco as man- 
| ager of the Pacific Coast Automobile 

Underwriters’ Conference, if the amend- 
| ment to the constitution of the confer- 
| ¢ snce providing for the creation of the 
| office is approved by the National Con- 
| 





ference. The approval is regarded as 
only a matter of form, as the change is 
|one which is greatly desired by the 
| Pacific Coast body. 

| Mr. Day has been notably successful 
| in his work for the Rocky Mountain 
committee, and has shown his ability 
| in the handling of some of the difficult 
| problems which have been before that 
| committee, especially in connection with 
|the Denver situation. Before going 
| with the supervisory committee he was 
}in the mountain field for the Con- 


| tinental. 


Secretary Wilford Kurth of the Home 
of New York has gone to the Pacific 
Coast, where he will spend five or six 
| weeks. He will be joined there by Vice- 
President F. C. Buswell, who will leave 
New York after the annual meeting of 
the National Board. 


| a a 
| Home Officials on the Coast 





Marine General Agent Dead 


Harry Durbrow, marine general agent 
of the Aetna at San Francisco, died sev- 
eral days ago. 


W. E. Stayley has been appointed as- 
sistant manager of New York Metropoli- 
tan branch of the Northwestern National. 
Mr. Stayley has been with the company’s 
New York office for 14 years and was 
previously with the Norwich Union. 








Cc. S. RENSHAW 
President 


FARMERS AUTOMOBILE INSURANCE COMPANY 


Home Office—Sioux City, Iowa 
CAPITAL—$100,000.00 


The volume of our first eight months’ business (Fire and Theft) 
exceeds the first year’s business of any other automobile in- 
surance company ever organized under the State Laws of Iowa. 


Operating in 


IOWA AND SOUTH DAKOTA 


N. J. HVISTENDAHL 
Secretary—Manager 











FIRE 


CAPITAL, 


WILLIAM G, WILLCOX, President 








EUGENE V. R. THAYER, President of Board 


COLLISION 


UNUSUAL OPPORTUNITY FOR LIVE AGENTS TO SECURE ATTRACTIVE TERRITORY 


_AUTOMOBILE INSURANCE 


PROPERTY DAMAGE 


1 South William Street, New York City 


$1,000,000.00 


AMES BARBER, Vice Presiden 
AROLD STANLEY, Vice President 


NET SURPLUS, 


J SCOFIELD ROWE, Vice President 
CLINTON V. MESEROLE, Vice President 


SECURITY AND SERVICE UNEXCELLED 


BANKERS and SHIPPERS INSURANCE CO. o- sew vor« 


$1,381,841.59 


ROBERT VAN IDERSTEIN, a 
RAYMOND T. MARSHALL, Treasurer 
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Asset, over $1,000,000.00 


The Indemnity Co. of America 


St. Louis, Mo. 


AUTOMOBILE INSURANCE In All Its Branches 


LIABILITY 
PROPERTY DAMAGE 
COLLISION 
FIRE 
THEFT 
FULL COVERAGE 















ROLLINS BURDICK HUNTER CO., General Agents, Chicago 








ONE POLICY » 
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Agents Writing HAIL Insurance 


Our territory for the Globe and Rutgers Fire Insurance Co. of New York 
(assets $33,687,274), and the Camden Fire Insurance Association of 
New Jersey (assets $6,075,176), comprises the following states entirely: 
Kansas, Nebraska, Colorado, Wyoming, South Dakota, Iowa. 
We offer wide-awake, up-to-the-minute service to agents writing hail 
insurance. 


REYNOLDS-MORRISON-RATHBURN CO. 
Brandeis Theatre Bidg., OMAHA, NEB. 512 Main St, FREMONT, NEB. 


We also write Fire, Tornado, Automobile, Riot and Civil Commotion and 
Inland Marine Insurance. 











Hore: RoNTENELLE 
OMAHA, NEB. 


H. EDGAR GREGORY 


Manager 





330 ROOMS—330 BATHS 











AUTOMOBILE ADJUSTMENT BUREAU 


CHAS. W. PIPKIN, Manager 


Fire, Theft, Property Damage and Collision 
Losses Adjusted, Recover Stolen Automobiles 
Investigations of Any Nature 


“WE ARE NOT SATISFIED 


14 Arlington Block 
UNTIL YOU ARE” 


OMAHA, NEB. 








UUULENEUETOMTPER EUAN AESTUOCOOTU TAT 











“If I’m worth raising—I'm worth insuring.” 


NATIONAL HOG 
INSURANCE CO. 


SPRINGFIELD, ILLINOIS 
Capital $150,000.00 


Lllinois Agents Wanted 
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The Best Field in the Insurance Business 
Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illinois, Michigan, Minnesota, Oklahoma, Missouri and Iowa 
THE KASKASKIA LIVE STOCK INSURANCE CO. 


INCORPORATED 


Home Office: - - - Shelbyville, Illinois 








THE BIGGEST EXCLUSIVE HOG INSURANCE COMPANY 
IN THE WORLD 


AMERICAN LIVE STOCK INSURANCE CO. 


N “AMERICAN”? POLICY MEANS PROTECTION 


OMAHA, 
NEB. 
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SEE CONSIDERABLE FRICTION 





Some Automobile Companies Are Pro- 
Testing Against the Complicated 
System of Rating 





There is great danger of serious fric- 
tion developing between the manufac- 
turers of automobiles and the automo- 
bile insurance companies over the 
adoption of the analytic system of 
yating. This system has not been put 
into effect in Western Union territory, 
but it has in the east and south. The 
automobile manufacturers declare that 


aside from an initial meeting held with 


the committee of automobile insurance 
experts, they were not consulted there- 
after nor were the various makes of 
cars investigated. The automobile 
manufacturers claim that only six 
standard makes of cars received atten- 
tion on part of the experts. They de- 
clare further that it was the under- 
standing with the committee that no 
schedule of this character would be put 
into effect until next year. That would 
give the automobile manufacturers time 
to turn around. 

The most serious break is coming 
with the Hudson people. The Hudson 
company devised a plan of having six 
different numbers on various parts of 
its machine. 


These were carefully recorded and a 
card was sent to the dealer when the 
machine was shipped. When a car was 
sold the dealer returneG the card to the 
head office with the man’s name and the 
complete record, In case a Hudson car 
was stolen this record was invaluable 
and served to get back most of the cars. 
A machine was designed by one of the 
adding machine companies to record 
these various numbers on cards and the 
system was adopted by six or seven other 
automobile companies. The Hudson peo- 
ple have taken great offense at the new 
schedule, or rather putting out a sched- 
ule without any conference with the 
automobile manufacturers and is with- 
drawing its number and card system. 

Some of the automobile men declare 
that the attitude of the insurance people 
will force them to organize an insurance 
company of their own or make a contract 
with companies outside of the confer- 
ence to issue a policy to go along with 
car at the time it is sold. Such a policy 
was contemplated by the Ford people, 
but it could not be put through. 

Evidently the automobile manufactur- 
ers feel that the insurance companies 
are going into too much detail in rating 
cars from the fire standpoint. They claim 
that self ignition is a very slight hazard. 
If a car gets the reputation of being 
hazardous from the fire standpoint, the 
public will discriminate against it. The 
automobile manufacturers declare that 
competition in the field will regulate any 
hazard of this kind. They are opposed 
to an intricate rating schedule that takes 
into consideration so large a number of 
mechanical features of a car. 

Many agents these days are complain- 
ing of the intricate rating system that 
has been adopted, both by the fire and 
casualty people. It throws more busi- 
ness to the mutuals and reciprocals be- 
cause they have a simple rate card which 
does not require any study to arrive at 
a rate. 





New Tractor Rates 


At a meeting of automobile officials 





representing companies writing tractors 
held in Chicago last week, it was decided 
to reduce tractor rates in western con- 
ference territory to the figures used by 
two or three of the aggressive farm 
writing companies for the past six 
months or so. In the future, companies 
writing tractors will charge 75 cents a 
hundred for cars less than six months 
old, $1 for tractors 6 to 18 months, $2, 
18 to 30 months, $3, 30 to 42 months. 
This is the schedule used for some time 
by the eastern conference. 

New tractors may be written for full 
coverage and on machines one year old 
80 percent insurance is granted and over 
one year old 70 percent. The farm writ- 
ing companies will continue to have su- 
pervision of the tractor business, and it 
will not be assumed by the conference. 
Conference members were polled on this 
question, but it was decided that for the 
present at least, the farm writing com- 
panies should continue to have in charge 
the writing of tractors. 





Chubb & Son Indemnity Stars 

NEW YORK, May 26—With an initial 
capital and surplus. of $700,000 the in- 
corporation of the Chubb & Son Indem- 
nity Company of New York City has been 
completed. Officers are chosen as fol- 
lows: President, Percy Chubb; vice- 
presidents, Hendon Chubb, William A. 
Alexander and George B. Ogden; treas- 
urer, Louis H. May; secretary, Herbert R. 
Clough. While the new company may 
later extend its activities to embrace the 
various casualty lines, for a time it will 
confine operations to writing the casu- 
alty hazard of automobile in connection 
with its marine covers on cars. The im- 
mediate direction of the company’s 
affairs will be in the hands of Herbert R. 
Clough, long acknowledged authority in 
automobile insurance circles and for 
years associated with the Aetna group of 
companies at Hartford. For a time he 
was president of the National Automo- 
bile Underwriters Conference. 





Two New Iowa Companies 

The United States Automobile of Des 
Moines, capitalized at $100,000, John F. 
Griffin, president, and A. G. Ogle, secre- 
tary, and the Midwest Automobile of 
Cherokee, Ia., capital stock $150,000, F. J. 
Stanosheck, president; Claude M. Sulli- 
van, secretary, have been licensed in 
Iowa, 


New Indiana Auto Mutual 
The World Automobile Mutual Insur- 
ance Association has been organized at 
Anderson, Ind., with Thomas J. Cornelius, 
Lee F. Hunt, Philip B. O’Neill, William J. 
Norton and Frank L. Tracy as directors. 





Wrong Impression on Rates 

INDIANAPOLIS, IND., May 18—Pub- 
licity given the changing of automobile 
rates by fire companies by the daily pa- 
pers in Indianapolis has left the impres- 
sion with automobile policyholders that 
the rates were greatly reduced on the 
smaller-priced cars. Agents in soliciting 
renewals of policies are finding that 


many of their old policyholders are re- | 


fusing to renew when they find out that 
the rates on the lower-priced cars have 
been slightly increased in the city in- 
stead of being lowered and do not seem 
able to believe that all stock companies 
rates are the same. Policyholders are 
hunting around for cheaper insurance, as 
they are sure that they can get it be- 
cause the papers announced a reduction 
in rates and considerable insurance 1S 
being placed with mutuals and recipro- 
cals. The reciprocals, especially, are be- 
ing benefited by the announcements in 
the daily papers. 





Michigan Livestock Insurance Co. 


308 Davidson Building, Bay City, Michigan 
COLON C. LILLIE, President and Superintendent of Agencies 
HARMON J. WELLS. Secretary and General Manager 


the substantial interests of 


Organized, owned and managed by Michigan men. Backed by 
Mic igan. Insuring Michigan farmers 
and owners of livestock against death from any cause. 


AGENTS WANTED 











Agents wanted in 
ILLINOIS 
and IOWA 


NATIONAL LIVE STOCK INSURANCE CO. 


Cash Capital $100,000.00 
FLYNN BUILDING, DES MOINES, IOWA 


The Original 
Hog Insuring 
Company 
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HOLDUP INSURANCE 
HAS GROWN RAPIDLY 


Some Burglary Officials Question 
the Wisdom of Continuing 
the Flat Rate 


BIG BUSINESS IS NOTED 


Demand Is Seen for an Independent 
Personal Holdup Policy in 
Some Quarters 


The question has arisen among some 
of the burglary officials as to whether 
the flat rate for holdup insurance for 
all classes of business and all districts 
is a logical one. The rate is now $10 
a thousand in Chicago and $5 in out- 
side field. This gives the small mer- 
chant on a side street who is taking in 
about $80 a day the opportunity of tak- 
ing a thousand-dollar policy or even 
a $500 policy and claiming he has been 
robbed for a larger sum than he really 
has, or perhaps engineer a frame-up. 
In other words, some of the burglary 
officials say that the present scheme 
of holdup insurance invites moral 
hazard. One official declares that this 
insurance should only be sold in ‘multi- 
ples of $100. He would grant holdup 
insurance for as little as $100, but 
charging an adequate rate, feeling that 
the small man would take only $100 or 
$200, or whatever amount is necessary 
to protect him on his highest daily 
sale. 

Holdup insurance a few years ago 
was counted the cream of burglary in- 
surance. There were not many cases 


will require specific insurance and a high 
rate. 

Private stocks in homes are still the 
target for the housebreaker. Some of the 
largest claims have been paid where 
liquor evidently was the sole object of 
the housebreaker’s act. No other articles 
were taken. Liquor is still covered in 
full under old policies so the companies 
will have to stand the “gaff” until these 
contracts expire. 


INDEPENDENT POLICY WANTED 


A burglary man said the other day 
that there is a growing demand for in- 
dependent personal holdup insurance. 
At the present time this indemnity can 
only be written in connection with a 
regular burglary policy. He feels that 
an independent policy can be written 
at a higher rate and make it cover the 
individual holder only. He would have 
listed the articles of jewelry that the 
assured desires to have covered and 
money would be insured up to $25 or 
$50. He believes that a schedule of 
rates can be established that will get 
the business and also make it profitable. 


BIG CITIES ARE ZONED 


Burglary companies in the bigger cities 
have the various sections pretty well 
zoned as to desirability. They refuse to 
take any business in some localities. 
Where there are known rendezvous of 
thieves the burglary experience is high. 
In some sections companies will write 
residence buglary, but not mercantile. In 
the vicinity of hangouts of thieves, the 
burglary hazard is always high. There 
are well developed burglary areas, where 
high loss ratios are sure to come. No 
burglary companies of repute will write 
negro business, either residence or mer- 
cantile. The moral hazard is very acute 
and the experience has been exceedingly 
bad. 


ANCE IN CHICAGO 


Whether the burglary companies can 
popularize the coinsurance clause on resi- 
dence policies in Chicago is a big ques- 
tion. The general guess is that they will 
not be able to make the brokers or 
agents like it. Burglary general agencies 
say that the brokers themselves as a rule 
do not understand it and cannot satis- 


COINSUR 





where persons were held up in their 
offices or places of business and money 
taken. Now, with good streets and 
roads, there are daily holdups of this 
character in the big cities, payrolls are 
robbed, money in the drawer is rifled 
and messengers are robbed. There has 
been a great increase in holdup insur- 
ance. Undoubtedly the companies are 
getting experience that is valuable, and 
in time this branch of the business will 
probably be revised. 

Agents have made a big drive for this 
business in the large centers because 
of the numerous robberies. The auto- 
mobile has contributed greatly to the 
success of robbers. 


MERCANTILE LIQUOR STOCKS 


There has been a firm demand on part 
of liquor dealers who have stocks on 
hand to get burglary insurance to cover 
them. Few if any of the regular burglary 
companies will take a risk of this char- 
acter. The moral hazard is entirely too 
great. Companies did write some stocks 
at first, but heavy losses began to come 
in. In many cases it was evident that the 
Supposed burglary was more or less of a 
frame-up. These stocks cannot be moved, 
and about the only way 
them is to have them stolen or burned. 
The moral hazard therefore is very pro- 
nounced. It is stated that some assured 
have been able to get policies from Lon- 
don Lloyds. Many companies will not 
cover liquor in drug stores, or at least 


to get rid of 


| factorily explain the working of the 
| clause. Burglary loss adjustments prob- 
| ably more than any other kind, are fric- 
| tion breeders. There is plenty of oppor- 
tunity for dispute and difference of opin- 
ion. The coinsurance clause doubtless 
accentuates this factor. 

The companies have not been getting 
sufficient premium io pay their burglary 
losses. This is self evident. In Chicago 
the preponderance of opinion is against 
the coinsurance clause. Take a big 
agency like Fred S. James & Co., for ex- 
ample, and it openly states that it cannot 
conscientiously recommend this policy to 
its customers and hence places its burg- 
lary business in companies that are not 
members of the conference. 


| 


Say Conditions Not Appreciated 


This agency simply mirrors the senti- 
ment of others. Some of the conference 
companies are not requiring the co- 
insurance clause in Chicago even though 
the conference rules demand co-insur- 
ance on burglary upon jewelry, furs, 
oriental rugs, paintings and the like. The 
claim is made that the companies have 
not sufficiently investigated conditions in 
Chicago and have established a rule that 
is unworkable. Coinsurance, the agents 
say, may be logical, but it is impractical 
especially as the fire companies do not 
require it on ‘household goods. These 
same agents will favor the coinsurance 
policy on mercantile burglary. The gen- 
eral feeling prevails that the companies 
should require a policyholder to carry 
specific insurance on jewelry and furs, 


TROUBLE ON BUFFALO RATES 


Local Agents Are Practically in Rebel- 
lion as to the New Automo- 
bile Schedule 





There is much trouble at Buffalo 
over the automobile rate situation. The 
agents are disregarding the new liabil- 
ity, property, damage and collision 
rates. In fact, ever since the new rates 
went into effect there has been trouble. 
The Standard Accident would not ac- 
cept the new rates for Buffalo. It 
claimed that its own experience showed 
that the new rates did not seem to be 
justified. It asked therefore for time 
to further consider the matter. 

When it became known that the 
Standard was not writing business at 
the new rates, the agents of other com- 
panies refused to be bound. Buffalo 
was raised out from territory four to 
territory three when the new manual 
came out, resulting in some raises as 
high as 75 percent. The Buffalo agents 
appointed a committee to confer with 
the National Workmen’s Compensation 
Service Bureau in the effort to get a 
modification of the rates, but seemingly 
made no progress. 

Some of the companies declare that 
Buffalo has been treated very liberally, 
as the experience really warranted 
higher rates there. Some of the local 
agents took up the subject with the 
insurance department, and the super- 
intendent informed the local committee 

at Buffalo that if it would file specific 
charges of violation of the anti-discrim- 
ination law, he would make an investi- 


gation. The mutuals are quite active 
in Buffalo, making a strong bid for 
automobile business. Evidently the 


companies are standing pat, because 
they do not want to relinquish their 
province as the rate makers. 

At the meeting of the National Work- 
men’s Compensation Service Bureau in 
New York, Friday, it was unanimously de- 
cided that the new rates on automobiles 
must be made effective at once. Instruc- 
tions were sent out to local agents in 
Buffalo, insisting that these rates be 
procured. The members declared that 
the present rates are based on experi- 
ence and are fully justified. If 
change is to be made the company execu- 
tives say they should be increased. 
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Aetna Writes Check Forgery 
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specific insurance on liquor stocks and 


several policies for this new coverage. 


DEDUCTIBLE POLICIES 
ARE MORE IN DEMAND 


Sale of That Form of Coverage 
Increased Materially by New 
Collision Rates 


FULL COVERAGE COSTLY 


New Schedule Intended Virtually to 
Eliminate It, Automobile 
Underwriters Say 


That the new collision rates are 
likely to increase very materially the 
number of deductible policies written, 
and in fact that that was the purpose 
in the adoption of those rates, is the 
opinion generally expressed by auto- 
mobile underwriters. Full coverage 
policies have not been a profitable line 
of business, as the bulk of losses has 
been of the small kind, and many of 
the companies would be quite willing 
to do away with them entirely. 

It is felt that there is always a con- 
siderable hazard under a full coverage 
policy as a car owner will take more 
chances on getting into a tight place 
where he is likely to damage his lights 
or fenders if he feels that the insurance 
company will have to stand the loss, 
if any is incurred. 


Move in Right Direction 


_ From an underwriting standpoint it 
is felt that the new rates are, to that 





any 


then specific insurance on the rest of his 
they declare, is 
would 
eradicate much of the prejudice at the 
The householder will fig- 
ure up about what his loss will amount 
to and will think of it in terms of furs, 


The London Guarantee & Accident has 
appointed the Peoples Savings Bank at 
Little Rock as general agent for that 
Other general agents will be ap- 
pointed to take care of the rest of the 


The Aetna Casualty & Surety Com- 
pany has added the writing of check 
forgery and alteration insurance to its 
long list of financial coverages. This line 
will be under the supervision of Dwight 
secretary of the water damage 
and sprinkler leadage department. In its 
initial stages the new form will have the 
close supervision of Vice-President D.N. 
The company has already issued 


extent at least, a move in the right 
direction, although there is some differ- 
ence of opinion as*to whether the right 
method was adopted to obtain the de- 
sired results. Some expressions are 
heard to the effect that it would have 
been better for the conference to 
abolish full coverage outright, but a 
step of that sort probably would not 
have been practicable, at any rate at 
this time. 

The cost of full coverage under the 
new rates is practically prohibitive, at 
least for the lowest priced cars. Ona 
Ford car, for example, the cost of col- 
lision coverage amounts to nearly 20 
percent of the value of the car, to say 
nothing of the cost of other kinds of 
insurance which the automobile owner 
ought to. carry. One _ automobilist 
suggested that if he were going to 
take out insurance of that sort, he 
might as well turn his car over to the 
company and ride on the policy. 


Higher Priced Cars Favored 


In the case of the higher priced cars, 
however, especially on those costing 
from $4,000 up and two years old, the 
new rates. show a slight decrease on 
cost of full coverage, and this decrease 
becomes more marked as the price of 
the car increases. This has been criti- 
cised in some cases as another case of 
discrimination in favor of the big fel- 
low against the little one, but it is 
pointed out by underwriters that there 
are numerous reasons why the small 
cars are more likely to sustain collision 
damages. 

The most important factor is that 
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More Need Than Ever 
for Plate Glass 
Insurance 


With plate glass worth twice as much as 
ever, and in some sizes several times as much 
as it ever cost before, there’is twice as much 
need for plate glass insurance as before war. 
Then there are other factors that make plate 
glass insurance more‘ necessary—more auto- 
mobiles to shoot pebbles into them, less con- 
trol of pedestrian as well as vehicular traffic, 
more show window robberies, less attention to 
repairs and upkeep that prevent breakage, etc. 
The need is great. The agent equipped to 
render plate glass insurance par excellence is 


profiting most. The Southern Surety agent 
is unusually benefited. 


For more information address 


E. W. VIOLET 
Superintendent Plate Glass Department 


Southern 
Surety Company 


DES MOINES, IOWA 


C. S. COBB, President 


J. H. HUCKLEBERRY and JOHN T. SUGGS 
Vice-Presidents 


E. G. DAVIS, Secretary 
M. H. COHEN, General Counsel 


Capital, $1,000,000.00 Assets, 
Surplus, 


$3,807.893.65 
564,840.25 Liabilities, 2,243,053.40 


WRITES 


all forms of fidelity and surety bonds, work- 
men’s compensation and public liability, auto- 
mobile liability, property damage and collision, 
burglary and plate glass, commercial, monthly 
premium and group accident and health, 


IN THE STATES OF 
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the more expensive cars are usually 
handled more carefully, being driven 
either by a chauffeur or by an owner 
of rather mature years who is likely to 
be much more level headed, and with 
a greater sense of responsibility than 
many of the people who are driving 
the lighter, cheaper cars. With the 
lighter car there is also much more 
danger of something going wrong with 
the steering apparatus or the brakes, 
thus increasing the collision hazard. 

The $50 deductible policy, under pres- 
ent conditions, is the one for which there 
is the most demand at the present time, 
although more business has been writ- 
ten on the $100 deductible form since the 
new rates went into effect. The old $25 
deductible policy was the one which was 
the most popular with the public, but 
there seems to be very little prospect 
that it will be taken up again to any 
great extent, The cost of repairs has 
increased so greatly that there is now 
hardly any accident on which it is pos- 
sible to get out on $25. As matters 
now stand, $50 is about the minimum 
cost of an accident and the $50 deducti- 
ble policy is about the best one that the 
company can offer. Some companies may 
write a few of the $25 deductible poli- 
cies to replace others of the same sort 
now in force, but it will be done only 
when no other form of coverage will be 
accepted. 


Charge on New Cars Defended 


Underwriters insist that the higher 
rate for new cars is entirely justified. 
The new automobile has’ increased 
greatly in cost and owners have learned 
to scrutinize closely the least damage 
that might come to it. If a new car 
is scratched the owner claims that un- 
der his collision insurance he is entitled 
to a new coat of paint. As it is prac- 


| tically impossible to remedy a car that 


has been severely scratched it is neces- 
sary to repaint it. Broken fenders, 
axles, headlights, ete., can not be re- 
paired. They must be replaced by new 
ones. The cost to the companies in 
repainting cars or replacing parts can 
be appreciated by anyone who considers 
present high prices and labor costs. The 
owner of the old car seldom stops to 
consider petty damages such as are so 
closely observed by the new car owner 
and therefore there are fewer claims 
on cars of that sort. 

The majority of collision claims dur- 
ing the past year have not exceeded $50. 
Due to the great increase in accidents, 
however, these have come in a steady 
stream. The policyholder who is filing 
a claim for $50 may not consider it a 
very large amount of money, but when 
this amount has been multiplied a great 
number of times, it means a tremendous 
sum. 

Bulk of Claims from Cities 


The bulk of these claims as usual are 
coming from the congested districts of 
the large cities. The farmer, who has 
become quite a factor in the automobile 
world, seems either to have neglected 
collision insurance or he does not see 
the need of it. If the percentage of 
accidents are large in the country dis- 
tricts it has never come under the ob- 
servation of the automobile underwriters 
as their books do not reveal a great 
volume of collision business coming from 
this territory. 

The increase of accidents in the city 
districts is sometimes attributed to the 
greater number of women drivers on the 
streets. The underwriter often hesi- 
tates in attributing the cause of in- 
creased accidents to this, nevertneless, 
the books show that the woman driver 
is very often the “hand at the wheel.” 

In endeavoring to protect his life and 
the lives of others, the auto owner is 
often forced to damage his car. While 
this may reduce the number of personal 
accidents it will not reduce the number 
of claims on collision insurance. A 
scratched car may not be termed an 
accident by the public, but nevertheless 
it may constitute a collision claim and 
as such exact the payment of damages 
from the insurance company. 


Casualty Notes 


Everett K. Hawley, formerly special 
agent for the Aetna Life and affiliated 
companies in Philadelphia, has now been 
appointed a special representative at the 
Fifth Avenue Branch of the Aetna com- 
panies where he will develop miscella- 
neous lines. 

Howard Buckley has been appointed 
special agent for the Aetna Casualty & 
Surety in Providence, where he will de- 
velop automobile lines. Mr. Buckley was 
formerly an automobile salesman and 
has also acted as a payroll-auditor for 
the Aetna companies, "i 





ANNIVERSARY MEETING 
RALLY OF FEDERAL SAVINGS 
Agents Gather at Indianapolis to Cele. 


brate That Company’s Entry 
Into Its 34th Year 





The thirty-first anniversary conven- 
tion of the Federal Savings of Indian- 
apolis starts Thursday of this week at 
the home office. Vice-President G. E, 
Harsh will preside at the business sec- 
tion. The program is as follows: 

May 27, & p. m. 
Home Office, Dunlap Club 
May 28—Morning Session 
Lincoln Hotel, G. E. Harsh, Presiding 





Address of Welcome........ J. R, Dunlap 
PROSDONEG: aii bie Sea sieies ta 6 E. W. Mannock 
The Federal—lIts Possibilities....... 

CT OP ee ey Dr. R. O. McAlexander 


Real Service....... Judge Chas. F. Remy 
Greetings from Directors 
Luncheon, 12:15 p. m., Lincoln Hotel. 
Dr. R. O. MeAlexander, Toastmaster 

Presentation of prizes. i 

Afternoon 

Legal Phases of the Health and Acci- 

Gent Business. wise vss! o.04s J. M. Berryhill 
CABINS 65.5. aco w'Fo ase 4 ved, Dr. C. L. Marlatt 
Automobile and Health and Accident 

er ree M. C. Rupert 
Insurance Accounting....... H. L. Karns 
Cooperation Between Office and Field 

Dib -aPMS. bales dc Ra alka waa & 6 CL ae Schell 

Banquet, 6 p. m., Lincoln Hotel. 

Dr. R. O. MeAlexander, toastmasier, 
Address...Ed Jackson, Secretary of State 

Theater party, 8 p. m. 

May 29—Morning 

Question Box. 

Field Day. 

Addresses by Real Federal Men. 
Your Company and Mine...W. W. Morris 

Luncheon at noon, Lincoln Hotel. 

Dr. R. O. MeAlexander, toastmaster. 

Addresses by officials of the Insurance _ 
Department. : 

Baseball game, 2 p. m., Indianapolis vs. 
Louisville. 


Travelers Men at Kansas City 


KANSAS CITY, MO., May 25—More 
than 100 agents attended the annual con- 
ference of the Kansas City branch of the 
Travelers here last week, The program 
was in charge of R. B. McCune, man- 
ager of the life and accident department, 
and M. M. Platt, manager of the liability 
and compensation department of the 
Kansas City branch. Emphasis was on 
multiple lines, and many reports were 
made of agents who had greatly in- 
creased their volume in small towns by 
studying and selling additional lines 
offered by the company. 

The Kansas City branch stands third in 

increase on accident business, is among 
the leading 20 on life business, and has 
made large gains in liability and com- 
pensation. The latter lines were covered 
with especial thoroughness by home 
office officials present, the small-town 
agents being urged to prepare them- 
selves for writing compensation when the 
Missouri law becomes effective. The 
Travelers is preparing to send a flying 
squadron of 20 compensation men into 
Missouri, to assist the local agents in 
mastering compensation subjects and in 
promoting this business. The following 
home office officials of the Travelers were 
present and took part in the various fea- 
tures of the two-day program: M. G. 
Wolfe, assistant secretary, compensation 
and liability department; Elmer E. John- 
son, agency assistant, liability depart- 
ment; A. L. Maddock, agency assistant, 
liability department; F. J. Buzzell, 
agency assistant, indemnity department; 
Louis M. Robotham, assistant secretary, 
life department; Wyckoff Wilson, assist- 
ant secretary, accident department; 
F. Chamberlin, superintendent, group 
department; O. G. Schorer, special repre- 
sentative, group department; D. J. Blox- 
ham, agency instructor, life and accident 
department; J. O. Hoover, agency assist- 
ant; L. M. Caldwell, liability and com- 
pensation department. 


Peter J. Loranger, chief mogul in 
Fred M. Blount’s general agency of 
the Massachusetts Bonding in Chicago, 
is soon to be married. An informal 
dinner was given by Mr. Lorangers 
surety friends at the Brevoort Hotel, 
Wednesday evening of this week. A, C. 
Arnold of the Fidelity & Deposit, C. J. 
Riley of the Aetna Casualty, W. Her- 
bert Stewart and W. H. Hansmann of 
the United States Fidelity & Guaranty 
constituted the committee on arrange- 
ments. “Pete” Loranger is a popular, 
capable, growing surety man who 1s 
held in very high regard. 
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Tue Fipeiity & Deposit cautions agents 
to be very careful not to exceed their 
power of attorney. Cases happen where 
an agent goes beyond his power, not 
intentionally, but through ignorance. The 
Fipetity & Deposit cites a recent case 
where an agent exceeded his power and 
when it was brought to attention the at- 
torneys in the case had the bond with- 
drawn from the court records and sub- 
stituted another in its place. His client 
lost the case and very recently the com- 
pany was asked by the attorneys to re- 
turn the bond in order that a complete 
record could be made in taking an appeal. 
No obligation rests on the company to 
return the bond, but without it the clerk 
of the court will not be in a position 
to make an exact transcript of the 
records, 


Exceeding Their Power of Attorney 


The company calls attention to the fact 
that in many instances a bond must be 
filed on or before a certain date, other- 
wise it will have no effect. This is 
especially so with appeal bonds. When 
the time expires within which an appeal 
will lie the subsequent filing of the bond 
will not cover the defect. If an agent 
should sign such a bond and the attor- 
neys for the reverse side took advantage 
of the agent’s mistake in signing a bond 
in excess of his authority, then instead 
of helping his customer he might cause 
him to lose the suit. Agents therefore 
should watch very carefully their power 
of attorney and see just how far they 
can go. Unless they do this they are 
liable to cause great embarrassment to 
themselves and to the bonding company. 
More caution is needed. 


Decision on Elevator Liability 


Tue Connecticut supreme court recently 
handed down a decision that is of interest 
to companies writing elevator liability. 
The opinion shows that if an operator of 
an elevator opens its doors and an acci- 
dent occurs when the doors are open the 
responsible. The decision 
states that when the doors are open the 
operator has actually invited any one to 
or leave. The facts in the case 
are that the plaintiff in this case entered 
an elevator in a building at New London, 
Conn., and was taken from the second 
floor to the first. According to the tes- 
timony of witnesses it was shown that 
when the car was a few inches below the 
level of the floor, the plaintiff, a woman 
not noticing this fact, caught her foot and 
was thrown to the ground while attempt- 
ing to leave the car. The lower court 
granted a decision in her favor and the 


employer is 


enter 


case was appealed. The appellant con- 
tended that the woman had been negli- 
gent in not watching her step. The appeal 
was lost, the court quoting a 
New York decision as follows: 

“An elevator for the carriage of per- 
sons is not like a railroad crossing on 
a highway which is supposed to be a place 
of danger to be approached with great 
caution; but on the contrary it may be 
assumed that when the door is thrown 
open by the attendant to be a place that 
may be safely entered without stopping 
to make special examination.” 

There are many elevator accidents and 
in many cases the responsibility is diffi- 
cult to place. Those responsible for the 
elevators now recognize the necessity of 
having liability insurance to take care 
of these numerous claims. This is an 
excellent line to solicit. 


however, 
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Crossing the highest mountains in 
Tennessee twice in one day by airplane 
was part of the experience of Bruce I 
Crabtree, advertising manager of the 
Provident Life & Accident of Chat- 
tanooga, on a trip made May 20, cov- 
ering the breadth of the state and back. 
Mr. Crabtree is a member of the land- 
ing field committee of the Chattanooga 
Aero Club and, accompanied by Con 
C. Milligan, another member of the 
committee, flew to Jellico, which is 
right on the Kentucky line, and back 
to Chattanooga by way of Knoxville in 
one day—more than 400 miles in three 
hours and 35 minutes flying time. 

On the way to Jellico, flying over the 
mountains, Mr. Crabtree took advan- 
tage of the opportunity to inspect the 
scores of coal mines in that section 
where the Provident has group policies 
in force. It was in this section of East 
Tennessee that the Provident did much 
of its first business, back in the years 
following its founding i in 1887, and now 
practically every mine and factory, said 
Mr. Crabtree, within the 50-mile radius 
of his vision was an institution where 
the workers are protected by Provident 
policies. 

President Thémas A. Whalen and 
Vice-Presidents Bach and Bishop of the 
Fidelity & Deposit were in Chicago this 
week and were given. a_ luncheon 
by Conkling, Price & Webb, general 


agents. In the afternoon a business 
conference was ‘held, attended by about 
25 of the agents reporting to Conkling, 
Price & Webb in Illinois. A dinner 
was given in the evening at the Union 
League Club and later the party was 
taken to a theater. They are swinging 
around the circle visiting a number of 
western cities. 


Mrs. I. B. Peet is now temporarily 
district manager of the Federal Casu- 
alty in Indiana. Mrs. Peet is the daugh- 
ter of former District Manager Ells- 
worth Burkhart, who died recently, 
and has been closely associated with 
the Indianapolis office of the Federal 
Casualty for a number of years. 


J. E. Cook has been appointed office 
manager of the George W. Pangborn 
general agency at Indianapolis, which 
represents the Ocean Accident and 
several other companies in Indiana. 
Mr. Cook was a member of the home 
office staff of the Prudential Casualty 
at Indianapolis and when it, reinsured 
with the Chicago Bonding he went to 
the Chicago office and has recently 
been at the home office of the Amer- 
ican Bonding at Sioux City, Ia. His 
knowledge of home office detail and 
systems will be valuable in its relation 
to the growing business of the Pang- 
born agency. 


SAFEGUARDING CREDIT 


BUSINESS MEN GIVE VIEWS 


President E. M. Treat of American 
Credit Indemnity Summarizes 
Questionnaire Answers 





A noteworthy summary of the views 
of leading manufacturers and jobbers 
in all parts of the country as to rules 
for the safe conduct of business under 
present conditions has been prepared 
by President E. M. Treat, of the Amer- 
ican Credit Indemnity. The question- 
naire sent out included these questions: 

1. How should a merchant ‘avoid the 
dangers involved in falling prices? 

2.. What policy should he follow in 
buying goods? 

3. What policy should he employ in 
selling goods? 
_ 4. What should be his terms of sales 
to customers? 

5. What should be his policy in col- 
lecting his accounts? 

6. What should be his policy in bor- 
rowing money? 

Panics Should Never Occur 


In his summary of the replies Mr. 
Treat declares that there is no reason 
why the country should ever again be- 
come so senseless as to permit blind 
fright and distrust to set in and be- 
come an epidemic, and so create a 





panic. 

Trade, he says, will always make its 
economic rounds; good, bad and indif- 
ferent conditions will have their season; 
business men should, therefore, by all | 
means be prepared. Tf merchants gen- 
erally will “keep their heads,” hold 
their liabilities down, maintain avail- 
able assets in excess of debts, and take 
care that cash shall constitute a con- 
siderable portion of their assets, it is 
declared that there will never be an- 
other panic. 


Inseparable from Credit 


Failures, in greater or less magni- 
tude, are declared to be inseparable 
from credit transactions. A merchant 
should realize that his labor and money 
are put into goods to be sold on credit, 
and he is entitled to receive the money 
therefor when due. He should have 
a like consideration for his cwn cred- 
itors. 

“The excessive number of failures 
among merchants will be materially re- 
duced,” Mr. Treat says, “if the mer- 
chant will buy no more than his finan- 
cial worth and prompt paying ability 
justifies and will sell no more than the 
resources and the prompt paying ability 
of the purchaser warrants. This would 
make him a prompt payer, a more careful 
and intelligent buyer and seller; he 
would keep better account of his stock 
and the purchasing power of his cus- 
tomers—it would strengthen the chain 
from producer to consumer.” 


Financial Statements Important 


The importance of financial state- 
ments at regular intervals 1s empha- 
sized. It is estimated that those who 
turn their products over rapidly should 
have available resources at least one 
and one-half times as great as_ their 
current liabilities; the ratio of those 
whose terms of sales are long should 
be not less than 2 to 1. 

The view generally expressed is that 
sales should be on as short time as 
possible, collections made 
and borrowing of money reduced to 
the minimum. 

The determination of credit to be 
granted involves several vital factors, 
the most important being (1) character 
and business ability of the seeker of 
credit, (2) nature of business and (3) 
ratio ‘of current assets to liabilities. A 
merchant is compelled by custom and 
competition to sell to many customers 
on credit, without security and even 
_without interest, and frequently on 





meager and uncertain information. 
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Edward J. Bond, Jr.. Head of Com- 
pensation Department, Is Made 
the First Vice-President 





BALTIMORE, MD., May 22.—F. 
Highlands Burns, first vice-president of 
has been 
elected president, succeeding the late 
John T. Stone. The election of Mr. 
Burns to the chief executive position 
in the Maryland Casualty was a fore- 
gone conclusion, but it brings no less 
a sense of pleasure to his friends who 
realize the hard work that he has done 
and the intelligent effort that he has 
put forth. Mr. Burns has been con- 
nected with the Maryland Casualty 
since it was organized. He therefore 
has been closely associated with Mr. 
Stone in the management and realizes 
the plans that Mr. Stone had in view. 

As first vice- -president in addition to 
his general executive duties, he had 
direct charge of the compensation, lia- 
bility, elevator and physician’s liability 
departments, with oversight of the com- 
pensation and liability claim division. 
When he went with the Maryland 
Casualty, Mr. Stone recognized his 
ability. He was made manager of the 
claims. division later on, which posi- 
tion he held until 1903, when~“he was 
appointed superintendent of agents and 
liability underwriter. In 1905 he was 
elected third vice-president, and in 1910 
second vice-president. He was chosen 
to the first vice-presidency in 1916. 


Mr, Bond’s Career 


Edward J. Bond, Jr., compensation 
underwriter at the home office, suc- 
ceeds Mr. Burns as first vice-president. 
He is under 35 years of age and has 
spent his entire business life with the 
Maryland Casualty, having joined it 
after graduation from Virginia Mili- 
tary Institute about 12 years ago. For 
some time he has been manager of the 
compensation department and has rep- 
resented the company in rating boards 
and other technical bodies. The direc- 
tors have a very high opinion of him. 

Mr. Burns is 47 years of age, having 
been born in Baltimore, educated in 
the private schools in that city and then 
at Massachusetts Institute of Tech- 
nology. Before going with the Mary- 
land Casualty he was connected with 
the Atlantic Transport Company. Mr. 
Burns is particularly well known in 
compensation and _ liability circles, 
where he has represented the company 
in important conferences. 


New Kentucky Company 


Joseph F. Bosworth, formerly con- 
nected with the Kentucky insurance de- 
partment, and at one time state auditor, 
is one of the incorporators of the Ap- 
palachian Indemnity Company of Mid- 
dlesboro, Ky., capital $50,000, the other 
incorporators being M. S. Hollingsworth 
and T. C. Anderson. 


Oklahoma Loss Ratio Heavy 


OKLAHOMA CITY, OKLA., May 25— 
Casualty companies writing burglary and 
plate glass risks in Oklahoma underwent 
some strain during the past year, accord- 
ing to the annual report of Commissioner 
Welch, He says: “Casualty insurance 
companies covering burglary and theft 
had a loss ratio of 75.6 and in plate glass 
of 57 percent. Hence it is very notice- 
able that the companies writing those 
lines sustained a loss.” 








Thus the greater hazard is in selling 
‘merchandise on credit. 

In the case of the credit insurance 
company, the insurance is based upon 
the merchant’s rating, and protection 
is afforded on as many sales as are 
made by the policyholder to all of his 





customers having the covered ratings. 
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tions from 


Indemnity Company 


CASH CAPITAL 


$600,000.00 


We announce the appointment of F. J. Carroll as 
Executive Special Agent for Indiana with offices at 
3355 College Avenue, Indianapolis. 
been equipped to give SUPERIOR SERVICE. Applica- 


territory will be given prompt attention. 


ARTHUR S. NATHAN & COMPANY 


1925 Insurance Exchange 


American 


Home Office 
Galveston, Texas 


ASSETS OVER 


$2,000,000.00 


Mr. Carroll has 


reliable and responsible Agents for Indiana 


GENERAL AGENTS 
CHICAGO, ILL. 











STATE 


Interstate Casualty Company 


Home Office: Birmingham, Ala. 


Capital, Surplus and Reserves, $747,657.55 


Specializing in Automobile and Public 
Liability and Excess Insurance 


STATE AGENCY 
Insurance Exchange, Chicago 

CRAIG BELK & CO. 
Chronicle Bidg., Houston, Texas 


General Agents 
THE AGENCY COMPANY 
Salt Lake and San Francisco 
FERGUSON & HARRIS 
Columbia Bldg., Louisville, Ky. 
AGENCY, No. 1 Montgomery St., Jersey City, N. J. 








Assets 
Liabilities 
Capital 


iscellaneous 


THE FIDELITY & CASUALTY COMPANY of NEW YORK ' 


Surplus over all liabilities - - ear ae gee 
sses paid 


CASUALTY INSURANCE AND SURETY BONDS 


Fidelity, Surety and 


92 LIBERTY STREET, NEW YORK, N. Y. 
Annual Statement December 31, 1919 
- $19,874,289.31 
- 16,807 696.37 
1,000,000.00 


- 2,066 592.94 
to December 31, 1919 o «2 ee » ee. «© $393 27271I 
Accident., Health, Burglary, Robbery, 


Workmen’s Compensation, Auto- 
Plate Glass, Boiler Engine and 


mobile Liability and All Other 
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The American Credit-indemnity Co. 


of NEW YORK 
CREDIT INSURANCE ONLY 








415 Locust St., 





The American’s Unlimited Policy not only provides absolute protection against abnor- 
mal loss on all outstanding covered accounts, but serves to prevent losses. ( 


If you are a manufacturer or jobber, write for the full particulars of this service. 


R. J. LYDDANE, General Agent 


E. M. TREAT, President 


St. Louis, Mo. 91 William St., New York 
OFFICES IN ALL PRINCIPAL CITIES 
1140 Marquette Bldg., Chicago 
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WORKMEN'S COMPENSATION 














NEW BILL IN SOUTH DAKOTA 





Monopolistic State Fund Measure to 
Be Introduced There at Spe- 
cial Session 





SIOUX FALLS, S. D., May 25.—A 
special session of the South Dakota 
legislature has been called for June 21. 
One of the bills to be submitted, which 
is understood to have the approval of 
the governor, provides for a monopo- 
listic state fund for workmen’s com- 
pensation insurance. Insurance men 
are backing the bill to be introduced by 
W. H. Lyon of Sioux Falls, which 
would give the industrial commissioner 
control of rates. They believe that the 
bureau rates can be justified and that 
this last measure will not result in any 
unfair discrimination, but will in fact 
require the mutual companies to cease 
cutting rates, inasmuch as Mr. Lyon’s 
proposed bill provides that when rates 
are promulgatea by the industrial com- 
missioner, no one can charge a greater 
or less rate. 

The calling of the special session is 
regarded as primarily a political move, 
and its chief purpose is expected to be 
the repairing of damaged political 
fences for the fall election. 





Board Member Reappointed 


BOSTON, MASS., May 25—Governor 
Coolidge has renominated David T. Nick- 
erson of Cambridge as a member of the 
Industrial Accident Board of Massachu- 
setts, Mr. Nickerson’s term having just 
expired. 





Travelers Minnesota Premiums 


A mistake was made in the compensa- 
tion premiums of the Travelers in Minne- 
sota in the table that was published re- 
cently. The Travelers’ premium income 
from compensation in that state was 
$286,096, and the losses paid $112,270. 





Rules Against Ohio Commission 


COLUMBUS, O., May 25—Denial of the 
authority of the state industrial commis- 
sion arbitrarily to enforce an award 
against employers carrying their own 
compensation insurance in cases where 
the liability is in dispute, has been made 
by Judge Rogers in the Franklin county 
common pleas court. 

The Toledo Rail-Light Company, one 
of the Henry L. Doherty group of trac- 
tion lines, brought suit to enjoin the 
state industrial commission from en- 
forcing, under penalty of cancellation of 
the right to carry its own insurance, an 
award of $11.33 a week for 312 weeks to 








claimants for damages from the death of 
Charles H. Connors, a motorman. The 
company denied the original claim, con- 
tending that the death of Connors in 
1917 was not from injuries received 
while on duty or in the discharge of his 
duties, 

Judge Rogers, in overruling the con- 
tentions of the industrial commission 
that the court did not have jurisdiction 
under the compensation act and that the 
supreme court alone exclusive original 
jurisdiction, said: “If the plaintiff’s peti- 
tion is true, the defendant is attempting 
to subvert provisions of the law by ar- 
bitrarily ordering employers carrying 
their own insurance to pay awards made 
by the commission and on their refusal 
by revoking their privilege, no matter 
whether the basis of fact essential to the 
award existed or not.” 


Globe Indemnity Admitted 

The Globe Indemnity has been ad- 
mitted to membership in the Associated 
Companies, the group of casualty com- 
panies that write workmen’s compensa- 
tion and liability insurance on coal mines 
and other special hazard risks. 

The members of the Associated Com- 
panies are now the Ocean Accident, Hart- 
ford Accident, London Guarantee, Stand- 
ard Accident, Maryland Casualty, United 
States Casualty, United States Fidelity 
& Guaranty and Globe Indemnity. 





Will Soon Have New Manual 
The Compensation & Inspection Rating 
Board of New York has issued a letter 
warning members not to send out July 
renewals at the old rates. It states that 
the new rates for the workmen’s com- 
pensation will be issued about June 1, 
and are expected to appear about June 
15, and are to be revised to apply on all 

policies effective on and after July 1. 





Pennsylvania April Figures 

HARRISBURG, PA., May 25—Disabling 
industrial accidents in Pennsylvania last 
month totaled 13,882, which is 1,500 less 
than the previous month. There were 
177 deaths, making 844 for the first four 
months of 1920. Compensation paid in 
fatal cases last month was $203,461, with 
awards of $422,016. Disability compen- 
sation paid last month aggregated $444,- 
828. 





North Dakotan Fights Removal 
BISMARCK, N. D., May 25—L. J. Wehe, 
who was ousted as a commissioner of 
the workmen’s compensation bureau by 
Governor L. J. Frazier (Nonpartisan 
League) has opened a legal fight to re- 
tain the commission. In his allegations 
he charges that he was dismissed with- 
out hearing, contrary to law, and that he 
still is a member of the bureau. He asks 
District Judge Nuessle to order the state 
to pay his salary. He asserts he was 
ousted because he refused to permit the 

bureau to be used for political capital. 
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AGENTS REAPED BIG HARVEST 





Large Amount of Hold-Up and Mes- 
senger Robbery Insurance Has 
Been Sold 





Local agents have reaped a big har- 
vest during the last 18-months in sell- 
ing hold-up and messenger robbery in- 
surance. In some of the big cities there 
have been rich hauls where paymasters 
have been robbed, messengers held up 
or cashiers overcome in offices and 
money taken from them. Many con- 
cerns take full coverage so that they 
are protected both inside and_-outside 
when it comes to hold-up. Even in the 
smaller towns and remote places many 
robberies have taken place. For in- 
stance, the paymaster of the Slater & 
Merrill Shoe Factory at Braintree, 
Mass., was wounded, a guard was killed 
and the $16,000 payroll stolen. These 
two men were walking between two 
buildings of the factory. The pay- 
master had paid the employes in one 





of the buildings and was going to the 


other. The concern, however, carried 
a paymaster’s hold-up policy and there 
was no financial loss. The other day 
the paymaster of the Saylor Coal Com- 
pany was held up at the company’s 
mines at Carney, Ia. He was locked in 
the vault while the bandits took what 
they wanted and escaped in an auto- 
mobile. The hold-up was nine miles 
from Des Moines. The coal company 
carried hold-up insurance and was paid 
almost $13,000. This all goes to show 
that anyone handling money, either in 
a big city or otherwise, is in danger of 
hold-up. 





Company Loses in Iowa Case 


DES MOINES, IA., May 25—A contro- 
versy of many months’ standing between 
the officers of the Iowa State bank of 
Des Moines and the New Amsterdam 
Casualty in the courts at Des Moines is 
ended. The bank wins and the New 
Amsterdam must pay insurance of $20,- 
000 and interest of $1,296.67. 

When the bank was robbed of $43,000 
in broad daylight in March, 1919, the in- 
surance company refused payment of the 
policy, alleging that someone inside the 
bank was involved in the robbery. The 
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officers sued and Judge Martin J. Wade 
in federal court directed a verdict in 
favor of the bank and against the com- 
pany. 





Chicago Meeting Date Changed 


The date for the meeting in Chicago 
of the committee named by the National 
Association of Burglary Insurance Un- 
derwriters to consider the Chicago situa- 
tion has been changed from May 27-29 





to June 1-3. 
a conference on June 1 with the Chicago 
Burglary Underwriters’ Association, and 
individual members of that association 
will be called into conference on specific 
questions at later meetings of the com- 
mittee. 
ation will be discussed, 
matter of crime prevention, the applica- 
tion of the coinsurance clause and the 
question of commissions and brokerage, 
which has caused considerable difficulty 
for the companies in Chicago. 





The committee will hold 








All phases of the burglary situ- 
including the 











ACCIDENT AND HEALTH 

















BROADENS ITS POLICY FORMS DEFENSE OF MONTHLY PLAN 





Massachusetts Accident Removes Can- 
cellation and Immediate Dis- 
ability Clauses 





BOSTON, MASS., May 25.—The 
Massachusetts Accident has joined the 
companies issuing a_non-cancellable 
policy. In the belief that it is not fair 
to ask the insured to pay for a year’s 
insurance for an accident or disability 
policy and then have the company ter- 
minate the policy by cancellation be- 
fore the year has expired, the company 
has removed the cancellation clause 
from all its commercial policies. 

Another source of contention has 
been that the insured must be totally 
or partly disabled from the date of ac- 
cident or injury. Agents and brokers 
contend this works a hardship on a 
man who meets with an injury and 
tries to continue at work and not pre- 
sent a claim, but who at a iater date 
finds it necessary to stop and give up 
all work, only to realize that he has 
lost his contract rights to collect in- 
demnity and must rely upon the good 
will of the company or adjuster to 
waive the provision of immediate total 
or immediate partial disability; To 
remedy this situation the Massachu- 
setts Accident has waived the clause 
that the insured must be immediately 
totally or partly disabled from date of 
accident or injury from all its com- 
mercial policies. The new commer- 
cial policies provide that if the insured 
becomes totally or partly disabled any 
time within thirty days from the date 
of accident or injury, he shall be en- 
titled to collect indemnity from the 
commencement of disability. 





Admitted to Two States 


The Lincoln Accident & Life has been 
admitted to Minnesota and Oklahoma to 
transact accident and health insurance. 
The company expects to start writing 
life insurance about Sept. 1. 





Indiana Industrial Business Grows 


INDIANAPOLIS, IND., May 25—Indus- 
trial health and accident men in Indiana 
report better than a 50 percent increase 
in the debits for the first four months 
of this year. The first four months of 
the year, which usually are the dead 
months for progress with industrial men, 
have proven to be unusually good this 
year, as is shown by the increase in 
debits over last year’s debits. One In- 
diana company shows an increase of 
more than $2,000 on their weekly debit 
for Indianapolis alone. 

Owing to the mild epidemic of influ- 
enza the sickness claims have been un- 
usually large, more so this year than a 
year ago, when the influenza was caus- 
ing so many deaths. Although the claims 
for sickness are now falling off, they 
are still high for this time of year, as 
the continued bad weather is causing 
many cases of sickness. Industrial men 
seem to think that this year’s business 
will be the best in the history of indus- 
trial health and accident insurance in 
Indiana. 





New Company at Louisville 


The Domestic Life & Accident Insur- 
ance Company has been incorporated at 
Louisville, Ky., with a capital of $100,000, 
by William Warley, Green P. Hughes, 
W. H. Witherspoon, W. W. Spradlin and 
H. C, Russell. 


C. H. Boyer Says That Monthly Pay- 
ment Companies Are Doing Bigger 
Business Than Ever 





C. H. Boyer, manager of the casualty 
department of the National Life, U. S. 
A., takes exception to an article that 
appeared in THe NATIONAL UNDERWRITER 
recently, in which it was stated that 
many of those who have held monthly 
payment contracts have taken commer- 
cial policies and that there seems to be 
a tendency upon the part of the insur- 
ing public to get away from the 
monthly business and pay premiums on 
the annual or semi-annual basis. Mr. 
Boyer says that the experience of the 
monthly payment companies during the 
last year or two does not bear this out. 
He points to the fact that the weekly 
life, accident and health business has 
enjoyed its greatest growth during the 
past two or three years and that it is 
even more inconvenient for policyhold- 
ers to keep up weekly policies than it 
is to continue to pay for monthly con- 
tracts. Commenting further, Mr. Boyer 
says: 

Shows Substantial Increase 
“There is more monthly premium 
health and accident insurance in force 
today than ever before, and it has 
shown a substantial increase in volume 
of business. The business is deserv- 
ingly more popular on account of the 
fact that the business has been put on 
a better basis than heretofore by 
eliminating the frills and technical pro- 
visions and restrictions from the poli- 
cies and eliminating the free insurance 
period. 

“The service that is given today by 
the majority of companies in the quick, 
fair adjustment and payment of claims 
by agents without red tape and the ap- 
parent wearing out of the policyholders 
in furnishing a multiplicity of proofs— 
is cleaning up. No wonder that some 
of the old fogies are howling and are 
down in the mouth while others are 
popularizing their business by twen- 
tieth century methods. 


Eliminates Chronic Lapser 


“Requiring a premium for the first 
month’s insurance in addition to the 
policy fee has worked wonders for the 
business in eliminating that ‘insurance 
lapser’ who has so long grafted on the 
policy fee without any regard to the in- 
terest of the policyholder or to the 
rights of the company. Is not the com- 
pany that sees the business in disfavor 
the very company that is furnishing a 
haven for these grafters who can see 
nothing in the world but the policy fee, 
making untold promises, some going as 
far as to promise a house and lot or a 
trip abroad as an inducement to take 
insurance? Some are willing and ready 
and do advertise the fact that their 
agents have a great advantage over 
other companies in the fact that they do 
not require a premium for the first 
month in addition to the policy fee, and 
that they are willing to carry the risk 
thirty to forty days with an increased 
liability without receiving any pre- 
mium therefor. 

“Some companies’ representatives go 
as far as to say that their company is 
the best because they give the agent the 
first month’s premium or make no charge 
for same, and with the same breath they 
say that they have raised their premium 
rates 25 percent, which is making the 
policyholder ‘pay the freight.’ On the 
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other hand, the policyholder pays an ad- 
ditional premium of one-twelfth -more 
for the first year only, while the other 
procedure means 25 percent additional 
premium as long as the policy is in 
force. This is certainly not popularizing 
the business, nor is it fair to the policy- 
holder. 
Prefer Monthly Plan 


“The monthly payment business is 
more profitable than ever before regard- 
less of the flu epidemics, due to the 
issuing of wide open policies, safe and 
sane underwriting and the insisting on 
proper classifications and the close in- 
spection of the applicant when the risk 
is taken. 

“Ninety percent of those who carry 
monthly payment insurance prefer to 
pay monthly than to avail themselves 
of the option of the 10 percent increase 
given by the majority of companies 
when premiums are paid annually in ad- 
vance, even after careful solicitation, 
and these policyholders are not usually 
the type referred to as unable to con- 
tract for the payment of an annual pre- 


| mium. 


| 
| tion of the 
| monthly premium payments is plain rub- | 


| whole cloth, 


“The point raised about the humilia- 
policyholder in making 


bish. The alleged gratification and great 
satisfaction that one gets in paying an- 
nually instead of monthly is plain com- 
mercial propaganda and made out of the 
To the man who can take 


| care of his own funds there is genuine 


| favor 


satisfaction in having his money jingle 
in his own pockets from one to eleven 
months than to have his money in the 
coffers of an insurance company. If the 
company goes broke or gets into dis- 
with the particular policyholder 
or reinsures the policyholder who pays 
monthly thinks he has the best of it.” 


Report on Federal Savings 


The Indiana department recently ex- 


| amined the Federal Savings of Indian- 


apolis and offered no criticism as to the 
company as now managed and conducted. 
As to claims, the report says, “The 
claims were paid by selecting at ran- 
dom large groups of claim papers, spe- 
cial attention being given to claims re- 
jected. The examination of the claim 
papers indicates that all just claims were 


| promptly paid.” 





No Bonus to Policyholders 

TOPEKA, KAN., May 25—E. N. Ewin 
& Co., general agents writing limited 
health and accident contracts in Topeka 
and Kansas City, will have to quit offer- 
ing $1 commissions to their policyholders 
for getting new business for. the com- 
pany. The company, according to in- 
formation received by the Kansas de- 


| partment, has been sending out printed 


notices with each policy, offering the 
policyholder $1 for each new policyholder 
he could secure for the company. The 
department ruled that only licensed 
agents can do business and collect com- 
missions in the state, and notified Ewin 
& Co. they were violating the state law. 


Travelers Extension School 


HARTFORD, CONN., May 25—Prizes 
have been presented to 155 students of 
the Travelers Extension School for high 
rank in studies and for attendance, The 
Extension School, conducted by the edu- 
cational committees of the Travelers 
Club and the Travelers Girls’ Club, be- 
gan its work early in January. The 
course included classes in various lines 
written by the Travelers and also busi- 
ness English. At the outset some 990 
employes announced their intention of 
attending the classes, but only 256 con- 
tinued to the end of the course.’ 

The three attaining the highest rank 
in each of the groups of subjects were 
awarded major prizes of $50, $35 and $25, 
respectively. To all those finishing the 
course in the Class A group a bonus of 
$20 was awarded, while those in Class B 
received $15, Class C $10 and Classes D 
and E $5. s 

The winners of the major prizes in the 








| The company 





compensation, 
classes were: Alfred E. Dines, first; Miss 
Grace A. Jones, second, and E. Seldon 


liability and indemnity 


Geer, third. In the life, accident and 
health classes Hugh Harbison won first 
prize, Earl M. Clay second and W. L. 
Flynn and Miss Eleanor M. Horan were 
tied for third place. Miss Alice M, Kent 
took first place in the business English 
course, while Miss Mary B. White was 
second and Miss Helen L. McManus was 
third. 


City Street Accident Record 


There were 25,000 people injured and 
nearly 900 killed by street accidents in 
New York city last year. This is a rather 
startling record, as it applies to only one 
kind of accidents in one cfty. This does 
not include accidents at home, work and 
recreation. The total would be much 
greater therefore. The street record is 
of course a big one. The workers use the 
streets in going to and from their work, 
and during the day the outside men are 
using the streets frequently. It is inter- 
esting to see from. the street accident 
record in New York automobiles killed 
696 and injured 16,228. Other vehicles 
killed 163 and injured 6,191. Non-vehicu- 
lar accidents were 33 and the injured 
were 1,962. 





Wheel Chair Factor in Claim 


TOPEKA, KAN., May 25—The fact that 
W. M. Folkner of Haddam, Kan., is 
wheeled around out of doors in an in- 
valid chair will not vitiate his claim 
against the Travelers. Superintendent 
Travis has been notified that the com- 
pany will pay in full. More than a year 
ago Folkner was stricken with cerebro- 
spinal meningitis. He has been confined 
to his bed and a wheel chair ever since. 
He had a health contract with the Trav- 
elers, which provided for payment if he 
were confined to his home for a year, 
first declined to pay in 
full, on the ground that Folkner was 
able to leave the house—in his wheel 
chair. Later it decided to pay the claim 
in full. 


New Philadelphia General Agency 


PHILADELPHIA, PA., May 25—The 
General Security & Trust Company of 
Philadelphia has actively embarked in 
writing life, accident and health insur- 
ance. Under a general agency contract it 
has taken over the ordinary and monthly 
payment business of the American Bank- 


| ers of Chicago in the New England, mid- 


| dle and South Atlantic States and repre- 





sents under a general agency contract 
casualty companies of recognized stand- 
ing in writing exclusively specified forms 
of policies in twenty-six states in the 
East, South and West. 


Policy Averts Injury 


CINCINNATI, O., May 26—When two 
pieces of heavy fire apparatus, a pump- 
ing engine and a ladder truck collided 
here last week, owing to confusion in 
alarms, one man was killed and 13 in- 
jured. All the men except one on the 
enzine were injured and that man had 
an American Liability health and acci- 
dent policy. The company has several 
other policyholders in the same fire com- 
pany, but they were off duty. 

“It is the second time in our history,” 
said Secretary W. R. Sanders of the com- 
pany, “that this coincidence has devel- 
oped. Three years ago there was a 
street car accident in Lafayette, Ind., and 
22 of the 23 persons on the wrecked car 
were hurt. The one uninjured person 
carried one of our policies. So it is of 
record twice that our policies have in- 
sured against accident as well as against 
disability through accident.” 


St. Clair Bevis has resigned as man- 
ager of the casualty department of the 
Frank Tallmadge Company, Columbus, 
O., and on June 1 will assume his new 
duties as special agent for the Employers 
Liability. Mr. Bevis is returning to the 
field which he covered before his entry 
into the navy, and will cover Ohio, West 
Virginia, Eastern Kentucky and Tennes- 
see, as before. 





H. G. ROYER, Pres. 








Agents Wanted: To sell an unrestricted Acci- 
dent and Health policy costing $9.00 quarterly. 
Covers every disease and every accident. 
eral commission paid to live producers. 


C. O. PAULEY, Secy. & Treas. 


Lib- 
Central Business Men’s Association, 


Westminster Bldg. 
CHICAGO, ILL. 



















oan f 


a 


Pie ee ee oe a oe ae elem fe - ae. wp 














~ May 27, 1920 


THE NATIONAL UNDERWRITER CASUALTY 47 

















x AMONG SURETY MEN 














MORE CLAIMS ARE NOW SEEN 





High Cost of Living Is Having an 
Effect on Employes—Numerous 
Thefts Reported 





Fidelity claim men are noticing the 
effect of the high living cost by the 
more numerous claims, which as a gen- 
eral rule can be traced back to pressure 
at home, the bonded person being un- 
able to meet the extra burdens. The 
thieving is largely of a petty nature. 
Where a man is plunging and stealing 
large amounts, he is either gambling, 
speculating, hitting the pace too hard 
or is involved in some major difficulty. 
Claim men say that the high cost of 
living is forcing underpaid employes 
to take small amounts. Many are 
stealing goods where they are em- 
ployed. 

One interesting case came to light 
the other day where a girl was em- 
ployed in a store and she was being 
twitted at home because she was not 
paid as much as some other girls of 
her own age. She stole enough extra 
to make an increase in her pay of $3 
a week. She religiously put this extra 
3 in her pay envelope and handed it 
to her mother at the end of the week, 
thus saving her pride. 


Goods Being Stolen 


There is probably as much stealing 
of goods of various kinds these days 
than of actual money. Fidelity bond 
solicitors probably do not stretch this 
point as much as they might in solicit- 
ing business. The employer is not only 
protected from a money standpoint, but 
also is protected against the bonded 
employe stealing goods. A number of 
cases have occurred where delivery 
boys have stolen stuff with which they 
have been entrusted, or they have been 
overpowered on the street and their 
packages taken from thém. Claim men 
say that in some cases employers are 
paying too low salaries and invite de- 
falcation and peculation of various 
kinds. 

Good Service Rendered 


Surety companies are able to render 
a large service to clients where the 
bonds do not cover money that has 
disappeared or where a person is not 
bonded, this being especially the case 
where a delivery wagon driver is made 
responsible for his helper. The claim 
departments can assist the customer in 
making recovery and bringing the 
guilty one to time. This sort of serv- 
ice should appeal very much to a cus- 
tomer. Frequently claim is made under 
a bond where goods or money have 
mysteriously disappeared. Naturally, 
the bond does not cover such a case. 
In some instances, employes not bonded 
have stolen goods and the claim de- 
partment is able to render service in 
making recoveries and tracing out the 
guilty ones. This is certainly a service 
that is worth while. 


Effect of Prohibition 


A claim manager the other day was 
asked whether prohibition has had any 
effect in reducing fidelity claims. He 
said that enough time has not elapsed 
yet to make a definite statement as to 
this. He said that there are other un- 
usual conditions that were affecting 
the loss ratio, the chief one being the 
high cost of living. These were un- 
doubtedly counteracting any benefit 
that might accrue from prohibition. 

Claim managers declare that in the 
writing of fidelity business, the point 
should be made that all employes that 
handle goods or money should be 
bonded. Somes cases a helver is not 
bonded, but his superior is made re- 
sponsible for him. The claim men say 
that this is unfair responsibility being 
placed on the chief man. Some con- 
cerns desire to save a little expense in 











American Bonding & Casualty Company 
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Home Office: Sioux City, Iowa 
Assets December 31st, over $3,000,000.00 
Writing Fidelity and Surety Bonds and Casualty Insurance 


The unprecedented growth of this Company is evidence of the quality of our service. 
Agents are invited to avail themselves of this service where we are not Tepresented. 


























Farmers and Bankers Accident and Health Company 


Home Office, Mattoon, Illinois 


WHY WE GROW 


Our new Policies containing real selling features, and our 
Prompt Service and assistance to Solicitors are among the 
Reasons for our growing Agency Organization and business. 


Write us. You don’t have to be from Missouri to be shown. 


H. B. Miller, Pres. T. S. Lyons, Vice-Pres. A. S. McKellar, Vice-Pres. F. B. Gore, Secy. 


Lincoln Bancroft, General Manager. 
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Preferred Accident Insurance Company of New York 


The only Company confining its Accident and Health Business exclusively to “preferred” (non-hazardous) risks 


THAT’S WHY 


We offer larger benefits and better policies for the same premium than do companies insur- 
ing all occupations. If you write “preferred” business send for rates and sample policies. 


Get the Benefit Due Them as Superior Risks 


Assets, Over $4,200,000 Net Surplus, $1,000,000 
$12,000,000 Paid in Losses 
KIMBALL C. ATWOOD, President 80 Maiden Lane, New York 











THE CASUALTY REVIEW—A MONTHLY MAGAZINE FOR 
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MISCELLANEOUS 
CASUALTY 


EINSURANCE 


Arranged by Correspondence 


Employers Indemnity Corporation 


35 Nassau St. Ins. Exchange 
NEW YORK CHICAGO 


Commerce Bldg. 
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The Sign of Good Casualty Insurance 


LIABILITY 
ACCIDENT 
HEALTH 
AUTOMOBILE 
TEAMS 
COMPENSATION 


BURGLARY 
CREDIT 

BOILER 
LANDLORD’S 
ELEVATOR 

GEN’L LIABILITY 


ESTABLISHED 1865 


‘London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 
Head Office, ean F. W. LAWSON, General Manager 


CONETING, PRICE & BB Gen. Agts. Illinois, Mo., Ind., 1423 Insurance Exchange, - Chicago 
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£’CONNOR 3ROS.-McCUNE AGENCY Dist. Agts., Savings Bldg., Lima. 


0: 
hio 








GENERAL ACCIDENT 


FIRE AND LIFE 
ASSURANCE CORPORATION, LTD. 








Accident—Health—Burglary—Liability—Auto- 
mobile—Teams—Elevator—Workmen’s 
Compensation 








FREDERICK RICHARDSON, 
General Building 


United States Manager 
4th & Walnut Streets 
PHILADELPHIA 


this way, but claim men say it is a 
cheap policy to follow such a course. 


Brokers’ Blanket Bond Losses 


All the companies writing brokerage 
blanket bonds have increased their rates, 
because of the heavy losses in New York 
City. These losses were chiefly due to 
mysterious disappearance or robbery of 
messengers while on the street, The 
losses outside of New York City have 
not been so heavy, but for some months 
in that city there evidently was an or- 
ganized gang that was on the alert for 
messengers carrying securities. 


| Actress Gets $20,000 
For Loss of an Eye | 

















NE of the heaviest personal dam- 

age verdicts given recently in Chi- 
cago amounted to $20,000 to Mrs. 
William Fox by the Zurich General for 
the loss of sight of her right eye. Mrs. 
Fox was attending a performance at 
the Palace Theater, Feb. 3, when one 
of the actors shooting at bells upon 
the stage in a musical specialty hit 
something that sent a tiny bit of metal 
into the first balcony where she sat. It 
struck her in the eye. The Palace 
Theater carried a public liability policy 
in the Zurich. The largest amount ever 
paid previously for the loss of an eye 
was $13,000. This payment on part 
of the Zurich is probably one of the 
most convincing arguments for higher 
public liability limits. Mrs. Fox was 
formerly on the stage as Miss Grace 
Rheams. 


Frizzell Heads New Company 

Charles F. Frizzell, who becomes 
vice-president and general manager of 
the Indemnity Company of North 
America, organized by the Insurance 
ance Company of North America, 
the oldest stock fire company in 
the country, is resigning from the 
presidency of the Newark Fire to ac- 
| cept this new position. Mr. Frizzell 
| was formerly vice-president of the 
| Royal Indemnity, first becoming con- 
nected with the institution as resident 
| assistant secretary at Atlanta. Mr. 
| Frizzell was formerly in the general 
| agency business at Tennessee and | 
later became special agent of the Royal 
| Insurance Company in its southern de- 
| partment. He is regarded as a strong 
| man of fine executive ability. 





| 

| 

Enlarges Washington Service 

| HARTFORD, CONN., May 25—Another 
| forward move by the Aetna Life group 
| of companies is the extension of its gov- | 


| ernment service bureau, of which J. T. 
| Jones is manager. Some few years ago | 
this service was inaugurated at Wash- 
| ington, D. C., primarily with a view to 
| developing the bond business of the 
| office. So successful has it proven that it 
| nas been determined to broaden it to 
cover the other branches of indemnity 
written by the combination companies. 
Through the bureau service Aetna agents 
| everywhere are promptly and accurately 





advised of opportunities for writing 
surety, contract bid and fidelity bonds; 





W. E. SMALL, President E. P. AMERINE, Secretary 


When Insured in Georgia Casualty Company 


Sire (), iii a 


Surplus and Reserves to Policyholders Over Two Million Dollars 
HOME OFFICE: MACON, GEORGIA 


automobile, accident and health, com- 
bination residence and miscellaneous in- 
surance lines, in their respective locali- 
ties, and the facilities of the office are 
| freely available as weil for present or 
prospective patrons of the Aetna com- 
panies, who are urged to call upon the 
Bureau whenever they see fit. 


| 
i 
| 
| group disability insurance, marine risks, 
| 


Casualty Notes 

N. E. LeSueur, agency manager of The 
Provident Life & Accident of Chatta- 
nooga, is making a visit to the agencies 
of the company through the southeast- 
ern territory. 

Miss B. E. Voltz, who has been for the 
past three years chief clerk of the Lon- 








Re-Insurance DEE A. STOKER 


Excess Re-Insurance RE-INSURANCE UNDERWRITER 


Catastrophe Hazard 11 So. LaSalle St. CHICAGO 
Accident Re-Insurance Underwriter. Employers Indemnity Corporation 





don & Lancashire and is well known in 
casualty insurance circles in Indiana, 
will become the chief clerk for Greene 
& Layton, general agents for the New 
Amsterdam Casualty at Indianapolis. 
Joseph W. Dunsing, East Chicago, Ind.; 
Fowler & Son, Indiana Harbor, Ind.; 
Iruman & Co., Gary, Ind., and The Citi- 
zens Trust & Savings Bank at South 
Bend, Ind., have been recently appointed 
agents for the New Amsterdam Casualty 











by Greene & Layton, general agents. 





| 


| 


OBOE 


PROVOST ONO V ONG SOMOS 


e 


CAPITAL ONE MILLION DOLLARS 


Paid in Full and Deposited in Securities 
with Insurance Department of lowa 


Fidelity and Surety Bonds, 
Burglary Insurance, 
Workmen’s Compensation, 
Automobile and Other 
Public Liability Lines. 





EXPERT SAFETY ENGINEERING 
and INSPECTION SERVICE 





HOME OFFICE: 
715 Locust Street, 
DES MOINES, IOWA 


EMORY H. ENGLISH, Pres. 
JOEL TUTTLE, Secretary 
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A COMPANY WITH 
A RECORD 


for 
MEN WHO CAN MAKE 
A RECORD 


All forms of Health and Accident Insurance 


Low-premium Commercial Policy pay- 
ing for life for total disability from 
Accidents. 


Good territory open in nearly 
all of twenty-two States. 


INTER-OCEAN CASUALTY 
COMPANY 
Cincinnati, Ohio 


J. W. Scherr, President W.G. Alpaugh, Secretary 











THE 
JIFFY 
PEN 


The word “‘Jiffy’’ de- 
notesspeed andaction. 
The shape and bal- 
ance resembles the dip 
penholder. It is built 
for those who appre- 
ciatea oh bmi shaped 
and balanced pen. 
Prices from $2.50 up 
Self-filling without a 
“Wer sac. 


Sen. ‘or descriptive 
matter. 


JIFFY PEN CO. 
Dept. No. 2 
406 Pierce Street 


Sioux City, lowa 
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INSPIRING ADDRESSES 
GIVEN AT NASHVILLE 


Sales Congress Under Auspices of 
Tennessee Association Notably 
Successful 


BIGGER MAKES BIG HIT 


Tells Methods Used in Rural Field. 
Notable Address by T. R. Hill of 
Provident Life & Trust 


BY ABNER THORP, JR. 

NASHVILLE, TENN., May 21.— 
The first annual sales congress of the 
Tennessee Life Underwriters’ Associa- 
tion, held here today, from a great 
many standpoints was one of the most 
successful and remarkable congresses 
which have thus far assembled. About 
300 agents attended. 

Some very effective advertising was 
the result of this convention. In the 
morning and evening papers of Nash- 
ville on the day of the convention prac- 
tically all of the local banks carried 
good size ads endorsing the principles 
of life insurance and urging the neces- 
sity of protection. 

Prizes for Window Displays 


Another very significant piece of 
publicity was accomplished by the very 
energetic committee of the Life Under- 
writers’ Association of Nashville under 
the competent leadership of John T. 
Berry, general agent of the Connecti- 
cut Mutual. Cash prizes had been 
offered for the best window displays 
advertising life insurance. Many of the 
windows were exceedingly striking and 
were not confined simply to placards 
or signs, but the subject was handled 
along the lines of the most approved 
advertising principles. For iastance, in 
one window an interior view was shown 
with the widow and two little girls 
seated about a table. The entire scene 
strongly suggested peace, comfort and 
security. The wall of the room through 
which a door communicated with the 
outside world was marked in such a 
way as to represent life insurance pro- 
tection. Just outside the door stood a 
large wolf intended to represent pov- 
erty and want. 

In another window the proprietor of 
the store had placed his own two lit- 
tle daughters attractively dressed. By 
means of printed cards and pantomime 
the little ones very forcibly illustrated 
the value of life protection and stimu- 
lated the love of every father who hap- 
pened to pass the window that day. 
The first, second and third prizes went 
respectively to Cantner-Knott Com- 
pany, Montgomery & Co. and Cain- 
Sloan Company. 


Arrington Is Speaker 


The morning session opened with an 
invocation by Dr. Carey E. Morgan, 


followed by the address of welcome by 
(CONTINUED ON PAGE 21) 
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IS THE JOY RIDING OVER? 


EWSPAPER reports indicate “Easy Business” days in all 

lines may be near their end. With probable return of harsh 
days of stiff competition, it seems to be common sense for Life 
Agents to make sure— 


1. That the Insurance they handle is of the BEST,—the kind 
that can be placed in ANY competition. 


_ 2 That their Agency Contracts guarantee JUST compensa- 
tion on first premiums,—and also guarantee Earned Renewals 
Permanently. F 


Christopher Columbus discovered America, and the Life Insur- 
ance Company named after him pioneered the way in reducing 
“overhead” expense in company management,—providing an ab- 
solutely square deal for Policyholders and for Agents, too. 


The Columbus Mutual Life will do for YOUR Policyholders 
and for YOU what it has done for others. The producing field 
solicitor is not called on to help support General Agents or Super- 
visors or Managers or lazy and inefficient field men they may 
appoint. He gets ALL he earns and gets it ALWAYS—VESTED 
RENEWALS. The producer divides with no one. 


If you can sell First Class Life Insurance in Ohio, Indiana, 
Illinois, Michigan, Kentucky, West Virginia or District of Colum- 
bia, write your name and address on the margin of this Adv. and 
mail to the Company’s Home Office at Columbus, Ohio. It will 
be regarded as a Confidential Inquiry. The Company has four 
times as many agents as it had two years ago. There’s a Mighty 
Big Reason. 


An investment TODAY in a two-cent postage stamp may 
mean many thousand dollars to. you in coming years. 


QUALIFICATIONS LIFE 














CAPITAL, $200,000.00 


Originators of the 
“Multiple Option” Policy, 
a three-in-one contract. 
A good policy fer the 


live wire. 


A company born in the West, 
built for western people, 
by western men. 


GOOD AGENTS WANTED 










Progressive In Its Ideas 
Conservative In Its Management 


STEPHEN M. BABBIT, Pres. HUTCHINSON, KANSAS 








LIFE INSURANCE SECTION 





UNDERWRITER NEEDS 


Thomas R. Hill of Provident Life 
& Trust Discusses Vocation 
at Nashville 


STRESS ON ENTHUSIASM 


Desire for Service Also Emphasized as 
Essential in Address Before 
Tennessee Congress 





NASHVILLE, TENN., May 21—One 
of the most valuable and constructive 
addresses delivered at the sales con- 
gress held here by the Tennessee Life 
Underwriters’ Association was that 
given by Thomas R. Hill, superintend- 
ent of agencies of the Provident Life 
& Trust of Philadelphia, in which he 
discussed “The Vocation of a Life Un- 
derwriter” and outlined the factors 
which are requisite to success in life 
insurance. In that connection he said: 

“A man’s mental attitude toward life 
as a whole, and toward his own par- 
ticular work, is the factor which, more 
than anything else, will determine 
whether he succeeds or fails. 

Enthusiasm First Requisite 


“In the first place, he must be en- 
thusiastic. Hugh Chalmers says of en- 
thusiasm: ‘A man might have honesty, 
health, ability, initiative, knowledge of 
the business, tact, sincerity, industry 
and open mindedness, yet without en- 
thusiasm he would not be a success. 
Enthusiasm is the white heat that fuses 
all other qualities into one effective 
mass. A little illustration: Take a 
piece of blue glass and a_ sapphire. 
You can polish that glass until it has a 
surface as smooth and hard as the 
sapphire’s. But when you look down 
into the sapphire you see a thousand 
little lichts shining up at you that you 
can’t see in the blue glass—and you 
never can get out of the blue glass 
those little tongues of flame which just 
seem to leap out as you look at the 
sapphire. What these little lights are 
in the sapphire, enthusiasm is in the 
man. Some men are almost irresistible. 
It is because enthusiasm radiates from 
their features, beams from their eyes, 
and is present in their actions. A man 
night be made to order with the proper 
proportions of all those other nine 
things I have mentioned, and yet if he 
lacks enthusiasm, he would only be a 
statue.’ 

Must Be Spontaneous 

“To be really vital, enthusiasm must 
be spontaneous. Some enthusiasm re- 
sembles an oil well on fire. It is pure 
waste. There is another sort of enthu- 
siasm which, while equally spontane- 
ous, is a useful and controlled motive 
force. This is the kind of enthusiasm 
which makes for success, because it is 
efficient. 

“What gives a man enthusiasm for 
his work? He must realize deep down 
in his soul that his work is ‘worth 
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while,’ that he is really rendering a 
valuable service to his fellow man, a 
service which will make his community 
a better place to live in. The true 
measure of success in life is the meas- 
ure of service rendered. As Senator 
Beveridge has well said: ‘For in all 
your doings never forget that, build 
you ever so cunningly, you have 
builded in vain if the work of your 
hands has not helped humanity.’ 


Formula for Success 


“How can a man attain the highest 
success to which he, as an individual, 
is capable? Expressed as a formula: 
Constructive development of self plus 
persistent, intelligent activity equals 
success. 

“Constructive development of self 
includes physical development. The 
body must be kept clean and whole- 
some. A man must train himself phy- 
sically for the physical requirements 
of his work, so that he can accomplish 
his work with the minimum of physical 
fatigue. Constructive development of self 
also includes intellectual and spiritual 
development. He must train his mind 
to accomplish the mental labor which 
his work requires. He must learn to 
think straight and to think quick. 


Quality of Service Counts 


“It is not merely the amount of serv- 
ice rendered which counts, it is the 
quality of the service, and the spirit in 
which it is rendered. There must be a 
quickened perception of men’s needs 
and points of view and a quickened 
sympathy, not for a man, but with him. 

“Thus it will be seen that this con- 
structive development of self should be 
many sided, a well rounded develop- 
ment which enlarges the man’s capac- 
ity for the persistent, intelligent activ- 
ity which is needed for success. If a 
man is to succeed, there must be a ‘fol- 
low through’ in his effort, his activity 
must be something more than consis- 
tent, it must increase with his develop- 
ment; it must be something more than 
insistent, for insistence frequently de- 
generates into impertinence; it must be 
a persistent, upward, outward and on- 
ward force, with an intellectual integ- 
rity of purpose back of it, and before 
it a clear sighted vision of the service 
to be rendered. 


Must Be Intelligent Effort 


“A hen on a china egg gives the lie 
to the saying that merely keeping ever- 
lastingly at it will bring results. The 
persistent effort must be an intelligent 
effort, it must be energy that is per- 
sistently applied with intelligence. 

“A man must put backbone into his 
work, his mind, and all that is best in 
him; then he will be rendering the kind 
of service by which success is meas- 
ured. There is nothing to which this 
applies with greater certainty than to 
the work of a life insurance agent. 


Who Serves Most Earns Most 


“Tt is the glory of the life insurance 
business that the capable and energetic 
agent who thinks of his work in terms 
of service rendered, and not in terms 
ot commissions, is precisely the agent 
who earns and wins the largest com- 
mission income. His motto is ‘What 
can I do for my client?’ not ‘How much 
commission can I make out of him?’ 
It is because he has an eye single for 
the value to the client of the service 
which he is rendering him, that he 
wins his confidence and friendship and 
gains the commission. 

“Students of life insurance who know 
the field all concur that the progress 
of the future lies in the direction of 
service. To be successful the agent of 
the future must be serviceful. He must, 
as he grows more experienced in the 
business, have it on his mind to make 
his service to his client a more com- 
plete service, and a more valuable 
service. His commission is not a per- 
quisite, not a tax, but a remuneration 
for his service. ; 


No “Short Weight” Allowable 


“If the service is a half-hearted, slip- 
shod service, the remuneration is out 


of all proportion to the value of the 





VISUALIZING PROPOSITION IS 
OF VALUE IN CLOSING A SALE 


NASHVILLE, TENN., May 21.— 
R. Henry Lake, of R. P. Lake & Son, 
managers of the Equitable Life of New 
York at Memphis, spoke at the sales 
congress conducted by the Tennessee 
Association of Life Underwriters on 
“Closing a Sale.” He said in part: 

“Selling life insurance appears to 
many such an abstract proposition that 
it is greatly to our advantage that it 
should be visualized to the prospect. 
The mind is reached so much easier 
through the eye than the ear, as is 
proved by the millions that daily go 
to the ‘movies.’ How many of these 


would go to hear even the best of 
music? 

“‘Approach’ counts for much in the 
matter of a sale. While a good ap- 
pearance and pleasing countenance are 
worth much to.a salesman, I cannot 
agree with some articles on salesman- 
ship I have read which would have you 
smile, no matter how hard a prospect 
may turn you down. It is vastly more 
important that a salesman should be 
natural; should not show signs of ner- 
vousness, or that he is straining in any 
way. He should have his subject mat- 
ter so thoughly in hand and should so 








service. 
ice is whole-hearted, conscientious and 
expert then the remuneration is well 
earned. The future of life insurance 
depends upon the agent disdaining to 
give ‘short weight’ in his service. His 
client deserves the best. Nothing else 
is ‘just as good.’ 

“A generation ago life insurance was 
practically a novelty. It was necessary 
to convert a man to its mathematical 
possibility and to open his mind to his 
duty to protect his dependents with 
life insurance. That day has passed. 
The agents of the country have brought 
about a silent revolution in men’s 
thoughts. Now the beneficence of life 
insurance is universally admitted. The 
man who does not believe in it is as 
rare as the man who does not believe 
in the law of gravitation. Today the 
problem of the agent is a different 
problem. He does not have to make a 
man believe, for he already believes. 
The problem is to get him to ‘do it 
now’ and to act wisely in his choice 
of a policy. 


Fit Policy to Insurer 


“Unless the agent fits the policy to 
the needs of the insurer, he is failing 
to give the full measure of success. It 
is not enough to insure a man, he must 
be well insured. The canvass must so 
impress upon his mind the importance 
of the protection that the danger of 
lapse or surrender will be minimized. 
The insured, as a result of the can- 
vass, must have gained confidence in 
the agent who has secured the appli- 
cation, in the company which carries 
the risk, and in the form of policy as 
being best to meet his needs. 

“The service does not end with the 
signing of the application. It is, in 
fact, only begun. A relationship is 
then established between the agent as 
adviser on life insurance and the in- 
sured as client. If the client has been 
well insured, this relationship will have 
become already well established, and 


On the other hand, if the serv- | 








then if the agent realizes the obligation 
of his service and keeps in touch with 
his client, he will find him turning to 
him for life insurance advice when 
needed. 


Schwab on Salesmanship 


“Charles M. Schwab, president of the 
Bethlehem Steel Company, says on 
‘Salesmanship’: ‘The highest salesman- 
ship consists in making a buyer under- 
stand the true merits of the article you 
are seeking to sell. My experience has 
taught me that the effort to make a 
man buy something he does not need 
in the long run defeats its own pur- 
pose.’ 3 

“*The great salesman must have pro- 
foundly at heart the interest of his cus- 
tomer, for no business can develop ex- 
cept as it promotes the interests of 
those who use its goods or its service. 
In salesmanship the greatest possible 
unselfishness is the most enlightened 
selfishness. 

“*The super-salesman is a man true 
to the interests of his customer and 
whose supreme purpose is to quicken 
the imagination of his customer and 
make the customer see the true vir- 
tues of the goods the salesman is sell- 
ing; the super-salesman foresees the 
needs of his customer and provides 
against those needs in full faith that 
the event will justify his foresight; the 
super-salesman puts his ideals above 
his profits.’ 


Must Have Vision 


“Tt is the agent who is not afraid 
of an ideal, but who has the ‘Vision of 
Life Insurance,’ and who puts his ideal 
into practice in terms of service ren- 
dered, who attains success. It is not 
true, however, that ‘they also serve 
who only stand and wait’ for the ideal 
is ‘the best service to the largest num- 
ber. This can only be attained, as we 
have already seen, by persistent, intel- 
ligent activity, as well as by construct- 
ive development of self.” 





power. 


of these problems. 
must talk his language. 


the largest commission income. 











THE VOCATION OF LIFE INSURANCE 


The life insurance agent must have an enthusiastic belief in his work, 
an abiding realization that his service to his clients is a service which 
will render his community a better place to live in. 


He must train his body by clean and wholesome living to accomplish 
the physical side of his work with ease and comfort; he must train his 
mind to grasp the necessities of each particular case so as invariably 
to make his canvass efficient by recommending the form of policy best 
suited to meet these necessities; he must become big hearted and whole 
souled so that his sympathy with his client will enable him to bring before 
that client most convincingly, and without arousing antagonism, the 
duty which that client owes not only to his family to afford them ade- 
quate protection, in case of his premature death, but for both his own 
and his wife’s old age, when increasing age is diminishing his producing 


He must have a sympathetic interest in other lines of business, so 
that he can intelligently grasp the problems with which his prospect 
is struggling, and can show how life insurance will help to solve some 
He must understand how the other man thinks, and 


It is the glory of the life insurance business that the capable and 
energetic agent who thinks of his work in terms of service rendered, and 
not in terms of commissions, is precisely the agent who earns and wins 


—Thomas R. Hill, at Nashville Congress. 





carefully seek for the motive which will 
impel his prospect to close, that he 
can at all times command the inter- 
view, so as to make the cogs of his 
sales talk mesh with the needs or 
motives existing in his prospect’s mind. 
“Some of my good friends, I hear, 
still insist on selling insurance on net 
costs comparisons. This I believe 
wrong in principle and practice, and 
totally unnecessary. If we can focus 
the mind of the man on the value of 
life insurance and an adequate amount 
of protection, rather than taking up 
loan values or dividends, has not the 
policy been better sold? A man who 
buys insurance on sentiment is much 
more apt to stay sold and remain a 
satisfied policyholder long after the 
man who buys insurance on cash val- 
ues or a hope of large dividends has 
lapsed. 
Memphis Case Cited 


“Recently a prominent man in Mem- 
phis whom we shall call John Doe tel- 
ephoned some half dozen life insurance 
men that he had decided to take a cer- 
tain amount of life insurance for pro- 
viding for inheritance tax and request- 
ing estimates and figures from them. 
Some half dozen were made. One 
agent merely wrote him a brief note 
commending him for his foresight in 
thus protecting his estate and inciden- 
tally stating that to provide such a 
policy in his company would require an 


initial annual deposit of such an 
amount. This letter he presented in 
person. ‘Why,’ said Mr. Doe, ‘this is 


not at all what I want; these other 
agents have made estimates here show- 
ing me what dividends will be earned 
from year to year, and the loan values, 
etc. I want you to do the same.’ 

“‘Now,’ said the agent, ‘Mr. Doe, I 
thought you were buying this insur- 
ance for protection; I can give you 
figures just as these other agents have 
done. Mind you, I am not questioning 
their figures, but whatever I might say, 
or whatever they may say, would not 
change the premium rates which are 
made by the actuaries of these com- 
panies, nor would the dividends or re- 
funds which may be earned in the 
future be changed. If you had an im- 
portant legal matter involving your 
estate, would vou get an estimate from 
a number of lawyers as to what they 
would charge you?’ 


Called to Explain Figures 


“Next day Mr.’ Doe called these 
agents together to let each man ex- 
plain his figures. Mr. M, revresenting 
the ———_——. Life, stated his company 
would make loans against the pre- 
miums and insure the loans with 
term insurance, a rather complicated 
proposition in which it almost appeared 
that it would not be necessary for the 
man to pay out any money at all. He 
was finally cut short by the prospect, 
who asked him and the other agents 
jointly if it wasn’t a fact that although 
the original premium deposits might 
vary, that over a period of twenty 
years, or a man’s life-time, wasn’t the 
cost of insurance in all companies prac- 
tically the same? Agent M admitted 
that it was, chorused by the others 
present, so that case of supposed com- 
petition resolved itself into one of di- 
vision, in which the prospect simply 
divided up the policies and placed it 
with the agents with whom he wanted 
to place it. To my mind this is one 
of the most interesting cases that has 
come to my notice in a long time, and 
I think is infinitely better than many 
cases of bitter competition that I 
could mention. 


Selling by Telephone 


“One of the most successful under- 
writers of my acquaintance is George 
C. Jordan of Washington, D. C., who, 
besides conducting a successful gen- 
eral agency, has insured personally 
more than 3,000 people, which I think 
ranks him as a life underwriter of 
first degree. He states that a great 
deal of his work is done over the tel- 














ephone and his theory is that ‘it is not 
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so much what you say but the tone 
which you use that counts.’ He says 
that is true of the great singers—that 
their ‘tonal effects rather than the 
words are what please the audience.’ 
He has so developed himself in this 
respect that he can sense over the tel- 
ephone the prospect’s feelings, and if 
they appear unfavorable, he makes a 
point to turn the prospect down before 
the prospect gets a chance to turn him 
down. This he does in a most polite 
manner, and leaves it possible to go 
back to his prospect at any time. He, 
in common with other well-known life 
underwriters, seldom uses his rate- 
book in a canvass, except maybe at the 
close, when he is filling out the ap- 
plication. 


Boost Rather Than Knock 


“Your happy, successful underwriter 
does not grieve because some other 
agent has written one of his prospects. 
Maybe the other fellow is a better 
salesman, after all. Boost him, rather 
than knock him. Commend the man 
for having taken insurance and make a 
strong bid for his next policy. 

“I recall a case of a young man to 
whom I had sold a small policy. I 
saw in the paper that the stork had 
recently visited his house, so I thought 
it was about time that he should have 
another policy. Had a very satisfac- 
tory talk with him. He said that he 
would like to give me the business, but 
one of his father’s friends, Mr. F, had 
just been in that day and he had prom- 
ised him that he would take his next 
policy with him. ‘Why, Charlie, I 
said, ‘why didn’t he write you today? 
You are ready for this insurance, you 
want it now, you are ready to take it 
—this is the proper time.’ ‘Well, yes,’ 
he said, ‘but I can’t give you the ap- 
plication because I have promised it 
to him.’ ‘Oh, I do not want you to 
break your promise, but I think Mr. F 
should have written you. Now, you 
like my company, and you would like 
to have it with me. How would this 
suit you? I will write your applica- 
tion now—then I will write a letter to 
Mr. F, telling him what I have done, 
and, if agreeable to him, I will pay 
him the commission. The case was 
closed in this way, and Mr. F wrote 
and thanked me, and I am sure that 
he feels very friendly toward me to 
this day. 

“The higher the civilization, the 
greater recognition is given to the ne- 
cessity of providing for women and 
children, and, after all, that is the prin- 
cipal function of life insurance. There- 
fore, in selling a policy for the protec- 
tion of a man’s direct family, you can 
visualize to him and direct his mind on 
this, through suggestion or through 
reference, and can ask him a few ques- 
tions which will bring affirmative an- 

swers, you make it easier for him to go 
forward than backward, and that is 
the secret of many a successful close.” 


New Texas Life Company 


Another life insurance company is 
being organized in Texas under the di- 
rection of D. E. Wagoner, president 
of the Security National Bank of Dal- 
las, and the name proposed in stock 
subscription lists is the Fidelity Insur- 
ance Company. A capital of $500,000 
and paid in surplus of $250,000 has 
practically been subscribed. Mr. Wag- 
goner is owner of 1,000 shares of par 
value of each and $50 paid in surplus 
each. This company is being largely 
floated in Dallas and no doubt will 
have its headquarters in that city. 


Springfield to Have Congress 
The Springfield, O., Association of 
Life Underwriters will hold a_ sales 
congress in the Chamber of Commerce 
rooms, Fairbanks building, next Friday 
afternoon and evening. George H. 
Knight, C. G.: Whitney and W. S. 
Truax are the committee in charge. 
Mr. Knight is president of the asso- 
ciation. Mr. Truax is first vice-presi- 
dent and Mr. Whitney is second vice- 


NASHVILLE, TENN., May 21.— 
An especially strong presentation of 
the arguments for business life insur- 
ance was made at the sales congress 
held here under the auspices of the 
Tennessee Life Underwriters’ Associa- 
tion by Lee J. Loventhal of Nashville. 
His address was regarded as one of the 
notable features of the congress. Mr. 
Loventhal said: 

“Insurance insures a replacement of 
value and is an indemnity against 
losses arising from causes beyond the 
control of those conducting a business. 
Protection is secured against losses by 
fire, tornado, burglary, casualty to 
workmen, fidelity of employe and even 
to the plate glass in the window behind 
which sits the brain power that cor- 
relates the various departments and ac- 
tivities upon which success rests. 
Things of value in the business world 
should be safeguarded in every pos- 
sible way and the tendency of commer- 
cial practice today is in this ¢irection. 


Valuable Asset Neglected 


“Until very recent years protection 
against the loss of the most valuable 
asset of any concern has_ been 
neglected. Today an increasing num- 
ber of firms are awakening to an ap- 
preciation of business insurance as a 
compensation for the greatest mishap 
that may befall a corporation or a part- 
nership. A comprehensive idea of the 
power of this form of insurance to 
stabilize business may be gathered 
from the public statement of the presi- 
dent of one of our leading mercantile 
agencies. He says: ‘During the past 
decade, corporation and partnership in- 
surance would have saved more than 
one million employers from sinking 
back into the ranks of the employe.’ 
Another equally forceful statement 
from an official of another agency is to 
the effect that 40 percent of all business 
failures are attributable to deaths for 
which no adequate provision has been 
made. 

One Man Often Vital Factor 


“Very frequently it happens that one 
man is the vital factor in the success- 
ful conduct of a corporation. Though 
he is important to its success, yet he is 
no more immune from death than are 
the less important men of the concern, 
and in such an event there is disar- 
rangement of organization, a lessening 
of efficiency and an impairment of 
credit. At this time the payment to 
the corporation of a substantial amount 
of immediate cash minimizes these un- 
favorable conditions and gives the con- 
cern an opportunity to rebuild the 
structure of confidence, efficiency and 
credit. 
What Are Brains Worth? 
“Every form of business, every in- 
dustrial plant has a combination of 
capital and brains. The various parts 
of capital are insured in many ways, 
and there is no reason why the investor 
should not be successful in having the 
brain power of the organization in- 
sured. And this leads up to the ques- 
tion, ‘What are brains worth? It is 
well known that money is worth only 
6 percent, therefore money plus brains 
is worth more than 6 percent. Other- 
wise all organized industry would stop. 
When a _ manufacturing corporation 
earns 20 percent net on its invested 
capital; a jobbing house makes 25 per- 
cent on its investments, and the retail 
concern realizes 30 percent, and money 
is only worth 6 percent, brain value is 
represented by the earnings above 6 
percent. Therefore this is self-evidence 
that this brain value deserves to be 
protected by life insurance just as much 
as the other values are insured. 
-“At a recent meeting of the Academy 
of Political Science in New York 
Charles M. Schwab, president of the 
Bethlehem Steel Company, was the 


LOVENTHAL OFFERS REASONS 
FOR BUSINESS INSURANCE 


each, 


/coming to demand that credit based 


] often happens that a merchant already 


legs being capital, labor and manage- 
ment, with about equal pressure on 
If management is equally im- 
portant as the other two features, it is 
very necessary that that part of the 
business be insured. 


Specific Reasons Given 


_ “Each of us realizes that business 
insurance is a good thing, but if this 
paper is to be of any value to you, it 
will be necessary for me to give specific 
reasons for carrying this form of in- 
surance. I have just explained that 
money is worth only 6 percent to a 
business, yet the ability to secure 
money—namely, credit—usually marks 
the difference between success and fail- 
ure. It would be foolish to expect bank- 
ers to extend large lines of credit 
where property is unprotected by de- 
struction against fire, and yet statistics 
show that there is but one chance in 
1,260 of a certain structure ever being 
destroyed by fire. 

“Is it not logical that bankers gre 


on the value of human life shall be se- 
cured by business insurance, especially 
when we know that there are eleven 
chances in every thousand of a man of 
average age dying within any one year? 
Partners’ Value to Each Other 


“Unless individuals having a part- 
nership have a value for each other, 
there is no advantage in a partnership. 
One of the partners may be an excel- 
lent judge of goods, and because of 
his previous experience as an employe 
of some large concern knows the mar- 
ket and the best methods of buying; 
another may have the social qualities 
that makes friends for the firm as well 
as executive ability that keeps the dif- 
ferent departments well balanced and 
an organization of clerks and office 
force so well satisfied that the greatest 
possible efficiency is secured; while a 
third partner may be absolutely essen- 
tial in handling the finances both from 
the standpoint of credits extended to 
patrons and credit secured from banks. 
This sort of an organization can well 
be compared to the three-legged stool 
that our friend Schwab described. Any 
one of the three iegs broken, the stool 
topples. Any one of the three partners 
of specialized ability withdrawn by 
death and the business structure top- 
ples, unless a method of protection is 
thrown around the business. Business 
life insurance placed on each of these 
valuable men would furnish this pro- 
tection. : 
Expansion of Business 

“Another phase of business life in- 
surance is expansion of business. It 


established in a certain line sees the 
opportunity of adding another that does 
not conflict and sometimes would prove 
helpful in increasing patronage in the 
former line. More money may be 
needed than his collateral would justify. 
His integrity is unquestioned, but his 
stock of goods is such that no bank 
would care to try to realize on them 
in case of his death. The integrity and 
the ability of the most honest man may 
be nullified at premature death. A 
solvent and prosperous business is quite 
likely to become unstable by the re- 
moval of the proprietor by death. Here 
is where a bank or the wholesale house 
is justified in demanding a margin of 
safety above the immediate resources 
of the merchant and the only feasible 
plan for creating this margin lies in 
business life insurance. 


Reserve Fund Necessary 


“The next feature is reserve fund. Dur- 
ing the seven years of plenty, a sinking 
fund should be created to protect 
against the seven lean years. . Very 
few concerns have an uninterrupted 





continuation of the business toward re- 
newed prosperity is dangerously nar- 
row. This comes from causes lying 
beyond the power of the business mind 
to foresee and are various in their na- 
ture. At such times a reserve fund of 
money widens very materially the mar- 
gin between success and failure and 
enables the firm to get a grasp of the 
new situation and allows it to so ad- 
just its affairs that the result is one 
of the vital features of business life in- 
surance, and the available loan value 
of a business policy at such a time 
has saved many a business. Financial 
statistics show that in the last great 
panic, that of 1907, more money was 
loaned on life insurance policies than 
banks loaned to their patrons. This 
reserve is not an inactive one, but is 
securing business protection which at 
such stringent financial times is of all 
times vitally needed. 


Essential to Building Credit 


“If a sinking fund arrangement is 
found advisable, business insurance af- 
fords an ideal plan, accumulating the 
desired amount for the purpose in mind 
while furnishing protection to the busi- 
ness in the meantime. rs 
“The declaration of the National 
Bankers’ Association, the credit blanks 
nearly every bank in the country, and 
the personal testimony of bankers all 
over the country, furnish ample evi- 
dence that corporation insurance is an 
essential element to building up and 
maintaining a proper line of credit for 
any growing concern. The habit 
should be formed when the company is 
organized and take a reasonable line 
and building the line as the business 
grows, by this means the continuity of 
the business is insured. 


Withdrawing Funds Causes Failures 


“It is not competition that causes 
the failure of long established institu- 
tions, but rather the withdrawing of 
funds during the prosperous years for 
circulative purposes. This can be done 
by individual members of the corpora- 
tion, by declaring large dividends, or 
done by the corporation itself. But in 
either case it is corporation business 
policy. It would be much hetter if the 
business or corporation would put into 
a sinking fund, or a reserve fund, under 
20-payment life or endowment policy 
on the lives of its partners, ihe amount 
which otherwise would be taken from 
the business, used in circulative ways. 
It is true that under our present in- 
come tax law that money coming into 
the business in excess of premiums 
paid is subject to the income tax as a 
corporation or as an individual partner. 
However, what investment would pay 
better than the life insurance policy, 
for if the members of the corporatior 
or firm dies early in the history of the 
policy, or whether they live for 
large number of years, in both events 
the firm or corporation would have 
had a very large investment. 


Three Plans Suggested 


“In general one of the three plans 
of insurance is logical and economically 
sound for the protection of business— 
the whole life, the limited life or the 
endowment. Where the concern re- 
quires a very considerable amount of 
protection and is so situated as to be 
able to invest the difference between 
a low and a higher premium advan- 
tageously, the whole life plan is the 
proper one. In smaller amounts or 
where there is not such an absolute 
need for every available dollar in the 
business a limited payment is quite 
satisfactory. It builds a reserve faster 
than the whole life plan and this is an 
important item while the difference in 
aggregate premiums is not prohibitive. 
Where a sinking fund is desired to be 
arranged some form of endowment is 
the only logical plan and the length of 
the endowment must be determined by 
the time to which payment of the busi- 
ness obligation is deferred. 
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“Though the value of business insur- 
ance in modern business can be 
scarcely estimated so varied are its 
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Growing All the Time 


The Columbia Life 


Of Cincinnati 


THIRD OLDEST IN OHIO 


ASSETS 


$1,738,922 


INCOME 
$512,409 


SURPLUS 
$242,765 


Organized in 1902, the Columbia has pursued a 
consistent, conservative course, writing business 
in the three states contiguous to its Home Office, 
Ohio, Kentucky and Indiana, 
Agency in Georgia. 


with a Southern 


MR. SALESMAN: 


Could You Sell This Policy? 
‘Ordinary Life Non-participating for the first five 
years. Premium $1,000, age 35, $31.96. 

At end of fifth year: 

Option I. 


Policy may be osliaanee for same 
amount at reduced premium of 40% 


Option II 
Or may be increased from $400 to 
$600 per $1,000 on same plan and 


premium 


Option III 


Or may be converted to limited pay- 
ment, same premium and same 
amount 


Option IV 


Or may be converted to endowment 
same premium and same amount 


This policy, giving the insured five years in which 
to decide upon his permanent plan of insurance, 
is attracting attention among life salesmen and is 
easy to sell. 


Three Important General Agencies Open 
in Ohio and Indiana. 


IF INTERESTED, ADDRESS, 


SUMNER M. CROSS, President 
CINCINNATI 
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men of specialized ability as in large 
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| business 


| ance. 
| as lawyers, 
business that is very profitable to the 
partners, 


| the loss of these assets. 
| brain cannot be recreative. 
| be replaced as well sometimes, or not 











uses, yet the actual cost is negligible, 
for after a very few years the inventory 
values of a policy increases year by 
year in amounts as great as or greater 
than the net premium for the respec- 
tive years. 
there is usually as much money avail- 
| able at the end of the term as the net 
amount paid by the business, and in the 
whole life plan the excess of premiums 
paid over available cash values at the 
end of a period of years is compara- 
tively 
demands that values of every kind be 
safeguarded against shrinkage or de- 
struction; 
ness 
against the loss to the end that there 
shall be no severe shock to the deli- 
cate mechanism of organized industry. 
| This idea applies whether the business 
| be that of production or distribution; 
| whether it be large or small; 
| one is in business as an individual, a 
co-partner or as a corporation official. 


On limited payment plans 


slight. The commercial world 


that all those whose busi- 
correlates shall be protected 


whether 


Needed by Smallest Concerns 


“It is not necessary that business in- 
upon the lives of 


but even the 
show the 
msu.ance, 


smallest 
necessity of this 


kind of Look around you 


and you will find any number of small 


partnerships where you can be able to 
show the need of business life insur- 
Firms dealing in services such 
brokers, etc., transact a 


but which is not Lased on 
tangible property, as in case of a fac- 
tory or store. The profits of firms of 
this class are based on personality, 
brains, specialized ability, financial 
standing and credit. These qualities 
are the real assets of the firm. Busi- 
ness insurance on each member in 
favor of the other partner indemnifies 
A creative 
it cannot 


at all. When it dies, its value is de- 


| stroyed. 


Has Saved Many Businesses 


“There are a. large number of cases 
where business life insurance have 
been the means of saving corporations, 
businesses and firms dealing in credit, is 
far more open for argument than rea- 
son. A law firm recently wrote to the 
general agent of the life insurance com- 
pany: ‘We have had a case to settle 
up a partnership estate and had im- 
pressed upon us the difficulties a part- 
ner of small capital, not taking care of 
his credits on one hand, and settling up 
with his partner on the other hand. 
Partnership insurance would have taken 
him way out of this difficulty. If the 
surviving partner can be assured upon 
the death of his partner, he will have 
sufficient funds to take over the part- 
nership business and pay the widow’s 
claim, it seems to us that such a pre- 
caution is as businesslike as to insure 
himself against loss by fire. We now 
look upon it as being essential.’ 

Obligation of Agent 


“Your obligation to the company you 
have the honor to represent and your 
obligation to the community doubtless 
takes some such form as this—namely, 
that is your obligation to see that every 
widow is left in a self-sustaining posi- 
tion, that every child left fatherless is 
given a proper start in life by receiving 
a good education, that every mortgage 
which the mortgagor intended to pay 
during his lifetime -is paid in case he 
dies prematurely. Likewise it is also 
your obligation to see that every busi- 
ness concern in your community has 
a shock absorber in the form of cor- 
poration or partnership life insurance. 
Next to a man’s direct family obliga- 
tions, which he regards as most sacred, 


his interest centers around the per-. 


petuity and growth of the institution 
to which he has devoted his life. He 
can make sure that the institution will 


be strengthened and his stock interest | which now does an accident and health 


| business, expects to start writing life 
insurance about Sept. 1. 


conserved by taking an adequate line 
of business life insurance.” 


J. J. MOONEY ADVANCED 





HEAD OF MICHIGAN MUTUAL 





George B. McGill Becomes Superin- 
tendent of Agents of the Com- 
pany—Both Strong Men 





Second Vice-President and Superin- 
tendent of Agencies J. J. Mooney of 
the Michigan Mutual Life has been 
elected president of the company, suc- 
ceeding the late Oscar R. Looker. J. 


Farrand Williams was elected second 
vice-president. R. P. Williams remains 
as first first vice-president. Dr. W. G 
Hutchinson is elected third. vice-presi- 
dent, he also being the medical direc- 
tor. George B. McGill, assistant su- 
perintendent of agencies, becomes 
superintendent of agencies. 


Long Been with Company 


Mr. Mooney thus becomes head of 
an institution with which he has been 
connected all his life. His father, M. 
J. Mooney, Sr., for many years was 
general agent of the Michigan Mutual, 
with headquarters at St. Marys, 
Two brothers are general agents, one, 
Charles A. Mooney, being general 
agent at Cleveland, and M. J. Mooney, 
Jr., being district agent at Lima, O. 
Mr. Mooney’s brother, Congressman 
Mooney, is well known in _ political 
circles, he formerly having been in the 
Ohio legislature and is now represent- 
ing a Cleveland district in Congress. 
Another brother is in the diplomatic 
service in South America. 

J. J. Mooney was formerly agent in 
Toledo and while in that city took an 
active part in the civic affairs. He was 
appointed to an important city office 
by Mayor Brand Whitlock. Mr. 
Mooney is a man of parts and large 
life insurance experience. He has 
splendid executive ability. Under his 
administration the Michigan Mutual 
will forge ahead at a faster clip and 
will undoubtedly be more aggressive 
in its movements. Mr. Mooney is a 
man who does things and can be 
counted on to give the Michigan Mutual 
an administration that is well worth 
while. 

MeGill Has Good Record 


Mr. McGill, who becomes the agency 
head, is a superior man. He is a hard, 
conscientious worker and a true friend 
of life insurance. 

The Michigan Mutual began business 
Nov. 12, 1867, and has grown gradually 
each year, now having over $76,000,000 
of insurance in force. It now has total 
assets of $14,304,533 and surplus of 
$1,074,285. It wrote last year $17,933,- 
054, and over $5,500,000 of this amount 
was issued on the lives of Michigan 
citizens. During the 52 years of its 
experience the company has returned 
to its policyholders $31,523,553. 


Texas Amendment Doubtful 


DALLAS, TEX., May 25—So far Gover- 
nor Hobby has not submitted any mes- 
sage asking for an amendment to the 
Robertscn law which would form a basis 
for the return of certain of the big life 
insurance companies which left Texas 
when that law became effective. Local 
insurance men believe the governor will 
not submit the question to the special 
session. They believe if the big com- 
panies return to Texas after an absence 
of 13 years they will have to pay the 
penalties under the law. It was reported 
that the great companies were willing to 
come back and operate under the law 
provided the state would amend the laws 
so as to remit penalties which have ac- 
crued. Dallas underwriters believe the 
companies can never return unless they 
pay the penalties. 


Will Write Life Insurance 
The Lincoln Accident & Life of Lin- 





coln, Neb., with a capital of $100,000, 
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THE BORDER LINE BUGABOO 





Border line cases are the bugbear of every life insurance salesman. 


If you only had the commission money you have lost from rejected 
border line business you would be well along on “Easy Street.” 


Of course, border line cases must come and a part of them must be 
rejected—but in your casee—ARE YOU GETTING MORE SATISFAC- 
TORY RESULTS FROM THE APPLICATIONS YOU MAIL IN OR IS 
MORE AND MORE OF YOUR BUSINESS BEING THROWN OUT? 


The Lincoln National Life is most liberal with border line cases. It’s 
rejection rate on all applications mailed in by its agents is now only 3.7%. 


Much of the gratifying success of The Lincoln National Life in its 
generous policy of risk acceptance is due to the fine understanding be- 
tween the company and its agents. The close personal touch which The 
Lincoln National Life keeps with all its salesmen enables the Home Office 
to grant particular concessions because of confidence in the members of 
its sales force. , 





Also, the high ideals of The Lincoln National Life causes it to main- 
tain the principle of accepting all the business possible, in order to broaden 
its scope of earnest service to as many homes as possible. 


If you can grasp the significance of Lincoln Life ideals it will 
pay you to— 


Cini uP jonny ie {)LINCOLN) 





The Lincoln National Life Insurance Company 


“Its Name Indicates Its Character’’ 
Lincoln Life Building FORT WAYNE, INDIANA 





NOW MORE THAN $125,000,000 IN FORCE 
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Life Section to Be Separate Paper 


Beginning next week, THE NATIONAL 
UNDERWRITER will be divided into two 
separate editions, each mailed by itself. 

Subscribers who want the Life Insur- 
ance Edition, either by itself or with the 
fire and casualty section, must check and 
SIGN the card that has been sent them, 
or check and sign the coupon on page 9 
of this paper, and mail it to THE 
NATIONAL UNDERWRITER, 1362 Insurance 
Exchange, Chicago. 

This is a post office requirement to se- 
cure mailing privileges for the Life Insur- 
ance Edition at second class rates. The 
life section will be “entered” at the post 
office as a separate publication, with its 
own mailing list. The post office regards 
the second class privilege as one granted 
to subscribers, not to publishers, and a 
publisher cannot send a publication to a 
reader who has not indicated that he 
wants it. The Life Insurance Edition 
being regarded by the post office as a 
separate publication, the publisher does 
not have the privilege of sending the new 
paper to old subscribers without their 
written request. Therefore those who 
want the Life Insurance Edition should 
act promptly, so as not to miss the issue 
of June 3 

The life section will be “entered” at the 
post office under its own name, which 
will be “THe NATIONAL UNDERWRITER— 
Lire INSURANCE EpITION.” 

In connection with the division into 
two editions is an increase in subscription 
rate to $4 a year, but either edition will 
be furnished at the old rate of $3 a year. 


The increase in rate scarcely needs ex- 
planation. Printing prices more than 
doubled in a year, and no prices are 
quoted on paper. Orders must be given 
months in advance, “subject to price at 
time of delivery.” 

Conservation of paper is another im- 
portant consideration. Although THE 
NATIONAL UNDERWRITER is promised 
nearly double the amount of paper used 
last year, it cannot get enough to keep 
pace with its growth in size and circula- 
tion. The paper situation is well known 
and the shortage in printing paper has 
for some time been receiving the atten- 
tion of congress. While the returns on 
the postal cards sent to subscribers show 
a gratifying number want both sections, 
subscribers interested in only one part 
have commented on the waste in sending 
them the other part. It is not possible 





























PERSONAL GLIMPSES OF LIFE UNDERWRITERS 








An interesting and unique appreciation 
has been gotten out by the employes 
and associates of F. J. Haight, the con- 
sulting actuary at Indianapolis. It was 
illustrated by appropriate cartoons 
and presented with a biography and 
tribute from those who are associated 
with him in business. Mr. Haight is 
a native of Albion, Mich., and had all 
the experiences of a small city boy. 
After he left high school he sold 
books, entered a harness making es- 
tablishment, later became a drug clerk, 
and finally got into life insurance. 
Then he taught school, but later re- 
turned to life insurance, becoming a 


| general agent for a company in Indi- 


ana, then superintendent of agents, 
and later had a company of his own, 
acting as vice-president and general 
manager. He found that he could bet- 
ter work out his plans by centering his 
entire energy in the role of independ- 
ent and consulting actuary. He is 
regarded as one of the most prominent 
and successful actuaries in the west. 
Those who are identified with Mr. 
Haight in business have a high regard 
for his ability and splendid qualities. 


The Prudential will on Friday, May 
28, unveil its war service memorial in 
honor of its 1,729 employes who served 
in the world war and in perpetual re- 
membrance of those who lost their 
lives. The bronze memorial, which is 
eight feet high, was designed by AI- 
bert Randolph Ross, the distinguished 


| architect, modeled by Anton Schaaf, a 
| noted sculptor, and cast in bronze by 


| the Gorham Company. 


under post office rules to send a sub- | 


scriber less than a complete paper, and 
the only remedy was to find a solution 
that would fit in with post office regula- 
tions. This was the “entry” 
insurance section as a separate publica- 
tion. 


the Life Insurance Edition cannot be 
sent them unless they request it, and they 
are urged to mail the card or coupon at 
once so as to avoid missing an issue. 

Those who want the fire and casualty 
section alone are urged to indicate their 
wishes also, in order that the checking of 
the mailing list may be completed as 
soon as possible. 


Go the Limit in Service 


One of the greatest services rendered 
life insurance policyholders by com- 
panies is the search that is made for 
those who have some equity left in 
their policies but evidently have felt 
they had not and disconnected them- 
selves with headquarters, so to speak. 
The companies have not only been 
anxious to fulfill all their obligations 
where claims have been presented to 
their notice, but they have gone to 
great expense in searching for lost 
policyholders and beneficiaries. 

For example, the Eouitaste Lire of 
New York states that a year ago a list 
of 411 policyholders was prepared, they 
having attained the age of 80 years or 
more, who had not been heard from in 
many years. Steps were taken to ascer- 


tain in each instance if the assured had 
died, and if so to locate the beneficiary 
or heirs with a view of paying the in- 
Information was sought from 


surance. 


postmasters, banks, municipal bureaus, 
railroads, government officials, labor or- 
ganizations, newspapers, other life 
companies, commercial agencies and 
so on. 

The EguiTaBLe says as a result of 
this investigation so far only 24 of the 
411 policyholders have not been lo- 
cated. Eighty death claims aggregat- 
ing $38,171 have already been paid. In 
almost every instance, those entitled 
to the insurance were absolutely un- 
aware of its existence. In several cases 
where the policyholders had been dead 
for more than 40 years, the amount 
of interest paid was larger than the 
face of the policy. This is certainly a 
magnificent talking point in the way 
of life insurance service. Not a cent 
of equity is ever lost. It shows the 
desire on part of the companies to 
meet every obligation which they may 
have incurred. 


It is considered 
one of the most distinctive and artistic 
memorials of the war, and will be 
placed in the corridor of the home 


| office building at Newark, N. J. 


Prudential representatives through- 
out the United States and Canada will 
also on May 29 give formal expres- 


| sion to their respect for those of their 
| comrades who made the supreme sacri- 


of the life | 


fice in the war. All former service 
men of the Prudential and their families 


| have been invited to participate. At 


the meetings, the inscription on the 


2 ; . | memorial and the names of the dead 
Subscribers should bear in mind that | 


| address. 


will be read while everyone remains 
standing. Some prominent man in each 
community will deliver an appropriate 
In the larger cities joint staff 


| memorial meetings will be held. Presi- 





dent Forrest F. Dryden, in announcing 
the meetings, said: 

“We are confident that every Pru- 
dential representative will join with us 
in spirit as we assemble to honor those 
to whom honor is due. _We are equally 


| certain that it is impossible for us to 


recognize the sacrifice of those who lie 
beneath the crosses on Flanders Fields 
in any more appropriate way than to 
do our part as citizens in upholding 
the principles of justice and liberty for 
which they died.” 


Vice-President J. L. Babler of the 
International Life says that in March 
the company renewed 99 percent of 
its outstanding insurance on which 
two or more premiums had been paid, 
while 84 percent of the new business 
written during March, 1919, has re- 
newed. Mr. Babler believes in selling 
business right so that it will stick. 
He declares that the man who can 
successfully sell himself will always 
deliver the goods. Speaking about 
selling to one’s self, he says: 

“What is the meaning of selling 
one’s self? There is a whole _lot of 
talk about it, going the rounds, but 
we have never yet seen a statement 
or definition which exactly dovetailed 
with our understanding of the matter, 
translated into simple, everyday work- 
able practice. Selling one’s self, then, 
seems to mean primarily, getting the 
confidence of the prospect. While the 
amount of the sale will often depend 
upon the degree of confidence, we 
believe it is safe to say that no sale 








is ever made without it. So, it fol- 
lows, that to make a sale a man must 
always sell himself—must attract the 
confidence of the prospect. Lifemen! 
If you want big success strive to sell 
yourself to everybody. In making 
any gale, try to realize that the eyes 
of the community are upon you. 
good, clean personality is the best 
argument for self-selling—which in- 
cludes all selling. Try to get close to 
the people so you can imagine them 
saying: ‘He’s one of us. He’s a fine, 
dependable fellow—we made a good 
bargain when. we bought him.’ Sell 
yourself, but sell right.” 


The Guardian Life of America an- 
nounces the appointment of Dr. Charles 
B. Piper as medical director. Dr. 
Piper received the degree of bachelor 
of science from Dickinson Seminary in 
1897 and graduated from the College 
of Medicine of Syracuse University in 
1901. After a year’s work in the New- 
ark City Hospital, Dr. Piper joined the 
medical staff of the Prudential. Three 
years later he became medical director 
of the Minnesota Mutual Life of St. 
Paul, Minn. He resigned from that 
position April 1, 1908, to become as- 
sociated with the Northwestern Mu- 
tual Life, and during such association 
has made a host of friends among the 
company’s officers and fieldmen. Dr. 
Piper will assume his new duties with 
the Guardian on July 1. 


Women employes of the home office 
of the Jefferson Standard Life in 
Greensboro, N. C., have joined hands 
in an effort to fight the H. C. L. Every 
woman employed by the company at 
its home office is a member of a club 
recently organized and known as the 
Darns and Patches Club. The move- 
ment was sponsored by Miss Mary R. 
Taylor, secretary to President Price, 
and editor of the “Jefferson,” the com- 
pany’s publication, and from her it re- 
ceived its name. Miss Taylor is one 
of the most widely known and _ suc- 
cessful women engaged in the insur- 
ance profession. 


W. H. Carter, agency manager at 
Nashville, Tenn., for the Bankers Life 
of Des Moines, will entertain President 
George Kuhns of the Bankers on a 
fishing trip to the Duck River country 
in eastern Tennessee late in May. 
Several of Mr. Carter’s men will join 
the party and one of them has been 
designated as the official guardian of 
the snake which is to be taken along. 
The “Nashville Banner” explains that 
this snake is made necessary because 
of the abundance of snake medicine 
to be found in the vicinity of the Duck 
River 

Oscar R. Looker, president of the 
Michigan Mutual Life, who died the 
other day, went with the company in 
1871, as a bookkeeper. He was in the 
Civil War. He was born at Columbus, 
O., June 19, 1846, and after the close 
of the war studied law at Columbus. 
In 1869 he became connected with the 
Cleveland office of the Berkshire Life, 
going with the Michigan Mutual at its 
home office in 1871. In 1883, he was 
elected secretary and general manager 
and became president ten years later. 


Edmund Burke has been appointed 
supervisor of the St. Louis agency of 
the Missouri State Life. Mr. Burke 
started as an office boy in the old Hart- 
ford Life office in Hartford and has 
been in charge of the claim department 
for a number of years. 


Arthur K. McGinley, general coun- 
sel of the Masachusetts Mutual Life, 
died at Washington, D. C., May 13. 
He was in attendance at the annual 
meting of the Association of Life In- 
surance Counsel and died of apoplexy. 
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TO MAIL LIFE EDITION SEPARATELY 


O save paper, The National Underwriter will be 
divided into two editions which can be mailed 
separately. 


Readers who want The National Underwriter Life 
Insurance Edition MUST signify their choice in writing, 
for the reason that the Life Insurance Edition will be 
“entered” at the Post Office as a separate publication, 
and the Post Office Requires signed orders. 





Cards have been sent to all subscribers to signify 
their choice. Those who have not mailed back the 
cards should mail them at once, or use the blank below, 
in order not to miss an issue of the Life Insurance 


Edition. 


Those who want BOTH Editions must signify that 
choice, as well as those who want only the Life In- 


continue to be mailed on the OLD subscriptions until / 
the subscriber indicates his choice. 


The National 


Each edition (Life Edition and Fire & Casualty of Undereeiier 


1362 Insurance 
Exchange, 


Edition) will cost $3 a year, or $4 for both to- chee 
gether to one subscriber. / subscription is cneckedas 
e following options: 
USE THIS BLANK Sf OU $4 a ARE a service— 
(If you are uncertain whether card has been mailed back, (_] $3 a year—The National Under- 


mail the blank anyhow. The duplication will do no harm) J oO ce Oe ee Fi rary 


writer—Life Insurance Edition, 
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surance Edition. The Fire and Casualty Edition will y 
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LOCAL: ASSOCIATIONS 














Chicago—J. Stanley Edwards, presi- 
dent of the National Association, was the 
chief speaker at this week’s meeting of 
the Chicago Association. Mr. Edwards is 
just completing a tour of the entire 
country made for the purpose of increas- 





ing the membership in the association 
to 20,000. When Mr. Edwards was elected 
president the organization had 10,000 
members, but is now close to the 20,000 
mark. There are now 144 local associa- 
tions in the country and during the year 
22 new ones have been organized. Mr. 
Edwards said that there is room for con- 
siderable growth as there are about 
135,000 real life insurance agents in the 





country. 

Mr. Edwards said that Chicago is the | 
only city in the country which has found | 
it necessary to establish three separate 
life organizations and that in all other | 
towns one organization, the local life un- 
derwriters association, seemed to suffice. 
He urged that Chicago life insurance | 
men make an effort to work out some | 
plan whereby the three present organi- | 
gations might be merged into one, where | 
all problems could be threshed out. Mr. | 


Edwards said that all other cities are 
confronted with the same problems to be 
found in Chicago and that every place 
else the situation is being handled 
through the local association. 

I. B. Jacobs, branch manager of the 
Mutual Life of New York, gave a brief 
talk. He made a plea for greater har- 
mony and said that the managers’ asso- 
ciation and the field men’s club had been 
organized because of necessity, and for 
the purpose of working out special prob- 


lems that seemingly could not be handled 


through the association itself. John R. 
McFee, secretary of the association, ob- 
jected strenuously to Mr. Jacobs’ asser- 
tion that it was necessary to create two 
additional life organizations. He _ re- 
counted the work of the association dur- 
ing the past two years, said that every 
meeting that had been held proved that 
the organization was operating along 
constructive lines, and that the two 
other life insurance bodies were offering 
obstacles 
to hinder the progress of the business in 
Chicago. 

E. A. Fowler of the New England Mu- 
tual, who has attached to his office three 
Carnegie Institute graduates, told of the 
results these men had obtained. He said 
that they came from the school with a 
fine life insurance equipment, knew the 





and criticisms that operated | 


| cles 


business from the ground up and were 
able to get results immediately. His ex- 
perience with these men has convinced 
him that the cheapest way a life insur- 
ance salesman can be produced is to pay 
the expense of some likely looking man 
to attend Carnegie Institute. Mr. Fowler 
said that these men have been of great 
assistance in training others in the office. 

Consideration was also given to the 
effects of the new license ordinance of 
Chicago recently enacted which defines 
a life insurance broker and imposes an 
annual fee of $25 upon all who solicit in- 
surance in the city except those who 
devote their entire time and attention to 
one company. There is a state law pro- 
viding that where a foreign company 
pays the state fee of 2 percent its agents 
are exempt from any municipal tax, and 
hence life men selling for one company 
do not have to pay a tax. Those accept- 
ing business with anyone without a li- 
cense are subject to a fine. 

* * x 


Minneapolis, Minn.—More than 200 
members of the Minneapolis Association 
attended the meeting held last week to 
do honor to Warren M. Horner, who is 
retiring from the life insurance business 
after being a prominent figure in 
tional as well as local underwriting cir- 
since 1893. President J. Godwin 
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Walker announced the meeting was a 
testimonial to Mr. Horner and spoke 
feelingly of Mr. Horner’s great work in 
the advancement and uplift of life 
underwriting. 

Mr. Horner, in his farewell address, 
said that possibly the most vivid thing 
in his mind relative to his many years 
in the business, was the memory in years 
gone by of the holes in the soles of his 
shoes and in his trousers. He told of 
the hard days for life insurance during 
the panic which started in 1893, and of 
the financial pinch which came again in 
1897. He told of the wonderful develop- 
ment he has seen in the business, of the 
entry of women both as prospects and as 
actual agents, of the beginning of busi- 
ness insurance and group. insurance. 
Although now leaving the insurance 
business, he said he had just the same 
faith in life insurance as ever. “I don’t 
believe,” he said, there is any vocation 
that will do so much for a man with a 
poor start as life insurance.” He re- 
viewed the names of a score of men 
who had been prominent as life agents 
in the northwest the past quarter cen- 
tury, many of whom have now passed 
beyond, and gave them credit for build- 
ing the excellent foundation on which 
agents may today operate so easily and 
successfully. 

On taking his seat, Mr. Horner was 
given a rising vote of appreciation, and 
a motion was unanimously carried that 
his resignation be not accepted, but that 
he be made an honorary member for life. 


| President J. Walker Godwin, Mayor J. E. 


| favorably. 


Meyers, Byron H. Timberlake, and others 
spoke eulogistically of Mr. Horner, voic- 
ing the sentiments of all present. 

A list of 62 new members of the asso- 
ciation was presented and voted upon 


*x* * * 
Indianapolis, Ind.—J. Stanley Edwards 


| of Denver, president of the National As- 


sociation of Life Underwriters; Jules 
Girardin, president of the Chicago Asso- 
ciation, and T. W. Blackburn of Omaha, 


| secretary and counsel of the American 


| made in 











Life Convention, were the headliners at 
a banquet and “‘ladies’ night” meeting of 
the Indiana Association last Friday even- 
ing. Vice-President Elbert Storer acted 
as toastmaster in the absence of Presi- 
dent Ward Hackleman, who was confined 
to his home by illness. 

President Edwards congratulated the 
Indiana Association on the progress 
its membership campaign, 20 
new members being reported at this 
meeting, bringing the total up to 225, or 
within 25 of the quota set for the In- 
diana Association in the national drive. 
The number has been increased from 75 
since the first of the year. Mr. Edwards 
talked comprehensively of the work that 
the National Association is doing and 
why it is worth while for every life 
insurance agent to be a member. 

Mr. Girardin gave a brief and enter- 
taining talk dealing both with the value 
to be derived from membership in the 
association and also giving from his own 
experience some suggestions on the writ- 
ing of life insurance, He _ said that 
knowledge of rates and policies is most 
important for the agent, but as impor- 
tant as that is a knowledge of human 
nature. 

Mr. Blackburn spoke briefly, express- 
ing his appreciation of the opportunity 
to be present. He laid emphasis on the 
certainty of results for the agent who 
will work—not always intelligently, 
even, but just work. He cited the in- 
stance of an “ex-chamber maid in a 
livery stable” who, after taking life in- 
surance agents on trips among the 
farmers of the community, decided that 
he could write life insurance and asked 
a general agent to give hiin a chance. 
He was taken on more as a joke than 
with any thought that he would make 
good. He was given instruction as to 
how to find the rate at different ages 
in the rate book and sent forth. He at 
once began to clean up, but by the time 
he had brought in thirty-five $1,000 ap- 
plications, the general agent asked him 
why he never wrote an occasional policy 
for $2,000 or more. After some hesita- 
tion, the agent admitted that he did not 
know how to figure anything but $1,000 
cases. This was soon corrected and he 
became one of the company’s big pro- 
ducers. 

ae oF 

Kansas City, Mo.—Medical examiners 
for several of the Kansas City life com- 
panies and agencies were guests and 
speakers at the May monthly general 
luncheon of the Kansas City Association. 
The session was attended by about 100 
general agents, salesmen and guests. 
Each physician who spoke had a specific 
subject, so that the field was fully cov- 
ered, though briefly. The association re- 
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HIO, PENNSYLVANIA, 
WEST VIRGINIA,  IN- 
DIANA, ILLINOIS, and 
MICHIGAN, comprise the states 
in which THE CLEVELAND 
LIFE INSURANCE COM- 
PANY is transacting business. 


Throughout this section is found 
every condition which favors the 
establishment of real agencies. On 
the one hand the large, hustling city, 
then the smaller town and splendid 
farming communities. Jo theagent 
who desires to work in an industrial 
or commercial atmosphere there are 
cities made to order. For the life 
insurance man who prefers to work 
in smaller places and in country dis- 
tricts, none can be found better than 
in the states above mentioned. 


tae ee ee a 2 Te eee Our recent admission to PENN- 

—__—___§ SS! SYLVANIA provides an oppor- 

ee tunity for “Keystoners’ to procure 
real general agencies. he best 
territory will go first. 

















There are also splendid opportunities in. MICHIGAN for general agency 
connections, as in also the states of INDIANA, ILLINOIS, WEST 


VIRGINIA, and OHIO. 
New men are tying to the “CLEVELAND”. Policies are issued on both the Participating 


and the Non-Participating plan. “Our Retirement Fund Endowment contract has created especial 
interest among the Company's insurance salesmen. Why not investigate ? 


For information regarding a general agency address: 


THE CLEVELAND LIFE INSURANCE COMPANY 


WILLIAM H. HUNT, President 
HOWARD S. SUTPHEN, Vice-Pres. and Mgr. of Agencies H. M. MOORE, Secretary 
CLEVELAND, OHIO 
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St. Johns, Kansas, February 25, 1919. 
Bankers Life Insurance Co., 
Lincoln, Nebraska. 

Gentlemen: Your local agent, P. O. Seevers, today handed 
me a check for $6043.75 as the cash settlement for my fifteen 
year policy with you. My annual premium was $321.75, so 
that in the fifteen years I paid in a total of $4,826.25, thereby 
drawing out $1,217.50 more than I paid in and had my policy 
of $5,000.00 besides. 

Yours truly, 


1397, NELSON C. ADAMS. 


FIFTEEN PAYMENT POLICY 
Matured in the 


OLD LINE BANKERS LIFE INSURANCE 
- COMPANY 


! of Lincoln, Nebraska 


ce 


| Name of Insured..................Nelson C. Adams 


Residence.......................St. Johns, Kansas 
Amount of Policy........................$5,000.00 


Total Premiums Paid Company........... .$4,826.25 

| SETTLEMENT 

Total Cash Paid Mr. Adams...............$6,043.75 
And 15 Years’ Insurance for Nothing 


We have some good territory open. If interested in a 


General Agency contract, write 


BANKERS LIFE INSURANCE COMPANY 
Lincoln, Nebraska 
































Northwestern 
National Life Insurance 
Company 
MINNEAPOLIS, MINN. 


A WESTERN, MUTUAL, ANNUAL DIVIDEND, 
OLD LINE COMPANY 


The Company for Policyholders and Agents 
















$50.00 A WEEK FOR LIFE 


while totally disabled from either injury or illness. $6,000.00 
fordeath by ordinary accident,$12,000.00 forTravel accident 


AND IT ONLY COSTS $56.00 PER YEAR 
Our top salesman made $12.000.00 last year. Does it in- 
—————— terest you? Ifso write 


BUSINESS MEN’S ASSURANCE COMPANY 


W. T. GRANT, Vice-President. KANSAS CITY, MISSOURI 























State Mutual Life Assurance Company 
OF WORCESTER, MASSACHUSETTS 


Incorporated 1844 


1919—SEVENTY-FIFTH ANNIVERSARY YEAR 


For 75 years—far longer than the average life—the STATE MUTUAL has 
: furnished unsurpassed protection and service, 
Additions are made to our agency force when the right men are found. 
STEPHEN IRELAND D. W. CARTER 
Superintendent of Agencies Secretary 














B. H. WRIGHT 
President 









































ceived four new members. Adjournment 
was taken for the summer months. 

J. P. Sommerville, of the firm of J. P. 
& E. M. Sommerville, general agents 
here of the Penn Mutual, discussing the 
subject of blood pressure, declared that 
a man will take better care of almost 
anything he owns than his body, 

“Let a little Knock or a slight defect 
occur in his motor car,” Mr. Sommerville 
said, ‘‘and the ordinary man can hardly 
wait to get it to the repair shop. But 
he will go for years without having him- 
self examined and probably never would 
unless he desired to take out life insur- 
ance. It is then that he sometimes 
learns, with a shock, that he is not con- 
sidered a good risk. 

“Regular physical examinations would 
undoubtedly correct most defects and 
enable many men to obtain the full 
amount of life insurance protection to 
which their families are entitled. If a 
man were an individual unit _living 
solely by himself and for himself, life 
insurance and physical examinations 
would not be necessary—but such is not 
the case. A man with dependents owes 
it to them to keep himself in as good 
physical condition as possible. 

“Applicants for insurance should also 
understand the great benefits and im- 
portance of a thorough physical ex- 
amination at periodical times. An 
examination entered into with the full 
cooperation of the applicant will fre- 
quently disclose defects which often can 
be remedied.” 


* * OX 

Richmond, Va.—J. Stanley Edwards, 
president of the National Association of 
Life Underwriters, addressed the Rich- 
mond Association at its May meeting and 
was heartily received, nearly the entire 
membership of the local body turning 
out to hear him at the midday luncheon. 
Mr. Edwards outlined the many forms of 
service being rendered by the national 
association. He urged the Richmond as- 
sociation to help push the membership 
campaign and put it over the top 100 
percent to the good. He was introduced 
by President Charles B. Richardson. Mr. 
Edwards was shown the sights of the 
city in an automobile before the meeting 
and was also accorded:-an informal re- 
ception at the Richmond hotel. Neil D. 
Sills, a former national president, ex- 
tolled his efforts in carrying on the work 
of the national association. The follow- 
ing new members were admitted at the 
Richmond meeting: Mrs. Frances L. 
Wilkinson, Mutual Benefit; Miss Virginfa 
P. Lacy and Miss M. Ruth Eacho, Massa- 
chusetts Mutual. 

Chattanooga, Tenn.—To more than 
treble its present membership is the task 
set for the coming year by the Chat- 
tanooga Association, following the recent 
visit of President J. Stanley Edwards, 
when in an inspiring address he outlined 
the expansion program the national as- 
sociation is carrying through. Mr. Ed- 
wards stressed also the Americanization 
plans of the national association and was 
pledged the cooperation of the Chat- 
tanooga Association in this important 
work. 

Mr. Edwards was entertained at a 
luncheon as the guest of the Chatta- 
nooga Club and, following his address, 
was taken over the scenic routes around 
the city by the entertainment committee. 


* sk Kk 

Cleveland, 0.—At the regular monthly 
meeting of the Cleveland Association 
June 7 a number of proposed amend- 
ments to the constitution will be con- 
sidered. A committee on business prac- 
tices has been created as follows: J. W. 
Pickard, Jr., Mutual Benefit, chairman; 
E. W. Snyder, Massachusetts Mutual; 
John E. Murray, Penn Mutual; Herman 
Moss, Equitable of New York, and R. L. 
Bowen, Northwestern. 

The July outing will take the place of 
the regular meeting for that month. 
Committees have been named to prepare 
for this event. 


* * * 

Louisville, Ky.—J. Stanley Edwards of 
Denver, president of the National Asso- 
ciation of Life Underwriters, was the 
guest of the Louisville Association May 
20. Mr. Edwards’ discussed general 
topics, among others the opportunity of 
the life agents to aid in Americanism 
through intimate association with peo- 
ple in their homes. John Shuff of Cin- 
cinnati was among the guests. Edgar M. 
Nickols presided at the meeting, and dis- 
cussed plans for bringing men from out 
in the state into the organization. 


* * * 

Sioux Falls, 8S. D.—The South Dakota 
Association will hold its annual meeting, 
May 29, at Sioux Falls. A. O, Eliason of 
St. Paul, chairman of the national execu- 
tive committee will be present and make 
an address explaining the campaign of 
the National Association for new mem- 





bers. It is also expected the association 
will make definite plans to assure the 
additional success of the Northwest Life 
Congress which is to meet at Sioux Falls 
early in July. 


4 ok * 

Lowell, Mass.—The Lowell Association 
got out sixty men for a luncheon last 
week and listened to an address on in- 
heritance taxes by Franklin W. Ganse, 
secretary of the National Association. 


MUCH LEGISLATION ENACTED 


Association of Life Insurance Presi- 
dents Issues Its Report on the 
Work of 1919 


NEW YORK, May 26.—The Asso- 
ciation of Life Insurance Presidents 
has this week distributed its volume of 
life insurance laws of 1919 to its mem- 
bers. The volume is the largest book 
of new laws thus far published by the 
association. 

The pretatory comment by Manager 
George T. Wight is as follows: ‘“Dur- 
ing 1919 there were 45 regular legis- 
lative sessions in the United States— 
besides Congress—and 11 regular ses- 
sions in Canada; also 23 special sessions 
in 20 states, making the unprecedented 
total of 80 legislative sessions whose 
activities were followed by the asso- 
ciation. Thus the present volume ex- 
ceeds all previous issues, both in the 
number of pages (848) and in the num- 
ber of laws printed (176). This in- 
crease in size is in part due to the in- 
clusion of the federal revenue act and 
of the life insurance provisions of sev- 
eral codes. 

“The new laws of 1919 are divided 
among the states and provinces as fol- 
lows: Massachusetts, fifteen; North 
Dakota, ten; California and Minnesota, 
eight each; Illinois, Montana, Tennes- 
see and Congress, seven each; Florida, 
Missouri, New York, Vermont and 
Wisconsin, six each; Conecticut, New 
Hampshire and South Dakota, five 
each; Indiana, Washington and Nova 


Scotia, four each; Idaho, Nebraska, 
Oregon, Pennsylvania and Saskatche- 
wan, three each; Arkansas, Colorado, 
Delaware, Iowa, Maine, Michigan, 


Rhode Island, Texas, Utah and Mani- 
toba, two each; Alabama, Alaska, Geor- 
gia, Hawaii, Kansas, North Carolina, 
West Virginia, Wyoming, Canadian 
Parliament, British Columbia, New 
Brunswick, Newfoundland, Prince Ed- 
ward Island and Quebec, one each. 
“No laws affecting foreign life insur- 
ance companies were enacted in the 
states of Arizona, New Jersey, New 
Mexico, Ohio, Oklahoma, South Caro- 
lina or Virginia, or in the Canadian 
provinces of Alberta and Ontario.” 


Wants Better Check on Fraternals 


OKLAHOMA CITY, OKLA., May 25— 
Commissioner Welch believes that 
stronger control by the insurance depart- 
ment over fraternals is imperative. In 
the judgment of the commissioner, “if 
such associations desire to issue various 
policy forms other than ordinary life, 
such as the 10, 15 and 20-pay life, or 20- 
year endowment policies, there should be 
a law passed in this state whereby the 
insurance department would exercise the 
same supervision over such portion of 
the funds of a fraternal association as 
is derived from any other source than 
ordinary life policies, as the department 
now by law over similiar funds con- 
trolled by insurance companies of cther 
kinds. Under our present fraternal in- 
surance laws, supervision of this depart- 
ment over such associations is very lim- 
ited, and at the present time the sole 
protection of the policyholders of a fra- 
ternal association lies in the good busi- 
ness judgment and honesty of purpose of 
those managing the business.” 


Travelers Starts New Building 


The Travelers has commenced build- 
ing operation for a new ecleven-story 
building to supplement its present 
quarters, the new building to be con- 
structed on the corner of Main and 
Grove streets, Hartford. Upon com- 
pletion this building will be connected 
with the main building by means of a 
bridge. 
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OF ILLINOIS 


The Display in Your Window 


Besides furnishing agents with an opportunity to engage 
in the life insurance business in a ground floor location the 
Central Life of Illinois supplies to its representatives the 
material for attractive window displays. 





Central Life policies are good and look good. 


No detail has been overlooked. They measure up in 
provisions that attract and serve; in price; in typography. 


ILLINOIS—MISSOURI—IOWA—MINNESOTA—NEBRASKA—SOUTH DAKOTA—MICHIGAN 


CENTRAL LIFE INSURANCE Co. > ILLINOIS 


$28,021,000.00 in Force OTTAWA, ILLINOIS $3,000,000.00 Assets 
H. W. JOHNSON, Pres. — W. F. WEESE, Vice-Pres. Ss. B. BRADFORD, Sec’y 
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A GROWING COMPANY 





FOR 


GROWING MEN 





1918 1919 
New Business Paid for $ 24,658,000 $ 37,200,000 
Increase in Insurance in Force _ 10,095,000 20,913,000 
Total Insurance in Force 179,410,731 200,323,731 


The Guardian Life Insurance Co. 


of AMERICA 


ESTABLISHED 1860 
For a direct Agency connection address: 
T. LOUIS HANSEN, Vice-President and Agency Manager 
50 Union Square, New York, N. Y. 











Outo Nationat Lire Insurance Co. 


CINCINNATI, O. 


OW is the Golden Day of Life Insurance. It is 

the best time to get connected with a solid com- 

pany and build a foundation for the future. Good 

business was never so easy to get. People believe in 
and are buying life insurance. 


The Ohio National pays agents well for their work and 
backs them with all its power and facilities. 


Territory open in Ohio, West Virginia and Kentucky, 
Tennessee, Michigan, Nebraska and Kansas. 


A. BETTINGER 


President 


T. W. APPLEBY 


Secretary and Agency Manager 
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LI Chicago’s Finest Hotel 


title with an experienced and 
critical public because of its 
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NEW YORK LIFE PROMOTIONS 





Vice-President Buckner Announces Ad- 
vancement of Number of Deserv- 
ing Men of the Staff 





| NEW YORK, May 24.—Appreciat- 
ing that “the time has come when the 
ever-enlarging field for life insurance 
in family and business economics, 
| reaching out even to the welfare of the 
| state,” makes it necessary for the New 
| York Life to “provide broadened, 
| strengthened foundations upon which 
| the structure shall be reared in the 
| coming years,” Vice-President Thomas 
A. Buckner announces the following 
recent promotions in the official staff: 
Harold Palagno, treasurer; William 
Cheney, George A. Newkirk, Walton 
P. Kingsley and Frederick M. John- 
| son, assistant treasurers; Wilbur H. 
| Pierson, secretary; Harry S. Ford, 
| George M. Brasier 
| 
| 





Rohlffs, asistant secretaries. 
| Angier B. 
| Calvin L. Harrison, James H. North 


medical directors, and Granville How- 
ard to be field editor. 

Most of the new appointees, says 
Mr. Buckner, “began with us as boys 
|} and have grown to manhood with the 
| institution. They have become part and 


| parcel of it, much as the twigs grow | 


| with and become a part of the parent 
|. stem.” 


Ohio National’s April Gain 


Net gain of the Ohio National during 
| April was $986,000 of insurance in 
| force, and for the four months to May 
1 it was $3,843,000, putting the com- 
pany on a basis of substantially $25,- 


| was more 
| during the 
| 1919. 


than all premium 
corresponding period of 





and William F. | 


Doctors | license fee or to take any steps to com- 


Hobbs, Paul E. Tiemann, | 


|nishing the keenest competition ev 
| waged by the agency force of the Lin- 
| coln Natior.al Life. 


| permanent 
| winning it three times. 


TO HAVE NEW DRAFT DRAWN 
Fire and Casualty People in Chicago 
Do Not Like New Broker 
Ordinance 





The Illinois Insurance Federation 
and the Chicago Board of. Fire Under- 
writers have been in conference regard- 
ing the new Chicago brokers’ license 
and expect to have a hearing before 
the revenue committee of the city 
council of which Alderman Cermak is 
chairman within a few days. The fire 
and casualty people are dissatisfied with 
the ordinance, feeling that they are dis- 
criminated against inasmuch as real 
estate men can write these classes of 
insurance without paying an extra fee, 
while they are obliged to pay $25 more 
to write life insurance. Until the mat- 
ter is settled, Secretary Olson of the 
Illinois Insurance Federation is advis- 
ing agents and brokers not to pay the 


ply with the ordinance. ; 
The several fire and casualty inter- 


and Robert A. Frazier to be assistant | ©StS are having a new draft of the 


brokers’ ordinance drawn which they 
feel will be fair to all sides. The Chi- 


| cago Life Insurance Field Men’s Club 


will have a dinner and meeting Friday 


| night at the Inter-Collegiate Club, when 


three city officials will talk on the new 
ordinance. 


Contest for Hall Cup 


The battle for the Hall Cup is fur- 
ever 


Accounting of the 
standing up to May 19 finds the R. E. L. 
Hitt agency of Oklahoma in first place, 
the O. E. Hineline agency of North 


| Dakota second, and the Home Office 
000,000. Premium income from renewals | 
| for the first four months of the year | 
income | 


agency, Fort Wayne, Ind., third. The 
Home Office agency has won the Hall 
Cup twice. The cup will become the 
property of the agency 








Conservation of Business 


| For Twenty Years 





Otis Hann 
| At This Meeting 

May 27-28 | 
At The Hotel Claypool 
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INSURANCE IN FORCE OVER $44,000,000.00 


You Are Working for Commissions. Sell Policies 
Providing Real Protection 


If totally disabled, the company waives payment of premiums and pays an income as long as total 
disability continues. If accidentally killed the company pays family double the amount of insurance 


WE PAY LIBERALLY FOR BUSINESS 


For Agency in Minnesota, North or South Dakota, write to H. J. C. HIRSCHMANN, Manager, 498-499 Essex Building, Minneapolis, Minnesota 


For District General Agency in other States, address 


INDIANAPOLIS, INDIANA 


Reserve Loan Life Insurance Company 
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The Prudential Insurance 
Company of America 


Forrest F. Dryden, Home Office, 
President Newark, N. J. 


Incorporated Under the Laws of the State of New Jersey 

















1867 1920 


Ghe 


Equitable Life Insurance Company 
of lowa 


New Business Paid for 1919 - 
New Business Paid for 1918 


ae ee ae 


$ 57,328,209.86 
$ 29,996,822.32 


$ 27,331,387.54 





Insurance in Force 
December 31, 1919 - - 


Gain in One Year a) cite pe 


$206,553,404.00 
$ 46,935,312.89 





Yor Information Address 


Home Office, Des Moines 
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A text book for beginners, a review bovk fur experienced men, a buook that every life: insurance man should 
,have—Jacob A. Jackson’s ‘‘Easy Lessons in Life Insurance.’”’ $1.00, including Quiz Book supplement. The 
National Unferwriter, 1262 Insvrance Exchange, Ch cago. 














FINE ANALYSIS 





GIVEN 





ACTUARY RICE HAS FIGURES 





Furnishes Some Interesting Results 
From Going Over the Experience 


of Connecticut Mutual 





Harry I. B. Rice, associate actuary of 
the Connecticut Mutual Life, in the 
company’s bulletin shows how before 
the war the current of life insurance 
flowed comparatively evenly and 
smoothly because there were not any 
radical or sudden changes in economic 
conditions. Mr. Rice says that there 
are important changes among the after- 
maths of the war and it is not to be 
expected that at least for some time 
to come people will be able to tell 
with the same sureness as heretofore, 
from the record of the immediate past 
what the immediate future has in store. 
He says that a life company and its 


ligently when the trend-of its business 
is to a reasonable extent understood. 


Connecticut Mutual Analysis 


Mr. Rice then analyzes the percent- 
ages of the plans of the Connecticut 
Mutual in relation to its whole business 
during the last three years. He finds 
that there is an increase of 4.6 percent 
in 1918 over 1917 in the provortion of 
whole life business written. There was 
a decrease of 3.8 percent in 1919. There 
was a decrease in limited long term 
endowment in 1918 amounting to 4.4, 
but it went up 3.1 in 1919. 

Mr. Rice finds in the 1918 figures re- 
sults that are probably due to two 
causes. First, there was a demand dur- 
ing the war for the greatest insurance 
protection for the least money, and 
secondly, there was a large increase in 
term insurance due to initial term poli- 
cies being issued in 1918 for the first 
time which places in the category of 
term policies many that ultimately con- 
tinued on a higher priced form. He 
finds that term insurance showed a 
commendable reduction in 1919, in 
spite of the fact that for the first time 
initial term policies were issued for a 
full year. The Connecticut Mutual be- 
gan issuing these initial term policies in 
October, 1918. 


Average Size of Policies 


The average policy for 1917 was 
$2,416; in 1918, $2,965; in 1919, $3,304. 
The average policy up to May 1 this 
year was $3,775. This indicates that 
since 1918 the public has been placing 
its money freely in life insurance. In 
noting the percentages of total business 
taken by age groups, it was found that 
in 1917 that the total issued between 
ages 20 and 29 was 35.7. In 1916 it was 
35.9; in 1918, 21.6; in 1919, 21.6. Be- 
tween ages 30 and 34, in 1916, the per- 
centage was 49.2; in 1917, 47.2; in 1918, 
59.1; in 1919, 52.1. From age 45 up, in 
1916, the percenage was 14.9; in 1917, 
17.1; in 1918, 19.3; in 1919, 16.3. Mr. 
Rice says that 1916 and 1917 show about 
the same distribution by age groups. 
The fact is the company’s war restric- 
tions are not reflected in the figures for 
1917 but they are in 1918. The com- 
panies were forced to do a larger pro- 
portion of their business from ages 
above 30. In 1919, however, the com- 
pany wrote below age 30 a much larger 
proportion of its total than it did in 
1918. é 


Effect of Government Insurance 





Concerning government insurance, 
Mr. Rice speaks as follows: 

“We are particularly interested in 
following to what extent the company 
has recovered its position as affected 
by government insurance. The field 
for writing insurance~on young men 
seems now almost as large as before 
the war, in spite of the large volume of 
government insurance still being car- 
ried. This is probably largely due to 
the fact that those below age 20 are 











agents can plan and act more intel- | 








constantly becoming of insurable age; 
and to the fact that soldiers are get- 
ting back into permanent occupations 
well educated as to the value of insur- 
ance protection. We trust it is not due 
in any appreciable degree to soldiers 
giving up the very valuable protection 
of government insurance.” 


Sloane Is Traveling Auditor 


Martin P. Sloane, assistant in the 
Troy, N. Y., district of the John Han- 
cock Mutual, has been appointed trav- 
eling auditor for New Hampshire and 
Vermont, which is managed by Charles 
E. Merritt, Manchester, N. H., general 
agent for these two states. Mr. Sloane 
started with the John Hancock as an 
agent in 1908. He has made good as 
an assistant superintendent and as a 
business producer. 








LIFE AGENCY CHANGES | 

















Reed Takes Partner 


C A. Reed, agency manager at Los 
Angeles, Cal., for the Bankers Life of 
Des Moines, announces a change in the 
agency management by which M. M. 
McConaughy becomes his partner in 
the leadership of the agency.. Mr. Mc- 
Conaughy will take active charge of 
the field work beginning June 1. Mr. 
Reed has fixed $5,000,000 as the pro- 
duction quota of the agency for the 
year. 





J. J. Hughes 


Official announcement has been made 
of the appointment of J. J. Hughes as 
general agent for Iowa for the North- 
western Mutual, succeeding the late 
B. N. Waller. Mr. Hughes will remove 
to Des Moines from Oklahoma City, 
where he has been agent for Okla- 
homa. 

J. S. Amick of Lawrence, Kan., one 
of the company’s premier producers in 
the Sunflower State, will succeed Mr. 
Hughes at Oklahoma City. 





New Richmond Agency Firm 


Appointment of W. S. Drewry and 
George W. Daingerfield as general 
agents at Richmond, Va., for the Con- 
necticut General Life is announced. 
They will write health and accident as 
well as life and will have jurisdiction 
over 30 counties in eastern Virginia. 
Both are former Mutua? Benefit men. 





J. P. Trickett 


J. P. Trickett, who has been a success- 
ful life insurance salesman in Kansas 
City for several years, has taken a gen- 
eral agency contract with the Lincoln 
National Life for the territory around 
San Diego, Cal. 








NEWS OF LIFE POLICIES 


New Policies, Premium Rates, Dividends, Surrender 
Values and all Changes in Policy Literature, Rate 
Books, etc. Supplementing the ‘‘Unique Manual- 
Digest,” published annually in May at $3.00 and the 
“Little Gem,” published annually in May at $1.50. 

















Equitable of New York 


The Equitable Life of New York has 
announced that disability benefits will 
be granted self-supporting women en- 
gaged in gainful occupations other than 
household duties. The maximum is 
$10,000, or $100 monthly income. The 
new provision is retroactive. Income 
bonds with a disability feature will also 
be issued to women, if desired, subject 
to Form T medical examination. 





Mutual of New York 


The Mutual Life of New York is 
making some interesting improvements 
in its disability clauses. Announce- 
ment will be made shortly. 





New World Life 


The New World Life has adopted 
the double indemnity provision in its 
life insurance policies. 
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HOME LIFE 
INSURANCE CO. 


NEW YORK 
WM. R. MARSHALL, President 


The 60th Annual statement shows admitted 
Assets of 37,780,735 and the Insurance in Force 
$185,755,819—a gain for the year 1919 of over 
$27,000,Q00. The insurance effected during the 
year was over $40,000,000, or 63% more than in 
the previous year. The amount paid to policy- 
holders during the year was over $4,388,000. 


W. A. R. BRUEHL & SONS 
General Managers 

Central and Southern Ohio and Northern Kentucky 

Rooms 601-606 The Fourth Nat. Bank Bldg. 

CINCINNATI, OHIO 


HOYT W. GALE 
General Manager for Northern Ohio 
229-233 Leader-News Building 
CLEVELAND, OHIO 











Yours for the 
asking: 
A booklet on our 





SQUARE 
DEAL 











Agency Contract 


Means much to thinking insurance men 


Nat fwonalye 
nsurance Company, 


Madison, Wisconsin 








FEDERAL UNION LIFE 


Insurance Company 
Cincinnati, Ohio 
has just issued a very interesting booklet 


“Suggestions for Increasing 
Your Income’”’ 


and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 


Ohio, Illinois and Kentucky 








DESIRABLE TERRITORY 
FOR ALERT AGENTS 


Always ready to negotiate with 
men who can establish their 
capacity to pay for a reasonable 
volume of New Insurance 
regularly—good business placers 
steadily needed. 


Union Mutual Life Insurance Co. 
PORTLAND, MAINE ° 
Address: Albert E. Awde, Supt. of Agencies 








37,005 PEOPLE 


wrote to us last year and asked for an illus- 
tration of our “Income for Life” at their age. 
This valuable lead service explains why our 
1919 business showed a gain of 8! per cent. 
The Fidelity operates in 40 states. Full level 
net premium reserve basis. Insurance in 
force over $173,090,009. Faithfully serving 
insurers since 1878. 

A few agency openings for the right men. 
THE FIDELITY MUTUAL LIFE 
INSURANCE COMPANY 
WALTER LE MAR TALBOT, Pres. PHILADELPHIA 








INSURANCE FOR WOMEN 





SOME OBSERVATIONS MADE 


Clara D. Knight of the Travelers Gives 
Some Advice on Best Can- 
vassing Methods 





Clara D. Knight of the Travelers has’ 
some excellent ideas in selling insur- 
ance to women. In a recent talk she 
made the following observations: 

“The main difference in writing in- 
surance for men and women is this: 
“Men think of it, almost without ex- 
ception, as protection. The majority of 
self-supporting women think of it as 
savings, and should be handled ac- 
cordingly. Of course, the insurance 
feature appeals to them, but is not the 
strongest argument by any means. 


Endowment Is Entering Wedge 


“When introducing myself to a pros- 
pect, I do not mention life insurance. 
My entering wedge is the endowment. 
After talking a few moments and en- 
couraging them to talk, I soon learn 
whether or not an endowment will fit 
the case, for those women who have 
dependents will very soon mention the 
fact. I then recommend the limited 
payment policy or straight life pol- 
icies. The ten payment life, in par- 
ticular, appeals to them—the reason is 
self-evident. 

“Continuing, I say that all self-sup- 
porting, thinking women of today are 
taking endowments, or protection in 
some form, as they realize the need of 
saving in every possible way, and in 
this way they are not only protecting 
their loved ones, but are placing their 
money where it is safe—the shorter 
periods combining protection with sav- 
ings, the longer periods combining pro- 
tection with old age. At the end of 
the endowment period the insured re- 
ceives the face of the policy, but should 
they die during the endowment period, 
it is life insurance. 


Systematic Savings Account 


“It is an absolutely safe, systematic 
savings account, encouraging one to 
save during the productive years of life, 
so that when declining years of life 
are upon them the deposits have been 
completed, the money returned, and 
they are independent. To ime, there is 
nothing more pitiful than to see a man 
or woman at the sunset of life, de- 
pendent upon someone who makes 
them feel that they are not welcome. 

“T have done the majority of my 
soliciting among women for the reason 
that nine-tenths of them have never 
been approached upon the subject. 
There is no competition, and it is much 
| easier to write five small policies under 
these conditions than it is to write one 
large one among men who are ap- 
proached every day. 


Women Are Good Risks 


“T would say, do not hesitate to 
write women. They are good risks. 
Statistics show that they live longer 
than men and they will stick. True, 
they do not carry very large policies. 
It is an exception to find a woman who 
can carry $5,000 conveniently, but she 
would probably need that small amount 
much more than a man who could 
carry a larger policy, and right here 
comes the true idea of service. Serv- 
ice does not undersell or oversell an 
applicant. When we know his income 
and his obligations, we can in all fair- 
ness suggest the amount we know he 
can carry.” 


Kingsley Girard College Orator 


Vice-President William H. Kingsley 
of the Penn Mutual Life, who was a 
member of the class of 1885 at Girard 
College, Philadelphia, was the orator of 
the occasion at the celebration of 
Founder’s Day on May 20, commem- 
orating the 170th anniversary of the 





YOU CAN 
INCREASE YOUR LIFE INSURANCE SALES and 
LAND THAT STUBBORN PROSPECT 


With the CONTINENTAL’S new and original combination of LIFE and 
INCOME INSURANCE, offered to the American people for the first time 
on an INCONTESTABLE and NON-CANCELLABLE basis. 

This is without doubt the GREATEST selling plan devised. 

Attractive agency openings in Colorado, Washington, D. C., Illinois, Indiana, 
Michigan, Minnesota, Missouri, Ohio, Pennsylvania, Texas and Virginia. 


Address: Combination Service Department. 


CONTINENTAL 
ASSURANCE COMPANY CASUALTY COMPANY 


sells Life Insurance sells Casualty Insurance 
H. G. B. Alexander, President 
General Offices: 910 Michigan Avenue, Chicago, Illinois. 








More Than Qne Million Policies Now In Force 


Only four other life insurance companies in America have more 
policy contracts in force than this Company. A study of the 
following growth in ten years is invited: 


Jan.1,1910 Jan. 1, 1915 





Jan. 1, 1920 


Assets $ 4,867,379 $ 8,763,566 $ 18,682,446 
Policies in Force 342,972 551,969 1,058,956 
Insurance in Force 44,780,907 79,619,435 191,495,761 


Attractive opportunities open to agents in Ohio, Indiana, Kentucky, 
West Virginia, Western Pennsylvania, Michigan, Illinois and Missouri. 


The Western and Southern Life Insurance Co. 
W. J. WILLIAMS, President CINCINNATI, OHIO 
Organized February 23, 1888 








The American Home Life 


Insurance Co. 


Topeka, Kan. 


F. S. Jackson, Pres. F. P. Metzger, Sec. 


Good contracts for live agents. Address F. P. Metsger, Topeka, Kan. 








Are You Permanently Established? 


Write for Territory 
Pennsylvania—Ohio—West Virginia 
PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 








een ts OUR We have a contract for you under which your 
One ERVICE income will be limited only by your activities. 


A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPANY, mictican 


Cash Capital, $200,000.00 V. D. CLIFF, President 




















birth of Stephen Girard, 





THE CRESCENT LIFE INSURANCE COMPANY. 
CAPITAL STOCK (FULLY PAID) $100,000. 


Owned and operated exclusively by Masons (only one of its kind in 
the world). 


COPYRIGHTED CONTRACTS. 


Only Masons need apply for Agencies. No advances. No first 
year premium notes. Cash Business. All Physicians must be Masons. 


M. E. Callane, Secretary. Bertram Day, President. 
FLETCHER TRUST BUILDING - - INDIANAPOLIS 
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ASSETS 
Real Estate Owned............. $ 884,324.41 
Mortgage Loans, First Liens.. 3,091,830.79 
Loans Made to Policyholders 
on Company’s Policies........ 651,057.17 





2,660. 

Certificates of Depos 679. 

Cash in Banks......... ss 373. 
Interest Due and Accrued..... 157,631.02 

Net Deferred and Uncollected 

PUNE, © 0.1574 sacwcavercnsace 168,995.02 
All other Assets................ 2,827.02 
$7,315,786.37 


c. S. HUTCHINGS 
Actuary and Agency Manager 
Ordinary Department 


AMERICAN NATIONAL INSURANCE COMPANY 


of GALVESTON, TEXAS 
W. L. MOODY, JR. : ; President 


FIFTEENTH ANNUAL STATEMENT 
December 31, 1919 


LIABILITIES 

Net Reserve American Experi- 

ence 3 and 3% per cent....... $5,743,808.08 
Special and Contingent Reserve 226,521.59 
Death Losses in Process of Ad- 

justment ...... dubs gi 52,029.75 
All other Liabili 100,120.13 
Capital Stock...... 
Assigned Funds 





DONONS -s atv avenecnsiees 
Surplus Security to 
Policyholders  .....seeeeceeeee+ 1,193,306.82 


$7,315,786.37 


Life Insurance in Force, $101,632,847.00 
Paid Policyholders, $7,175,570.00 
“ANCHOR TO THE ANICO” 


For Further Particulars Write to: 


W. J. SHAW 
Secretary and Manager 
Industrial Department 








Exclusive Working Rights 


—and— 


Strong Helping Plan 


In a rich and prosperous district, are available to 
a life insurance salesman, who is a salesman, as 
a representative of a strong mutual company— 





One of America’s Greatest 





Address 19-L care The National Underwriter 





PRUDENTIAL’S WAR MEMORIAL 





This handsome tablet to the memory of Prudential men who gave their 


lives in the world war will be dedicated at the company’s home Office next 


Friday, May 28. 





Up-to-Date Policies 


The Gem City Life Insurance Company 


of Dayton, Ohio 


Life—Health—Accident Insurance 
Up-to-Date Agency Contracts 


For particulars, write 
Home Office 
I. A. Morrissett, Vice-Pres. and Gen’! Mer. 











The Man Who Is Willing~-and WILL 


We are prepared to offer unusual opportunities for 
money-making NOW and creating a competence 
FUTURE. 


for the 


Fer Contracts and Territory, Address 


H. M. HARGROVE - 


President 
Beaumont, Texas 








10 So. LaSalle St. 





CONSERVATION OF BUSINESS 


We are reinstating, revamping and cleaning up indebted policies for a number of Life Companies, 
thus standardizing and conserving the business, increasing the income, preventing lapses, and keeping 
the policyholders satisfied, and at practically no expense to the Companies. 

Our references cover eighteen years of satisfactory service, and we respectfully solicit your patronage. 


THE OTIS HANN COMPANY, Inc. 


Chicago, Illinois 




















Aetna Meeting at Milwaukee 


The fourth annual meeting of the 
$100,000 Club of the Aetna Life in the 
Wisconsin and Upper Michigan district 
was held in Milwaukee May 20 and 21, 


under the direction of A. E. Mielenz, 
agency manager of the territory. More 


than 80 agents were brought together 
to talk over problems, confer on busi- 
ness plans for the year, and be enter- 
tained. The club elected the following 
officers: President, Roy E. Gile, Mer- 
rillan, Wis.; vice-president, Edwin H. 
Holmes, Milwaukee; secretary, Harry 
C. Berger, Wausau. Laurence M. Peet 
of Eau Claire, retiring president, offi- 
ciated as chairman of the business 
meetings and executive sessions. A. E. 
Bushnell, agency secretary of the home 
office, was a guest of honor. The club 
was formed in 1917 with but eighteen 
members. There are now more than 
80, and their aggregate production in 
1919 was in excess of $13,000,000 in all 
lines. ‘ 

John E. Keene, a veteran Aetna man, 
manager of the Illinois and Indiana 
district, was one of the principal 


speakers at the annual banquet Thurs- 
day evening. Prof. F. D. Crawshaw of 
the University of Wisconsin addressed 
the banquet on personality as the, ele- 
ment of success in any undertaking. 





Group Business in Indiana 


Group life insurance is becoming a 
very important form of coverage in 
Indiana, as is shown by the amount of 
new business issued in 1919 by the six 
life companies which write group in- 
surance in that state, totaling $10,186,- 
268. Several large Indiana corpora- 
tions have taken out large group pol- 
icies this year and the prospect for a 
larger year than 1919 in group life 
insurance is very good at present. 

The six companies writing group in- 
surance and the amount of new busi- 
ness issued during 1919 are: Aetna, 
$2,281,156; Equitable of New York, 
$4,488,612; Metropolitan, $1,109,700; 
Missouri State, none; Prudential, $528,- 
950: Travelers, $1,777,850. 


Philadelphia Life’s Campaign 


In the “Jackson Maloney campaign,” 
to honor the manager of agencies by 
the production of $10,000,000 of new 
paid business in April, May and June, 
the hustlers of the Philadelphia Life 
came to the mark with $2,786,000 ex- 
amined business. There is every indi- 
cation that May 31 will see a total of 
$3,000,000 examined business as_ the 
total of the month’s work. 
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“THE COMPANY OF CO-OPERATION” 


DES MOINES 


LIFE AND 
ANNUITY 


COMPANY . 


We will insure the whole family! 
Any plan, any age, either sex! 


This is a service our men 
appreciate these days. 


If it appeals to you, write 


HOME OFFICE 
DES MOINES .r-T Bids.) IOWA 


TERRITORY 


IOWA SOUTH DAKOTA 














“SOMETHING 
NEW FOR 
AGENTS” 








National 
American 
Life 
Insurance 
Company 








Burlington, Iowa 








Founded 1865 
THE 


PROVIDENT 
LIFE AND TRUST 
COMPANY 


OF PHILADELPHIA 
PENNA. 


The Long Endowment of 
the Provident is peculiarly 
adapted for the creation of a 
cash fund to meet Estate 
Taxes. The interest on the 
proceeds after maturity swells 
the insured’s income until 
death when the cash is im- 
mediately available. 





| 


| Visualizing Life Insurance | 


| To One’s Policyholders | 


\ 


IFE insurance is largely abstract. 
It becomes tangible only at matur- 
ity. Most commodities can be sold 
through an attractive display of sam- 
ples. Not so with life insurance. It 
is a service proposition, dealing with 
futures, and a sample policy hardly 
does justice to the character of the 
product, because it is merely the con- 
tract setting forth the conditions un- 
der which the service is to be rendered. 
The successful agent is the one who 
can visualize what life insurance will 
do for the prospect and his family. 
He paints a word picture, using clear, 
simple language, and with the occa- 
sional aid of a diagram, a pad and pen- 
cil, or a marked paragraph, portrays to 
the mind of his prospect the many con- 
crete benefits which this abstract thing 
called life insurance will bring to his 
family—Agency Items. 








Is Now the Elgin Life 


The Elgin Life, formerly the Manu- 
facturers & Merchants Life of Rock- 
ford, Ill., has moved to Elgin, Ill., and 
has its home office in the Sherwin 
building. The present organization is 
practically the same as that which han- 
dled the company during the past three 
years. D. C. L. Mease is president, 
C. W. Case is treasurer, Dr. H. Abbott 
is medical director, C. E. Botsford is 
secretary and counsel. 

Secretary Botsford is the main factor 
in the company. He is an attorney, a 
former banker and an old newspaper 
man. He is a director of the Old 
Colony Life and a capable business 
man in every way. 


Universal Life Licensed 


The Universal Life of Dubuque, [a., 
capitalized at $1,000,000, has been li- 
censed in Iowa. D. J. Murphy is presi- 
dent and A. H. Gale secretary. 


Life Notes 


According to the records in the Texas 
department of insurance life insurance 
companies wrote an aggregate of $90.- 
335,420 of business in Texas during 1919. 

Dr. S. W. Gadd, medical director for 
the Philadelphia Life, has returned from 
an official tour in the company’s inter- 
est in Virginia, North and South Caro- 
lina. The company has applied for 
license in Missouri. 

The Lincoln Life Bowling Team, which 
recently won the Indiana State Bowling 
Tournament, has also won the Interstate 
Tournament, just held in Kenosha, Wis., 
and in which meet the Lincoln Lifers 
rolled a team score of 3097, 

Members of the office and field force 
of the John Hancock Life in Lowell, 
Mass., presented James Sykes, a member 
of the agency force, a watch chain and 
Odd Fellows charm in honor of his 75th 
birthday. Mr. Sykes is still an active 
= energetic producer in the Lowell 
office. 


Mississippi Life Underwriters and the 
New York Life lost two large producers 
during the past week, in the death of 
Will Wilkins and A. L. Bradley. Mr. 
Wilkins was a brother of Agency Direc- 
tor C, O. Wilkins, and has for a num- 
ber of years been a resident of Grenada, 
Miss. Mr. Bradley lived at Yazoo City, 
Miss. 

Agency Manager C. B. Knight, of the 
Rocky Mountain Agency for the Bank- 
ers Life of Des Moines at Denver, Col., 
announces an assembly of his field force 
in Denver on May 27, when officers of 
the company will be present to conduct 
the meeting. The agency is striving to 
produce half a million of business in 
May. Home office men who will go to 
Denver for the meeting include Actuary 
J. E. Flanigan and Regional Sales Man- 
ager R. G. Hake. 

E. Nickelson, agency manager at 
Sioux Falls, S. D., for the Bankers Life 
of Des Moines, announces a meeting of 
his sales force to be held June 5. The 
meeting will celebrate the close of a 
special drive for business which the 
agency is making in May. The month 
has been designated as Mills Month, in 
honor of the editor of the Bankers Life 
Bulletin. President George Kuhns, Actu- 
ary J. E. Flanigan, General Sales Mana- 
ger E. W. Nothstine, Regional Sales 
Manager O. B. Jackman, and Mr. Mills 











In 1919 


44 General Agencies paid for 
$88,000,000 
Standard Business 
































Dividend Scale Maintained, Surplus Increased 


New England Mutual Life Insurance Co. 
Boston, Mass. 








An Exclusive Life Reinsurance Company 


THE REINSURANCE LIFE COMPANY 


OF AMERICA 
DES MOINES, IOWA. 





Prompt Service Full Coverage 


Attractive Contracts 


H. B. HAWLEY, President F. D. Harsh, Secretary 








ONCE MORE IT 


Leads Them Allin Kansas 


Of eighty-seven old line Life Insurance com- 
panies writing ordinary business in Kansas dur- 
ing 1919, official advices from the State Super- 
intendent of Insurance again demonstrate the 
choice of the people of its Home State to be 


The Farmers & Bankers Life 
Insurance Company 
WICHITA KANSAS 


CONFIDENCE 


Years of faithful service and cooperation and honest business 
dealings have gained for this Company the unquestionable stand- 
ing and confidence of its policyholders and agents. 

Attractive general agency contracts with unusual opportu- 
nities for reputable, industrious 
salesmen desiring permanent 
connection with a strictly ag- 


















gressive Company. Modern ceSociery’ 
policies containing Double In- (ps Sunred Sesion 






demnity and Total Disability 


DES MoINEs. ‘Towa, 
features. ( 








Write for Information 








will be home office guests at the meet- 
ing. 
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Indianapolis Life Insurance Company 


INSURANCE IN FORCE 








1905 $ 325,000.00 

1906 1,281,909.93 ae 

1907 2,158,315.62 nsurance 

1908 2,344,449.12 fr ergy 
1909 3,037,135.59 esac 388,901.45 
1910 3,760,237.71 Total Dividends 

1911 4,451,264.48 ue kee 
1912 5 756,690.86 Admitted.Surplus.. 101,350.49 
1913 7,011,554.27 Admitted Assets . 1,744,366.92 
1914 8,655,788.49 

1915 10,231,921.21 

1916 12,021,820.06 

1917 


13,665, 053.54 
1918 15,532,346.26 


1919 20,456,374.44 


FRANK P. MANLY 
President 


HOME OFFICE: 
Indianapolis, Ind. 

















‘The Oldest Company in America” 


Issued its first Policy in 1843 


Three leadership achievements of the Mutual Life:—The 
American Experience Table of Mortality, the cornerstone of 
modern life insurance. The “contribution plan” of surplus dis- 
tribution, used almost universally by American companies. The 
Continuous Instalment policy, the basic form of all Life Income 
contracts. 


“Mutual Life’’—known in every household. Unexcelled 
policies and service, notable financial strength, co-operation with 
agencies. Life Insurance at its best!—the Agent’s desire and ideal. 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York City 





























WANTED 


First class Field Superintendent. 
For an old line Life Insurance Co. 
Location—Middle West 


Salary and Expenses 


This is an exceptional opportunity. Liberal 
Commission contracts, with perpetual renewals, 
to offer agents, Our policy contracts are un- 
excelled. Correspondence confidential. 


Address, 92-F 
Care THE NATIONAL UNDERWRITER 
175 West Jackson Boulevard 


CHICAGO, ILL. 








DEMAND TO CONTINUE 
L. SETON LINDSAY OPTIMISTIC 


Superintendent of Agencies of New 
York Life Expects Big Produc- 
tion to Continue 


L. Seton Lindsay, superintendent of 
agencies of the New York Life, in dis- 
cussing the probability of a continu- 
ance of the present prosperity in life 
underwriting, expressed the belief that 
the demand for life insurance will con- 
tinue strong for a number of years. 
Even in connection with the general 
financial situation, he considers that 
the threatened stringency will be only 
temporary, inasmuch as the world’s 
demand for essentials is far in excess 
of the world’s production. Mr. Lindsay 
says: 

Difficult to Predict Future 


In these days it is not possible for 
anyone to see far into the future, and 
any forecast of how long present con- 
ditions will continue must be in the 
nature of a guess. 

It is a matter of history that after 
the Civil War the writing of life insur- 
ance increased very largely in volume, 
and I have seen a curve charted, which 
shows that this increase in the produc- 
tion of new business followed very 
closely the increase in commodity prices. 
It has been pointed out that since the 
Great War the curve showing the in- 
crease in life undewriting is following 
very closely the growth of commodity 
prices. The assumption has, therefore, 
been made that history will repeat itself 
and that when commodity prices begin 
to go down it will become more diffi- 
cult to write life insurance, and the 
companies will not make the tremendous 
gains that are being made today. 


Effect of Commodity Prices 
There is no doubt that commodity 
prices have a good deal to do with 
the ease of writing life insurance; in 
other words, when the demand for 


everything is intense the people who are 
supplying that demand are making 
money. The manufacturer has a large 
market for everything he can manufac- 
ture, the farmer can sell his products at 
high prices; consequently, it is easy to 


go to these people and sell them life 
insurance, and sell them more life in- 
surance than was possible when com- 
petition was acute and prices had to 


be kept so low that the margin of profit 
was sometimes absent. 

I have seen figures which show that 
Europe in 1919 produced in the basic 
commodities—coal and pig iron—about 
81 per cent. of what it produced in these 
same commodities during 1913, the year 
before the Great War. 


Hoover’s Figures Cited 


Mr. Hoover has calculated that in the 
United States the combined tonnage pro- 
ductivity of agriculture, metals, coal, 
salt, cement, lumber and quarries shows 
an increase in 1919 of only 3.3 per cent 
over the production in 1913; in other 
words, assuming that our own demand 
in this country is no greater today than 
it was in 1913, we have only a surplus 
of 3.3 per cent. with which to make up 
the European shortage of about 19 per 
cent. This again assumes that the de- 
mand in Europe today is no greater 
than it was in 1913. 

After studying these figures, one 
comes to the inevitable conclusion that 
the world demand for essentials is far 
in excess of the world production, and 
that it will take a good many years for 
the production of commodities to catch 
up with the demand, 

Temporary Reduction in Demand 

On the other hand, the present high 
prices of commodities are artificially 
reducing the demand. People will go 
without new clothes and wear overalls, 
not because there is no demand for 
clothes, but because the prices have 
reached such a figure people do not feel 
they can pay them. As shown by this 
example, the result of high prices is 
often a marked temporary reduction in 
demand, and this may cause a setback, 
such as possibly we are now going 
through in the United States. You hear 
people say that the peak of high prices 
has been reached, and similar_remarks. 

















In non-essentials, such as jewelry, pos- 





sibly automobiles, and other things of 
that kind, a reduction in prices may 
be brought about at such times, but so 
far as fundamentals are concerned, such 
as coal, pig iron and things of that sort, 
there is not likely to be much change 
in prices, and after a temporary setback 
the underlying fact—that the world’s 
demand for essential product is greater 
than the supply of such products—is 
bound to reassert itself and business is 
sure to continue good in the meaning 
that there is a constant strong demand 
for everything that can be produced of 
an essential nature. 

The sumeand substance of all this is 
that, in my opinion, the demand for 
life insurance will continue strong for 
a number of years, although there are 
sure to be temporary setbacks, when for 
a short time people may postpone the 
purchasing of additional insurance. 





Twisters Are Now Active 


Life insurance men in Chicago say 
that within the last few weeks there 
has been a big revival of activity on 
part of the professional life insurance 
twisters in the city. One general agent 
said during the last month practically 
45 percent of his time has been taken 
up by policyholders, asking his advice 
as to propositions that had been made 
them by these twisters. The twisters 
use the same old arguments and evi- 
dently are getting a hearing in a large 
number of cases. The General Agents 
Association in Chicago is endeavoring 
to hold the various offices in line and 
curb any form of twisting on part of 
the regular agency forces. 


War Risk Conversions 


The War Risk Insurance Bureau has 
converted into permanent forms about 
$400,000,000 of government life insur- 
ance. Of this amount, 10.54 percent is 
on the ordinary life plan, 28.6 on the 
20-pay life, 30-pay life, 3.7; 20-year en- 
dowment, 37.78; 30-year endowment, 
7.94; endowment at age of 62, 5.14. 








WITH INDUSTRIAL MEN 























Prudential News Notes 


Superintendent S. E. Long of the Har- 
risburg, Pa., district of the Prudential 
leads Division K in both actual increase 
and ordinary net issue. 

Among the fifty leading assistant su- 
perintendents in Industrial are H. A. 
Potter, J. J. Schroeder and J. Kaczma- 
rowski of Milwaukee 1 district, while 
W. E. Raasch, W. A. Finkler and A. J. 
Schmidt are from Milwaukee 2. 

In recognition of their good record, 
Agents Joseph C. Saderup of Salt Lake 
City and Ernest M. Balfield of Portland, 
Ore., have been promoted to assistancies 
in the latter district. Constance A. 
Vyshia of San Francisco 2 has also ac- 
quired assistancy honors in his own or- 
ganization. 

Agent James Jones, Jr., of Kansas City, 
Mo., is doing good work along all lines. 
He has shown a large production of in- 
dustrial and ordinary business. The con- 
dition of the debit is very favorable with 
reference to low arrears and high ad- 
vance payments. 


Life Agency Notes 


Prof. F. D. Crawshaw, head of the de- 
partment of industrial arts at Wiscon- 
sin university, will leave the university 
at the end of the school year to become 
agen So agent for the Aetna Life at Peo- 
rio, lL. 

Manager H. M. Kimberland, of the Co- 
lumbian National Life at Philadelphia, 
has resigned his connection with the 
company and relinquished life under- 
writing preparatory to engaging in 
financial underwriting in New York City. 

A. D. Hall, for a number of years in 
the furniture business in Columbus, O., 
has become district agent of the State 
Mutual Life at that point. Mr. Hall is 
an experienced salesman and has given 
up a good connection in the furniture 
business to undertake life insurance, 
which he proposes to make his life work. 

Erwin F. Reichmuth of Ripon, Wis., 
has been promoted from special to dis- 
trict agent of the Northwestern Mutual 
Life for all of Green Lake county and 
two townships in Fond du Lac county, 
including the city of Ripon. He succeeds 
H. Comins, who has been transferred 
to a larger field in Michigan, with head- 
quarters at Flint. Mr. Reichmuth be- 
comes a full-time agent under his new 
contract. His agency is under the juris- 


diction of D. N. Cameron, general agent, 
Oshkosh, Wis. 
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Detailed Inventory 
of One’s Investments 

























HE combination of inheritance 

taxes by the federal government 
and the different states mean to your 
estate: 

1. A large federal inheritance tax 
on all property wherever held above a 
certain exemption, 

2. The inheritance tax of your state 
of domicile levied on all your property 


CONTINENTAL LIFE INSURANCE COMPANY 


Assets, $3,566,304.16 Insurance in Force, $32,000,000.00 


Our Policy Forms Contain the Following Provisions: Double Indemnity for acci- 
dental death, Total and permanent disability benefits, Partial disability benefits, 
Surgical operation benefits, Annual dividends, Optional methods of settlement, Pre- 
mium loans, Cash loans, Extended insurance, Paid up insurance, Cash surrender values, 
Insurance to cover policy loans, Installments certain-Participating, Installments 
continuous-Participating. 

Very Attractive Agency Contracts to Reliable Men 


JOHN W. COOPER, President Kansas City, Missouri 








with only small exemptions. 








3. Inheritance taxes levied on any 
of your property that can be reached 
by a large number of other states. 

If an estate includes the following 
stocks: Advance-Rumely Co., Am. 
Agr. Chem. Co., Am. Sumatra Tob. 
Co., American Woolen Co., American 
Zine Co., Atch., Top. & S. F., Baldwin 
Locomotive, California Petrol, Calu- 
met & Arizona, Illinois Central, C., M. 
& St. Paul; C., C., C. & St. Louis; Colo- 
rado Fuel & Iron, Great Northern, 
Kansas City Southern, Southern Pa- 
cific, Union Pacific, United States Steel, 
this estate will be taxable in at least 


: 





eighteen states—Indiana, Connecticut, 


ONLY RURAL OLD LINE COMPANY 


Low participating rates; double indemnity insurance; shortest, 
cleanest policies in the world; complete protection disability clause. 


THE AGRICULTURAL LIFE INSURANCE COMPANY OF AMERICA 


FRANCIS F. McGINNIS, President, General Counsel and Founder 


We are writing at the rate of six millions a year and have a particularly attractive proposition for 
men with clean records who can deliver the goods—as General, State or District Agents 


WILLARD E. KING, Vice President and Manager of Agencies FRANKLIN A. BENSON, Secretary and Superintendent of Agents 
Home Office: BAY CITY, MICHIGAN 











Georgia, Massachusetts, Maine, Kansas, 





Pennsylvania, Virginia, Arizona, IIli- 
nois, Wisconsin, Ohio, Colorado, Min- 
nesota, Missouri, Kentucky, Utah, New 
Jersey. 

Ask your prospect to make a detailed 
inventory of his investments and apply 
to them the inheritance taxes he may 
be called upon to pay. The result will 
surprise him and the value of life in- 
surance as the most economical and 
certain method of providing the ready 
cash necessary to pay these taxes and 
thereby preserve the estate intact, and 
prevent the involuntary liquidation of 
the choicest securities will stand forth 
in bold relief—Agents’ Record. 


George Washington Life Insurance Company 





Our 20 Pay Endowments at Ages 60, 65, 70 and 75, and our Monthly 
Income Coupon Bond Policies are growing in popularity. We are 
also writing all standard forms at low premium rates. A few attract- 
ive Agency openings are now available in the state of Ohio. For 
particulars address 


C. B. BEAUMONT, State Manager, 2205 E. 83rd St., Cleveland, Ohio 
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Greet Dexter in Chicago | 


The Chicago agency force of the 
Mutual Life will be on hand to greet 
George T. Dexter, second vice-pres- 
ident of that company, when he arrives | 
in Chicago today (Thursday), from 
New York. Mr. Dexter is on his way 
to attend the western field club con- 
ventions of the Mutual Life agents at 
Salt Lake City and San Francisco. He | 
will be the guest of the Chicago agency | 
for several hours. 

A meeting will be held in the Chi- 
cago office of the Mutual Life at which 
Mr. Dexter will address the Chicago 


WANTED 
MANAGERS FOR IMPORTANT DISTRICTS IN OHIO — INDIANA — ILLINOIS — MICHIGAN 
Guaranteed Low Cost Policies. As Good as We Can Make Them. 


Any one of the above is an absolutely first class opportunity. If your record is cleanand you can 
furnish evidence of your ability as a Personal Producer, your application will be considered. 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


The Rookery, Chicago 
O. W. JOHNSON, President S. W. GOSS, Vice-Pres. and Agency Mgr. 





agents. 





Wisconsin National’s Showing 


An increase of 50 percent in business 
was experienced in business last year 
by the Wisconsin National Life, as 
shown by the reports presented at the 
annual meeting of stockholders at the 
company’s home office in Oshkosh. The 
reports show the company to be in a 
prosperous condition and making a 
steady growth. The old officers and 
directors were re-elected. 


Century Life’s Showing 
The business of the Century Life of 


Indiana National Life Insurance Co. 
INDIANAPOLIS 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 


Our policy contracts are liberal and modern, having many Our Home Office is helpful: our agents are pleased with 
features that appeal to agents and prospects. the treatment accorded them. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address C. D. RENICK, President 





Indianapolis shows an increase of 50 





percent for the first four months of this 
year over the business of last year. 
Secretary Claude T. Tuck, in comment- 
ing on the business, said that for the 
first fifteen days of this month more new 
policies were issued than for all May, 
1919. The field force of the Century Life 
has been increased but 15 percent since 
the first of the year. Mr. Tuck is very 
well pleased with the business so far 
this year and believes that the present 
increase will continue throughout the 
year. 


Crescent Life’s Record 


The Crescent Life of Indianapolis now 
has more than $1,000,000 of paid for 








business in force in Indiana. 


THE DETROIT LIFE. INSURANCE COMPANY 


AGAIN NUMBERED AMONG MICHIGAN’S LEADING COMPANIES 


New Insurance Paid for During 1919............ccceccccceccccecseccccvccescccccscecscesvessssessesseseees Weukeyccatdnusiiesieastane tet enanonas $ 5,222,064.68 
Amount of Paid for Insurance in Force December 31st, 1919........cccc.cccccccccccccccccveccccecccasessecsessecnccessecucssesecsessesesees 16,877,571.88 
PE Rig TI SUG TI oo baa ha he dmkih a sc icin scis ceddbndidiidincicdsciccddédccschasuchatdnecencdckeidadtiassdseucesdsetseecave 1,327,182.81 


The above record was accomplished through the efforts of an efficient and capable Agency Organization. 


UNUSUAL OPPORTUNITIES IN MICHIGAN FOR THE WIDE-AWAKE SALESMAN 
Now is the time to join the Agency Force of a well-established and rapidly-growing organization, 
THE DETROIT LIFE, “The Company of Service”—SERVICE established both for the good of Policyholders and Agents. 


We are at your service if you wish to join our ranks. We have some very attractive Agency propositions to offer to energetic 
men who wish to add materially to their incomes. Why not get in touch with us, consider the proposition, and then decide? 


Write direct to 
THE DETROIT LIFE INSURANCE COMPANY, Home Office: Blessed Building, Detroit, Michigan. 
M. E. O’Brien, President James D. Baty, Sec. & Treas. 
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INSURANCE THAT 
INSURES 


PROTECTION THAT | 
PROTECTS 








A CONTRACT FOR EVERY NEED 


THE EQUITABLE’S 
COMPLETE CIRCLE OF 
PROTECTION 








THe EouiraBLe Lire ASSURANCE SOCIETY OF THE U. S. 


120 Broadway, New York W. A. DAY, President 




















The Close of the Day’s Work 


iene you begin to figure up your earnings and All this and more we constantly strive to give our 
recall the several reasons for failures during the agents. This coupled with good policy contracts 


past year, you then more than any other time keenly and liberal commissions, is an incentive which should 
realize the importance of a helpful constructive home interest any ambitious agent who wishes to make 
office service that trains you to overcome such failures. the most of his salesmanship efforts. 

One of the vital elements which makes your day 

profitable is a harmonious working arrangement with We would like to hear from several 

home office officials and a direct cooperative spirit good men for important field positions 


generously given. 


Inter-Southern Life Insurance Company 


JAMES R. DUFFIN, President LOUISVILLE, KENTUCKY 
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Double Indemnity Disability Benefits 


Under Our Direct General Agency Contract 


BUILD YOUR OWN BUSINESS .9<_. “=e 


Our Policies Provide for 





Reducing Premiums INSURANCE CO. 
SEE THE NEW LOW RATES 66 BROADWAY NEW YORK 
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MODERN BUSINESS 
GETTING METHODS 








How Successful Salesmen of Life Insurance are Finding 
and Closing Prospects by Applying the Best Selling 
Systems to their Business 




















LINING UP LIFE PROSPECTS 
IN RURAL TERRITORY 
B. F. Howard Tells Soliciting Methods at Nashville Sales | 





| dropping 





to pay an inheritance tax, and of course | ing $5,000 extra from the company. I 
this can only be taken care of with | delivered the $10,000 policy, but, of 
life insurance. A recent death in my | course, was told by the applicant that 
city left a fine young lady with a large | he was unable to carry more. He had 
estate, but it is all in lands. Of course a good farm, even better than some of 
her standing and wishes were to do the | his neighbors, so when I suggested 
best she could in the way of funeral | that Mr. Brown or Jones were carrying 
arrangements. There had been several | $15,000 policies, and with a farm like 
weeks of sickness, and inheritance tax | his, he should be able to do as well by 
with other expenses compelled this} his family as they were, he took the 
young lady to borrow money at once, | extra and five more. 
as there was no life insurance left for | Total Disability Clause 
this emergency. Of course you can 

“The total disability clause is an 


easily see how well a $5,000 contract 
would have come in in this case. added attraction for a farmer, especially 
Sealous of Neighher’s Success as the farmer is unable to secure a dis- 
ability policy in any good company ex- 
“T find that every farmer is more or | cept at a high rate. The reason for 
less jealous of his neighbor’s success .| this is their many duties put them in a 
Often this same man will have a large | class that the companies are unable to 
family, a mortgage on his farm with a | classify. Of course you understand the 
$2,000 policy in the W. O. W., that has | disability clause only protects in case 
raised the rate and he is thinking about | of total disability; but you will find 
this; which, of course, he} the: average farmer only fears that he 
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Congress—‘‘Talking Down’’ 
Error—Talk Things That Interest Him 
for Opener 


OME valuable suggestions in re- | 
S gard to getting prospects in coun- | 

try territory, and country soliciting 
generally, were given by B. F. Howard 
of Union City, Tenn., in his address 
at the sales congress held at Nashville 
last week under the auspices of the 
Tennessee Life Underwriters’ Associa- 
tion. He said in part: 

“No doubt you have heard said that 
clothes do not make a man; I agree 
that this is true, but nevertheless your 
success as a life insurance agent is 
somewhat governed by your appear- 
ance. Would you think of going to a 
banker with dirty, unshaven face, old 
clothes and a last summer’s straw hat 
if you were asking for a loan of $5,000? 
Your answer, of course, would be, ‘No.’ 
Then how much chance do you think 
you would have in interesting this same 
banker in a contract of life insurance 
when you present this unsightly ap- 
pearance? By this I have no intention 
of leaving the impression that an 
agent should spend unnecessarily on 
clothes, but I do mean that it is neces- 
sary and he will find it very profitable 
if he will use some thought as to his 
appearance. In other words, dress to 
suit the occasion. 


Don’t “Talk Down” to Farmer 


“No doubt many of you men have 
had the same experience that I had 


to Farmer Is Fatal 


the possibility of his only living to | 
make two or three payments, that he 
would only have $1,000 or $1,500 paid 
down on a farm, it is easy enough as a 
rule to show why it is to his interest 
to buy a life insurance contract in- 
stead of a farm. 

“I find that the average business man 
in a small town will be interested if 
you will suggest a monthly salary for 
| his wife, as he naturally thinks of his 
clerks in this connection and of course 
wishes to do better by his wife than 
he has been able to do by his clerks. 
It has always been my invariable rule 
when I found a prospect interested 
along certain lines to stay on the track 
and if he tried to throw me off I put a 
little thought into my salesmanship and 
got back on. I have always done this 
in such a way as to still hold the in- 
terest of the prospect and J find that 
this can be done by having in mind 
some local illustration. Of course the 
company sends out many illustrations; 
but your prospect cares very little as 
to the company paying John Jacob As- 
tor’s widow $126,000 in one draft, 
further than to know it that it is able 
to pay its losses, even though they are 
sometimes large, but you will always 
find them interested in some local citi- 
zen, which, of course, try to use some 
case wherein the man is well known. 
Attend the funerals of the leading 




















when starting in the insurance game, 
as on my first trip to the country I 
wore a blue serge suit, white collar, 
straw hat and had plenty of cigars; in- 
troduced myself, told with what agency 
I was connected and what company I 
would like to write him a policy in. In 
other words, I was up on a ladder and 
asked him to come up and be kind 
enough to let me write him a policy. 
I was in appearance out of place, even 
though I might have been in the right 
church. It was some time before I 
found out the trouble. This I did by 
taking an inventory of myself, and, 
strange to say, I found all the trouble 
was with me, so on my next trip I wore 
different clothes, an old John B. hat, 
had a cob pipe, a twist of tobacco, and 
instead of introducing myself as I had 
been in the habit of doing, I used a little 
forethought as I was driving up to the 
man’s house and noticed his name on 
the mail box. When I spoke to him 
it was not as a stranger, but by name. 
“T found in this way that I had very 
little trouble in holding his attention, 
especially as I talked along the lines 
that he was most interested in, such 
as hogs, crops, etc., never mentioning 
insurance until I saw I had an open- 
ing. This I did as soon as possible. 
As an opener I sometimes suggest to a 
farmer that I would be glad to sell him 
a $10,000 or $20,000 farm, and quote him 
the premium on a life insurance con- 
tract as payment. This, of course, will 


attract his attention, and after I show 


farmers and this will put you in touch 
| with many fine illustrations. 


Using Real Estate Transfers 


“There are many things that will 
suggest prospects and lead to a large 
volume of business. One of the best 
of these is your local newspaper; for 
illustration, take the real estate trans- 
fers. Most of us agents overlook what 
this offers in the way of prospects who 
should carry large policies. I remem- 
ber of looking over the transfers one 
week, as I always do, and noticed 
where a young man had purchased a 
$65,000 farm. Knowing that this young 
man had limited means, there was very 
little time lost before I saw him, and 
today he carries a $20,000 contract 
which is the result of my visit. This 
only illustrates many of such cases that 
can be easily found. Of course it may 
be hard for an agent to close a man 
who is already head over heels in debt, 
but you have every reason to offer this 
prospect why he should protect his 
dependents, as he is in all probability 
protecting the mortgage holder with 
fire insurance on his buildings. When 
you close a prospect of this kind you 
not only have done a good turn by your 
client, but for the community in which 
he lives, as his family are protected 
from the necessity of having to sell 
and buy a smaller farm. 

“You will find that the successful 
farmer of today is already insured and, 
of course, has a large estate, but it will 
be necessary when he dies for his heirs 





| line contract. 
| bors to make this man see this need 
|of a 
farm, a wife, children and a $5,000 mort- 


| you know he can pay for. 


| 
| 
should do provided he carry an old- | 
You can use his neigh: | 


large policy. Don’t suggest a| 
$2,000 policy to a man with a $20,000 


Suggest a large policy, one that 
A sugges- 
tion by you of a $10,000 or $20,000 
contract will be taken by him as a com- 
pliment, as you can suggest it in such 
a way that it will put him in the class 
with his neighbors. This is his greatest 
desire. I remember in securing a $10,- 
000 prt lie Aen ona farmer and order- 


gage. 








will be disabled so he can’t meet his 
premiums and from the standpoint of 
solid protection the agent can: make 
this feature one that the farmer has 
long been looking for. 

“Every farmer’s son is back from 
across the foam, except those who gave 
their lives for our liberty, and they have 
told of their $10,000 government insur- 
ance. With this in mind you can very 
easily suggest to the farmer that if his 
son was able on $30 a month to carry 
$10,000 insurance, wasn’t it inconsistent 
for a farmer with a large farm to have 


ia a®, 000 meal arueshe e 


TOUGHENING UP THE SOFT MUSCLES | 








HOMAS A. BUCKNER, vice- | 

"T president of the New York Life, 
believes that it is time to toughen 

up soft muscles that easy selling may 
have developed. He declares that the 
well informed bankers are firm in as- 
serting that no violent upheaval is to 
be expected, but most of them agree 
that from now on there will be an in- 
creasing need for aggressive sales 
work. Continuing, Mr. Buckner says: 
“We can all give thought to the 
changed conditions that the tightening 
credit situation will bring about. We 
can well ask ourselves a few perti- 
nent questions. Have we become soft 
during the ‘seller’s market’ that we 
are in or have just passed through? 
Are we getting the most out of our 
day? Are we digging ourselves in as 
deep as we should, so far as selling 





sowing. The hana -eodede — 
vidual who figures that he can slide 
through the summer on the strength 
of his spring showing is going to hit 
a hard bump before he stops sliding. 
The empty-headed optimist who be- 
lieves that he can meet tomorrow’s 
problems some time next week is also 
in line for an awakening. 

“The next few months will show up 
the real salesmen in every organiza- 
tion. The men who have gone out and 
laid a ground work of good-will are 
going to forge to the top. The lag- 
gards are going to drop behind. The 
turning-point is at hand. The measure 
of your success during the next twelve 
months will depend on how thor- 
oughly you build your foundations 
during the next twelve weeks!” 








‘good-will’ is concerned; or are we 
drifting along without paying much 
attention to the future? 

* * 8 


for war while we are still at peace the 
salesmen of the United Drug Com- 
pany have started a club. It is called 
‘Simpson’s Saturday Sellers Club.’ 
The idea of the club is to add another 
17 percent to each salesman’s working 
year (and 17 percent is quite an in- 
crease). Saturday vacations are ta- 
booed. In another big concern 
salesmen are spending the month 
largely in calling on every prospect on 
their list. As yet they have nothing 
to sell, but they suspect that it won’t 
be long before they will. In this they 
are different from life men whose 
wares are always in demand. 


* * & 
“Arbuckle Brothers are another con- 
cern that is preparing. Arbuckle 


salesmen are also awake to the value 
of Saturdays. It was found that out 
of 40 salesmen only 5 really regarded 
Saturday as a day of work. These five 
men sold in a period of six months 
$12,000 worth of coffee on Saturdays 
only. One salesman’s figures exceeded 
$3,900. Another ran over $3,200 in the 
six months. The other three averaged 
well over $1,000. 

“The next few months are going to 
be just what we make them. The 
calamity howler who spreads panic 
propaganda instead of selling good- 
will is going to reap just what he is 























“In line with this idea of preparing | 


INSPIRING ADDRESSES 
GIVEN AT NASHVILLE 


(CONTINUED FROM PAGE 1) 


Governor A. H. Roberts. This was 
succeeded by a very comprehensive 
statement on the growth of life insur- 
ance in Tennessee by Leslie Arrington, 
state insurance commissioner. 


Following Mr. Arrington, the con- 
gress witnessed a most remarkable 
demonstration of psychology. This 


was in the address of J. R. Bigger of 
Chapel Hill, Tenn., who spoke on “Sell- 
ing Insurance in Rural Districts.” Mr. 
Bigger up to six years ago had been 
a plow boy, with practically no train- 
ing except such as he had obtained by 
his own energy and initiative. After 
having been persuaded that he would 
have a larger opportunity for service in 
the life insurance business, he left his 
plow and after a careful course of 
training extending over six months be- 
gan to write insurance. His produc- 
tion of business in the limited territory 
in which he works has been so phe- 
nomenal that the attention of the en- 
tire life insurance world has_ been 
directed to him. His is a truly re- 
markable personality. His is one of 
those dynamos of energy and optimism 
so rarely met with. 


Two Features Emphasized 


Two things were particularly em- 
phasized in Mr. Bigger’s talk, as, in his 
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| Central States 
Life Insurance Company 


St. Louis, Mo. 





Insurance in force - - $53,000,000.00 





JAMES A. McVOY 


Vice-President and General Manager 
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The OHIO STATE LIFE 


LIFE, HEALTH, ACCIDENT<“° MONTHLY INCOME INSURANCE. 


jaseeem LATEST POLICIES AND AGENCY CONTRACT SuO7.(H05 
Openings OHIO, IND., KY., MICH. and W.VA. Write Columbus 








Midland Mutual Life 


Insurance Company 
Columbus, Ohio. 


W. O. Thompson, President G. W. Steinman, Secretary 








The Masonic Mutual Life Association 


Of the District of Columbia 
Chartered by Special Act of Congress, March 3, 1869 
The Security of the Old Line 
The Economy of the Fraternal 


Select work, with big returns to high class representatives. For terms 
an territory, write to 


WM. MONTGOMERY, President and Gen. Mer. 
New Masonic Temple Washington, D. C. 














EXCELLENT OPPORTUNITY for Reliable, Energetic men to 
represent us in the states of Illinois and Missouri with direct 
Home Office contracts. Liberal policies. 


CAPITOL LIFE INSURANCE COMPANY OF COLORADO 


THOS. F. DALY, President 
DENVER, COLORADO 














Southland Life Insurance Co. 


DALLAS, TEXAS 
The Progressive Company of the South 





HARRY L. SEAY, President 











Frans Nelson, President ni 
/ rs 


The “‘Giant of the West’» 
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opinion, representing the absolutely 
necessary equipment of any successful 
life underwriter. The greatest of these, 
to put it in his own homely phrase, 
was “Just livin’ befo’ the folks.” He 
said that it was perfectly useless for a 
man to expect to be successful in a lim- 
ited or rural territory who did not live 
out before the people with whom he 
came in contact every day those ideals 
of sacrifice which he was continually 
preaching. Never was there a move- 
ment either before, during or since the 
war which involved a public benefit 
that did not receive the hearty and en- 
thusiastic support of Mr. Bigger. He 
was chairman of the Liberty Loan 
drives, Thrift Stamp and Red Cross 
campaigns, etc., and, as he put it, “If 
there was any difficult job to be done 
either in the church or out of it they 
always naturally seemed to lead it 
onto Bigger.” And it was easy to see 
that Mr. Bigger never sidestepped the 
burdens. 


Stress Laid on Optimism 


The second quality upon which Mr. 
Bigger laid particular stress was 
optimism. He said that he himself 
deserved no credit for this, as he had 
been born an optimist and that rains, 
snow, bad roads, unfavorable condi- 
tions of crops never bothered him in 
the least. In fact, he paid as little 
attention to such things as he did to 
the objections of the prospects whom 
he was canvassing. Territory, in Mr. 
Bigger’s opinion, was a matter of small 
importance. After all, it was all in the 
man. 

“You can’t write life insurance any- 
where,” said he, “unless you believe 
in it.” 

Life Insurance and Credits 


Following -Mr. Bigger, James E. 
Caldwell, president of the Fourth & 
First National Bank of Nashville, spoke 
on “Life Insurance and Credits.” He 
said that it was now taken as a matter 
of course by bankers all over the coun- 
try that the sensible man is insured 
before he asks for credit. 

i. Alexander, general agent of 
the Aetna in Nashville, followed Mr. 
Caldwell, speaking on “Inheritance 
Taxes.” Mr. Alexander devoted most 
of his time to urging the local under- 
writers to use their influence at the 
next session of the legislature to have 
the inheritance tax law of Tennessee 
repealed, as he thought that this was 
one of the most unjust laws which had 
yet appeared. 


Hill’s Address Is Feature 


The morning session closed with a 
paper by Thomas R. Hill, superintend- 
ent of agencies of the Provident Life & 
Trust of Philadelphia, on “Psychology 
of a Sale and the Vocation of a Life 
Insurance Underwriter.” Mr. Hill’s 
address stood out as one of the most 
inspiring and beneficial papers of the 
convention. 

A large personal writer himself, a 
man possessing a keen insight into 
human nature, kindly, sympathetic, 
knowing the problems of the man in 
the field and devoting his strength and 
energy to the solution of those prob- 
lems, the congress was indeed fortu- 
nate in being permitted to hear him. 

That portion of Mr. Hill’s address 
which dealt with life insurance as a 
vocation is included on another page 
of this issue. 


Argument for Endowment 


Tt is, of course, well known that the 
Provident Life & Trust has specialized 
in the long-term endowment policy, and 
it was very interesting, during the 
course of Mr. Hill’s speech, to learn 
from his lips the reasons which have 
impelled this company to follow this 
line of procedure. Mr. Hill’s argu- 
ment for the long endowment form of 
insurance seems to be unanswerable. 
His definition of life insurance is as 
follows: “Life insurance is a system 
devised to protect some one against 
the economic loss caused by the ter- 





mination of a producing power.” This 
termination is caused either by prema- 
ture death or by debility resulting from 
old age. In either event the face of 
the policy would be paid. 


To Replace Economic Loss 


“Would you,” asked Mr. Hill, “pay 
fire insurance on a house which had 
already burned? Isn’t it just as foolish 
to attempt to carry insurance upon a 
man after he has passed his productive 
years?” Life insurance fundamentally 
is designed to replace an economic loss. 
But a man over 60 or 65 years of age 
is really an economic burden to the 
state rather than a producing power. 
Therefore life insurance, in addition to 
providing for the compensation of those 
who would suffer by the loss through 
death of a man during his productive 
years, in some way, should be arranged 
so as to compensate or relieve for the 
economic burden to his family and the 
community which is imposed by old 
age. It is just as vital not only to 
the man himself that he have sufficient 
old age protection, but also to his 
beneficiaries so as to relieve his wife 
or children of the very heavy and 
onerous duties attended upon the sup- 
port of an incapacitated old man.” 


Cites Bankers’ Statistics 


Mr. Hill takes the statistics of the 
American Bankers’ Association show- 
ing the life history of 100 men. Under 
this table, out of 100 men at age 25, at 
65, 36 will be dead, one rich, four in 
comfortable circumstances, five will be 
earning a living and 54 will be depend- 
ents upon charity. 

According to Mr. Hill, the ordinary 
life policy does not properly take into 
account these statistics. ‘Why tell a 
young man,” he says, “that the ordinary 
life policy will be best for him and 
that the only contingency he must fear 
is death, when only 36 out of 100 will 
be dead at age 65? Such a plan pro- 
vides for only 36 percent of the con- 
tingencies which life insurance is in- 
tended to meet. 


Two Policy Forms Compared 


“What would an ordinary life policy 
have done for these 100 men? The 
families of the 36 who had died would 
have receievd insurance under the life 
form just as under any other form. 
But what of the other 64? They are 
still compelled to pay premiums, which, 
it is true, to the rich man and the four 
in comfortable circumstances will not 
be a great burden. But what of those 
five who are still required to earn their 
own living and of the 54 who are de- 
pendent upon charity. The payment 
of premiums to those men is a real 
tragedy at that time; but, it will be said, 
these men will have cashed in their 
policy and in that way will be relieved 
of the premium burden. If they do, 
however, their beneficiaries will have 
had to discount the policy about 40 
percent, or, in other words, only about 
60 percent on the average of the face 
of the policy would be realized. 


Case of Long Endowments 


“Now, on the other hand, take the 
case of the long endowments. The 36 
who have died before age 65 will have 
received insurance protection as un- 
der any other form of policy. The one 
who has become rich will be a little 
richer, the four who are in comfort- 
able circumstances will be made a lit- 
tle more comfortable by the maturing 
of the policy. The five who are earning 
their own living will possibly be able 
to obtain luxuries and comforts which 
they could not otherwise provide, and 
what a godsend to the 54 who are dé- 
pendents upon charity.” 

But, the objection may be made, the 
54 would have cashed in their policies 
at the time they became dependents 
on account of the fact that they would 
not be able to keep up their premiums. 
Mr. Hill answers this suggestion by 
saying: “Suppose that they do, they 
will receive a much larger cash return 
in the surrender values than in the case 
of the ordinary life and there will be 
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WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive 
Old Line companies in the 
Northwestern field. Writing 
business in its home state at the 


rate of $500,000 per month. 


Men of integrity and ability, 
who wish to stay and build for 
the future, will be given liberal 


contracts directly with the 
Home Office. 


We invite correspondence. 
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J. McCOMB 
e COUNSELOR AT LAW 
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Premiums, Reserves, Surrender Values, 
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imations Made. Policies and all Life In- 
surance Forms Prepared. The Law of 
Insurance a Specialty. 

Colcord Bidg. OKLAHOMA CITY 
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Author of 
“System and Accounting” 
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REDERIC S. WITHINGTON, F. A. I. A. 
CONSULTING ACTUARY 
AND EXAMINER 
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just that much more saved cut of the 
wreck.” 

Called Easier to Canvass 
Mr. Hill also insisted that it was 
easier to canvass on the basis of a long 
endowment at 60 or 65 than for the 
straight life policy because in the case 
of the life policy the agent was em- 
phasizing simply the negative and de- 
structive side. He was talking death 
and the dangers resulting therefrom. 
On the other hand, with the long en- 
dowment he is talking constructively. 
He is telling the man of the comfort 
that he may expect in old age as the 
result of this form of protection. The 
psychological effect of such a canvass 
is very much more likely to lead to a 
successful close. 
Mr. Hill received an ovation and 
an immediate pressing invitation to ad- 
dress the congress again next year. 
One of the principal features of the 
afternoon session was a paper on “Busi- 
ness Insurance,” by Lee J. Loventhal, 
appearing elsewhere in this issue. 


StahIman Boosts Life Insurance 


Another address of very great inter- 
est was that of Maj. E. B. Stahlman, 
owner of the Nashville “Banner” and 
one of the strongest boosters of life 
insurance in Tennessee. Mr. StahIlman 
is a man approaching four score years, 
who still possesses the wonderful vigor 
and intelligence which have contributed 
to his success. -He began to take life 
insurance when a very young man and 
as fast as he was able financially he 
continued to add to his line, until at 
present he carries in the neighborhood 
of $200,000. He said that he did not 
understand how a man who loves his 
wife and family could fail to make 
provision for them by means of life in- 
surance, because this was the only in- 
strumentality known to men whereby 
he could canitalize his future success 
which he felt would be obtained if he 
should live. 


Finds Advantage in Possession 


Even against the protest of his wife, 
who in the old days failed to under- 
stand the necessity for life insurance. 
Maj. Stahlman continued to accnmu- 
late his life insurance estate. Even 
though he lived to a rine old age and 
even though his familv did not have to 
depend upon his life insurance for their 
future comforts and livelihood. Mai. 
StahIman said that the other advan- 
tages resulting from his possession of 
the policies made them distinctly 
valuable. 

Tn 1903 and again in 1907 when the 
streets were jammed in front of the 
hanks, making it impossible for men 
of affairs to obtain cash, the speaker 
srid that he had been able to take care 
of his obligations bv means of the Ioan 
value of his life insurance in a wav 
which would not have otherwise been 
“ossible. He said that he felt proud 
to be able to sav that his life insur- 
ance had given him the opportunity of 
standing confidently before all of his 
creditors knowing that he would not 
have to deny them the assistance which 
they badly needed at such time. 


Shuff Is Closing Speaker 


The last speaker on the program was 
John L. Shuff of Cincinnati, who spoke 
on the value of the National Associa- 
tion to the insurance solicitor and 
strongly urged every man present who 
was not already a member to join. The 
address was in Mr. Shuffs’ usuallv 
happy vein and served as a very ef- 
fective conclusion to the program. 

The congress then went into execu- 
tive session and officers were chosen 
for the ensuing year. H. B. Alexander, 
general agent of the Aetna, was elected 
president of the Tennessee Life Un- 
derwriters’ Association for next year; 
F. M. See of Nashville, secretary-treas- 
urer; R. A. Henry of Nashville, 
Bowling Sible of Memphis, Benjamin 
Gaston of Knoxville and E, E. Brown 
of Chattanooga, vice- -presidents. Chat- 
tanooga was fixed as the meeting place 
of the convention next year. 
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A Wider Field—An Increased Opportunity 


Our Agents can sell policies on the annual premium plan, up 
to $3,000, to young men and young women as young as age a 
protective insurance and Educational and Business Start Endow- 
This extension of the age limit for Ordinary 
Insurance down to age 2 helps our Agents considerably, and we 
have other advantages that help still more. 
facilities for our Agents in the rural districts. 
ticipating and Non-Participating Policies. As regards adults, we 
write contracts with Double Indemnity provisions covering any 
kind of fatal accident, or with Double Indemnity provisions cover- 
ing fatal travel accident only, as may be desired. We issue poli 
cies with waiver of Premium and Disability Annuity or Instal- 
We insure males and females at the 
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RARE OPPORTUNITY 


GENERAL AGENT 


FOR THE 
STATE OF KANSAS 


A splendid direct Home Office Contract under which a profitable and 
permanent business can be established, is waiting for the right man. 


THE COMPANY NOW HAS MORE THAN $68,000,000 OF INSURANCE IN FORCE 


The Minnesota Mutual Life Insurance Co. 


MINNESOTA 

















The convention closed with a banquet 





at the Commercial Club. J. B. Brad- 
ley, superintendent of agencies of the 
Metropolitan Life of New York, made 
the principal address. Full of stimu- 
lation and inspiration and helpfulness, 
Mr. Bradley sent the men back to their 
homes filled with a new ideaal of this 
great profession and with a firmer de- 


termination to spread the gospel of 
protection to every available corner of 


the state of Tennessee. 


Governor Smith of New York has vetoed 


the 
fraternal organizations. 


measure permitting 


the merger of 
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R. C. CALDWELL 


He Is No Longer a Drug Salesman 


“T see the Life Insurance Business has the opportunity for 
me; I’m losing money every day carrying this old sample case.” 
That was 4 years ago. Bob gave up his sample case for a 
PEORIA LIFE contract— 


His GENERAL AGENCY today covers 12 counties in 
Illinois and is producing a mighty big business. He led our 
Agency Force in personal production last year—He was PRES- 
IDENT OF OUR TWO HUNDRED THOUSAND CLUB— 
he has a MILLION DOLLAR AGENCY. 


He and his family are very happy—That kind of happiness which is 
produced by a knowledge that “Our income is fixed; our future is secure; 
we are making and saving money.” 


Nothing quite so valuable as contentment in life, is there? 


Are you a Caldwell? If you are, you ought to know that there is an 
opportunity waiting for you at the 
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Life Insurance Readers 


O save paper, The National Underwriter has been 
divided into two editions which can be mailed 
separately. 





Readers who want The National Underwriter Life 
Insurance Edition MUST signify their choice in writing, 
for the reason that the Life Insurance Edition is being 
“entered” at the Post Office as a separate publication, 
and the Post Office Requires signed orders. 





Cards have been sent to all subscribers to signify 
their choice. Those who have not mailed back the 
cards should mail them at once, or use the blank below, 
in order not to miss another issue of the Life Insurance 


Edition. 


Those who want BOTH Editions must signify that 
choice, as well as those who want only the Life In- 
surance Edition. The Fire and Casualty Edition will g 
continue to be mailed on the OLD subscriptions until / 


the subscriber indicates his choice. ae 


The National 
Each edition (Life Edition and Fire & Casualty J, Undervniter, 
Exchange, 


Edition) will cost $3 a year, or $4 for both to- (Soaps. an, 


Gentlemen: 


: Our choice i d t 
gether to one subscriber. stig te checked on 
the following options: 
USE THIS BLANK [1 $4 a year—Complete service— 
itions. 
(If you are uncertain whether card has been mailed back, (1 $3 a year—The National Under- 


mail the blank anyhow. The duplication will do no harm) a 4 0 write — ae a ee 
writer—Life Insurance Edition. 
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‘‘Business can never be well done that is not understood.’’ 


* * »* 


‘““Who would send to a tailor to make a lock, or to a smith to 
make a suit of clothes?’’ 


* oa + 
“In all business it is best to put nothing to hazard.’ , 


(From the writings of William Penn.) 
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Insurance Company 


CECIL F. SHALLCROSS 






President 
Independence Square Philadelphia, Pa. 
a Western Department 
76 William Street, NEW YORK Insurance Exchange, CHICAGO 


G. H. BATCHELDER, Manager 





The honorable record of the past is a guarantee of the future 
to agents and policyholders. | 


“Understanding” is knowing how. Insurance is our business. 


Knowing Agents Get with an Understanding Company. 





















































